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Supreme quality 
brings distinction 
to your store 


Stock MultiKopy now and 
“fit your customers for 
satisfaction.” Fill out the 
coupon and let us tell you 
about the Definite Selling 
Plan and the Webster Way 


to bigger and better business. 


F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 
New York—San Francisco—Pittsburgh—Chicago—Philadelphia—Cleveland 


ir S. Webster Company, Incorporated 4 
| 338 Congress Street, Boston, Mass. 
| Gentlemen: Kindly tell me about the Webster Way and 
| the Definite Selling Plan. 


Name 
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IN Advertisements 





A 
Acme Card System Co.. 112 
Acme Gold Pen Co 225 
Acme Staple Co. i iin os 
Adams, Henry T., Mfg. Co.192 
Addressograph Co . .60, 61 
Adjustable Table Co 197 
Advance Paper Box Co 201 
Aigner, G. J., & Co 196 
Aladdin Mfg. Co 221 
Aldrich Mfg. Co 03 
Allen & Co 170 
Aluminum Co. of America.165 


American Clip Co 68 


American Electric Co 198 
American Embossing Co 197 
Amer. Lead Pencil Co. .66, 74 
Amer. Manif. Prod. Corp...178 
American Mfg. Concern S2 
Amer. Numbering Machin« 
Co 
Amer. Writing Mach. Co 
Ames Supply Co. , 
Annual Business Show Co 
Argus Mfg. Co 


Art 
Ault 


Metal Constr. Co 
& Wiborg Co., The 


Aurora Metal Cabinet Wks.227 
Azora Rubber Co 190 
B 
Bachrach Specialty Co 216 
Bankers Clasp Co 223 
Barbee Wire & Iron Works.117 
Barrett Bindery Co 192, 196 
Bates Mfg. Co 132 
Baum, Russell E 229 
Beaumel, D. W & Co. . 218 
Bentley & Gerwig Furn.Co.175 
Bentson Mfg. Co., The 205, 
Berger Mfg. Co., The 124 
Bettcher Stpg. & Mfg. Co. .121 
joorum & Pease Co 106, 157 
Boston Index Card Co 64 
Bridgeport Pen Co., Thy 222 
Bristow, Stanley R 223 
British Statione: 169 
Browne-Morse Co 44 
Buckeye Ribb. & Carb. Co.142 
Bump Paper Fastener Co 203 








Burroughs Add. Mach. Co 234 
Bushnell, Alvah, Cy 180 
Ryron Desk (so 19] 
Cc 
Canton Art Metal Co The. 6 
Carpenter, Kk. W Mfz. Co.22 
Carrib Mfg. Corp'n 10 
Case Seal Co 196 
Central Mfg. Co 137 
Central Paper Co 1X2 
Chicago Binder & File Co._19 
Chicago Eveshield Co 220 
Chicago Mir. & Art GL Co 176 
Chicago Safe & Mdse. Co 22h 
Clark-Mann Co 216 
Clarotype Co.. The 1849 
Clemetsen Co The LN4 
Collette Mfg. Co 92 
Collier-Keyworth Co 161 
Collins Ink Eradicator (9° 
Colonial Chair Co 170 
Columbia Ribb. & Carb. Cb 173 
Colytt Laboratories 993 
Commercial Paste (y 04 
(Compo Corp'r oo 
Conant-Ball Co lle 
Conrades Mfg. Co 62 
Consolidated Stamp Mfge.Co.219 
Cooper Carbon Coated Pa 
per Co. , 212 
Cordley & Haves a4 
Corona Typewriter Co 142 
Corry-Jamestown Mfg i 
Corp ‘ ‘ 189 
Crescent Brass & Pin Co 215 
Crocker Chair Co 18S 
Crown Ribb. & Carb. Co 0 
D 
Daco Guide Co. . 225 
Davenport-Taylor Co 217 
Davol Rubber Co 199 
Defiance Sales Corp 14 
Dello Ink Cor )’ n 7 
Demountable Tw. Co ¢ 
Derby, P., & Co., Inc 2 
De Witt-La France Co.. 126 
Dexter, C. & Sons, Inc.181 


Dick, A. B., Go. . to 97 





Dictaphone Sales Corp 





of 
Diemer, John F., Co 139 
Dietz, The J. F., Co 144 
Dixon, Joseph, Crucible Co.184 
Dornette, J., & Bro. Co 171 
Downey, The C. L., Co 224 
Dunleavy Co 208 
Dunn, John A., Co 147 
Duplex Envy. Corp'n 156 
E 
Baton Crane & Pike Co 134 
Co »? | 
Seat Co 172 
-Hambler Co 224 
Window Salesmar 
“Co 224 
Elliott Co The 128 
Mlliott-Fisher Co 155 
Englewood Desk Co 101 
Erie Art Metal Co 176 
Msleeck Mfg. Co 175 
Kesterbrook Pen Mfg. Co 179 
Eveready Mfg. Co 195 
Everlok Binder Co bo 
Excello Products Corp 177 
F 
Faber 1 W oaU 
Faber Eberhard 16s 
Featherweight EyeshadeCo. 225 
Feldmann System Co 216 
Flaven 220 
Files, I, & Co ys 
Fowler-Manson-Sherman 215 
Fox, Geo. E., & Co IS3 
Furnas Office Furniture Co.214 
G 
(Gaydoul Gold Pen Co oe% 
fieneral Eclipse Co 205 
(General Fireproofing (o 104 
General Typewriter Exel 140 
Gibson Art Co loo, 6 
Gilobe-Wernicke Co The.114 
(ioes Lithographing C« rr 
(Ciraff-tUnderwood Co 207 
Gunlocke, W. H., Chair Co. 206 
Giunn Furniture Co., The 22% 
(jutl Kdwin F., Co 177 
H 
H h Hi. Wood Novelty ¢ j 
Ha Arthur W 223 
Hall: Safe Co The 163 
Hammond Typewriter Corp.221 
Hampshire Paper Co 208 
Hano-Weinkrantz Co Ine.224 
Heinn Co 125 
Hellesoe Hans H ec 
eee Duplicator Cr 22 
Heywood-Wakefield Co 151 
Higgins, Chas. M., & Co 167 
Hoffman. L 185 
Hoge Mfg. Co 203 
bie er Desk Co Is4 
Horn, W. C.. Bro. & ¢ 23 
Hotchkiss Sales Co oO 
Hunt, C. Howard, Pen ¢ 7 
I 
Iiinois Loose Leaf (: 178 
Imperial Desk Co 70 
Imperial Methods Co 130 
Imperial Steel Cabinet Co..187 
Impvd. Boehner Binder Co.220 
Ink-Out Mfg. Co 210 
Invincible Metal Furn. Co.. 80 
Ireland & Matthews 4 
Irish, George, Paper © 224 
Irving-Pitt Mfg. Co 104 
Irvir Alex. H., Co 194 
J 
Jaenecke-Ault Co 224 
Jamestown Metal Desk Co.1S2 
Jasper Office Furn. Co 192 
Joslin, A. D., Mfg. Co 17 
K 
Kihn Bros ime 218 
Kohlhaas Co., The 98 












Re Schwab Safe (sc 

Sengbuscl S-C I kstand 

Lincoln Rubber K ‘ UT) Shaw-Wall c . 
Sheppard The c.. ms oe 
Shipman-Ward Mf ‘ 
Shirley Pen C« 

- Siggers. E. G 
. on . Sikes Co 

Macey (" he 146 ah ; 3 .; 

Machine Appliance Corp 208 eae a... a ie 

Manifold Supplies Co 5D Simple . Pu erage Sai 

Manuf. Tw. Clg Louse 220 —— ae: Me eee 

Marchant Cak Mit ich, Co.122, 3 smith, tf. — ge 

Medearis Moulding Co 219 Smith Premier Tw. 

Melind, Louis. Co Smith rypewriter Sal 

Metal Office Furn. Co. .100 Snelling & Son | 

Meyer & Wenthe Solidhed Tack Co 

Miller Bros Speed Key Mfg. Co 

iwneukee Chnic Co Standard Env. Sealer ¢ 

Mittag & Volger. In , Standard Stamp Affixe: 

Mon Bureau 228 Stationers Loose Leaf C 

Moore Push Pin Co 9] Steel a nt Corp 

Morden Mfg. Corp 218 stewal . _ 4 


Morton 
Mun-Kee 
Munson Supply 
Myrtle 


National 


National Fiberstok kinv. Co 5 Taylor Chair (: 
National Supply Co 225 Tell City Desk Co 
National Vulenzd. Fibre Co Tenacit Mfg. CC 
Neidich Process 171 Tension Envelope C 
New mage Seen Gl. Co 221 Terrell’s Equip. Ce 
Nielson Supp «% 225 Third Hand Device C 
Noesting Pir Tieket (eo Thompson Time Star 
Noiseless Typewrite « Thorp & Martin Tw. 
Tim Calculating Mach. C 
Tip Top Mfg. 
Todd Protectogranh ¢ 
Oo Toledo Metal Furn 
Treiber-Cahill ¢ 
Oo. K. Mf c's 290) eines Gnias | 
Old Town Rilbt & ¢ b (o.183 Triner Scale & Mfg. ¢ 
Oliver Typew1 r 4 10S Trt hu Teal ( 
Olsen a. € = ( 14% Trussell Mfg. ¢ 
Orpin Desk Ce Zi) Tur & Ha nl 
Oxford |} Su ( S1 wy \ er Cor 
rvpew r Fr 
Pp 
U 
Paper Citi Sul ( 
Paramount I ‘ 21 U'nderw | 
Peerless Carb. & Ribl ( 204 ) | 
Peerless Ink Cor] 22 I'nion R ke 
Peerless Ke ( Ir ‘ 1"? dak ness ] 
Peerless Wire G ds 1N¢ , . nw ; 
Pelouze Manufacturing C« 214 Un 1 Stat | , 
Peters-Morse Mrs Corp 113 1 < lw Pihhny: Vi ( 
Phillips Ribb. & Carb. Ce 208 lnited 7 wry Ey 
Plew & Motter Co 21 Iniv Index Tab ¢ 
Polar Manufacturing Co SN 
Portable Adding Mach. ¢ 231 
Vv 
R Va 1) Iron W ‘ 
Rand Company, Inc., The.. 7 ee ? 
Raridolph, Bates & Brown.17 \ . a apy - ; 
Rapid Addressing Mach. S ' 
thet Off. Spec. Co. .226 
Regal Typewriter Co 217 
Reliable Tw. & Add. Ma Ww 
Corp L158 
Remington Tw. Co 6. 72 
Republic Box Co 1 Wal " « } ‘ 
Reynolds Env. Sealer ( Wagemaker ¢ 


R 
R 
R 


Roberts, 


Robinson Mfg. Co Weston, Byron, C : 
tockwell-Barnes ( Wholesale Typewriter ¢ 
Royal Typewriter 7s Wiggins, John B., Co 
Rush-Eraser Co 0] Wilson-Jones L. L. Co 

: Woodstock Typewriter © 

Workman Mfg. (: 
S 

Sainberg & Co 199 Y 
Salisbury Brothers 150 
Sanford Mfg. Co 192 Yawman & Erbe Mfg. C 
Schaefer Nov. Co 2°00) Young Typewriter C 


These advertisements present 
the products of the leading manufacturers in 
each division of the industry. Because o! the ground 
for honest differences of opinion the publishers 
-annot undertake to guarantee transac- 
tions between advertisers and customers. They 
do. however, offer their service in resolving any 
lisagreements between advertisers and customers, 
which result from relations established 
through the journal 


obv iously ¢ 








~—+ part oe fn & St. Johns Table Co 

~~ i Case 225 Storms, H. M Co. 

5 Sumatra Rubber Co 

Superior Furniture 
Superior Type Co 


Desk (‘o 


N T 


, © 
Desk ¢ 2 











ishel, J. K.. Furniture C Waterman. L. E.. ( 
ivet-O Manufacturing Co Wole Mii < ., & 
oberts Number. Mach. Co Western Waratture © 


Weldon 


RubberCo.2 
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of the modern 


of office « qt 
dially 





promptly 





For the benefit of the subscribers the lines adver- 
tised are here classified. Many ofthe requirements 
business 
Should subscribers be interested in any 
iipment not listed here, 
invited to communicate 
‘au, through which the 
and 

furnished. 





represented 
article 
they are cor- 
with the service 
information will 
cheerfully 


office are 











Adding Machines 





Burroughs Adding Mactl Co. . 234 
Todd Protectograph Co 105 
Peters-Morse Mfg. Corp'n 11s 
Portable Adding Machine Co. .251 
Vietor Adding Machine Co . 9 
Adding & Cal yy pa Used 
Reliable Tw. & M. Corp.15s8 
Adding Machine Rolls & Paper. 
Central Paper 
Hano-Weinkrant ( 
Iris (reorge I’ er (e 
Paper Cities Supply Co 
Rockwell-Barnes Co 188 
Adding Typewriters. 
rroughs Addit Macl Co. . 224 
sath tt Fisher Co Phe 155 
Remington Typewriter Co. 56, 72 
rype-Adder Corp 't 138 


Underwood Typewriter Co 
ny, 2a, Back Cover 
Addressing Machines. 


Addressograph Co oo. 1 
Elliott Co rhe 128 
Rapid Addressing Machine Co. 87 


Adhesives. 
iSee Inks, Adhesives, etc.) 
— ies Wanted. 


Fles, L.. & Co as 
Analysis Paper. 
Hano-Weinkrantz Co 224 


Arch and Clipboards. 
American Mfg. Concern 
Everlok Binder Co 
(ilohe-Wernicke Co Ihe 
Yawman & Erbe Mfg. Co 





Bankers’ Notes Coase. 

Globe-Wernicke ¢ he 114, 15 
Billing Machines 

Purroughs Adding Mac! Co. .254 

Elliett-Fisher Co.. The 155 

Remington Typewriter Co. .56, 72 

Inderwood 'T pew iter Co 

no, 209, Pack Cover 

Pinders, Catalog and Periodical, 

Parrett Bindery Co 192, 196 
Blank Books. 

Adams, Henry ‘I Mfz. Co 192 

Boorum & Pease ¢ 1m, LAT 
Planks for Bonds and Stccks 

Goes Lithograp x Co NT 

Kiln Pros 218 
Bond Boxes 

Corry Jamestown Mfg. Corp'n.189 

Erie Art Met ( 176 

‘ieneral I eprooting Co Ww7 

(ilobe-Wern e UF Phe 114, 15 

Metal Oftice I niture t'o.100, 148 

Steel Equipment ¢ ! 10 
Book Cases 

Prowne-Morse ¢ 4 

‘ Wer ( | 114. 15 

( I ( os 

M ( 146 

s \\ ‘ ( 141 

i I ( Jin 

Weis Mfg ‘ s j ny nt 

Ya a & I e Mf ‘ 127 
Book ‘Ho! ders 

\ Ele ‘ 108 
Book ‘Ring s 

Adams, Hi r.M ‘ 192 

Carpente | VW \l Co 999 

My n Mfe. ¢ . lhe O18 
Bo okkee ping Forms 

Ss plex P ( 211 
Bc tt ng _ a ot ines 

rroug Moan Co y 
! tt Fisher Co Ihe 155 
Underwood Type ter Co 
oD oo, Ba Cover 

Business Shows. 

Annual Business S Vv lo pas v4 
Calculating Machines 

Purroughs Adding Mactl Co. 254 

Ma ant Cal Mas Co. .122, 3 

rim Calculating Machine Co, .: 
Calendar Pads and Stands. 

Defiance Sales Corp'n 214 


Carbon Papers. 
(See Ribbons 

Card Cases. 
Improved Boehner Binder Co 
Wiggins, The John B., Co 

Chair Irons. 
settcher Stpg 


and Carbons.) 





& Mfg. Co 


Collier-Keyworth Co 161 
Chair Pads and Cushions. 

Economy Seat Co 172 

Fox, Geo. E., & Co 183 

Irvin, A. H.. Co 14 

Polar Mfg. Co as 


Sumatra Rubber (« 211 











Chairs 
Colonial Chair ¢ 170 
Conant-Ball Ce¢ 116 
Conrades Mfz. ( 2 
Crocker Chair (« 18S 
Derby, P., & Ce It ooalZ 
Dunn, John A., Co ..147 
(iunlocke, W H Chair Co 206 
Hey wood-Waketield lo 151 
Milwaukee Chair Co Ww 
Sikes Co o1 
Superior Furniture ¢ 186 
Taylor Chair Co., The it4 
Toledo Metal Furniture Co...162 


Check Protectors and Writers. 
Flaven 


Todd Protectograph C+ 193 
Check Sorters. 
Kohlhaas Co rhe OS 
Checks, Stamped Metal 
Meyer & Wenthe 913 
Clips, Paper. 
(See Paper Clips.) 
Coin Bags ag Ret sg 
Downey, ¢ ‘ The 224 
Copyholders. 
American Electric Co 198 
Copying Devices. 
Yawman & Erbe Mfz. Co 127 
Costumers. 
Conrades Mfg. Co 62 
Erie Art Metal Co 176 
Furnas Office Furniture Co 214 
Globe-Wernicke Co The 114, 15 
Cuspidors. 
Aldrich Mfg. Co 203 
Cordley & Hayes on 
Ireland & Matthew Miz. Co m4 
Dating Stamps. 
Consolidated Stan Mfg. Co..219 
Melind, Louis, Co 195 
Meyer & Wenthe 213 
Stewart & Co K \ 191 
Superior Type (C« The 191 
Desk Calendars. 
Defiance Sales Corp 214 
Weis Mfg. Co s 1, 5, 6 
Desk Lamps. 
Aladdin Mfg. Co 221 
Gut Edwin 1 Co 177 
Desk Pads, Blotter. 
Boorum & Pease ¢ 106, 157 
Fox, Geo. E., & ( S33 
Hoffman, I S35 
Irvin, A. H., (« 14 
Sainberg & ( 1 
Sumatra Ruby ( 211 
Desk Pads, Glass 
Chicago Mirror & Art ¢ ( 176 
Fox (eo i} & Co 18 
Polar Mfg. Co SS 
Ravenswood Office > ( aad} 
Sainberg & Co 100 
Desk Pads, Linoleum 
Wag aker Co 1453. 4 
Desk Geass. 
American Electr ( 108 
Barber Wire & Iron Works 117 
( rk-Mann ¢ 1 
Fox, Ge I & ( 18 
General Fireproofing ( 107 
I erial Methods ¢ 1h 
Macey. Co.. The 146 
Shaw-Walker Co 141 
Weis Mfg. ¢ s ‘5.6 
Yawman & Erhe Mfge. ¢ 127 
Desk Work |? butors 
bs Geo Mcp & CO 183 
Horr Ww c Bro. & ¢ 922 
Irving-Pitt Mfg. ¢ 104 
Sainberg & Co 19 
Desks 
Art Metal Constr n ¢ 185 
Pentley & Gerwig Furn. Co 175 
F-yron Desk Co 191 
Central Mfg. ¢ 137 
Clemetsen Co IST 
Corry-Jamestown Mfg Cory 180 
Dietz, The J. 1} ‘ 144 
Dornette, J.. & Bro. ¢ 171 
Englewood Desk (Co 101 
Excello Products Corp 177 
General Fireproofing Co 107 
Gunn Furniture Co lhe 207 
Hoosier Desk Co 184 
Imperial Desk Co ren 
Jamestown Metal Desk Co 182 
Jasper Office Furniture Co .192 
Macey Co., The. 146 
Metal Office Furniture Co.100, 148 
Myrtle Desk Co 180 
National Desk Co 212 
Olsen, 0. C. 8., Co 195 


February, 1924. 

Orpin Desk Co TT 

Rishel, J. K., Furniture Co. ..120 

Salisbury Bros 150 

Shaw-Walker Co 141 

Steel Equipment Cor, 103 

Tell City Desk Co = o-oue 

Van Dorn Iren Works Co 119 

Weis Mfg. Co Ss 15, 6 

Western Furniture Co 106 

Yawman & Erbe Mfg. Co 27 
Dictation Machines. 

Dictaphone Sales Corp'n 77 
Directory Boards. 

Davenport-Taylor Co 217 
Display Fixtures. 

Electric Window Sales Co. . 224 
Drawing Sets. 

Dixon, Joseph, Crucible Co 184 
soppenting Machines & Supplies. 

Dick B., Co u7 

Heyer ‘Dupii ‘ Co 


Jaenecke-Ault Co 
Peerless Ink Cor; 
Envelope Sealers. 


Argus Mfg. Co 207 
Randolph, Bates & Brown 172 
Reynolds Envelope Sealer Co. .221 
Rivet-O Mfg. Co 224 
Standard Envelope Sealer Co. .204 
Envelopes. 
Bushnell, Alvah, Co -180 
Diemer, John I Co 130 
Duplex Envelope Corp 1n6 
National Fiberstok Env? Co 7 
Smead Mfg. Co Phe 199, 204 
ension Envelope Co 250 
Ss Envelope to 131 
Erasers, 
Argus Mfg. Co 207 
Dixon, Joseph, Crucible Co 184 
Faber Eberhard 16S 
Miller Pros 223 
O. K. Mfg. Co 220 
Roberts, Weldon, Rubber Co. .217 
Rush Eraser Co 201 
Eyelets & Eyelet Paper Fasteners. 
Machine Appliance Co 208 
Rivet-O Mfg. Co 224 
Solidhed Tack Co hes 220 
Eyeshades, 
Chicago Eyeshield Co 220 





Featherweight Eveshade ('» 
Filing Cabinets, Cloth Covered. 


Advance Paper Box Co 201 
Diemer, John F.,. Co 139 
Hoffman L 185 
Imperial Methods (« 130 
Macey Co., The ..146 
Sdinberg & ( 19 


Filing Cabinets Meta! 
Art Metal Construction (Co 185 
Aurora Metal Cabinet Works. .227 








sentson Mfg. Co 205 
Berger Mfg. Co Phe 124 
Canton Art Metal Co rhe G3 
Corry-Jamestown Mfg. Corp. .189 
General Fireprooting ¢ 107 
Globe-Wernicke Co The 114, 15 
Imperial Ste« Cabinet Co 187 
Invincible Metal Furniture Co, 80 
Macey Co., The 146 
Metal Office Furniture ¢ 100, 14s 
Shaw-Walker Co 141 
Steel Equipment Cory 1s 
Ferrell's Equipment Co 133, 217 
\ Dorn Iron Works Co 110 
Yawman & Erhe Mfe. ( 127 
Filing Cabinets, Wood 
Boston Index Card Co ti4 
Growne-Morse Co 4 
Globe-Wernicke (C« Ihe 114, 15 
Imperial Methods ¢ 130 
Macey Co rhe 146 
Republi Rox ¢ 218 
Shaw-Walker ¢ 141 
Wagemaker Co 153. 4 
Weis Mfg. Co gs 4 oF 
Yawman & Erhe Mf ( 
Filing Supplies 
Aigner, G. J. ¢ 106 
American Mfe. ¢ 82 
Peston I x Ca ( 4 
Itt ne-Morse Co 4 
1 ( de Co 22h) 
I) é v Co SOS 
‘ ‘ 1 Fire root uw « 17 
‘ Wernicke Co rhe 114, 15 
M1 no-Weinkrantz (« 224 
Der 11 Methods i ma 
rang The 146 
Oxford Filing Suppl cs S1 
Shaw-Walker Co 141 
Simonson, R. A., ¢ 22h 
Smead Mfg. Co Phe 19), 204 
Steel Equipment Cory 103 
Unite sSusiness Equip. ¢ 210 
Wabash Cabinet Cx 160 
Weis Mfg. (« s 65. 6 
Yawman & Erbe Mfg. Co 127 
Folding, Inserting & Sealing Device. 
Third Hand Device Co 223 
Folding Machines. 
Paum tussell E 229 
Fountain Pens, 
Beaumel, D. W., & Co 218 
Eggens-Hambler Co 224 
Paramount Pen Co 216 
Waterman, L. E., Co Pet) 
Gold Pens. 
Acme Gold Pen Co ocean 
Gaydoul Gold Pen Co 224 
Gold Stamping. 
Bs. See Bey OOo sect ved 196 


Greeting Cards. 
Gibson Art Co . + 130, 6 








Gummed Cloth. 
Aigner, G. J., & Co........ . 196 
Index Card Signals. 
Graff-Underwood Co..........207 
Moore Push-Pin Co....... o20 se 
Yawman & Erbe Mfg. Co.....127 
Index Guides, Aluminum, 


Aluminum Co. of Am......... 165 
Index Tabs. 

Aignet, @. 2., & GOsriensais . 196 

Rand Co., The, Inc.... 71 


United Business Equip. Co... .210 
Universal Index Tab. Co.....215 
Ink Eradicators. 


Collins Ink Eradicator Co..... 225 

Enkewt Bie. Oe. ..sdscntecka 210 
Inks, Adhesives, Etc. 

Commercial Paste Co., Inc... .204 

Delis Bak Corm'B..csctocessds 179 

General Eclipse Co...........208 

Higgins, Chas. M., Co........ 167 

Sanford Mfg. Co........ teen 
Inkstands, 

Pachrach Specialty Co........ = 

General Eclipse Co........... 


203 
New Martinsville Gl. Mfg. Co. 221 
Sengbusch S-C Inkstand Co....111 
Inkwell Bases. 


pvim, A, Msg GOencccteksaeees 194 

Sumatra Rubber Co........ oomna 
Key Rings. 

Adams, Henry T., Mfg. Co...192 


Labels, Law Books and Number, 
Aigner, G. J., & Co 
Leads for Mechanical Pencils. 
Amer. Lead Pencil Co....66, T4 
Faber, A. W., Inc...... nee 220 
Schaefer Novelty Co........ 
Letter Distributors. 





Bristow, Stanley R........... 223 

Imperial Methods Co......... 130 

Kohlhaas Co., The........... 98 
Lockers, 


Terrell’s Equipment Co. .138, 217 


Loose Leaf, Books and Systems. 
Adams, Henry T., Mfg. Co...192 
Barrett Bindery Co..... 192, 196 
Boorum & Pease Co...... 106, 157 
Chicago Binder & File Co... .195 
Everlok Binder Co....... ‘sexe. a 
eS . eee .125 
Irving-Pitt Mfg. Co.......... 104 
Plew & Motter Co........ me 
Sheppard, C. E., Co.......++- 166 
Stationers, L. L., Co......+.. 
Tenacity Mfg. Co.........- oe 
Trussell Mfg. Co.......ces+6 .181 
Wilson-Jones L, L. Co........ 233 
Workman Mfg. Co............ 211 

Map Tacks, 

Graff-Underwood Co.......... 207 
Moore Push-Pin Co........... 221 

Matched Office Suites, 

Macey Co., The....ssscssees .146 
Rishel, J. K., Furniture Co...120 

Memo Devices. 

Feldmann System Co.......+- 216 
Robinson Mfg. Co....... To 
Wels Bite. GOicccceies 83, 4, 5, 6 

Moisteners. 
arame Bife. Cd..scccczesss A 
Rivet-O Mfg. Co......... os ean 


Sengbuseh S-C Inkstand Co...111 
Numbering Machines, 

American Number Mach. Co. .105 

Bates Mfg. C@..ccssss 

Consolidated Stamp Mfg. Co. .219 

Roberts Numbering Mach, Co, 92 
Office Smoking Stands & Trays. 

H. & H. Wood Novelty Co....224 
Oil, Office Machine. 


Claretype Ce. cccccnsas .».- 188 

Defiance Sales Corp'’n.........214 

Morten. Mite. Ob. «2.1 vaee%onse 224 
Pads, Figuring (Ruled, Plain). 

toorum & Pease Co...... 106, 157 

Hano Weinkrantz Co........ 224 
Pails, Fibre. 

Cordley & Hayes. ....6..sseee 99 
Paper. 


Dexter, C. H., & Sons. Inc...181 
Eaton, Crane & Pike Co..,...134 


Esleeck Mfg. Co...... — 
Hampshire Paper Co......... 208 
Hano-Weinkrantz Co.........224 
Paper Cities Supply Co....... 223 
Weston, Byron Co...... ve 


Paper Clamps. 


Bankers Clasp Co..........++ 22 
Esterbrook Pen Mfg. Co......179 
Noesting Pin Ticket Co.......225 
Van Valkenburg, L. D........ 221 
Paper Clips. 
Amorican Citp CO... ¢66+s50m oe 
ives. Bite: Oi.civcsads -dcade 207 
Collette Mfg. Co...... cave ae 
Graff-Underwood Co.......... 207 
Mone TOE, Siicktcccsiosecake 208 
Noesting Pin Ticket Co....... 225 
©. Eh. BE: GOcexenicsddkar 220 
Rockwell-Barnes Co......... . 188 
Tip Dow TG. Oi écxix vvexeres 215 
Treiber-Cahilh Oo. ..05cccccses 222 
Wele BEG. GO..s6deas 83, 4, 5, 6 
Paper Fastening Machines. 
Acme Staple Co........+06+:. .109 


Pump Paper Fastener Co.....203 
Compo Corp'n oscavae 
Defiance Sales Corp'n 
Eveready Mfg. Co...... 
Irvin, Alex H., Co..... 
Machine Appliance C orp’ n. «+ -208 
Rivet-O MES. OOs..csccvcsen cae 

Paste, 

(See Inks, 





Adhesives, etc.) 
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Patents. 
Siggers 


Pen and Pencil Clips. 
Argus Mfg 
Deflance 
Van Valkenburg 
Waterman, , 


Pencil Sets 


Dixon 


Pencil Sharpeners. 


Collins 


Grafl-Underwor 


Pencils, Cedar. 
Amer. I 


Dixon 
Faber, 


I 8. Pencil 


Pencils, Thin Lead Magazine. 
DeWitt. LaFrance 


Penholders. 


Faber, 


Miller Bre 


Pens, Steel. 
Esterbrook 


Hunt, ¢ 


Miller Bros 


Shirley 
rurne: 


Pens, Shading. 
tridgeport 
Picture Hooks 
Push-Pis 


Moore 
Pins 


Crescent 


Deflance 


Pin Tickets 


Platens, Typewriter 


Noestin 
Amer 
Amex 


Postal S« ales 
P ‘ 


Criner 
Trinet 


Publications 


Britis! 
Mon B 
Punches 


Barrett 


Boo 


le fla nce 


Machinge 
Rivwet-« 


Push-Pins 


Moore 


Ribbons and Carbons 
4 


A 


‘ult & 


We 


‘ K t 
Rubber Star ps 

Me 

Mey 

Stew 


Rubber Stamp 


Medear 
Rulers 
Adams 


Amer 


Safety Deposi 


(,enera 

Invir 
Safes 

Genera 


(lobe-Wertr 


Hall's 
Macey 


Metal OF 


Schwab 


Shaw-Wal 


Stee Equly 
Van Dorn I 
Yawmar 
Seals, Notary 
fase Seal (. 


Melind 
Meyer 


Stewart 
Superior < 
Second-Hand Office 
Chicago 
Reliable 
Tim Calculating 


Shelf Boxes. 


Diemer 


Hoffmar 
Weis Mfe 


Shelving 


rerrell's 
Van Dorn 





i 


Tables 





Rubber Bands 
Kt er 


and Corporation 














Sign Markers. 


Heliesoe, Hans H 


Signs 


Davenport-Taylor Co 


Sorting Devices. 


Kohlhaas Co 


Stamp Affixers. 


Standard Stamp Afilixer ¢ 


Stamp Pads. 
Consolidated Stamp Mfg. Co 


Mun-Kee Products Corp’! 


eerless Carb. & Ribb. Co 


Stewart & Co., R. A 
Superior Type Co The 


Stands for Office Machines 


Adjustable Table Co 
Fow ler-Manson-Sherman 


Stapling Machines 
A; 


me Staple Co 
Comp Corp’! 
Defiance Sales Corp't 
Hlotchkiss Sales Co 
Irvir Alex H ‘ 


Stationery, Embossed, Engraved 


American Embossing Co 
heeke & Co 

Kihn Brothers 

Wiggins, John B is 


Stationery Cabinets 


General Fireproofing (: 
Imperial Methods (« 
Macey Co., The 


Terrell’'s Equipment Co ! 


- 


Weis Mfg. ¢ 


Stencils. 


Meyer & Wenthe 


Stenographers’ Note Books 
Boorum & Pease Co 106 


Hiano-Weinkrantz ¢ 
Rockwell-Barnes  ¢ 


Stylographic Pens. 


sume Db. W & Co 
Faber Eberhard 
Paramount Pen Co 


1 
Swinging Typewriter Stands 
Ar an Writing Mael Co 


We s Mfe Co 8 


y- Jamestowr Mie Cx. 


I as Office Furniture Ce« 
me Fireproofing Co 
_ J s rat ‘ 
ir la ‘ 
Tags 
Noesting Pin Ticket (« 
Telephone Accessories 
mericar Electr ‘ 
Bates Mfg. Co 
( ytt Laboratories 
Ha Weinkrantz ¢ 


Thumb Tacks 


lioge Mfz ‘ 

Moore Tus Pin Co 
Noesting Pir Pieket ¢ 
1 Ta 


Soll 


ee to 
Time Stamps and Recorders 
| 


olidated Stamp Mfx. ¢ 
Joslin, A. D Mfx. ¢ 
Melind I 


ous ‘ 
npsot Time Stamp ¢ 


I 
Type, Typewriter 
e 


Supply Co 


rherp & Martin Typewr 


Typewriter Cabinets 
I ‘ 


ron Desk ¢ 
roledo Metal Furniture ¢ 
Typewriter Cleaning Brushes 
Ha Arthur W 
Morton Mfg Co 


Typewriter Cleaning Material. 


‘ retype 
Morton Mfg. Co 

! t & Martin Typewr. ¢ 
We ter I Ss ( 


Typewriter, Cushion Keys 


I In Rubber Key Co 
Munson Sup ‘ 
I ess Ke ( 


Spee Ke Mfz. 


Typewriter Cushion Nobs & Feet 
‘ s Sup ( za! 
4 i Rk ‘ ( 
K ber ¢ 
Rubber Ke ‘ 
\ Sut y te 
Typewriter Parts 
4 = ‘ 
& Martin 1 ‘ 
Typewriters, New 
" an Writ M ‘ 
‘ i Tyrpew ter ¢ 
I> e Typewrite ( 
H l'ypewriter Cor 
\ = Iypewr ter { 
liv I eowrite ie 
kt gtor I'v pewrit { 
K ly rite ‘ 
Sr I ( & | I 
~ t I’r« er Tw { 
von ! ‘ 





Kt rw & A M. ¢ 

Shipman-Ward Mfg. Co 

= t ewriter Sales ¢ 
‘ Emporiun 

I fypewriter Exchar 

W esale ypewriter Co 

. Cvpewrifer ‘ 


Ventilators, Office Cordley & Hayes 








Chicago Mirror & Art G ( 176 Erie Art Met ( 
Visible Index Systems ‘sener ? Fire r hug ¢ 
Acme Card & ‘ 112 - : on , : 
and Co 71 setas > 
Bes a ined | 
Wardrobes. a ine Peerless Wire ¢ 
_ as | . . . 7 Water Coolers 
errell’s Eq ent Co. 130, 21 Cord & Ha 
Waste Baskets Writing Sets 
Barbee Wire & Iron Works...117 Dixé Jose] ( ( 4 


an SE WANTS ano eas 
|FOR SALE Ff * ; 


nanan mm mae 


>» 








SITUATIONS WANTED 


REPAIRMA \ ound fast man ¢ 
mat I nee ind rel ‘ 

j 7 
t i t hed ! l ‘ Z 
ire Offi . cl gz 


WANTEL-—I tior i fir ‘ r 


make ot} chine some adding if rie x] 
anvwhere in the | S.. but prefer the west ¢« : 
5 


dre K-18, care © e Appliances, ¢ b 


SALESMAN now emploved it irae gO 
Ha nad ge! I eX] l 
for eighteen 1 nt Spe 
eare Office Apr nces a 


YOUNG BLOOD, I have it If 


lam now employed as manager of cot kg 
ment Il want a } tion ; manaer tme 
sales manager Very well exp el 
ing and bookkeeping equipmer H 
wort I want to work with and f 
appreciates experience and hard W ! ow 
tion in the pa \ For furt r det just 
care Office Appliances, Chicag« 
THE SERVICES of an experienced, « ‘ 
clean record and good reputatior now ¢ ploved 
as exclusive traveling representat ‘ the S 
States Advertiser is a native of New York, a Chi ‘ 
ried, age 1. and a permanent resident of North Ca 
had six yea! experience in Nort nd South Cars i. G 
Florida Ala nm et in the Office Sup] ind E 
field Al experienced in retail mers ndising and 
agement (Correspondence ‘ ' i ' 
substantial manufacturer of goo re itat \ddre X 
, Cott \ ' ( cag 
SALESMEN WANTED 

WANTED & man for steel off 
(openir t ! idl and the 
Cottle \} nee (*hicago 
EXPERIENCED filing cal 
imad re I frre t Che S} ‘ VV 
Mict 
WANTED—Salk n for hig ; 
traveling tier | 
Appliances, ¢ 
WANTEI | «line esn 
’ ? srr’ T rhe 

, } ( 


\ W lit Ix 
‘ _ 
| x J ( ‘ y 
EXPER FILING EQUIPMENT SALESMA 
| Sou ( | 
(; y } ‘ 
Sr , 

' 

rem ‘ 


AM £ 


(Continued on Page Following 
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PAGE. AND FOR SALE, CONTINUED FROM PRECEDING 
AGE. 











STATIONERY DEPT. MANAGER WANTED. 


OP EN for man 
Owner and city 





knows stationery business 
taking care of outside 


POSIT 7 IN 
from inside 


w ho 
salesman 


printing and stationery sales Want man who can now or later 
take management of stationery department This is an oppor- 
tunity to get into a growing business from the start Oppor- 

nity for investment will be given if desired. City of 15,000, 


tate university, stone and furniture industries 
ways good Sp tee R. W. Van Valer, 
Bloomington, Indiané 


Business al- 
printer and stationer, 


FOR SALE. 

JOT T-F ISHE R billing and 

ind sold Malonev-Gilmore Co.. 

TYPEWRITERS, Adding Machines and 

ld and exported. Abbit 
York City 

ADDRE SSING machines, 





machines bought 
Le arborn, Chicago 

E lliott F ishe rs bought, 
Typewriter Co., 38 E. 23rd St., New 


hbookkee ping 
508 S 


multigraphs, | duplicators, letter fold- 


rs, envelope sealers, mailometers, check writers, dictating ma 
hines, multicolor presses—at about half the manufacturer's 
price Pruitt Company, 170-H North Wells, Chicago. 


EDIPHONE, Transophone, 
condition, great bargain 
ce Appliances, Chicago 


Shaver, little 
Address G-46 


used, late model, fine 
“Individual,” care Of- 


AGENCIES WANTED. 
SALES OR GANIZATION 25 YEARS» EST rAB L, ISHE 


tire United States desires to represent 








covering 
manufac on r in the 


ile of useful and novel office appliances. Address X-106, Office 
\ppli ances, (hicago 

WANTE To represe nt manufacturer as agent in Detroit 
Strictly commission basis Fifteen years’ experience in station 
and applied lines Address V-20, care Office Appliances 
Chicago 


ACTIVE, RESPONSIBLE 
stationery trade in ¢ 
San Francisco 
ances, Chicago 


TRAVELING SALESMAN calling on 
‘alifornia wants line or lines of merit only 
headquarters Address L-26, care Office Appli- 


SALESMAN wants connection as 
manufacturer, or two or three lines to handle as manufacturers’ 
ugent Knows trade in middle west and prepared to furnisl 
excellent recommendations. Write H. G. Lotspiech, 1644 Estes 
A\ve., Chicago 


WANTED—By well known n 


representative of stationer\ 


ianufacturers’ agent calling on bes 


tationery and jobbing trade in Michigan, Ohio, Indiana, Illinois 
Wisconsin and Minnesota, a high grade, established line Bes 
of references and results guaranteed Straight commission 


Address M-2?4. car Office Appliances, Chicago 


ar AGENTS WANTED. 

WE HAVE A FEW OPENINGS for exclusive general ents in 
valuable territory to sell the most popular line of mailing ma- 
chines on the market. Universally advertised and distributed. 
Liberal commission. Write, stating full qualifications in_ first 
~ nen wignsare Envelope Sealer Mfg. Company, Revere Blvd., 
=verett, Mass 


HAVE YOU ever seen the Dine Typewriter Brush made of the 
best bristles, natural finish wooden handle? Complete length 
six inches. Send for sample with gross price. Mills & Mills, 53 
West Jackson, Chicago. 
SALESMAN can profitably employ part of his time selling our 
Ryco and Parsul tape moisteners, Harding envelope sealers 5 
retail), Adams desk memos and adding machine rolls. W: 

J. F. Ryan & Co., 222 E. 42nd St., New York. 

AN UNUSUAL OPPORTUNITY is open to well organized sales 
agencies who can produce results in this field. We have a new 
specialty for the office that is not only easily and profitably sold 
but never fails to make satisfied customers everywhere; brings 
repeat sales and brings a follow up sale on supplies that is 
extremely profitable. Applications for territory will only be 























considered from concerns of established reputation. Address 
H-26, care Office Appliances, 1701 Pershing Square Bldg., New 
York. 

: ~ BUSINESS OPPORTUNITIES. 

FOR SALE—An interest in one of the most desirable retail 


typewriter 
executive 


businesses in the United States, to a salesman with 
ability and a few thousand dollars capital, and good. 
reputation. Established 13 years in growing city of over 100,000 
population, desirable agencies and well developed. A real o 
portunity that will stand strictest investigation. Address D-22, 
care Office Appliances, Chicago. 

GROWING OFFICE EQUIPMENT business located in live cen- 
tral western city of 35,000 population with several towns of 
5,000 nearby, requires services of young man thoroughly ex- 
perienced in retail stationery and looking for opportunity to be- 
come part owner and manager. Present owner wishes to con- 
tinue his connection but his lack of expert knowledge of sta- 
tionery business makes advisable taking partner. A record for 
dependability and thorough training in the line are essential; 
a moderate cash investment will be required. Excellent op- 
portunity for hustler. Address R-19, care Office Appliances, 
(hicago 





reer oD. ~ DEALER WANTED. 

DEALER WANTED—Manufacturer of nationally known office 
specialty has opening for a live representative in large eastern 
city. Present dealer will sell all or part of well established busi- 
Address M-23, care Office Appliances, Chicago. 


MECHANICS WANTED. 


WANTED—First-class Wahl mechanic on Pacific Coast. Sal- 
ary $170 with bonus; give experience and references. Address 
0-16, care Office Appliances, Chicago. 









































1,476,197 
M. Friden, 
1,476,198. 


Calculating machine.—Carl 
Piedmont, Calif. 

Calculating machine.—Carl 
M. Friden, Piedmont, Calif. 

1,476,205. Calculating machine.—Clarence 
L.. Johnston, Oakland, Calif. (assignor to 
Marchant Calculating Machine Company, 
Oakland, Calif., a corporation of Califor- 











Copies of an one of the patents re 1.475.664 Typewriting machine An na). S 7 
fe mall to below can be sbteluad by send thony Utz, Hartford, Conn. (assignor to f 1,476,417, : heck cutter.—¢ harles T. 
na twenty-fire cents in stamps to E. G Roval Typewriter Company Ine New Raschick, St. J aul on ee 
Sigogers, patent lawyer, Suite 33 N 1 York, N. Y¥ a corporation of New coe) adatom oan ope.-—-ILmma ° TOSS, 
suildina. ashington , €¢ nd me 1.475.840 Inkwell Frederick C sue PUnaGY, Ws 
age i eee hom ‘ K '? thi, Stoughton, Wis. (assignor of one I, 10.8 11. Typewriting machine,—Ed- 
half to Arthur T Olsen. Stoughton ward B. Hess, Manhattan Beach, N. Y 
174.863. Calculating machi Doug Wis.) ‘assignor to Royal Typewriter Company, 
Turner, St. Louis, Mo. (assignor t 1,475,944 Adding aleculating and re In New York, N. Y., a corporation of 
e Measuregraph Company, St. Lou cording machine \lexander KF W New Pi a ~ 
Ml i corporation of Delaware) Georgel and B. H. Tingley, Norwood 1,476,514. Computer.—Jens 8. Holm, 
474.871 Envelope fastening device Ohio : edar Re lowa. 
Preston L. Andrews, Brooklyn, N. \Y 1,475,953 Lever for self filling fountain 1,476,582 Fountain pen attachment.— 
1.474.917 Cvpewriter Carl Sehlur pen David Klein, New York, N. ¥ (as John M. jJeadles, Los Angeles, Calif. 
Thuringin, Germany (assignor to Mer signor Mark  Finstone Brookly1 1,476,614 Loose leaf binder.—Walter 
cedes Buromaschinen and Waffenwerk: N. Y.) R. Horsfield, Birmingham, England (as- 
| leh] (jermany) 1,475,954 Self-filling fountain pen signor to Morland & Impey, Ltd., Birm- 
1,474,932 Typewriting machine Wil- David Klein, New York, N. Y. (asstgnor ingham, England) : 
am F. Helmond, Hartford. Conn. (as to Mark Finstone, Brooklyn, N. Y.) ea n 50. KE te, clasp.—Eriec Schin- 
signor to Underwood Typewriter Con 1,476,107 Fountain pen.—Thomas Ed scho ‘incinnati ilo. d 
pany, New York, N. Y., a corporation ward Rudderham Sadburs England 1,476,767. Loose leaf binder.—Adolph 
Delaware) Rubin, St. Louis, Mo. (assignor to Sieber 
1.474.948 Portabie letter file Edward Products Manufacturing Company, St. 
M. Stephenson, Hartford, Conn Louis, Mo., a corporation of Missouri). 
174.990 Combined typewriter and 1,476,768. Loose leaf binder. -~Adolph 
mputing machine Walter Wrigh New The SERVICE BUREAU of Rubin (assignor to Sieber Products Man- 
York N \ (assignor to Underwood ufacturing Company, St. Louis, Mo., a 


Computing Machine Company, a corpora- 








Office Appliances is for the 








corporation of Missouri). 











on of New York, New York, N. Y.) x z 1,476,804 Denominator and adding ma- 
1.475.054. Loose leaf binder.—Harry C Exclusive Use of Subscrib- chine.—M. G. De Simone, Stapleton, N. 
Crozier. Phoenix. At : Y (assignor by mesne assignments to 
1.475.152 Combined typewriter and ers and Advertisers New York Calculating Machine Company, 
omputing machine Walter Wright, New Inc., a corporation of New York). 
York, N. Y. (assignor to Underwood Con yn of its various mmission 1,476,818. System of typewriter nota- 
ing Machine Company, New York, N ll er tion.—Charles Herman, New York, N. Y. 
Y.. a corpora of New York) staff (assignor to Underwood Type writer Com- 
175,21 i ’ Bernard G. Vigur letters all inquiries u n at pany, New York, N. Y., a corporation of 
Staten Is Y to the field it furnishes spe Delaware). 
475.30 Memorandum = device Fred p 1,477,048 Attachment for typewriters. 
S. Jensen, I ‘hland., Minr Fred KE. Fanger, Mexico, Mex. 
$75,542 Pocke Ider Patricl H 1,477,077. Calculating machine.—Ar- 
‘ eight Sout! Nor wood, Ohi thur F. Poole, Pelham Manor, N. Y. (as- 
j Hf St | addressing macl signor to Remington Accounting Machine 
] F. ( cago, Ill Corporation, New York, N. Y., a corpora- 
$75,568 Alphabetical divider for fo tion of New York). 
ex systems.—George H. Dawson, Can it 1,477,116 Calculating machine.—Gaet- 
ride Mass issignor to Library Bu de nN ino de Giglio, Turin, Italy. 
eau, a corporation of New Jersey) gor a use of this burea : t 1,477,157. Envelope.—Harold L. Tubbs, 
1.475.619. Typewriting machine Edw every section of t field have had evi- New York, N. Y. 
KE. Barne Ni Rochelle, N. Y. (assigr dence of the service 1,477,192. Sharpener for pencil leads.— 
© Remington 7 writer Compan lion, Charles Sonnerborn, West Pittsburgh, 
N. ¥ a corporation of New York) Penna. 
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No. 1,476,205.—Caliculating machine; patented December 4, 
1923, by Clarence L. Johnston of Oakland, California, assignor 
to Marchant Calculating Machine Company of the same place. 

No. 1,476,107.—Fountain pen; patented December 4, 1923, by 
Thomas Edward Rudderham of Sudbury, England. 

No. 1,475,944.—Adding, calculating and recording machine; 
patented December 4, 1923, by Alexander F. W. Grogei and 
Bruce H. Tingley of Norwood, Ohio, assignors to the Dalton 
Adding Machine Company of Cincinnati, Ohio. 

No. 1,476,614.—Loose leaf binder; patented December 4, 1923, 
by Walter Reginald Horsfield of Birmingham, England, assignor 
to Morland & Impey, Limited, of the same place. 


Comparative Figures on Major Exports—October. 
Furniture, metal office, comprising filing cases, safes and 
other metal office furniture and fixtures, in October 
$88,258; (1923) $215,296 Ten months ending October—(1922) 


(1922) 






$1,089,173; (1923) $1,483,339 [For segregation of these items 
under quantity and value, see the respective classifications ur 
der “Comparatives on Miscellaneous Exports—October.”’ | 

Machines, adding and calculating, in October—(1922) 138 
machines @ $205,581; (1923) 1,559 machines @ $345,952 ren 
months ending October—(1922) 9,053 machines @ $1,622,651 
(1923) 13,746 machines @ $2,607,328. 

Machines, cash register, in October—(1922) 1,870 machines 
$357,511; (1923) 1,437 machines @ $277,865 Ten months ending 
October—(19 11.590 machines @ $2,290,902; (1923) 14,633 ma 
chines @ Cash register parts in October 22) 
5,623 pounds @ $43,953; (1923) 29.813 pounds @ $21,602 ren 
months ending October—(1922) 306,964 pounds @ $228,190; (192%) 


431,360 pounds @ $302,438 





Machines, typewriter, in October—(1922) 14.835 machines @ 
$882,160; (1923) 18,527 machines $1,049,047. Ten months en 
ing October—(1922) 154,224 machines @ $9,405,584; ¢€1923) 194,146 
machines @ $11,259,927 Typewriter parts in October—(1922) 
20,939 pounds @ $29,798; (1923) 42,584 pounds @ $63,696 Ter 
months ending October—(1922) 170,278 pounds @ $337,393; (1923) 


302.268 pounds @ $448,299 


Paper, carbon, in October—(1922) 56,395 pounds @ $44,104; 
(1923) 74.293 pounds @ $61,917 Ten months ending October 


(1922) 588,138 $457,169 (1923) 727.368 
$576,477. 

Ribbons, typewriter, in October 
#95; (1923) 24,562 pounds @ $39,164 

(1922) 208,331 pounds @ $391,075; 
$446,357. 

Comparatives on Miscellaneous Exports—October. 

Cases, metal, filing, in October—(1922) 1,104 cases @ $41,895: 
1,450 cases @ $67,110. Ten months ending October—(1922) 12.033 
cases @ $382,558; (1923) 23.510 cases @ $686,419 

Chairs, wooden, in October—(1922) 12,657 chairs @ $40,533: 
(1923) 21,001 chairs @ $70,259. Ten months ending October 
(1922) 95,815 chairs @ $354,601; (1923) 197.500 chairs @ $604,461 

Envelopes in October—(1922) 207,329 pounds @ $41,098; (19238) 
185,155 pounds @ $38,616. Ten months ending October—(1922) 
2,157,742 pounds @ $417,317; (1923) 2,293,744 pounds @ $451,612 

Fiber, vulcanized ware, in October—(1922) 48,390 pounds @ 
$19,235; (1923) 77,500 pounds @ $28,029. Ten months ending c- 
(1923) 858.590 pounds @ 


pounds @ pounds @ 


(1922) 18,767 pounds @ $35,- 
Ten months ending October 
(1923) 260,923 pounds @ 


tober—(1922) 651,141 pounds @ $173,615; 
$236,208. 





No. 1,476,582.—Inexpensive device to be combined with the 
cap of a fountain pen to hold a plurality of stacked postage 
stamps or the like; patented December 4, 1923, by John M 
Beadiles of Los Angeles, California. 

No. 1,476,197.—Calculating machine; patented December 4, 
1923, by Carl M. Friden of Piedmont, California. 

No. 1,478,235.—Providing a four-point support for each posi 
tion of the type case, the invention having reference to portable 
machines; patented December 18, 1923, by Alfred G. F. Kurow 
ski of Brooklyn, N. Y., assignor to the Underwood Typewriter: 
Company of the same place. 

Ne. 1,476,198.—Calculating machine; patented December 4 
1923, by Carl M. Friden of Piedmont, California. 














Furniture and fixtures, other n October )22) 
pounds @ $15,976; (1923) 112,686 pounds @ $26.04 
ending October (19 1,022,324 pounds @ $278,812 2 
712 pounds @ $270.9 

Furniture, sel l ar hure! nO (1922) 
@ $1,149; (1923) 207.361 pounds @ $29,918 Ten mont} 
October (1922) 307 ‘} pounds @ $ 02 23) 9 
@ $195,736 

Furniture, woods office, in Oct e! )99) 
$20,768; (1923) t pounds $2 7 iw 
October (1922) anu su pounds “tl $248,454 
pounds dW slob 

Ink, other than writing and pr 
39,585; (1925) 38 pounds Sit ! 

ber 22) 290.4 | ds @ $ ) 

ink, writir ) ‘ a8) 739 @ 

bob? pounds > i" i nme >) 

70 pounds ‘ “ ( 23) | ¢ 

Machines, addressing and dupl ting n © 
machines @ $ 290; (1923) 264 n ‘ i$ 
ending October (1922?) L815 n } ee $170.2 ’ 
machines @ $329,2ss 

Paper, cash reg ichir n ¢ 
91,320 pounds @ ip j 
months ending ect 604 pe S ‘ 
951,216 pounds 4 

Paper, writing S Oo 9 
pounds @ $86.37 nds @ $72.928 iw 
ending October ’ | nds 1 e4 9 
5,094,723 pounds @ $844,485 

Papeteries in October—(1%22) 49,024 pounds @ $14,062 ) 
26,644 pounds @ $10,483 Ten months ending October—(1922) 
288,913 pounds @ $101,979; (1923) 357,188 pounds @ $133,4%+ 

Paste and mucilage in October—(1922) 188,258 pounds @ $ 
120; (1923) 202,527 pounds @ $19,559 Ten months ending O 
tober—(1922) 1,645,040 pounds @ $180,093; (1923) 2.076.754 p 
@ $219,165. 

Pencils, lead, with metal casing, in October—(1922) 9,065 dozer 


@ $42,3 (1923) 13,276 dozen @ $46.227. Ten 


months endins 


October—(1922) 103,152 dozen @ $232,106: (1923) 105,157 
a 237,597. 

Pencils, other [without metal casing] and pencil leads in O 
tober—(1922) 673.707 dozen @ $120,072; (1923) 858.478 dozer 
$154,067. Ten months ending October—(1922) 6.788.629 dozen 


$1,072,629; (1923) 8,592,972 dozen @ $1,360,797 
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Venholders in October—(1922) 3,758 gross @ $8,428; (1923 
288 gross $8,481 Ten months ending October—(1922) 39, 
ss @ $70,158: (1923) 44.563 gross @ $75,892 Countries 
Pens, fountain, in October—(1922) 15,986 pens @ $15,9¢ (1925) Honduras 
90 pens @ $28,125. Ten months ending October—(1922) 143 Nicaragu: 
pens @ $128,342; (1923) 173,348 pens @ $162,977 Panama 
Pens, metallic, except gold, in October—(1922) 37.696 gross @ Salvador 
8.503; (1923) 23,211 gross @ $11,742 Ten months ling Oc- Mexico 
er— (1922 2,416 gross @ $69,889; (1923) 245,108 gross @ Newfoundland and Ls 
SLL, 20 Jamaica 
Safes oO (1922) 429 safes $20,389: (192 91 safes Barbados 
$122 months ending October—(1922) 2,239 safes @ Cuba 
= on ( 9 SS safes @ $525,967 Domir an Repul 
a < Dutch West Indies 
ppli cluding paper cli ind binders isers Haiti 
ind 22) 178.278 pounds $95,205; ) 320,40 : ewremt 
s @ $ Ten months e1 g Oct r—(1922) $199,498 Bolivia 
923) 2,387,059 s @ $1,244,97¢ hep 
ns, papel n Oct (1922) 11 1 } s (*} 
S,f 6 pounds $31,667. Ten n ding Colomt 
) pounds x 17 (192 28,84 Eeuador 
S britis (s 
Imports—October. — 
né ers in October—(1922) 9,466 pounds $2,162 I rug i 
23) 4 s @ $1,733. Septer 22 On v2 Venezuel 
6 yp $2.162 Ten me } nding Ox '2 British Ind 
pe I $17,004 ce on 
er ind hond, in Octo 22) 286.92 nds @ Straits Sett 
(19 ) 17 nds @ $5 ‘ Septembe 2 o On Chir 
6.949 pounds @ $70,281 Ten mont! nding Java and Madura 
f 3 85,771 pounds @ $ 010 French Indo-Chit 
Is ‘) Der (1922) 83,131 DP $32,352: ¢ ») SS 4 Japan 
y $§ Te months ending October—(1922) 751,955 Philippine Islands 
S ws (1923) 578,112 gros @ $435.87 Australia 
ne lers in October 92) quant I stated] New Zealand 
: 7 ( ntity not stated] $30,72 Te n hs end British South Afr 
(hk tol 2°) [quantit not st é oF 769: (1 quar Egypt 
$3429 O20 
Total 
n and Commerce, tabulations of son the 
ip rts are missing from this issu [t ts e2 — 
f - x. - United States 
1 that wul appear wn the next numbe velopes during 
Department of ¢ 
November Exports of Adders-Calculators. 
nited Stat exports of adding at ulating mac}! es, by 
£ November 192 It exports under this Casemte 
. i the machine by an motor = 
value motor is included w he macl By the Beigium 
x tics. Te rtment ( ree Denmark 
France 
. er , N el Ieeland and Far Is 
\ tr $10,387 N 275 Netherlands 
Belg I 11,054 x Loo Spain 
Y 15.9 Salva 1.8] Sweden 
mat vid Vex 4112 England 
| d 14 4,159 Jat 5 ea) Canad 
I U.ou4 Cuba 1,063 Maritime Proving 
( ' Don n Rep 210 Quebec and Onta 
( 1110 Du West It 15 Prairie Provi! 
I ! & 110 Argentir 76 Br. ¢ ind Yul 
It 1.S7¢ Boliv 1 Br S Hi ura 
NX 16.167 Braz ; cs » | 
gt: 9 714 (hile f (jua ! 
> ! ( 74 Hond i 
s ITT Br s Nicarag 
< S77 Peru 1,654 Pana 
7 Crugu 2 Sa 
07 Venez | 174 Mex 
‘ Strait S Mia = 
c= 7 I 
re ( } New & 
} ia Retr 
{) t K i ( Jan 
} Ss ] rir | 
( \ ! | qt} W 
\ Ne 7 ( } 
1 KE t 1) 
R 1) \ ] 
79 Hait 
Virg s 
S} nt Non-Contigquous Territories LL neras 
A ‘ 7 | h $ , 
H 644 ( 
| 
t 
November Exports of Carbon Paper and Ribbons. Fret ( 
< ; ‘ rbor ° ae nal 4 . an . . : 
November 1 da t 
: B 
4 Str S 
| ‘ 
; . T : . ! 
‘ i : Java I 
. . > Hong} 
Belg y Japa 
; : Kwane 
{ phates 
os ne ; : 
KY mf te 7. 
French © I 
05 New Ze 
w § { British West Aft 
-e ! British Sou Af 
4. np Egypt 
Wea Portuguese E. Af 
= VW ? 
tingla 'd 4 vy: ° ©. Portug S At 
S tland t ] 2 
i! ida T 
Maritir s 
Quebec ( 9 89 Shipments 
Prairie |] \ ’ 98 29 
British ¢ r nd Yukor l 1s 9 Alaska 
British H ? 20 Hawa 
sta R ‘ 41 Porto R 











exports 
November, 
ommerce,: 


Writing paper. 
except papeteries 


Typewriter 
Carbon Paper. Ribbons. 
Pounds. 


Pounds. 


252 270 5 26 
21 54 2 6 


608 323 osees cosee 
7 aay meee 


4,011 3,153 551 1,326 

ibrador 78 61 10 20 
89 44 11 35 

sek ey 6 8 

3,132 2,975 69 274 

owen 3 13 


TRA 115 1,207 3,068 
65 85 4 5 
160 125 513 747 
535 642 360 1,301 
29 49 3 26 
278 148 149 358 
22 24 Tt eee 
185 129 20 55 


92 104 476 572 
1,610 1,315 1,736 2,324 
308 29 1; 19 

: sa 270 394 

206 214 288 451 
755 665 416 536 
ae wrk. 27 32 
30,907 18,261 622 980 
5,929 3,500 8 9 
2,816 1,779 859 1,737 
902 0 530 499 


511 718 
> ee) er onee 


$33,052 


$4,612 $59,481 17,909 


November Writing Paper Exports. 


of writing 


papers, papeteries and en- 
1923. By 


the Division of Statistics, 


Papeteries 
(writing paper 


in boxes). Envelopes. 





bs Lbs Lbs. 
u $ SED ces es | tacse ee Ceeeue 
232 150 : , ~ vas 
SO7 287 100) $ 40 
164 62 
120 Ge ssieas' > “badee hemes 
Loo SEP sexse’ "secs 7 eleeae eee 
1,162 383 series et Te ikea 
2H2 100 2,651 t66 200. $ 250 
1,975 374 8,715 1 464 150 
11,54¢ 3.351 20,899 5 4,428 1,567 
HR 166 2,500 1,265 464 
1.439 378 2.066 143 83 
318 84 42s 19 10 
184 624 6,268 1 185 81 
{ 3 1,969 935 232 65 
62 163 73 73 75 
10) 346 698 197 89 
11: 2,070 4,991 356 179 
Rae 948 1.511 802 223 
981 9,612 11,973 3, 2,635 982 
212 3,014 7,697 1,323 488 137 
132 53 $32 268 140 29 
62 1,351 6,787 1,082 128 46 
294 239 63 17 s Raat: 
1.666 SSS 77 34 56 21 
184 10,779 65,347 13,503 4,380 2,791 
644 1,113 699 356 56 18 
71 20 61 13 
195 929 4,103 arr 
lf 193 ; ee . 
" 1,168 457 172 én ecu 
\ 107 ; 4 tek 177 43 
65 1,105 80 33 a ee - 
{ 2,078 2,161 548 121 71 
} > 046 345 79 “ 





f 2,144 3,711 1,099 563 149 
1,087 1,952 304 9 3 28 
H,057 720 

64 1,035 nie re rey 
092 12,624 3,267 667 2,176 850 
408 415 6.800 1,371 Se 
8,183 1,096 505 100 130 20 
5.003 4,784 2,982 959 
102 62 - awh we oss TT 
641 18,167 45,392 5,611 960 203 
634 83 7.870 1,824 782 120 

AS 10 ‘ mee 

77 209 GORD 246 
317 . 

3: 4,768 

408 

14 


7 $90,698 257,942 $51, 24,191 $9,703 


226 


to Non-Contiguous Territories. 
Writing paper and envelopes. 
: 18,143 ’ 
451 
27,059 


68.231 
122,811 


























The detailed inquiries which follow have been received 
direct from readers of Office Appliances. They are tangible 
business opportunities which are well worth following. 


Overseas. 

Berlin, Germany—k. Beckel & Company, Dusseldorferst: 
25-26, W., 15, wishes to get in touch with American manufac 
turers of small and practical office articles which can be sold 
in that country The organization covers the entire continent 


of Europe. Correspondence in English 

Bezwada, iIndia—The Provincial Trading Company asks the 
addresses of reputable typewriter rebuilders in the United States, 
specializing on Remingtons an Underwoods The company 
wishes to import machines for resale It conducts a general 
merchandise and commission agent business, handling books, 
stationery, engineering material, et 


Buenos Aires, Argentina—Salvador Batista Alvares, Balearce 
633, wishes to get in communication with manufacturers of cal- 
culating machines and other office appliances This concern 
is a commission representative for its territory 

Karachi, India.—The Globe Typewriter Company seeks lines 
of office appliances and equipment, and general stationery and 
paper ifems 

London, Ontario, Canada.—The Morgan Supply House, 100 
Bundas street, wholesale and retail merchant, desires to take on 
all sorts of office appliances and stationery articles made in the 
United States 

Maracaibo, Venezuela..-The Maracaibo Supply Company. J 
F. Swanson, requests catalogues and price lists from American 
manufacturers of office equipment and fixtures, and wholesale 
paper houses 

Riga, Russia.._Richard Sennels, import and export agent and 
commissioner, Gr. Brauerstrasse Nr \%, Post Box 584, wishes 
to get in touch with exporters of rebuilt typewriters He is 
also in the market for American-made office appliances of all 
kinds. References are offered 

Rotterdam, Holiand.—An important Dutch house here has ex- 
pressed a desire to receive competitive prices on rebuilt office 
machines, especially bookkeeping machines Special mention is 
made of a rebuilt typewriter with Wahl adding attachment and 
a crossfooter Communications should be addressed to K-17, 
Office Appliances, 417 South Dearborn street, Chicago, IIL They 
will be forwarded immediately to the inquirer 


Warsaw, Poland.—Malipan & Oppenheim are in the market 
for typewriter ribbons and carbon papers Correspondence in 
German. 

West Bromwich, England.-Kenrick & Jefferson, Ltd., is in- 
terested in hearing from any American concern manufacturing 
a good visible index system, which is open to consider a British 
agency 

Zanzibar, East Africa.—H. J. Manak, Malindi street, wishes 
to get in touch with American manufacturers of commercial 
stationery, office specialties, blank books, copy holders, dupli- 
cators, envelope sealers, envelope filing supplies, fountain pens, 
pencils, inks, adhesives, letter openers, lockers, loose leaf de 
vices and supplies, paper and paper goods, pencil sharpeners, 
ribbons and carbons, stamp affixers, rubber stamps, stamp 
pads, metal stands, stapling machines, general stationery spe- 
Cilalties, waste baskets, writing paper and all articles carried 
in regular commercial stationery lines. Correspondence in Eng- 
lish. Kindly send price lists, catalogues and samples where 
practicable. 

Domestic. 


Baton Rouge, La.—Otto Claitor has taken charge of the Type- 
writer Repair & Service Company, dealing exclusively in type 
writers, adding machines and iron safes. The company does not 
handle new typewriters, and is interested in hearing from 
wholesale rebuilders looking for distribution in Louisiana 


Berkeley, Calif.—Thomas Moore, 825 The Alameda, has estab- 
lished himself as a manufacturers’ agent He is an experienced 
stationery man, and will undertake the representation of manu- 
facturers of office equipment, ete., in the territory from Denve1 
to the Pacific coast For many years Mr. Moore was buyer for 
Sanborn, Vail & Company; in recent vears he was Pacific coast 
representative for the Wilson-Jones Loose Leaf Company 


Blue Ridge Summit, Penna.—The Direct Advertising Service 
is planning on a complete commercial stationery department to 
supplement its activities, which have been limited to printing 
and direct-by-mail production and dispatch 

Chicago, Ill.—H. G. Lotspiech, 1644 Estes avenue, desires to 
make a new connection as a salesman for a stations ry manufac 
turer, or as a commission representative for two or three manu- 
facturers He was connected nearly four years with a large 
well-known pencil manufacturer, is a good salesman, knows 
the trade in the middle West, and is prepared to furnish ex- 
cellent references. 

Detroit, Mich.—A manufacturers’ agent with offices here 
wishes to take on a few more stationery and office equipment 
lines, on a_ strictly commission basis This gentleman has 
established himself recently after about fifteen vears’ experience 
in these lines Communications should be addressed to V-20, 
care Office Appliances, 417 South Dearborn street, Chicago, Ill., 
for forwarding. 


_ Milwaukee, Wis.—W. E. Lenicheck, 902 Forty-ninth street, is 
in a position to handle a good line of ribbons and carbons on an 
agency basis 

Raleigh, N. C.—-The Carolina Typewriter & Office Supply 
Company has opened for business at 310 South Salisbury street 
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It was organized by R. R. King, well-known in the office equ 
ment business, with whom are associated E. KE. Laytfiel 
James J. Towler, prominent business men of this cit ( 
alogues, price lists and other information may be sent for f 
and reference 

St. Louis, Mo.--The Shallcross Printing & Stationery © 

417 North Fourth street, sustained a $150,000 loss in sto« 
fixtures, due to water used in extinguishing a fire near 
catalogues are required to replace those damaged 


San Diego, Calif.—The Austin Safe & Desk Con 


leased the building at 1029-39 Second street ind plans 

its lines by adding an up-to-date typewriter and con 
stationery department This companys headed | Walter 
Austin, has handled the lines of several well-known office equ 


ment manufacturers tor many years 
Washington, D. C.—R. A. Mack, typewriter dealer: 


facturers’ agent IS Evans building, i fi a position t e} 
sent manufacturers of office appliance n the different G 
mental departments He is interested especially in ribbor 
carbons tids for furnishing supplies for the fiscal yvear 
ning July | are opened March 1 Mii Mack iS al 
knowledge of the departmental conditions and acqu 
with purchasing authorities, which should be valuable 


manufacturer seeking Government business 


Trade Opportunities frcm Commerce Department. 

Appliances, office, machines and efficiency systems, An 
dam, Netherlands—No,. 8823; agency desired 

Equipment, office, such as calculating machines, typew! 
and dictating machines, Reval, Esthonia—No. 888%; pur 
and agency contemplated 

Furniture (classification not stated), San Juan, Port 
No. 8725; agency desired 


Machinery for producing paper clip pen points, safe 
clamp buttons, shoe eyelets, et« Oporto, Portugal N 
purchase and agency contemplated 

Machines, calculating, Reval, Esthonia—No,. S889 pure 


and agency contemplated 

Machines, calculating, Zurich, Switzerland—No, S71 
desired 

Machines, cash register, Geneva, Switzerland—-N« S77S 
chase and agency contemplated 

Machines, dictating teval, Esthonia—No. SSS9: purchase 
agency contemplated 


Machines typewriter, Reval, Esthonia No SSSU 
and agency contemplated 

Paper, ledger, bond and newsprint, San Juar Porto R 
No. 8708; agency desired 

Paper and paper goods, Zurich, Switzerland Ni S715 ine 
desired 

Paper and printing materials, Bomba India—No. st 
desired 

Paper, writing and printing, Montevideo, Urugua N 
purchase contemplated 

Paper and stationery, Rajkot, India No. 876%) pure ise 
templated 

Pens, fountain, and office supplies, Reval, Esthonia— Ne 
purchase and agency contemplated 

Slats, red cedar, for pencils, Milan, Italy No. SSIS: pur 


contemplated 

Stationery goods and school and ottice supplies, The Hag 
Netherlands—-No. 8923; purchase and sale contemplated 

Stationery and paper, Rajkot, India—No. 8769; purchas: 
templated 

Stationery and sundries, Delhi, India—No. S760 gel 
sired 

Supplies, office, The Hague, Netherlands—No, S92 pu 
and sale contemplated 

Supplies, office. including pen knives, scissors, et Re 
Esthonia—No. SSS9; purchase and agency contemplated 

Parts, typewriter, and tools, Zurich, Switzerland—N 
agency desired 


January in Corporate Finance. 
Art Metal Construction Company—Quarterly dividend, twe 
five cents, payable January 31 to stock of record January 
surroughs Adding Machine Company) in his annual stateme! 
at the stockholders’ meeting President Standish Backus s 





in part The Burroughs Adding Machine Company has 
closed a most successful year Although final figures from 
of our domestic and foreign offices are not aS yet availa 
following round figures, based upon preliminary returt 
a fair approximation of the vear’s business 

The total volume of sales was $27,500,000, of which $23,000 
represents sales in the United States and $4,500,000 rey 
sents sales in foreign countries With the exception 
and 1920, the vear 1923 shows the largest volume of sales 
history of the company, having an increase of twenty-sev 
per cent over 1922 and of nine per cent over 1918 Unfilled 
ders on the company’s books at the close of 192 mounted 
$3,960,000, as compared to $3,650,000 at the close of 1922 Wi 
it is natural in our business for the sales volume in the itt 


portion of the vear to exceed that in the early portior 
theless the unusual strength of sales at the latter end 
and the margin by which sales so far this January exceed th 
in the corresponding period last year indicate that the busine 
of vour company during 1924 should be very satisfactory 

The earnings of the company as usual were more thar 
cient to meet dividend requirements The compar has 
funded debt, Owes no money except for current accour 
occupies a strong cash position 

Congoleum Company—Quarterly dividend, seventy-five 
payable January 30 to stock of record January 15 This 
the new common stock December 22, 1923, the compar 
clared a stock dividend of 300 per cent. The last quarterly 
bursement previous to that time was $2.00 a share 

The General Fireproofing Company, Common—Quarterly 4d 
dend, thirty cents, payable January 1 to stock of r: rd | 
cember 20 

The General Fireproofing Company, Common—Extra divider 
twenty cents, payable January 1 to stock of record December 

The General! Fireproofing Company, Preferred—Quarterly d 
dend, $1.75, payable January 1 to stock of record Decembet 

Kellogg Switchboard & Supply Company—Quarterly divider 
two per cent, payable January 31 to stock of record January 
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Association Officers 


OK 


A LIST OF OFFICERS OF THE VARIOUS STATE AND LOCAL STATIONERS’ ASSOCIATIONS, THE 


REGIONAL BODIES OF THE 


NATIONAL 


ASSOCIATION OF STATIONERS, OFFICE OUTFITTERS 


VARIOUS AFFILIATIONS OF MANUFACTURERS TO FACILITATE CONTACT WITH THE FIELD. 


| AND MANUFACTURERS, LOCAL ASSOCIATIONS OF OFFICE APPLIANCE MANAGERS, AND THE 


Secretaries are requested to notify Office Appliances of any changes in personnel or address, and to report annual elections 








AG = 


Stationers— National 


NATIONAL ASSOCIATION OF STATION- 
ERS, OFFICE OUTFITTERS AND 
MANUFACTURERS 


President, Ivan E. Allen; first vice pres 


dent, Frank L Severance; second vice 
president, Fred P. Seymour; third vier 
president, Edwin H. Sell; treasurer, A. H 
Childs; auditor, Edwin I, Baer 


WHOLESALE STATIONERS’ ASSOCIA- 
TION OF THE UNITED STATES 


George L Davis (Adams, Cushing & 
Foster, Inc.), president, Boston, Mass. ; 
R. P. Andrews (R. P. Andrews Paper Com- 
pany), first vice president. Washington 
D. c.; J. M. Penland (Waco Drug Company), 
second vice president, Waco, Tex.; H. C. 
Whittemore, secretary, 1741 West Eleventh 
etreet, Brooklyn, N 


Stationers—Regional 
and State 


CAPITOL DISTRICT STATIONERS’ 
ASSOCIATION 
Kenneth S. Gallien (Stenton-Fisk Com 
pany, Albany, N. Y.), president; K. P. Con- 
over (Seeley Conover, Amsterdam, N. Y.), 
vice president; A. L. Russell (Mrs. Leake’s 
Shop, Albany, N. Y.), secretary-treasurer. 


THE COLORADO STATIONERS’ 
ASSOCIATION 


George Matheson, chairman, 301 Colorad 
National Bank Building, Denver, Colo. 


CONNECTICUT VALLEY STATIONERS’ 
ASSOCIATION 

John F. Molloy, president, Meriden, Con- 
necticut: E. S&S. Pierce (Pierce Incorporated) 
vice president, Hartford, Connecticut; James 
E. Feeley (Springfield Office Suppl Com- 
pany), treasurer, Springfield, Massachusetts; 
Elmer W. Pape (Adkins Printing Company), 
secretary, New Britain, Connecticut; A. 38. 
Todd, auditor, Greenwich, Connecticut. 


ILLINOIS gt tg ee, AND BOOK- 
SELLERS’ ASSOCIATION 
W. W. Me Knight (Me i > & McKnight), 


president, Normal Il Fred Greenwood 
(Farquhar & Albright). ee president, Chi- 
cago, Ill.; Harry H. Chumley (Woodworth’s 
Book Store), secretary-treasurer, 1311 East 


Fifty-seventh street, Chicago 


MIDDLE ATLANTIC DIVISION 
A. Pomerantz (A. Pomerantz & Company), 
chairman Board of Governors, Philadelphia, 
Penna.; Mortimer W. Byers, counsel, New 
York, N. Y.; Francis B. Irwin (James Ho- 
gan Company, Ltd.), Philadelphia, Penna., 
secretary -treasurer. 


MIDWEST DIVISION—NATIONAL ASSO- 
CIATION STATIONERS, OFFICE OUT- 
FITTERS AND MANUFACTURERS 
D. W. Collins (Western Bank Supply 
Company, Oklahoma City, Okla.), presi- 
jent: F. M. Hughes (Standard Office Sup- 
ply Company, Oklahoma City, Okla.), sec- 
retary-treasurer; Otto C. Botz (The Hugh 
Stephens Printing & Stationery Company, 
Jefferson City, Mo.), vice president for Mis- 
souri; George Hausam (Hutchinson Office 
Supply & Printing Company, Hutchinson, 

Kans.), vice president for Kansas; J. 
Rasmussen (Omaha Printing Company, 
Omaha, Neb.), vice president for Nebraska; 
James T. Ward (Ward Office Supply Com- 
pany Muskogee, Okla.), vice president for 
Oklahoma; C. B. Smith (Smith Printing 
Company Pine Bluff Ark.), vice president 
for Arkansas 


PACIFIC NORTHWEST STATIONERS’ 
ASSOCIATION 


President Guy Smelzer (Pioneer Ine 
Tacoma Wash.) vice president, Richard 
Gill Montgomer (The J. K. Gill Company 
Portland, Ore.) secretary-treasurer Cc R 


ffin «Trick & Murray, Seattle, Wash.) 


lar} 
ue 


SOUTHERN DIVISION NATIONAL ASSO- 
CIATION STATIONERS, OFFICE OUT- 
FITTERS AND MANUFACTURERS 


Leo F. Johnson (Florida Office Supply 
Company), president, Tampa, Fla.; Pelham 
Durant (Bidgood Stationery Company, Mo- 
bile, Ala.), vice president for Alabama; Rox 
Cowley (Rox Stationery & Gift Shop, Pensa- 


cola, Fla.), vice president for Florida; John 
M. Cooper (Foote & Davies Company, At- 
lanta, Ga.), vice president for Georgia; C. H 
Howell (T. H. Payne & Company, Chat- 
tanooga, Tenn.), vice president for Ten 


nessee; Victor Colomb (Palfrey-Rodd-Pursel) 
Company, New Orleans, La.), vice president 


for Louisiana; T. C. Holmes (Holmes of 
Mississippi, Jackson, Miss.), vice president 
for Mississippi; R. M Pound (Pound & 
Moore, Charlotte, N. C.), vice president for 
North Carolina; Charles C. Muller (The 
State Company, Columbia, 8S. C.), vice 


president for South Carolina; E. Clifton 
Wilson (Wilson Stationery & Printing Com- 
pany. Houston, Tex.), vice president for 
Texas; J. Clarke Evans (The Office Equip- 
ment Company, Tampa, Fla.), secretary- 
treasurer 


STATIONERS’ ASSOCIATION OF 
CALIFORNIA 


Henry P. Dimond, chairman, 255 Califor- 
nia Street, San Francisco, Calif. 


THE STATIONERS’ ASSOCIATION OF 
SOUTHERN CALIFORNIA 


J. L. Garner, chairman, 608 O. T. John- 
son Building. Los Angeles, Calif. 


Stationers—Local 


ATLANTA STATIONERS’ CLUB 


John Miller (Miller’s Book Store), prest- 
dent; Lee Webb (Webb & Vary Company), 
vice president; J. W. Swann (Lester Book & 
Stationery Company), secretary-treasurer 


BALTIMORE STATIONERS’ ASSOCIATION 


W. Booth Settle (Commercial Printing & 
Stationery Company), president; Morris 
jaumgarten, vice president; John W. Ken- 
nedy (John W. Kennedy Company), treas- 
urer; John G Hullett (641 Washington 
boulevard), secretary; Earle Richardson, 19 
E. Baltimore street, chairman of publicity 


BIRMINGHAM STATIONERS’ 
ASSOCIATION 
i | Maura (Roberts & Son Birming 


ham, A ». chairman and secretary 


BOSTON STATIONERS’ ASSOCIATION 


A. lL. Cole (Lawrence, Mass.), president; 
lames T. Towhill (The James T. Towhill 
Company), vice-president; Neil Buckley, 


treasurer; E. H. Bromiley, secretary; H. E. 
Copeland, auditor. 
BUFFALO STATIONERS’ CLUB 


tichard B. Lockwood (Millington Lock- 
wood), president; Lioyd M. Whiting (Whit- 


ing Stationery Company), vice president; 
Clarence T. White (Adams & White Com- 
pany), treasurer; Albert Elsaesser (Otto 


Ulbich Company), secretary. 


CINCINNATI STATIONERS’ CLUB 


Tohn H. Gibson (Gibson & Perin Com 


pany), president; Frank L. Mills (Arm- 
strong Stationery Company), statitician; 
E. E Davis (Sellers, Davis & Company), 
secretary, 311 Walnut Street, Cincinnati, 
Ohio 


DALLAS STATIONERS’ ASSOCIATION 


Paul Cecil Bush (Hargreaves Printing 
Company), president; Vance K Miller 
(Vance K. Miller Company), vice president; 
R. T. Morrison (Simpson-Whiteman Com- 
pany), secretary-treasurer 


KANSAS BOOK DEALERS’ ASSOCIATION 


Phil M. Anderson, president, Newton, 
Kans.; A. S. Allen, vice president, Wichita, 
Kans.; F. GQ. rr, secretary-treasurer, 
Wichita, Kans. 


DES MOINES STATIONERS’ 
ASSOCIATION 


Will H. Zaiser, Jr. (W. H. Zaiser Specialty 
Company), president; A. C. Knack (Mc- 
Namara Office Supply Company), vice presi- 
lent; C. C. Holley (L. . Holley & Sons 
Company, 100-102 Kast Grand avenue), 
secretary-treasurer. 


ESSEX COUNTY STATIONERS’ 
ASSOCIATION 


Samuel R. Baker, president; Bertram W 
Grover, vice president; E. F. Sheridan, sec- 
retary-treasurer, Newark, J. 


STATIONERS’ CLUB OF INDIANAPOLIS 


John Hampton rig A Ra ay: Printin, 
Company), president; Hiller (Hiller Of- 
fice Supply Company),  % president; Ever- 
ett Agnew (W. Stewart Company), sec- 
retary-treasurer, Indianapolis, Ind, 


KANSAS CITY STATIONERS’ 
ASSOCIATION 


Oliver Wroughton, chairman, 801 Graphic 
Arts Building, Kansas City, Mo. 


LOUISVILLE STAMP AND STATIONERS’ 
CLUB 

Gus Brakmeier (Brakmeier Bros.), presi- 

dent; Clarence Smith (Office Equipment 

‘ompany), vice president; Karl Hieb (Com- 

mercial Lithographing Company), treasurer; 


George H. Koerner, 208 Lincoln building, 
secretary. 


MEMPHIS STATIONERS’ ASSOCIATION 


f&. H. Clarke (E. H. Clarke & Bro.), presi- 
dent; Starnes T. Taylor (A. R. Taylor Com- 
pany), vice president; A. Jarratt Taylor 
(Ss. C. Toof & Company), secretary. 


THE STATIONERS’ ASSOCIATION OF 
MONTREAL 


Robert Fortier (Joseph Fortier, Ltd.), 
president; J. Alfred Quay (La Cie Alfred 
Quay, Limited), vice president; Jas, > 
Thompson (Thomas V. Bell, Ltd., 115 Notre 
Dame Street, West), secretary-treasurer. 


NASHVILLE STATIONERS’ CLUB 


J. Victor Barr (Brandon Printing Com- 
pany), president; John Ambrose (Ambrose 
Printing Co.), secretary-treasurer. 


STATIONERS’ ASSOCIATION OF 
NEW ORLEANS 


W. E. Eldridge (Garcia Stationery Co., 
Ltd.), secretary. 


STATIONERS’ ASSOCIATION OF 
NEW YORK 

Wm. E. Ward (John Ward & Son), presi- 
dent; J. T. Hill (Corlies, Macy & Company, 
Inec.), first vice president; F. R. Talton 
‘Boorum & Pease Company), second vice 
president; J. T. Kilbourn (H. K. Brewer & 
Company), treasurer; Wm. C. Siegert, sec- 
retary, 144 Pearl street. 


STATIONERS’ AND PUBLISHERS’ BOARD 
OF TRADE 


Edward E. Huber (Eberhard Faber). 
president; John E. Gavin (Charles M. H 
gins & Company), first vice president; Nel- 
son H. Stewart (K. & O. Company, Inc.), 
second vice-president; Gordon Cameron, 
secretary-treasurer, New York, N. Y. 
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OMAHA STATIONERS’ ASSOCIATION 


Charles E. Moyer (Moyer Stationery Com- 
pony.) president; Guy McKenzie, treasurer; 
. C. Cope, secretary. 


PHILADELPHIA STATIONERS’ 
ASSOCIATION 


Frank R. Welsh (Wm. Mann Company), 
resident; Wm. 8S. Y (Yeo & Lukens), 
ret vice president; alter G. Stringer 
LS ne Dixon Crucible Company), second 
vice president; Charlies A. Connell (Auto- 
matic Printing & Stationery Company), 
Francis B. Irwin (James Hogan 
Compa Ltd.), secretary, 607 Chestnut 
Street, "Pi undeiphion Penna. 


PITTSBURGH STATIONERS’ CLUB 


Charles H. Langbein {prevensse & Foster 
Company), president; H. B. Smith (The 
Looseleaf Company of Pittsburgh), vice 
resident; John A. Brown (J. R. Weldin 
iompany) treasurer; Robert Crawford 
(Myers & Shinkle Company,) recording 
secretary; George H. Alexander (Geo. 
Alexander & Company), corresponding sec- 
retary, 242 Diamond Street, Pittsburgh, 
Penna, 


RICHMOND STATIONERS’ ASSOCIATION 


Samuel Iseman (Virginia Stationery Com- 
pany), president; J. S. Frances (The Baugh- 
man Stationery Company), vice president; 
A. A. Schwartz (A. A. Schwartz Company), 
secretary-treasurer, Richmond, Va. 


ST. LOUIS STATIONERS’ ASSOCIATION 


Taylor B. Wyrick, 705 Olive 
Street, St. Louis, Mo. 


chairman, 


STATIONERS’ ASSOCIATION OF 
SAN FRANCISCO 


Henry P. Dimond, chairman, 255 Califor 
nia Street, San Francisco, Calif. 


SEATTLE STATIONERS’ ASSOCIATION 


A. L. Croonenberghs (Seattle Office Equip- 
ment Company), president; W. A. Gillam 
(Giillam-Bird Company), vice president; 
Edward W. Phelan, Retail Trade Bureau, 
Chamber of Commerce, Seattle, secretary- 
treasurer 


TRI-CITY STATIONERS’ ASSOCIATION 
(MOLINE, ROCK ISLAND AND 


DAVENPORT) 
E. M. White (Davenport, Iowa), presi- 
dent; EB. O. Vaile (Rock Island, Ill.), vice 


D. 8. Hansen (Moline, Ill.), sec- 


retary-treasurer. 
Office Appliance and 
Specialty Manufacturers 


AMERICAN WALNUT MANUFACTURERS’ 
ASSOCIATION 


W. H. Day (Wood-Mosaic Company, Louis- 


ville, Ky.), president; Alex Schmidt (Kosse, 
Shoe Scheyler Company, Cincinnati, 
Ohio), vice president; J. Rodahaffer 


(Penrod Walnut & Veneer Company, 4 
eas City, Mo.), treasurer; George N. Lam 
616 South Michigan boulevard, Chicago, nt 


secretary. 


ASSOCIATED OFFICE FURNITURE 
MANUFACTURERS 

Walter H. Gerwig (Bentley & Gerwig 
Furniture Company), president, Parkersburg, 

Va.; D. A. Raggio (The Clemetsen Com- 
pany), vice president, Chicago; A. S. Good- 
man, treasurer; H. E. Karmire (Evansville 
Desk Company), secretary, Evansville, Ind.; 

Arthur Whitworth, manager, 801 Mich- 
igan Trust Building, Grand Rapids, Mich. 


CARBON AND RIBBON EXCHANGE 

S. A. Neidich (Neidich Process Company), 
president, Burlington, N. J.; S. W. Mifflin, 
secretary-director, Stock Exchange Build- 
ing, Philadelphia, Penna. 


DRAWING MATERIALS, BLUE PRINT 
AND ARTISTS’ MATERIALS MANU- 
FACTURERS OF THE NATIONAL 

ASSOCIATION OF STATION- 
___ ERS, OFFICE OUTFITTERS 
AND MANUFACTURERS 
John W. Ogren, chairman, Conway Bulld- 
ing, Chicago, Ill. 


INTERNATIONAL STAMP —_— 
TURERS’ ASSOCIATIO 

Euclid Are ade, 

Roe Reed (R 


Cleveland, 
& S. En- 
first vice 
Vancouver, 


H. R. Seefried, 
Ohio, president; 
graving Company, Chicago, IIl.), 
president; George H. Hewitt, 
B. C., second vice president; H. M. Allen 
(Allen-Doane Company, Boston, Mass.), 
third vice president; Frank Dougherty 
(Montreal Stencil Works, Montreal, Can- 
ada), fourth vice president; Hans Hellesoe, 
Chicago, Tll., treasurer; C. R. Manzer, 602 
Empire Building, Pittsburgh, Penna., sec- 
retary. 


NATIONAL ASSOCIATION OF CHAIR 
MANUFACTURERS 
Ashton P. Derby (Derby & 
Gardner, Mass.), president; W 
locke (W. H. Gunlocke Chair Company, 
Wayland, N. Y.), vice president; Wm. B 
Baker, Sagavtay. 631 Monadnock Building, 
Chicago, 


NATIONAL ASSOCIATION OF LOOSE 
LEAF MANUFACTURERS OF 
Rocong U. 8. A. 

John gren, director, 407 

Building, by Ih. 


NATIONAL ASSOCIATION OF OFFICE 
APPLIANCE MANUFACTURERS 
M. 8. Eylar (Elliott-Fisher Company) 
president; W. C. Duniap (The American 
Multigraph Sales Company), vice president; 
V A. McDermid (Autographic Register 
Company), secretary-treasurer 


NATIONAL ASSOCIATION OF STEEL 
FURNITURE MANUFACTURERS 

F. J. Yawman (Yawman & Erbe Manu- 
facturing Company), president, Rochester, 
N. Y.; L. C. Walker (Shaw-Walker Com- 
pany), vice president, Muskegon, Mich.; 
H. A. Rock (Van Dorn Iron Works), treas- 
urer, Cleveland, O.; J. D. M. Phillips, sec- 
retary, Engineers building, Cleveland, O 


SPECIALTY ENVELOPE MANUFAC- 
TURERS’ ASSOCIATION 
Charles H. Everly, chairman, | 
Square Building, New York, N 


Company, 
H. Gun- 


Conway 


Pershing 


Office Appliance Managers 


BALTIMORE OFFICE APPLIANCE MAN- 
AGERS’ ASSOCIATION 
Ww D. Sowle (Todd Protectograph Con 
pany), president; L. K. Murrill (Addresso 


treasurer 


graph Company), secretary 


1924. 
(BIRMINGHAM, ALA.) 
President, W. H. Blaney (Underwood 
president J 


Typewriter Company); vice 
Hasselman, Jr (division manager, The 
American Multigraph Sales Company; sec 
retary-treasurer, E. R. Smith (The Dicta 
phone Corporation). 


BALTIMORE OFFICE APPLIANCE MAN- 


AGERS’ ASSOCIATION 
W. D. Sowle (Todd Protectograph Com- 
pany), president; L. K. Murrill (Addresso- 


graph Company), secretary-treasurer 


BUSINESS EQUIPMENT ASSOCIATION 


DALLAS BUSINESS SYSTEMS CLUB 


R. H. Austin (International Time Re- 
cording Company), president; J. F. Snowden 
(Rapid Addressing Machine Company and 
eae 2 Sales Company). vice president 


Kusterer (United Autograph Reg 
la Company), secretary and treasurer 
Dallas, Texas. 

DETROIT OFFICE APPLIANCE MAN- 
AGERS’ ASSOCIATION 

Cc. J. Nachtigal (Globe-Wernicke Com 

pany), president; R. B. Fuller (Royal Type 

writer Company), vice president; W. F 


Company), se 


Titus (Tabulating Machine 
retary-treasurer 


PHILADELPHIA OFFICE APPLIANCE 
MANAGERS’ ASSOCIATION 


R. J. Henry (Keelox Manufacturing Com 
pany), president; J. T. Watson (The Na 
tional Cash Register Company), ice presi 
dent; W. T. Abell (American Sales Book 
Company, Ltd.), secretary-treasurer 
OFFICE APPLIANCE MANAGERS’ AS- 


SOCIATION—PITTSBURGH, PENNA. 


M. S. Stedman (L. C. Smith & Bros. Type 
writer Company), president; E. A. Keeling 
(Art Metal Construction Company), vice 
president; C. V. Shoup (Time Calculating 
Machine Company), secretary-treasurer, 612 
Bessemer building 


OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION OF SAN FRANCISCO 
W. M. Coffman (Elliott-Fisher Company). 
president; C. W. Hunt (The Line-A-Time 
Manufacturing Company, Inc.), vice presi- 
dent; H. A. Sperb (Woodstock Typewriter 

Company), secretary-treasurer. 


OFFICE APPLIANCE ASSOCIATION OF 
SCRANTON, PA. 


Russell Morgan (Remington Typewriter 
Company), president; Norman Schuck (Un- 
derwood Typewrietr Company), vice presi 
dent; Charles Gunderson (Burroughs Add 
ing Machine Company), treasurer; Earle 
Reynolds (Library Bureau) secretar) 


(Wales Adding zy Machine 


t-at 


Charles Hoffman 


Company), sergean arms 


Office Furniture Association 
OFFICE FURNITURE ASSOCIATION 


OF BOSTON 
S. E. Sullivan, president; L. G. H. Palm 
P The General Fireproofi ng Company) 
vice president a W Newton treasurer 
W F MacNaughton 128 Pu hase street 
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DEDICATED TO PROGRESS 





Principle is defined in the dictionary as the fundamental truth of all 
things. True progress consists in getting these truths into consciousness, 
whereby thoughts, words and acts are directed in accord with principle 





€ “To put away aimlessness and weakness, 
and to begin to think with purpose is to 
enter the ranks of those strong ones who 
only recognize failure as one of the path- 
ways to attainment; who make all condi- 
tions serve them, and who think strongly, 
attempt fearlessly and accomplish master- 
fully 


¢“\ man may rise to high success in the 
world, and even to lofty altitudes in the 
spiritual realm, and again descend into 
weakness and wretchedness by allowing 
arrogant, selfish and corrupt thoughts to 
take possession of him.”—James_ Lane 


\llen—‘‘As a Man Thinketh.” 


€“The whole intercourse of society, its 
trade, its religion, its friendships, its 
quarrels—is one wide, judicial investigation 
of character. In full court, or in small 
committee, or confronted face to face, 
accuser and accused, men offer themselves 
to be judged. Against their will they ex- 
hibit those decisive trifles by which char- 
acter is read. But who judges? And 
what? Not our understanding. We do not 
read them by learning or craft. No; the 
wisdom of the wise man consists herein, 
that he does not judge them; he lets them 
judge themselves and merely reads and re 
rds their own verdict 


€ “Dreadful limits are set in nature to the 
powers of dissimulation. Truth tyrannizes 
ver the unwilling members of the body 


never lie, it is said. No man need be 
deceived who will study the changes of ex 
pression. When a man speaks the truth in 
the spirit of truth, his eve is as clear as the 
When he has base ends and 
speaks falsely, the eve is muddy and some 
times asquint. 


heavens 


q “It is no proof of a man’s understanding 
to be able to affirm whatever he pleases, but 
to be able to discern that that which is true 
is true, and that what is false is false, this 
is the mark and character of intelligence.” 

—Ralph Waldo Emerson. 


€ 


THOUGHT 
€ “An entire lecture on the one subject of 
thought was delivered in Detroit recently. 
Thought does everything that is done. 
Thought makes all goods that are made. 
Thought develops all selling plans. Thought 
invents or discovers all users. Thought 
does all the selling and all the buying and all 
the using. Without thought there would 


be nothing to sell and no selling plans, and’ 


no service plans, and no uses, and no buy- 
ing. Without thought there couldn’t be 
anything. One illustration the lecturer 
used to bring out this point, was to say that 
if you were offered a million dollars for 
your ability to think, you wouldn’t even 
consider it. Even if you were offered all 
the wealth of the world for your ability to 
think, you would turn it down, because even 
if you had all the wealth of the world and 
couldn’t think you wouldn’t know you had 
it and couldn't use it. 


€ “Thought is the beginning and end of all 
things. Thought operates your hands and 
feet, and your “talker.” Without thought 
your eyes could not see anything, and your 
ears could not hear anything. Often people 
are spoken of as “thoughtless,” but there 
couldn’t be a “thoughtless” person—though 
there may be “careless” or “planless” 
thinking.”—C. C. Casey in Sales Bulletin 
of “Work Organizer,” Detroit. 
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In memory of the two first 
citizens of our country: The 
record of whose lives and 





achievements inspires expres- 
sion of higher ideals in 
citizenship and government 
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Senator Lodge’s Bill for Honest Merchandising 


A Bill to Prevent Fraud and Promote Fair Dealing. 


LOT] C/A /fce Apphanc \ 
law. Jtis a meritorious measur 
fitters and Manufacturers, heartil 


dealers in this 


} } ] ? 
field to read the bi 


introduced into the Senate of 
the United States a bill “To protect 
the public against fraud by prohibit 
ing the manufacture, sale, or trans 
portation in interstate commerce of 
misbranded, misrepresented or false 
ly described articles, to regulate the 
traffic therein, and for other pur 
poses. 

This bill has been read twice and 
referred to the Committee on the 
Judiciary. Its full text follows: 

Be it enacted by the Senate and 
House of Representatives of the 
United States of America im Con- 
gress assembled, That this Act may 
be cited as the Honest Merchandise 


\ct of 1924. 


Sec. 2. That when used in this 
(a) The term “person” includes 
partnerships, corporations, and asso- 
ciations, as well as individuals; 
(b) The term “Territory” in- 
cludes the insular possessions of the 


L'nited States: 


(c) The term “article’’ means 
foods, wares, and merchandise of 
every description ; 

(d) The terms “falsely de 


scribed,” “false trade description,” 
and “falsely applying” shall include 
misleading descriptions or applica- 
tions of an article; 

(e) The terms “virgin wool” and 
“new wool’ mean sheep’s wool, 
lamb’s wool, and hair of the Angora 
and Cashmere goat that has never 
previously been spun into yarn, 
woven into cloth, or felted, and is 
without admixture of cotton, jute, 
hemp, silk, reworked wool, or any 
other fiber than new wool; 


} Lo >) F ] 1 woo] ] 
brescents the text of a bill which 





(f) The term “all wool” means 
sheep's wool, lamb’s wool, and hair 
of the Angora and Cashmere goat 
that has no admixture of cotton, 
jute, hemp, silk, or any other fiber. 

Sec. 3. That any person who, in 
any Territory of the United States 
or in the District of Columbia, (1) 
misbrands or musrepresents, 01 
causes to be misbranded or misrep 
resented, or applies or causes to be 
applied any false trade description 
to any article; or (2) sells, or ex- 
poses for or has in his possession 
for sale or any purpose of trade or 
manufacture any article to which 
any false trade description is ap 
plied, or which is misbranded, or 
misrepresented, shall be guilty of a 
misdemeanor, and for the first of- 
fense shall be punished by a fine 
of not more than $1,000, or by im- 
prisonment for not more than one 
year, or both; and for each subse- 
quent offense shall be punished by 
a fine of not less than $2,500, or by 
imprisonment for not more than two 


years, or both. 


Sec. 4. That the introduction into 
any State, Territory, or the District 
of Columbia from any other State, 
Territory, or the District of Co- 
lumbia, or from any foreign coun- 
try, or shipment to any foreign 
country, of any article which bears 
a false trade description or which is 
misbranded or misrepresented 1s 
prohibited 


\ny person who (1) ships or de 
| 


livers for shipment from any State, 
Territory, or the District of Colum 
bia to any other State, Territory, or 
the District of Columbia, or to any 
foreign country, or receives in any 
State, Territory, or the District of 


enjoys a good prospect of becoming a 
van Allen, president if the National Association of Stationers, Office Out- 
favors the proposals of Senator 


l and request their Senators 


N DECEMBER 15, 1923, 
Senator Henry Cabot Lodge 


Lodge and urges all manufacturers and 
and Congressmen to support it. 


Columbia, or foreign country, and 
having so received delivers, for pay 
or otherwise, or offers to deliver to 
any other person, any misbranded, 
misrepresented, or falsely described 
article; (2) sells or offers for sale 
in any Territory or the District of 
Columbia any such misbranded, mis- 
represented, or falsely described 
article; or (3) exports or offers to 
export any such article to any for- 
eign country, shall be guilty of a 
misdemeanor, and for the first of- 
fense shall be punished by a fine of 
not more than $1,000 or by impris- 
onment for not more than one year, 
or both; and for each subsequent 
offense shall be punished by a fine 
of not less than $2,500 or by im- 
prisonment for not more than two 
years, or both. In the discretion 
of the court, each and every viola- 
tion of this section may constitute 
a separate offense. 


This Act shall apply to any arti- 
cle intended for export to any for- 
eign country only if a false mark, 
trade-mark, label, brand, device, or 
representation is used thereon or in 
connection therewith; but if such 
article shall be sold or offered for 
sale for domestic consumption or 
use, then such article shall not be 
exempt from the provision of this 
\ct. Seeds, roots, bulbs, or nursery 
stock unintentionally misbranded be- 
cause of indistinguishability by their 
appearance shall not be deemed mis- 
branded, misrepresented, or falsely 
described. 

Sec. 5 (a). That for the pur- 
poses of this Act an article shall be 
deemed to be misbranded or mis- 
represented— 


First. If it be offered for sale 























Hi. 








Page 16 OFFICE APPLIANCES For February, 1924. 





under the name of another article 
or with a name or brand so nearly 
like it as to deceive purchasers as to 
its origin or character. 

Second. If the contents of the 
package, as originally put up, shall 
have beer removed, im whole or in 
part, and other contents shall have 
been placed therein unless a conspic- 
uous notice of such change of con- 
tents is attached to such package. 

Third. If in package form, and 
the contents are stated in terms of 
weight, measure, numerical count, 
or quality, they are not plainly and 
correctly stated on the outside of 
the package, or are stated in such 
manner as to deceive or mislead the 
purchaser or be designed or calcu- 
lated so to deceive or mislead such 
purchaser. 


Fourth. Or if there is published, 
issued, or circulated concerning, re- 
garding, or in any manner pertain- 
ing to said article in any newspaper, 
magazine, book, pamphlet, circular, 
or other publication or advertise- 
ment, any false, fraudulent, mislead- 
ing, or deceptive words, statement, 
representation, symbol, design, de- 
vice, or trade description as to any 
of the matters or things stipulated 
in the foregoing subsections of this 
section: Provided, however, That 
the publisher of any newspaper, 
magazine, book, pamphlet, circular, 
or other publication or adverttse- 
ment, shall not be subject to the pro- 
visions of this paragraph unless he 
has knowledge that the words, state- 
ment, representation, symbol. de- 
sign, device, or trade description ap- 
pearing therein are, in fact, false, 
fraudulent, misleading, or deceptive. 

(b) Subject to the provisions of 
subdivision (d), for the purposes of 
this Act all yarns, fabrics, or wear 
ing appare! sold, labeled, or other- 
wise represented as “virgin wool” 
or as “new wool” yarns, fabrics, or 
wearing apparel shall be deemed 
misbranded, misrepresented, — or 
falsely described if they contain (1) 
any fibers of wool of the sheep or 
lamb, or hair of the Angora or Cash- 
mere goat that has previously been 
spun, woven, or made into felt, or 
(2) any cotton, jute, hemp, silk, or 
any other fiber than new wool. 

(c) Subject to the provisions of 
subdivision (d), for the purposes 
of this Act all yarns, fabrics, or 
wearing apparel sold, labeled, or 
otherwise represented as “all wool” 
yarns, fabrics, or wearing apparel 
shall be deemed to be misbranded, 
misrepresented, or falsely described 
if they contain any admixture of 
cotton, jute, hemp, silk, or any other 
fiber than wool of the sheep or lamb, 


or hair of the Angora or Cashmere 
goai. 

(d) Wearing apparel sold, la- 
beled, or otherwise represented as 
“virgin wool,” “new wool,” or “all 
wool” shall not be deemed to be mis- 
branded, misrepresented, or falsely 
described if the principal cloth con- 
tains only such wool. 

Sec. 6. That for the purposes 
of this Act the expression “trade 
description” means any description, 
statement, or other indication, direct 
or imdirect 

(a) As to the number, quantity, 
quality, grade, measure, gauge, or 
weight of any goods; or 

(b) As to the place or country in 
which any goods were made or pro- 
duced; or 

(c) As to the mode of manufac- 
turing or producing any goods; or 

(d) As to the material of which 
any goods are composed; or 

(e) As to any goods being the 
subject of an existing patent, privi- 
lege, or copyright; or 

(f) As to the former or present 
market value or the amount of re- 
duction in price, and the use of any 
figure, word, or mark which, ac- 


cording to the custom of the trade, 


is commonly taken to be an indica- 
tion of any of the above matters, 
shall be deemed to be a trade de- 
scription within the meaning of this 
Act 

Sec. 7. That for the purposes 
of this Act a person shall be deemed 
to apply a trade-mark or mark or 
trade description to goods who 

(a) Applies it to the goods them- 
selves; or 

(b) Applies it to any covering, 
label, or other thing in or with 
which the goods are sold or ex- 
posed or had in possession for any 
purpose of sale, trade, or manufac 
ture; or 

(c) Places, 
any goods which are sold or ex- 
posed or had in possession for any 
purpose of sale, trade, or manufac- 
ture, in, with, or to any covering, 
label, or other thing to which a 
trade-mark or trade description has 
heen applied ; or 

(d) Uses a trade-mark or 
or trade description in any manner 
caiculated to lead to the belief that 
the goods in connection with which 
it is used are designated or described 
by that trade-mark or mark or trade 
description. 

Sec. 8. That for the purposes of 
this Act the expression “covering” 
includes any stopper, cask, can, car- 
ton, bottle, vessel, box, cover, cap- 
sule, case, frame, or wrapper. or 
other cover or container custom- 
arily sold and delivered with the 


incloses, or annexes 


mark 


article contained, or in which such 
article is designed to be exhibited or 
offered for sale, and the expression 
“label” includes any band or ticket. 
A trade-mark or mark or trade de- 
scription shall be deemed to be ap- 
plied whether it is woven, im- 
pressed, or otherwise worked into, 
or annexed, or affixed to the goods, 
or to any covering, label, or other 
thing. 

Sec. 9. That for the purposes of 
this Act a person shall be deemed 
falsely to apply to an article a trade- 
mark or mark, who applies a mark 
so nearly resembling a trade-mark 
as to be calculated to deceive or mis 
lead, or who applies a trade-mark 
without the assent of the proprietor 
of such trade-mark, but in any 
prosecution for falsely applying a 
trade-mark to an article, the burden 
of proving the assent of the pro 
prietor shall lie on the defendant. 

Sec. 10. That the Secretary ot 


Commerce, the Secretary of the 
Treasury, and the Secretary of 
Agriculture shall make uniform 


rules and regulations for carry:ng 
out the provisions of this Act, in 
cluding the collection and examina 
tion of specimens of articles man 
ufactured, sold, or otherwise dis 
posed of or offered for sale or other 
disposition in the District of Co 
lumbia or any Territory of the 
United States, or which are being 
transported from one State, Terri 
tory, or the District of Columbia 
to another for sale, exchange. or 
other disposition, or which shal! be 
offered for sale, exchange, or othe 


disposition in any State, Territory 


or the District of Columbia other 
than that in which they shall have 
been respectively manutactured 


produced, or which shall ber 
ceived from any foreign country, 01 
which are intended for shipment to 
any foreign country, or which ma 
be submitted for examination by thi 
appropriate officer of any St 
Territory, or the District of ¢ 

bia, or at any domestic or for 
port through which such articles are 
offered for interstate commerce, 
for export or import between the 


United States and anv foreign 
or country. 
Sec. 11. Phat if any United 


States district attorney or other com- 
petent authority so requests, an ex 
amination of such articles shall he 
made in the Bureau of Standards 
of the Department of Commerce, o1 
under the direction and supervisiot 
of such bureau, for the purpose of 
ascertaining from such examination 
whether such articles are misbrand 
ed, misrepresented, or falsely de- 
scribed within the meaning of this 


rn 
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Act: and if it shall appear from any 
such examination or otherwise that 
any of such articles are misbranded, 
misrepresented, or falsely described 
within the meaning of this Act the 
Secretary of Commerce shall cause 


notice thereof to be given to the 
person from whom such articles 


were obtained and to the person, if 
any, whose brand appears thereon. 
Any person so notified shall be given 
an cpportunity to be heard under 


such rules and regulations as may- 


be prescribed as aforesaid, and if 
it appears that any of the provisions 
of this Act have been violated by 
such person, then the Secretary of 
Commerce shall at once certify such 
fact to the proper United States 
district attorney, with a copy of the 
results of the examination of such 
article, duly authenticated under 
oath by the officer making the ex- 
amination, and a copy thereof shall 
furnished to the person 
against whom complaint is made: 
Provided, That the Sec- 
retary of Commerce may, in his dis- 
cretion, refrain from certifying to a 
United States district attorney the 
fact of violation in the case of a 
first offense and in case the offender 
shall enter into and faithfully ob- 
serve a stipulation forever to cease 
and desist from further violation of 
this Act. 

Sec. 12. That it shall be the duty 
of each district attorney to whom 
the Secretary of Commerce shall re- 
port any violation of this Act, or 
to whom any appropriate officer or 
agent of any municipality, county, 
State, Territory, or the District of 
Columbia shall present satisfactory 
evidence of such violation, to cause 
appre priate proceedings to be com- 
menced and prosecuted in the proper 
courts of the United States, without 
delay, for the enforcement of the 
penalties as in such case herein pro- 
vided, 


also be 


} - ° , 
Lom eTVECT, 


That no dealer or other 
person shall be prosecuted under the 
provisions of this Act when he can 
establish a guaranty signed by the 
manufacturer, wholesaler, or other 
person residing in the United States 
from whom he purchased such an 
article to the effect that the same is 
not misbranded, misrepresented, or 
falsely described within the mean 
ing of this Act, designating it. Such 
guaranty may be general, covering 
all sales by the guarantor to such 
dealer or other person, or special, 
covering a particular sale, and in 


such case may be embodied in the 
contract or invoice of sale or in a 
separate instrument. Such guaranty, 
to afford protection, shall be relied 
upon in good faith by the dealer or 


other person and shall contain the 
name and address of the person 
making the sale of such article to 
such dealer or other person, and in 
such cases such guarantor making 
the sale shall be amenable to the 
prosecution, fines, and other penal- 
ties which would attach in due 
course to the said dealer or other 
person under the provisions of this 
Act: Provided, however, That 
where such an article when so pur- 
chased by the dealer or other person 
is so branded or labeled as to indi- 
cate or purport that it is not mis- 
branded, misrepresented, or falsely 
described within the meaning of this 
Act, designating it, and the dealer 
or other person in good faith relies 
upon such branding or label, the 
same shall be construed in law as a 
guaranty to such dealer or other 
person within the meaning of this 
section. 

Sec. 14. That any article which 
is mishranded, misrepresented, or 
falsely described within the meaning 
of this Act, and is being transported 
for sale from one State or Territory 
or the District of Columbia to any 
other State, Territory, or the Dis- 
trict of Columbia, or, having been 
transported, remains unloaded, un- 
sold, or in the original unbroken 
packages, or if it be sold or offered 
for sale in any Territory or the Dis- 
trict Columbia, or if it be im- 
ported for sale from a foreign coun- 
try, or if it be intended for export 
to a foreign country, shall be liable 
to be proceeded against in any dis- 
trict court of the United States with- 
in the district where the same is 
found and seized for confiscation by 
a process of libel for condemnation. 
And if such article is condemned 
as being misbranded, misrepre- 
sented, or falsely described within 
the meaning of this Act, the same 
shall be disposed of by destruction 
or sale, as the court may direct, and 
the proceeds thereof, if 
the legal cost and charges, shall be 
paid into the Treasury of the United 
States; but such goods shall not be 
sold in any jurisdiction contrary to 
the provisions of this Act or the 
laws of that jurisdiction: Provided, 
however, That upon the payment of 


of 


sold, less 


the cost of such libel proceedings 
and the execution and delivery of 
a good and sufficient bond to the 


effect that such articles shall not be 
sold or otherwise disposed of con- 
trary to the provisions of this Act 
or the laws of any State, Territory, 
or the District of Columbia, the 
court may by order direct that such 
articles be delivered to the owner 
thereof. The proceedings of such 
libel cases shall conform, as nearly 


as may be, to the proceedings in ad- 
miralty, except that either party 
may demand trial by jury et ie 
issue of fact joined in any such case, 
and all such proceedings shall be at 
the suit of and in the name of the 
United States. 


Sec. 15. That of the Secretary 
of the Treasury shall deliver to the 
Secretary of Commerce, upon his 
request from time to time, samples 
of articles which are being imported 
into the United States or offered for 
import, giving notice thereof to the 
owner or consignee who may ap- 
pear before the Secretary of Com- 
merce and have the right to intro- 
duce testimony. If it appears from 
the examination of such samples 
that any article which is being im- 
ported into the United States or of- 
fered for import is misbranded, mis- 
represented, or falsely described 
within the meaning of this Act, the 
said article shall be refused admis- 
sion, and the Secretary of the Treas- 
ury shall refuse delivery to the con- 
signee and shall cause the destruc- 
tion of any goods so refused deliv- 
ery which shall not be exported by 
the consignee within three months 
from the date of notice of such 
refusal under such regulations as 
the Secretary of the Treasury may 
prescribe: Provided, That the Sec- 
retary of the Treasury may deliver 
to the consignee such goods pending 
examination and decision upon the 
execution of a penal bond for the 
amount of the full invoice value of 
such goods, together with duty 
thereon. On refusal to return such 
goods for any cause to the custody 
of the Secretary of the Treasury 
when demanded for the purpose of 
excluding them from the country, 
or for any other purpose, said con- 
signee shall forfeit the full amount 
of the bond: Provided further, That 
all charges for storage, cartage, and 
labor on goods which are refused 
admission or delivery shall be paid 
by the owner or consignee and, in 
default of such payment, shall con- 
stitute a lien against any future im- 
portation made by such owner or 
consignee, 

Section 16 refers to the responsi- 
bility of agents and principals as 
co-equal in the construction and en- 
forcement of the act. Section 17 
states that nothing contained in the 
act shall be construed as repealing 
any part of the Food and Drug Act. 

Section 18 states that the uncon- 
stitutionality of any part of the act 
shall not affect that of any other 
part, and Section 19 provides that 
the act shall be in force six months 
from and after its passage. 
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oordinating Store Forces 


Getting the Other Dollar 
verlooking the Opportunity 


OORDINATION of effort in 
e:; the retail store is something a 
little ditferent from coopera- 
tion in that the personnel of a store 
may cooperate admirably and vet the 
sales effort may not be coordinated 
with the lines which, logically linked 
together in sales effort, will result 
in capturing more sales. 

To illustrate the thought: A gen- 
tleman of our acquaintance one 
morning read the advertisement of 
one of the leading department stores 
in a Middle Western city announc- 
ing the arrival of some special $50 
suits of exceptional character made 
to sell regularly at a higher price 
The advertisement was well written 
and convincing, and acting prompt- 
ly upon it, he visited the store at 
8:3C on the morning on which the 
advertisement appeared. The sales- 
man, however, had no knowledge 
of the advertisement, knew nothing 
of the special suits being offered at 
$50, but insisted on showing the 
regular lines of $50 suits, saving that 
they were all good and good value 
for the money. The customer found 


\n understanding of the relation 
between different items of stock is 
essential if the salesman in the sta 
tionery store is to make the most of 
his opportunities. The haberdasher 
keeps fast hold of this idea and no 
customer ever leaves his store with- 
out being offered from one to half 
a dozen articles in a_ step-by-step 
progression. In this way many ad- 
ditional sales are made and turn-over 
is increased. 

The stationery salesman 
knows his stock and has average 
mental activity will at once see that 
many things in the stock are log- 
ically related and that if a man de- 
mands one article he may be in need 
of the things that go with it. There 
is no harm in trying, and trying 
makes more sales than it 
When the man behind the counter 
asks with lack-lustre eye, “Is there 
anything else today?” we all know 
that there never is. We are done 
finished? But if he says, “We have 
a line of ink wells that most men 
find interesting. They are made,” 


who 


lke MOSES, 


that no special effort was made in 
any way to coordinate the sales ef- 
fort with the advertising and went 
away without buying a suit, under 
the impression that the advertise- 
ment was deceiving and had been 
written simply because the clothing 
department had been entitled to a 
certain space on that day. 
Misunderstandings not dissimilar 
to that above described sometimes 
occur with regard to goods shown 
in windows. Here, too, the floor 
salesman sometimes fails to keep 
himself informed of the goods of- 
fered. .\ certain shirt was once of- 
fered in a window at an attractive 
price. The customer inquired for it, 
but the salesman was positive that 
no such shirt had been exhibited at 
the price named. He had to go out 
and inspect the window before he 


would be convinced. Here there 
was lack of coordination between 
the salesman and the window trim- 


mer. If the offer was not genuine, 
then perhaps the copy given to the 
sign writer was incorrect. If the 
offer was genuine, the salesman at 


Getting the Other Dollar. 


ete., etc., “I'd like to have you give 
me just a moment to look them 
over,” the customer will often grant 
the request and sometimes he will 
buv—and a made is 
pulled right down out of the clouds. 

Practically everyone is interested 
in propelling thin lead pencils, in 
fountain pens, in novel desk acces- 
sories. Anything which is new to 
the mind of the customer will almost 
always excite his interest, which is 
the first step toward a sale. .\n in- 
cident in another field is called to 
mind : 

Not long ago a customer bought 
a pair of shoes from a salesman who 
spared no trouble to get the right 
shoes fitted to feet that were tender 
and difficult to please. That having 
been accomplished, he tactfully sug- 
gested hose, and the customer, 
whose feet had been made happy, 
was inclined to be complaisant, so 
he looked at socks for himself and 


sale SO) one 


any rate had not been informed of 
it or had not been at pains to in 
form himself. The customer was 
left with the impression that the 
system of the store was 
ends : quite possibly he entertained 
an idea that the announcement had 
been merely bait to draw pe ple mto 
the store in the hope of selling some 
other merchandise unlike the article 


at loose 


offered. 

Some of the value of advertising 
and window display is lost if the 
salesman has to be shown what ts 
advertised or exhibited in the win- 
dow. Without coordination between 
the different units of a business the 
cannot feel entirely con 
will always get the 


customer 
fident that he 
right sort of a deal. 

We cannot recall any glaring ex 
amples of indifferent coordination 
in the stationery and office equip- 
ment business, but they may occur. 
If the foregoing examples in other 
trades suggest thought and prompt 
a little investigation our object will 
have been accomplished. 


stockings for one of the women of 
his family, finally leaving tl 
with quite a bundle of goods and a 
pocket lighter by $16.85, when he 
had originally intended to spend 
$6.35. He remains well pleased with 
his purchases. The 
polite and enthusiastic 
goods and knew it! 
Practically the same thing can be 
done and is often done in stationery 


le store 


Was 
1 


he had the 


salesman 


stores. (ne who is interested in his 
work will naturally interest others 
and his mind will be on the alert for 


which will attract 


any suggestion 
and hold the attention of the cus 
tomer. ‘The man who buys loose 


leaf books may want special rulings, 
and thus there is a job for the print 
ing deparment. If he uses ma 
chines in his bookkeeping work he 
needs carbon paper for his dupli 
cates; he will be interested in any 
thing new in ledger posting equip- 
ment; he may be short of adding 


machine rolls without realizing it 
until the suggestion is made. In 
deed, the resources of the well 


Oe 








=e 
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equipped stationery store outrun the 
imagination of most of its custom- 
ers who need only to be “shown” in 
order to enlarge the scope of their 
purchases. 

The other day in a sort of round- 
table discussion of neglected sales 
possibilities in retail stores one gen- 
tleman suggested that everyone has 
a certain minimum and maximum 
sum which he will spend im_ the 
course of a day or a week. He will, 
as a rule, spend the minimum if 
somebody doesn't induce him to 
spend more. A housewife goes to 
market to buy a steak for a dollar. 
The butcher, with an eye to busi- 
ness, suggests that his celery is par- 


St. Elmo Lewis tells about 
ing into a jewelry store one time in- 
tending to buy a gift for a member 
of his family. One clerk was put- 
ting rings into a tray, another was 
putting away silverware, two others 
were holding an animated conversa- 
tion in the rear of the store and the 
man at the repair desk glared at him 
through magnifying monocle. 
He passed completely around the 
store and nobody said a word. Then 
he passed out and forty-five dollars 
went with him. This is an excep- 
tional but something like it 
may happen in any store unless the 
force alert to prevent it. 
Let someone speak, even if everyone 
is busy waiting on trade. It is an- 
noying to have one’s existence ig- 
nored. 


on- 
~ 


} 
His 


case, 


is on the 


In Office Appliances for January. 
1915, Mr. Lewis presented a force- 
ful article on “The Man in Your 
Store.” He listed the faults of em- 
as lack of interest, lack of 
courtesy, and lack of training. Lack 
of attractiveness is a weakness of 
the store, while the principal weak- 
ness of the employer is being satis- 
with what he knows and fail 
ing to apply modern methods. ‘The 
efficient emplover develops the open- 
minded attitude. He invites ad- 
vice and suggestion. ‘There is an- 
other class of emplovers who are not 
constructive by temperament. Let 


pi ves 
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ticularly good and that the cauli- 
flower is also a bit out of the ordi- 
nary; he has some new potatoes 
just in from Texas and some or- 
anges which have just arrived from 
‘lorida. Not all the suggestions 
“take,” but some do, and the dollar 
sale expands to a two-dollar sale, 
with nobody the poorer, for the 
housewife has added variety to her 
table at slight expense. 


Knowing the Goods. 


To accomplish the things here 
suggested it is necessary that the 
salesman shall keep himself  thor- 
oughly informed of his stock and 
of the uses of the different items. 


Overlooking the Opportunity. 


there be an efficiency department 
where men are called up, not down ; 
where are recognized ; 
where people are shown how to do 
things properly; where there is a 
white list instead of a black book, 
and where men receive pleasant ad- 
vice and suggestion that they may 
develop what is good and gradu- 
ally eliminate what is bad. “From 
such an efficiency department,” said 
Mr. Lewis, “there will go out a new, 
helptul, constructive, suggestive in- 
Huence that will help you to actually 
realize why you are successful; to 
realize why you have failed when 
you have failed ; and will bring home 
to your people your unity of inter- 
est with them in the creation of a 
better for themselves as well 
as yourself, by satisfying the cus- 
tomer. Put the big stick away. 
Most men will follow you if you like 
them, for then they'll probably like 
you. They won't follow you merely 


successes 


store 


because it pays because sentiment 
rules the world. ‘That is the reason 
so many peanut politicians are suc- 
cessful—they are popular. 

“An efficiency department will 


discover why a clerk is put in the 
blank book department, when as a 
matter of fact he is fitted for the 
furniture department. 


He cannot know his stock too well. 
He must know his goods as thor- 
oughly as the buyer knows them, for 
it is the salesman who establishes 
the touch between the customer and 
the store. When the customer is 
dissatisfied it is usually because the 
salesman has not made him ac- 
quainted with what he should ex- . 
pect. Always the customer must 
come first, because the existence of 
the business depends on him. The 
employe comes next, because he can 
keep the customer or drive him 
away, and the stockholder comes 
last, because if the customer and the 
clerk are taken care of, the owner 
will get his reward. 


“The constructive attitude  to- 
wards the development of an or- 
ganization is vital. Is the manager 
willing to bend to the organization 
as Wanamaker and Stewart did, or 
does he think a frozen face is dig- 
nity ? 

“Are you willing to back the judg- 
ment of your people to the limit, as 
you are willing to back your judg- 
ment of yourself? Do you realize, 
and does it make you humble of 
mind and contrite of spirit, when 
they fail, that you picked the fail- 
ure? Are you a light to their feet, 
or is your shadow so dark that they 
stumble in vour error? Are you 
willing to give what they ask and 
a little more, for you are working 
with a larger fund of experience and 
mind and heart? If you are willing, 
and remember, then, I say you are 
a manager of men. 

“This efficiency department will 
bring you face to face with another 
problem, of realizing that while 
what you are really paying for is to 
get all of the work out of these peo- 
ple you can, they are working for 
the same thing that you are work- 
ing for—for a reward. Put your 
day's wage on a basis of results, and 
when they do better than you ex- 
pect, give them a bonus—put an in- 
centive ahead of them. Make your 
people realize they are working for 
the business.” 


just one condition on which men can secure employment and 
a living, nourishing, profitable wage, for whatever they 


contribute to the 


enterprise, be it labor or capital, and that condition is that some one make 


a profit by it. 
the only one. 


ownership, it can not be done by socialism. 


That is the sound basis for the distribution of wealth and 
It can not be done by law, it can not be done by public 
When you deny the right to 


a profit you deny the right of a reward to thrift and industry.”-—CAL- 
VIN COOLIDGE., 
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The Gelatine Duplicator 


“— 
ot 


How to Make It Produce The Best Results 


ot 





HE gelatine duplicator, by 

which is meant those copying 

machines which reproduce by 
means of a gelatine copying surface 
information written with aniline 
inks, is a remarkably versatile piece 
of office equipment. It copies any 
thing that can be typed, written or 
drawn or a combination of drawing 
and writing, in as many as five dif- 
ferent colors all at one operation on 
any size or weight of paper or card 
stock. It makes cartoons, sketches, 
plans, specifications or unit posting 
media with equal speed and ease. 
\ny part of the information on the 
original may be blocked out of any 
of the copies. For a limited num 
ber of copies it is recognized as an 
almost indispensable office appli 
ance. 

This article is primarily for the 
thousands of users of gelatine du- 
plicators who want to secure the 
best possible results from their 
equipment. Among all the office 
appliances it is one of the simplest 
to operate. But, like anything else. 
a proper understanding of “what 
makes it work” makes for better re- 
sults. And there is something rath- 
er mystifying to the average person 
in the facility with which copies are 
made from what looks like an ordi 
nary drawing, typewritten sheet or 
printed form. 

The whole 
duplicating is dependent for its suc 
cess upon just two things. First, 
certain inks (anilines) are soluble 
in water, and second, glycerine, be- 
ing highly hygroscopic, absorbs and 
holds enough moisture to dissolve 
these inks. It is only necessary, then, 
to apply the ink to a sheet of ordi 
nary paper (in the form of draw- 
ings, typewritten matter or print- 
ing), transfer the ink by contact 
from the paper to the damp gela 
tine surface, and, from the stain 
left on the gelatine, take off as many 
copies as are required. Anilines are 
put up in the form of writing fluid, 
printing ink, typewriter ribbons, 
carbon paper and indellible pencils, 
which make it possible to make the 
original, or “master,” with many of 
the writing materials in ordinary 


process of gelatine 


use. (Owing to their high degree of 
solubility these inks dissolve the in- 
stant they touch the gelatine dupl: 
cating surface, liberating the color 
and leaving a stain which produce 
the subsequent copies. The whole 
operation, therefore, is performed 
as rapidly as contact can be made 
with the copying surface, which 1s 
facilitated with most machines by 


means of a mechanical carriage 


best. For the copies an absorbent 
sheet is required, for the copy pape 
must absorb or soak up the stain 
from the gelatine surface. It is not 
advisable to use an extremely cheap, 
fuzzy paper, however, as it will give 
off lint, spot the gelatine and per 
haps cause some of the information 
to be eliminated from subsequent 
copies. A inexpensive sul 
phite sheet is good for copies. Hard, 
rag bond letter heads are not suff 

ciently absorbent to make very many 
bright copies. 

Gelatine duplicators 
into very wide use as a means of r 
producing information written with 
an indellible pencil. For this 
of work a coated or enamel surface 
paper gives best results as it is hig! 
ly absorbent and makes strong 
bright copies as quickly as the cop 
sheets can be brought in conta 
with the copying surface 


good 
good, 


have come 


sort 





THIS PICTURE 


MADE ON A 


SHOWS 
GELATINE 


COPIES ARE 
ROLL 


HOW 


DUPLICATOR 


which “feeds” the copies. There is 
no waiting, no delay, no wet rags, 
no pressure required. 

How Make It Work Best. 

There are just three things to be 
borne in mind in order to get the 
best results from a gelatine dupli 
cator. First, the paper: Whereas 
any kind of paper in general use 
will make copies, there are two gen 
eral types of sheet that produce the 
best results. For the original or 
“master” upon which the writing or 
drawing is made, a hard-surface 
sheet is best. Being non-absorbent, 
all the ink is kept on the surface and 
a maximum amount is transferred 
to the gelatine. Any weight of pa 
per or card stock may be used tor 
the “master,” but it should be non- 
absorbent. A good rag bond is 


The next thing to consider is 
writing material. If typewriter ri! 
bons or carbon used 
produce the “master,” 
be reasonably fresh 
from months on the shelf nor wot 
out through weeks of us Phe de 
mands upon an aniline-inked ribbor 
or carbon are much greater than are 
those upon an ordinary record 
non copying ribbon or carbot \1] 
that is required of these latte 
that they produce one 
original or (in the case of carbor 
one good copy. An 
“master,” on the other hand, 
reproduce a quantity of good, cleat 
copies and for that reason an aniline 
ribbon or carbon cannot be used as 
many times as a record ribbon 
carbon. When copies begin to 


paper are 
they should 


not dried out 


present ble 


’ ; 
anime 1 


must 


or 
be 
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faint the chances are the writing 
material is used up, the aniline ts 
gone. 

Finally, and perhaps most impor- 
tant, results are dependent upon the 
condition of the gelatine copying 
surface. Its function is solely to 
dissolve the ink from the “master” 
and hold it until it has been trans- 
ferred to the copies. If it is hard 
and leathery it cannot dissolve the 
ink. If, on the other hand, it 1s 
slopped up with water and becomes 
soft and mushy, the copies will not 
be sharp and clear-cut. It 1s easy 
to keep this surface in good condi- 
tion, however. 

For convenience and 
most makers of gelatine duplicators 
make up the copying surface in roll 
form. That is, a coating or film of 
gelatine about 3/32 of an inch thick 
is deposited upon a sheet of fibre 
paper or cloth approximately 15 
feet long and of varying widths. 
Spindles are attached to each end 
of the roll so that it may be placed 
in position on the duplicator and a 
portion of the surface used as re¢ 
quired. This portion is subsequent- 
ly moved forward by means of a 
winding wheel and a fresh surface 
exposed. The ink is absorbed into 
the roll so that the part which has 
heen used is ready for use again in 
24 hours. 

To keep the roll in best condition 
it is only necessary to remember 
that it is designed to dissolve the 
ink from the “master” and there 
fore must be damp and soft, vet 
firm. If the room in which the 
luplicator is used is hot and dry the 
moisture is drawn from the rol; and 
it is necessary to put it back with a 
lf the atmosphere ts 


economy 


damp sponge 


humid—as is the case particularly in 
summer—less moisture is required 
as the roll absorbs moisture from 
the air. The condition of the roll 


for best results is quickly learned 
by the operator, as are the means 
this condition. If 


for producing 
| it keeps itself in 
condition with very little attention. 
If it is used infrequently and tends 


requires the occasional 


. et 
roll is used daily 


to dry out it 
application of moisture to preserve 
its soft, moist surface. 

The gelatine duplicator has a dis 
tinct place in every office. It is of 
simple construction and its opera 
tion is simplicity itself. To get the 
best results it is only necessary to 
keep in mind the paper used for the 
master and copies, the condition ot 
the writing materials and the condi- 
tion of the duplicating roll. Oftice 
\ppliances will be glad to answer 
any specific questions in more de- 


+ 


tail. 








Winning Peace Plan 


oe 


Plan No. 1469 Wins Bok $100,000 Peace Award 
—Referendum Now Being Held 


~~ 
ot 








NDER date of January 7 the 
principal newspapers of the 
country published a digest of 
the winning plan in the $100,000 
peace award instituted by Edward 
W. Bok, Philadelphia publicist, for 
“the best practical plan by which 
the United States might co-operate 
with other nations to prevent war.” 

The news report published in the 
Chicago Tribune outlines the fea- 
tures of the plan as follows: 

“1. That the United States shall 
enter the permanent court of inter- 
national justice, under the condi 
tions stated by Secretary Hughe; 
and President Harding in February, 
1923. 

“2. That, without becoming a 
member of the league of nations as 
at present constituted, the United 
States shall offer to extend its pres 
ent co-operation with the league and 
participate in the work of the league 
as a body of mutual counsel under 
conditions which; 

“(a) Substitute moral force and 
public opinion for the military and 
economic force originally implied in 
articles 10 and 16; 


“(b) Safeguard the Monroe doc- 
trine ; 
“(c) Accept the fact that the 


United States will assume no obli- 
gations under the treaty of Ver 
sailles except by act of Congress ; 


League Open to All Nations. 


“(d) Propose that membership 
in the league shall be opened to all 
nations ; 

“‘e) Provide for the continuing 
development of international law.” 

Elihu Root was chairman of the 
jury of award. Serving with him 
were James Guthrie Harbord, Ed- 
ward M. Hoxse, Ellen Fitz Pendle- 
ton, Roscoe Pound, William Allen 
White and Brand Whitlock. 

“The award brought forth 22,165 
plans,” Mr. Bok said. “Since many 
of them were the composite work 
of organizations, universities, etc., a 
single plan often represented the 
views of hundreds of thousands of 
individuals. 


“The jury had, therefore, before 
it an index of the true feeling and 
judgment of hundreds of thousands 
of American citizens. The plans all 
express or imply the same convic- 
tion—that this is the time for the 
nations of the earth to admit frankly 
that war is a crime and thus with- 
draw the legal and moral sanction 
too long permitted to it as a method 
of settling international disputes. 
Thousands of plans show a deep 
inspiration to have the United States 
take the lead in a common agree- 
ment to brand war in very truth an 
‘outlaw’.” 


The identity of the author is un- 
known to the jury of award and 
policy committee. The authorship 
will not be disclosed until a nation- 
wide referendum has been taken to 
determine whether the plan meets 
with the support of Americans. 
lifty thousand dollars is awarded 
the winner immediately. The rest 
goes to him if the country gives the 
plan its support. 


lor the benefit of its readers who 
may be desirous of voting on the 
plan which is outlined above, Or- 
rick APPLIANCES presents herewith 
a form of bailot which may be used, 
with directions as to where to 
send it. 





OFFICE APPLIANCES 
417 S. Dearborn St., Chicago 


Do you approve the winning 
plan Yes 0 
in substance? No 0) 
(Put an X inside the proper box.) 


Name 


Please print. 


Address Weerrevrerrerirey eat 
CAO rcs caeleude WE: kcodtenies 
Are you & VWOUGETii.cls icc ctus 


Mail promptly to 


THE 
AMERICAN PEACE AWARD 
342 Madison Avenue 
New York City 


If you wish to express a_ ‘fuller 
opinion also, please write to the 
American Peace Award 
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The Law and Trade Information. 


HE morning papers of January 

10 report the Attorney General 
of the United States.as being of the 
opinion that trade associations may 
not collect trade data and statistics 
for distribution among their mem 
bers, but may collect such informa- 
tion if it is sent to the Department 
of Commerce for general distribu- 
tion through official channels. In 
amplification of this view, the At 
torney General is thus quoted: 

“In my judgment the effect of general 
information as to the conditions of an 
industry,” the Attorney General said, 
“such as the total production, shipments, 
stocks on hand, and the average price, 
or range of prices, is entirely different 
from that resulting from each person 
engaged in an industry receiving directly, 
or through a common medium, reports 
which reveal to him the exact condition 
of the business of all of his competitors. 


Provides Unfair Advantage. 

“When thus informed, each one is in 
vited, and is naturally inclined to imitate 
the conduct of his most successful com- 
petitor; and the spirit of comradeship 
created by the confidential exchange of 
information of this character necessarily 
prevents the free competition between 
them which would otherwise prevail. 

“Those who organize and conduct 
these associations appear to entertain the 
idea that if the information imparted 
relates only to past and closed transac- 
tions there can be no violation of the 
anti-trust act. Such an idea is wholly 
fallacious. 

Could Not Trust Each Other. 

“It has developed in the trial of cases 
involving associations that the members 
first agreed upon prices, but such a plan 
did not work because the members could 
not be relied upon to keep the agree- 
ment, and the system of exchanging 
statistics was adopted because it was 
found to be the only effective way to 
procure co-operation as to prices and 
production, and such co-operation would 
be thus procured even in the absence 
of any positive agreement. 

“Again the idea seems to be prevalent 
that no exchange of information be- 
tween the members, regardless of its ex- 
tent or character, can be unlawful if 
at the same time publicity be given 
thereto through the press or some gov- 
ernmental agency.” 


Not Relieved by Publicity. 

“In my judgment this idea is likewise 
fallacious. The illegality as well as the 
evil results arise from the co-operation 
among the members pursuant to a posi- 
tive or tacit understanding, and this co- 


operation is not affected by publicity 

“Information should he distributed 
strictly through a responsible medium, 
like your (commerce) department; and 
I see no objection to its being gathered 
by an association, provided it be strictly 
guarded and the association be prohibited 
from distributing it among its member 
ship.” 

lt would appear from the fore 
going that, in the view of the De 
partment of Justice, facts are dan- 
gerous things, only to be handled 
through official channels and_ then 
with the utmost discretion. It would 
have been interesting, perhaps, if 
the Attorney General had indicated 
what Mr. Hoover's department 
might do with trade statistics col- 
lected at great expense by associa- 
tions, once it had them. No doubt 
such information would be found 
valuable by academicians or others 
interested in the inner meaning of 
statistics long after changing con- 
ditions had destroyed their useful- 
ness as a guide to business. Making 
one’s living by the purchase and sale 
or production and sale of commodi- 
ties seems to be getting into the class 
of extra-hazardous occupations. Fire 
and burglary insurance no longer 
afford complete protection. 

Assuming that the head of the 
Department of Justice is correctly 
quoted, it may be of some interest 
to compare two portions of his state- 
ment. In one paragraph he says: 

“When thus informed, each one 
is invited, and is naturally inclined 
to imitate the conduct of his most 
successful competitor, and the spirit 
of comradeship created by the confi- 
dential exchange of information of 
this character necessarily prevents 
the free competition between them 
which would otherwise prevail.” 

And, as if it were not enough that 
our friendships must terminate and 
we must pass our competitor by with 
averted face, we find in a later par- 
agraph the pronouncement, that the 
trade information doesn’t even have 
to be confidential to be illegal, for 
we are told that, “The illegality as 
well as the evil results arise from 
the co-operation among the members 
pursuant to a positive or tacit un- 
derstanding, and this co-operation is 
not affected by publicity.” 

In other words, if an association 
publishes certain facts broadcast and 
two or more men in the same busi- 
ness use the information for their 
advantage (with or without the 
“spirit of comradeship”) the law 
assumes that they are conspirators 


and forbids further publication 
data. 
Almost are we moved to say wi 


Josh Pillings, “It is 2 mutch. 


<--> 


A Bad Practice. 


N! NW and again there come t 
light. instances where a newly 


organized manutacturing concern 
accepts money for its product be 

fore it is ready for the market, tur 

ing the money at once into the funds 
of the company and holding the o1 

der until the goods are available to 
fill it. Im most cases, of course, 
such orders are eventually filled, but 
it does happen sometimes that th 

company ts forced to the wall befor 
it can fill the order, or, owing to 
some unforeseen obstacle, the arti 

cle is never produced and the com 
pany goes into liquidation. In either 
event, the one who sent his cash 
with order stands to lose all or a 
part of the money he sent, or, at 
best, is put to trouble and expense 
to recover it. 

How much better it would have 
been to have booked the order for 
future delivery and returned the 
money to the customer at once! No 
other practice in such a case can be 
free from risk. 


<-> 


The Next Convention. 

Hk decision of the executive 

committee of the National .\s 
sociation of Stationers, Office Out 
fitters and Manufacturers to hold 
the convention next Fall at Cincin 
nati is a wise one. No convention 
of this association has ever been 
held in Cincinnati and the trade 
there is on the qui vive to show the 
members of the organization what 
Cincinnati can do as a convention 
city. Both dealers and manufactur- 
ers are working with one mind to 
put over the convention in a big way 
and to make it an outstanding suc 
cess in point of interest, value and 
attendance. So much _ important 
work will be done this year and so 
many things will come before the 
next convention that the interest is 
sure to be general among the trade 
throughout the United States. Fur- 
thermore, Cincinnati is fairly cen- 
trally located in the most populous 
section of the United States and is 
easy of access from all points East 
to the Atlantic and West to the Mis- 
sissippi, as well as from the North 
and South. Far western friends 


EEE 


GR ——— 
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also will find the city almost as ac- 
cessible as Chicago or St. Louis, and 
considerably more so than cities on 
the Atlantic seaboard. The accom- 
modations provided for the conven 


tion will be ideal, and furthermore, 


(Yctober is a good month in which 
to hold a convention in the latitude 
of Cincinnati. The vigorous and 
reliable Buckeye spirit will be up 
permost duing the convention and 
will assure the complete success of 
the gathering 


tric’ 


<---> 


Trying to Beat the Other Fellow. 
IS said that Willie Hoppe, the 


‘| 
| champion bilhard player, once re- 
marked that he won a big match be 
cause he was simply playing billiards 
and the other fellow lost because he 
was trying to beat Hoppe. rhe 
moral is to do the best we can with 
what we have and forget as far as 
possible the competition. 

Mr. Hoppe played the best bil- 
hards he could, but the other man 
lost the keen edge of his concentra 
tion by the thought of the competi- 
tion he was up against. 


The story reminds us of a suc 
cessful stationer in a mid-western 
city. His business had a small be 


ginning some twenty-odd years ago 
when the proprietor himself swept 
out the store, bought all the goods 
and then turned in and sold them 


Being without experience in the 
business, he looked about him, ad- 


mired other stores and got inspira 
tion from them, set his mark high 
and throughout every day attended 
with great determination to his own 
business with no thought of driving 
out someone Little by little 
his concentration began to tell. His 
business grew steadily and is now 
highly successful, all because he 
never concerned himself about com- 
petition, but paid attention to his 
own job, which was the business of 
selling stationery and office equip 
ment. 


else. 


Some years ago three men, who 





had all been associated with a busi- 
ness, determined to establish an en- 
terprise of their own. 
all experienced, 
had many 
favor. 


They were 
all competent and 
circumstances in their 
There was one weak spot, 
however, in their plan and that was 
an inclination to undo the older con- 
cern. After their departure there 
was found on the desk of one of 
the three a calendar pad on which 
was written, “In Hoc Signo Vinces.” 
Within one year the new business, 
started under such favorable cond- 
tions, was purchased by the former 
employer and the three men were 
looking for new connections.  In- 
stead of going about their own busi- 
ness and concentrating all of their 
energy upon establishing it upon its 
own merits, they were weakened by 
the desire to “beat the other fellow.” 
<*> 


Postoffice Order 
Newspapers. 


FAR-REACHING and im- 
A portant order was issued on 
lanuary 30 by Postmaster Gen- 
eral New giving the same expedi- 
tion to newspapers in the mails 
that is accorded to first class mat- 
ter. ‘This order is the result of 
several months of investigation 
by experts of the department. 

The essence of the order is that 
newspapers shall not be mixed 
with parcels post at any point in 
their dispatch from the publisher's 
office until their delivery to the 
addressee. Papers shall be han- 
dled by themselves and kept in 
constant transit, not being sent to 
railway terminals to be reworked. 
In other words, they are to be 
handled in the manner 
first class mail. It is also ordered 
that no publication shall be given 
less efficient or less expeditious 
treatment than at present. This 
means that publications other 


Important on 


same 


as 


than newspapers will not suffer 
by reason of this progressive in 
novation by the postoffice depart 
ment. 


rtesy Life Publishing Company 


One Hundred Dollars for a 
Slogan. 

tT THE Des Moines conven- 

tion of the National Associa- 
tion of Stationers, Office Outfit- 
ters and Manufacturers Fred. P. 
Seymour of Chicago, second vice- 
president of the association, of- 
fered a $100 trophy to anyone who 
submits the best slogan for the 
national organization. The award 
will be made at the annual con- 
vention at Cincinnati next Octo- 
ber. By virtue of his office and 
his connection with the wholesale 
trade through the Associated Sta- 
tioners’ Supply Company Mr. 
Seymour represents the wholesale 
stationers in the National Asso- 
ciation. With regard to the slo- 
gan contest he says: 

“During my twenty-seven years 
in the stationery trade I have seen 
it increase in importance with 
wonderful rapidity. I believe, 
however, that it is still in its in- 
iancy. Fora long time I have de- 
sired to see a fitting slogan de- 
veloped for the use of manufac- 
turers and in retail advertising 
that would help to create a more 
general and favorable interest in 
the local stationery store and the 
useful merchandise which it sells. 
Let us in the trade learn the full 
usefulness to business of the 


countless articles in which we 
deal, then, through stimulated 
public interest, contribute our 


knowledge to the advantage of 
the consumer and the profit of our 
trade.” 

Office Appliances believes that 
Mr. Seymour has suggested a 
capital idea. There ought to be a 
general slogan which will advance 
this industry and identify it with 
the service it performs to the pub- 
lic. Suggestions for such a slogan 
should be sent to Mr. Seymour. 
His mail should be burdened with 
such ideas so that the committee, 
when it comes to select the win- 
ner, will have a real labor to 
perform. 





Suggestion for making the outer office of a busy man more interesting for those whe 


[Copr., 


‘ wait to see him 
Life Publishing Company. 
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Forty Years in Fountain Pens. 
This Month the L. E. Waterman Company of New York 
Celebrates the Fortieth Anniversary of the 
Founding of the Business. 


EMBERS of the personnel and staff of the L. E. 

Waterman Company like to that, to them, 

February is more even than to the average Ameri- 
can, for, in addition to being the natal month of Wash- 
ington and Lincoln, it recorded the first official appearance 
of the Waterman fountain pen as a patented product. 

The United States Patent Office granted a patent on a 
fountain pen to L. E. Waterman in February, 1884. 

The first pen Mr. Waterman made was for his own use; 
then in the back of a small shop on Fulton street, New 
York, he made a few pens for his intimate friends. Be- 
lieving his idea had commercial possibilities, Mr. Water- 


recall 


man employed a few assistants and during the first year 
made, practically by hand, a total of 200 fountain pens. 
The first factory was much larger than the business re- 














1884 


WATERMAN FACTORY 


quired; but since that earlier day the Waterman Ideal pen 
has gone into almost every corner of the earth. It is carried 


in city, jungle, sea and plain, wherever men require an 


instrument to record thought by written characters, and 


productive facilities have been forced to keep pace with 
the growth of the sales from a provincial to a world under 
taking Today 1924—testimony to the growth of the busi 
ness is given by three large modern factories, located in 
Newark, N. J., and St. Lambert, Quebec, 
Canada, supplemented by service stations and branch houses 
in New York, Chicago, Montreal; 
in the Argentine and Brazil, in Great 
out Continental Europe. 

The power of advertising has seldom been better dem 
Waterman 1884 


advertising was not the recognized factor in selling 


Seymour, Conn., 


Boston, San Francisco, 


Britain and through 


onstrated than it has with the pen. “In 
world 
Anniversary number of The Pen 
Waterman 


interest. 


that it is today,” says the 
Prophet, the house organ of the L. E Com 
pany “Its possibilities had hardly 
When, therefore, in 1884 L. EF. Waterman decided to take 


a chance and spend $68 to announce his pride in his new 


awakened 


creation, he did it with some misgiving. The replies from 
a quarter-page advertisement, however, came in so quickly 
from so different that Waterman's ca- 
pacity could not satisfy the demand. 

“As a result of this early advertising success, Waterman 
determined to increase his New capital 
sought and found. A stock company was organized and 
those who had faith in Waterman and in his pen purchased 
capital stock in the new company. With new capital, more 
and ever-increasing investments in advertising were made.” 


many directions 


facilities was 


Office Chair Makers Boost Charter Oak Finish. 


Some Observations on the Condition of the Office Chair 
Industry and Recent Developments Therein.—By 
William B. Baker, Secretary-Treasurer, National 
Association of Chair Manufacturers. 


HE office chair association is endeavoring through its 


research activities to advance in every way the pro 

duction by its members of office chairs at the lowest 
cost. In analyzing the labor and material markets, it is 
found that no important change has taken place over con 
ditions existing six months ago. 

Producers of the standard makes of office chairs recog 
nize the importance of having labor which is skilled and 
capable of making the best possible article out of wood 
One phase of the material market is the scarcity of birch 
due, no doubt, to the apparent absorption of a considerable 
proportion of the available birch timber by the automobil 
industry. The average dealer who receives supplies of office 
chairs of uniform character little appreciates the changing 
conditions that create new complexities in the background 


trom chairs emerg: 


thes 


of manutacturing which the finished 
But the concerned by 
changes, which affect his supply of materials and their cost 
Ofthes with the 
increase in the 
An impression exists in certain quarters that the dealer is 


manufacturer is constantly 


chair manufacturers are gratified steady 
demand for chairs in Charter Oak finish 
penalized when featuring Charter Oak by having to carry 
This, 


various 


double stock however, is not the case, and graduall 


sections of the country are coming t 


dealers in 
appreciate that, in offering new installations to the publi 
Charter Oak is receiving a cordial reception, evidenced by 
the orders which are being placed with the manufacturers 


this finish. The principles involved are ec 


for chairs of 
nomically sound and the opposit:on existing in certain qua! 
ters will, it is felt, gradually wear down as full appreciatior 
of the merits of Charter Oak are perceived by the office tur 
niture trade and the buying 
No extra charge for Charter Oak finish is made by o 
The desire to stabilize values prompts 
general use of this finish. Ni 
Charter Oak for the popula 


public 


chair manufacturers 
them to advocate a more 


thought exists to substitute 
light oak 
Although oak 


thirty-four per 


finish 


is the leading American hardwood, formu 


cent of the standing hardwood timber in the 


country, the reckless methods of lumbermen in the past 


the lack of selective discrimination—wasteful methods, « 


have wiped out the fine stands of clear white oak in the 


Central States bordering on the Ohio river, and today 


mManutacturer ts depe ndent upon oak trees which yi 


ber of a character inferior to that which manufacturers 


able to obtain some years ago. Lhe user of veneers 


likewise 


ncreasing 


penalized through being f ed to cull a cor 


veneer which ts not suitabl 


amount ot 
the light oak finish 
Charter Oak 


nish is designed to match the prevaili 


and manutacturers feel that 


will remedy 


finish of office trim, 


creasing ust many of the complaints of dealers 


with regard to the “printing” of the excelsior pads used 


packing on the polished surfaces of the light oak desks 


chairs, ete., marring and other imperfections and disad 
vantages now charged to oftice furniture finished in light 
oak. 

Manufacturers of office chairs consider that the stage is 


set for an excellent business in 1924. It is their intentior 
to redouble their merchandising efforts, believing that th: 
distributers, on whom the producers are dependent, will 
likewise extend their efforts to care not only for the new 
business which is bound to come, but to develop a greatet 
turnover through the replacement of existing office equip 


ment now obsolete. 
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NOVEL AND UNUSUAL WINDOW 
DISPLAYS 


And One Interesting Interior 





On the right is the new store of Geo 4. Payne & Co., 
Buffalo, N. Y the opening of which was annour i in these 
pages last Fall Top picture shows the Delaware avenue side 
t bottom picture shows the window and interior looking in 

m the Mohawk street side 

, 
Interesting display of Oxford Filing Supply Company's lines 
window of Macy, Inc., New York, combining attractiveness 
and some originality Photo by Worsinger Window Service 











MAH-JONGG AT TOPEKA.—During the Holiday Season Last Year the Hall Stationery Company Featured a Special Demon- 
tion of Mah-Jongg in the Store Window Four Chit e Students fro Washburn College Played the Game. One Picture 
vs the Gume in Action; the Other Indicates the Interest Aroused in Passers-by The Demonstration was Continued in the 
ré ind Instruction was Given to Many Who Were Interested he Fuscinating Chinese Game. 


STRIKING MAH ONGG WINDOW DISPLAY. 
Beautiful nd ffective arrangement in the window of the 
W oodar Clar ( nar Portiand, Ore Art goods in the 
window fror the | nn Shop. This window was men- 
' i ( AT st month 
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NEW MACHINES 
ano DEVICES 








A New Kind of Desk Sponge. 
The Sengbusch Self Closing Ink Stand Company of Mil 
waukee has just put on the market a new sponge cup called 


the “No-Over-Flo,” so that the and 
inner compartment 


constructed sponge 


water are in an chamber or and any 
water forced over the top ot this inner chamber flows into 
a channel between the inner and outer walls, and thus back 


into the inner The 
nor splash over the outer wall or 


sponge compartment water does not 


overflow what appears 





NEW SENGBUSCH SPONGE CUP 


Thus the user avoids in 


to be the edge of the sponge cup 


furniture or papers 


jury to 

The cup is made of clear pressed glass, 2 
with a base 4'4 inches in diameter and may be 
It retails, 


inches high 
equipped 
with a rubber sponge or a natural one complete 


with live red rubber sponge, at $1.25. 


New Steel Card Index Cabinets. 


Company otf Grand Rapids, 


line of steel card index 


Terrells Equipment 


The 
Mich., have just brought out a new 


that are at being made in one and two 


3x5 and 4x6 cards 


cabinets present 
drawer units for 

Chief interest in the line centers in a new and patented 
construction, giving exceptional strength to the cabinet by 
drawer 


The 


suspension, ope! 


means of a heavy drawn steel rod framing the 


opening and preventing it trom getting out of square, 


drawers are carried on an improved bale 


ating on rounded runners which guide and support them 


Neat, rounded serve 


domes on the bottom of the cabinets 


cup depressions on the 


as teet, and by engaging im similar 
top ol the cabinet provide tor easy stacking and inter 
membering. 

The cabinets are being urnished olive green and 
grained mahogany tinishes lhe hardware is bronze, of at 


tractive design, and the cabinets themselves are unusually 


attractive in appearance 


The company has already placed this new line on a quan- 


the line at unusually attrac- 


tity production basis, pricing 


tive figures, the cabinets being priced about the same as 


wood cabinets 


Several months ago the Terrell’s Equipment Company 


announced a new line of storage cabinets and wardrobes. 
This 
letter file. 


to the trade, and the new 


was followed with an inexpensive tour-drawer 


Both of these lines have proved to be of interest 


line 


line of card cabinets bids fair to 


equal them in popularity 


New Y and E Steel Card Record Desk. 


The Yawman & Erbe Manufacturing Company of R: 
ester, N. Y., announces that soon aiter the first of the year 
it will put on the market a new Fire-Wall steel card recor: 
desk. This is a combination desk and card record file that 
places 40,000 cards where they are easily available to on 
operator for reference and posting This desk may be 
used to advantage singly or installed in battery formatio 


pedestal unit is provided for 5x3, 6x4, 8x5 


\ singel 


5x8 card records. This unit will held twenty-five 5x3 
trays, twenty of the 6x4, or fifteen of the 8x5 or 5x8. The 
tiling depth of each tray is 16% inches and each drawer 


will accommodate a combination of different tray sizes 


With the double pedestal unit each drawer will ha 
double the card record space. Otherwise this unit is idet 
tical with the single one. The desk is placed between thi 
two card cabinets All drawer travs are removable and 
each drawer will accommodate any combination of the 


ferent tray sizes 


Variable Spacer Now Included on All Hammond 


Machines. 
The announcement has just been made by the Ham ond 
Pypewriter Corporation that the variable spacer is now 





bemg included in all models of the Hammond typewriter as 

regular equipment Che big machine and the Hammond 

portable as well are both being mult with this device. lhe 

device was not contained in the stock machines heretofore, 

but was added at the order of the pur haser Che pictures 
On the left—Standard 
Model Hammond wit 
variable space 


Hammond typewriter are show: 


ot the two sizes of the 


the accompanying illustrations 
Without this new mechanism it was possible to pri 


characters to the inch on the Hammond machine. but the 


new variable spacer increases this to fourteen characters 


the inch. There is a three-spacer machine now made 


special order by this company which condenses characters 
as the variable spacer does 


to fourteen to the inch 
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which goes further and writes up to eighteen characters to 


the inch, making another step. 
{ tatistics 


It is possible with this arrangement to compile st 


a much smaller sheet 


this 


form in 


| 
ose-leal 


Another novel feature of new arrangement is that 


shuttle type of operation which the Hammond has, 


with the 


use ordinary type for the ten characters to 


type for fourteen characters to the inch, 


the incl 


and small type for eighteen characters to 


[The variable spacing machine will find a considerablk 


ivertising eparing copy before 


among ad men for pt 
client, the slogan of the Hammond Com 


market 


presentation to the 


pany being, “The copy is the proof.” Other reports which 


require large numbers of statistics in small space can be 


de on this machine. 
Desk Standard for Fountain Pen. 
Room 800, 20 East Jackson 


standard for 


| xcelo-Riter. boulevard. 


Chicago, 11] produces the Excelo Riter oun 


tain pens. This device provides a conspicuous place for the 


fumble about 
When 
se the pen is held in its cap, which is pivoted to the 
n is attached to a light 


executive’s fountain pen, so that he need not 


his papers to find the writing instrument not in 


stand 


1 


ard Che barrel of the fountain pe 


hain, which reels on and off a spool supported inside the 


When the user desires to write, he pulls the 


barrel from the cap, and withdraws enough of the chain 


rtable writing. \ slight side motion ex 


erted on the hain latches it. When the writing is com 
i hain 1s unlatched, and winds itself back on the 


ient spring action in the spool to draw 


i here 1s sufti | 


the barrel snugly into the cap, preventing evaporation ot 


il This assures an instant flow of ink when the pen its 
touched to pape 
\ standard | he W. A. Sheaffer 


Pen Company, Fort Madison, Iowa, is furnished with every 
installed 


ife-Time” pen, made by t 


Excelo-Ritet Many of these devices have been 


on writing desks of observation cars of America’s smart 


ited trains Passengers find it a great convenience 


“Big 4° Daily Calendar Changes Name. 


The “Big 4° « date 
its name. The manufacturer, Robert Dale Company, 


calendar has changed 
128-34 


Angeles, Calif., now calls it the 


nbination dat!y 


Boylstor Street, Los 


Big Chief” desk secretary This is a pad about 4x8 inches 


combining indexed telephone diary or journal 


dated, 


dire ctory, 


and current memo pad. Each sheet is and carries 


month calendar, last, present and next months 


Che current sheet is perforated, the diary and journal memo 


being permanently bound. The stub is covered by an em 


conceals both the 


telephone maex and 


the stubs 
Cord Cutter Utilizes Safety Blades. 
The Binney & Smith Company, 141 East Forty-second 
eet, New York, N. Y., produces the “Master” cord cut 
tel This is a metal standard which screws to counter 
bench, table or shelf. The cutting edge is that of a dis 
irded safety razor blade, simplifying renewals, and doing 
y with the nece ssity of sharpening the cutter A hook 
g s the rd to the cutter, and al forms a guard for 
tiie ade 
ew Line of Desks. 
he Central Manufacturing Company of ( if S 
a a atalogue describes a new line 
te 1 flat-t desks known as the 7,000 line Phre es 
( eSkKS are i ed, with a table-desk to ma he 
desks are of the four-drawer pedestal type, ea ( et 
ng a separate, dust-proot bottom The desks are cot 
ats ted with inch five-ply panels Tops are re ind 
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inches, five-ply. The line is equipped with 
\ neat moulding design is carried all 
the way The line is made in 66 and 72- 
inch sizes and may be had in oak, mahogany or walnut as 


three-quarters 


1 


bronze hardware. 


around each desk. 


de sire d 
New “Standard” Time Stamp. - 
[he Consolidated Stamp Manufacturing Company, 87 


New York, N. Y., has put out a new 
stamp made in two sizes, round and ob- 
dial are of rubber and are 


Maiden Lane, 


Standard” time 


time 


The cushion and 





THE NEW “STANDARD” TIME STAMP. 


molded in one pi lime is shown on the impression 
every Iteen minut as 


The stamp has no flexible band, but a ratchet and posi- 
Dates and words 


desired 
tive movement control the mechanism. 
al be arral ced as dle sired. 

A New Swiss Addressing Machine. 


The Office Machine Company, Ltd., known as Bimag 


Basel, Switzerland, has put on the market an addressing 
machine for the use of commercial stores, public officials, 
public Service companies, societies, and the like. The ma- 
chine is intended to sell at a moderate price. A _ special 
model which will soon be placed on the market is a 
duplicator as well as an addressing machine. In this ma- 
chine, at each printing of the duplicate material, a different 
iddress printed, tallying absolutely with the appearance 


of each letter The machine may be used for duplication 
without addressing, or for addressing without duplication 
al address, which can be used a great 
written on any typewriter. The 
a metal address bearer 


origil 
r or times, may « 


two parts: 


vhich, alt ch t address may be voided, can always be 
sed ag ind the original address where errors can be 
orrected. This latter one has a broad surface so that it 
cal sed for the duplication of remarks, conditions, 
etc., on invoices, blanks and the like. It may be obtained 


.e arranged to accommodate various 
yf information beside the address. 

[he addressing machine reservoir empties and fills itself 
ally and addresses postal cards, letters, envelopes 
pape! ith wrappers are ejected and piled up by 


144.) 


automat 
and newspapers w 


ed on Page 























At the right 


to be the only seagoing 


sengers Photo by 


At the left—Thomas J 
sional speed typist, now a 


known as the Twentieth ¢ 
New York and Chicago 





Business Service on Twentieth Century Train. 


One of the world’s most famous trains is the Twentieth 
running daily in from one to six sections between 


twenty 


Century 
New York and 


ours On each 


Chicago, making the distance in 


section there are complete accommoda 


tions for the convenience of travelers 


One of the 
the stenographer and typist. On the Twentieth Cen 


conveniences which business men find useful 


1s 


tury these operators are men and there are about twelve 


Pullman Company. They use 


their work in the club 


regularly employed by the 


portable typewriters and turn out 
car or the observation car, wherever it happens to be most 
take thet: 


it, sometimes standing beside the 
passenger's seat or in a Pullman Most of the 


work of the stenographer has to do with the sending, re 
lists 


convenient Chey dictation anywhere the pas 
senger happens to require 


( ompartment 


ceipt and delivery of telegrams. As the passenger 


are made up, the stenographers for each section copy these 
lists and exchange carbons with the stenographers of each 
of the other sections so that each one has a complete copy 
of the passenger list of the full train and can locate any pas 
senger immediately, should a telegram arrive for him with 
out paging all the different sections 
The duties of the stenographer and typist include every 
thing that falls within the scope of that occupation. Ox 


casionally, passengers will dictate their day’s mail com 


mencing as soon as they get on the train and continuing 
until the dictation is finished Che stenographer always 
inishes up his work before the end of the run. The steno 
raphic service is free to the passengers 

Che other day a member of the staff of Office Appliances 
New York 


whom he was introduced to Mr. Connors, assist 


alled on one of the officials of the Central 


hrough 
int passenger agent at the LaSalle street station in Chicago 


llowing morning as the Twentieth Century train 


Mr. Connors introduced t Oftice 


on the to 
came in Appliances 


man to the stenographer on the first section Being a poor 


hand at catching names, the reporter did not get the nam 


of the operator when introduced, but as soon as it developed 


t ' Y 


that the reporter represented Office Appliances, the operator 
said, “Yes, I know Office Appliances well 1 used to be 
one of the contestants at the International Contests i 
New York and at the contests. held at the business shows 
in Boston and Chicago. | kept at it until my health broke 
down and I had to give it up It developed that the 
operator whom Office Appliances chanced to meet is 
Thomas J. Ehrich, one of the most promising of the speed 
typists of a few years ago. Mr. Ehrich in 1915 at the an 
nual business show in New York made a record of 124 
words net per minute, using a Remington typewriter. In 
1916 he represented the Noiseless in the contest, making 
113 net words a minute. He began as a Smith Premiet 
operator in 1911, making a net of 82 words on that machine 
in the contest of that year In 1913 he was the amateur 


Miss Emily 


A. Holder 


stenographer 
of t 


Dy 


extant She sailed recently 
Atlantic liners She does secretarial 
International 


} 


on ome 


ricn or 


work fe 


Ww 


ho 


and 


Newsret 


tin 


Stenographet 


é 


in the employ of the Pullman Company 
turv Limite 


on 


he 


le 


ind 


claims 
typist 
trans- 
r pas- 


protes 
typist 

e train 

etwee! 
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championship winner with a net 
last appearance in a contest was in 1916 
it East 


Mr 


makes about 


Ehrich 


on conditions 
in at the end of the run 
Ehri 
order to turn out 


Mr 
speed 
as the 
into its 


In 
tr 
| 


alm 


] 
i¢ 


destina 


two 


reside 


Says t 


Ss 


hat 


aves the 


tion. 


runs a we 


ve! 


ek, 


the 


record of 


Stroudsburg, 


sometimes 
He uses a portable machine whi 


mot! 


Pent 


¢ a 


vy often he has use f 
work which starts 
d continues unt! 


statior 


‘1 




















FOUR GENERATIONS OF BURROUGHS, TAKEN WI 
THE GRANDSON OF THE INVENTOR VISITED THI I 
TORY AT DETROIT, MICH The Picture was Taker 
Arthur Frar s Mercer, J1 Grandso of the Invent 
Burroughs Adding Machine, Visited the Factor ‘ th 
roughs Adding Machine Company at Detroit, Mich r 
n the Background is that of William Seward Burroughs 
invented th Modern Adding Machine in 1884 In the P 
is one of the First Machines Built by His Grandfather 
Boyer, Whe is Now Chairmar the Burroughs B« 
Directors rhe Other Machine is of the Present Generat 
Burrough Products 

Arthur is the Son of the Daughter of William Sewar 
roughs He s Nine Years Old, and His Chief Interes 
Burroughs Plant was in the Machinery There, What it Di 
What Made it Go Hie also Wanted to see the Machine 
vented by 1} Grand-dad do Their Tricks 











S 
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Machine Bookkeeping and the Stationer. 


Extracts from an Address Before the “Sta- 
Man” Club of Chicago by E. F. Munn, 


Assistant District Manager, Elliott-Fisher 
Company, at Chicago. 
V/ ed his remarks wi 1 stateme rdim 
} cat 1 ecadin 1 th 
‘ ng his end of the machi l ecping 
r u le told what the company istory, 
the si lered by its prod The cl ! f ti 
her yw? R indicated hy reference to thr annnu } sales 
p, at % men mect 1 min g nd and work 
it the py for the following 
is solely with the idea in mind of bringing out the 
mon ground between the stationer and the bookkeep 
g machine producer that I have been invited to talk 
\ to give an impartial discussion of this subject would be 


Elliott-Fishet 


apologize in ad 


difficult atter because I am an man 


tl rough and through Therefore, let m«¢ 


vance for any statement that I might make which could 


be misconstrued so as to disparage any other make of 


1achine. 


How much the problem of the stationer is like the prob 


lem of the bookkeeping machine man. How parallel their 


ourses run and how parallel the result should be. But 


how much greater and more glorious would that result be 


you knew us and we knew you 

Why should we co operate? 

Because we are both working towards the same end to 
serve a common customer Every bookkeeping machine 


ustomer needs the right kind of stationery and every up 


late stationery customer needs the right kind of a book 
<eeping machine 

Another reason is because experience teaches that a book 
keeping machine properly installed with the proper station 


ery equipment adds another satisfied user to your list and 
{to ours 
How can we co-operate with each other 
I will tell y how we can co-operate witl yi by ex 
ling to you at this time a most cordial vitation to 
( nto our ¢ ce with the accounting problen ot any 
wtomer ind allow ing us to an ily ze the col ditions draw 
s suggesting a solution from our flexible ewpoint 
rking with you in a prospect’s office to the point 
ou get vour order and we get ours 


Machine Salesmen Will Give Benefit of Experience. 


stress one point right here Our salesmen ar 
ervices Thev eal the ( S 
, 
( aqaness saies ) ¢ ( S re uk 
' 
S t oes not iS} t to 1 i 
s ti or does | e any tot se who 
t We will g r d Oo r oO reely 
ene erience soly re é S le 
j 1d ¢ tnat Sd 
es and will he strictes dence 
disclos one of ye ma ke in discussing 
rrounding any pr posed de 
( t t ‘ our tw or i 7ati Ss é Ke t 
‘ ndiscreetness I some <¢ ( ess 
ghtful i es nly too often ha otn 
, , 4] 
ssed uy f r unknow y because the salesmat 
i ted t ( sale vh +} oug! 
S ga it s e questions he might have bee ible to 
ike a bigger sale and at the same time render a real 
ice to the customer by suggesting some better method 
better ledger or a better ledger form We have both had 


ostly experiences with order-takers when we thought we 


vere dealing with real salesmen, real representatives who 


ee ; , +s 
should understand our product, who should under 





application and who should actually reflect the very char- 
acter of the company in whose name they were soliciting 
business 

Easy for the Stationer to Increase Profits. 

How easy it would be for the stationery salesman to in- 
crease his production through suggesting bookkeeping ma- 
chines and he would do it if he knew how 
bookkeeping machine forms and binders varied 


how quickly 
little the 
from the pen and ink forms. 
Elliott-Fisher will post to a single 
a ledger sheet or a statement or 
a recap of sales this kind are numerous. 
But the trend of modern industrial efficiency demands that 
be done well, but that several things 
time in a more rapid, more accurate 


Bear in mind that 
re ord ita time, such as 


Instances of 


not only must a thing 
be done at the sam« 
and neater manner and, therefore, the undeniable and not 
unanswered call for E-F. It is due to the fact that we com- 
ine several operations in one, that it writes on several rec- 
ords simultaneously, that it posts, proves and sets up con- 
trol figures at the time of writing these records that it 
holds and enjoys an enviable position in the limelight of 
efficient industrial progress. 

For the same reason should you stationery men be inter- 
ested in our applications as a means of getting bigger and 
more lt is the universal application of 
a logical idea in accounting practice that should urge you 
widest kind of an understanding which en- 
ibles you to serve a customer from the front door to the 
back door as far as routine office work is concerned. 

You are not particularly mechanical 
vorkings of any machine except to know that the machine 
considered will actually handle the work for which it is 
designed and will operate in conjunction with the proposed 
forms. You are interested in knowing the difference be- 
kept stationery and machinery kept stationery. 


recurrent business 


to deve lop the 


interested in the 


tween pel 


W. B. Manny Wintering in Egypt. 

W. B. Manny, a director of the Burroughs Adding Ma- 
chine Company, who was a Burroughs salesman thirty 
sailed from New York, December 11, for Egypt. 
will spend the winter there. While his trip 
pleasure, Mr. Manny will look over the 
Burroughs machines in the Egyp- 


years ago 
Mr. Manny 


was planned for 


prospec f introdu ing 
tia held 














STUDENTS WIN PRIZES IN TYPEWRITING.—Above is a 
photograph of the three students who won highest awards in 
the typewriting contest held at Cleveland, November 2, 1923. 
Left to right Margaret Fitzgerald, the winner, whose record 
was 85 net words a minute; Fred Denz and Alice Hensel. All 
are students of the Metropolitan Business College, Cleveland. 
Other schools winning first places in their respective classes are 
as follows Longwood High School of Commerce, South Junior 
High School and St. Michael's Parochial School. The _ contest 
was conducted by J. N. Kimball. International Contest Manager. 
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PORTABLE TYPEWRITER INTERESTS 
Mile. Odette Piau, who won t 


} 4 
Pat recently, during tl 
' ’ ¢ 





DESERT NOMADS 
Floyd Gibbons of the Chicago Tribun: Speed Championship Contest at 
Expedition typing his copy on a Remington ‘Week of Commercial Organiz \ report f 
Portable amidst Saharan sands before an event appears on another page hy | ( Ss t 
nterested audience of Arab Bre Tvpewriter Co 
On the right—M. Surre, Monroe operator 


the International Four-Operations Calculating 
; Commercial Organiz 


Contest at the “Week of 
hibition, Paris 


On th lett—M. Chas. Triouleyre, widely 
Europe for his speedy and accurate typing, whe 
in all the contests, twelve in number, and wor 
prize or honorable mention in every event He 

the “Perfect Secret 


prize of 500 fr. in specie in 


AMERICAN MACHINES WON IN EACH 6 
THREE CONTESTS NOTED ON THIS P 





A Photograph from Hol 
land.—Showroom and mem 
bers of the staff of the Rot 
terdam establishment of 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at 

the branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & 
Park Ave., New York, will be happy to be of any possible service. While the facilities at New 
York are not somany as at Chicago, there will be found the same desire to serve. United 
States manufacturers or their representatives, traveling abroad are cordially 
invited to call upon Office A ppliances London correspondent, Mr. W. 
Teignmouth Shore, Surrey House, Victoria Embankment, 
W. C. 2. Mr. Shore's knowledge of office equipment 
business and its possibilities in Great 
Britain make his counsel valuable 

to those destring to cultivate 

the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, Surrey House, Victoria Embankment, London, W. C. 2. 

London, January 3, 1924 them for their “reasons why,” and not one of them had any 
ane e are in 1924, and by the time you are reading to give. They just felt that way! Others, who took the 
his shall have been in it for just about a month. I very opposite view, had some grounds for their faith. They 
nust repeat my tale, that really there is no definite pointed out that in various directions manufacture and busi- 
ness was slowly but steadily improving; that unemployment 
was slowly but steadily decreasing, and that among other 


so to speak. Of course the unprecedented political situa good symptoms it was a healthy sign that the great rail- 


news to tell as to general trade prospects her We are 


iain waiting to see what is going to happen “tomorrow,” 


is the foremost consideration in the mind of every busi way combines are putting big work in hand. It thinks the 
ness man, and frankly nobody knows what is going to truth is on their side | think that we are at last facing 
ppe When you receive this letter you may be in pos facts, realizing that it is only by a mighty effort that we can 
ession of the knowledge that for the first time in English save the ship from sinking, and that all hands are now at 
istory a Labor government is in power; but whatever the pump. It is quite probable, in my opinion, that the 
political party picks up the reins, which almost surely must _ political situation will bring capitalists, employers and em- 
lropped by Mr. Baldwin, it will not for long be on the ployed to realize that they must work together or founder. 
er’s seat. There’s the trouble. Uncertainty again and Chere is the same dogged fighting spirit in the business 
ng when a stable government with a definite policy world here now as there was when the blackest days of the 
of affairs. A steady trade revival cannot War were upon us. We pulled through then because we 
ibout in such conditions. In addition to which there pulled together; we shall pull through again. 
loom up as dangerous and depressing the questions 
] <-0—> 
ms f rates of exchange. 
—— It is so greatly a question of atmosphere, is it not? You 
d and true saying that “the darkest hour can smother a sick man by surrounding him with an 
dawn”; and the English are sturdy folk, atmosphere of hopeless depression. You can pump power 
ght t with their backs to the wall and with into a very sick fellow if you stimulate his recuperative 
ntl vhelming odds against them Hiow we capacities with an atmosphere of hope, courage and deter- 
nd when I daren’t hazard even a guess, mination. There's the old song—‘We don’t want to fight, 
| firm that we shall do so, and that we shall but, by jingo, if we do, we’ve got the men, we've got the 
lrivil the right direction much sooner that ships and got the money, too!” Just now we do want to 
lieve Indeed, I feel sure we are on the fight! We have the men, the money, the ships! Better 
his despite many melancholy faces I and more potent, we have the “will to do”! We're not 
( t is a truism that the o lance going to wait upon luck any longer; we're spelling it with 
by its lonesome; its good health is a “p” now—pluck! Pluck and doggedness and determina- 
f general business So, during the last tion are eginning to wrench things on to the right road, 
: een talking frankly with business friend will keep’m there and shove them along. At any rate 
vho are in no way directly concerned that’s my view. And we shall soon know who are the 
in office appliances Some f the trustworthy prophets, for if things do grow worse it will 
rewdest of them were frankly pessimistic and said they be almighty smash. Progress is being made and I think will 
t sure that we hadn't seen the darkest hour vet. I asked steadily augment That's my prophecy! 
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A Message From The London Association 


W.G. Gledhill, Chairman of the Office Appliance Trades Association, London, Englat 
and Sales Manager of the Gledhill-Brook Time Recorders, Ltd., Huddersfield, for London 


and the South. of England, presents a New Year’s Message to Confreres in the United States. 


“On behalf of the Executive Committee 
and members of the Office Appliance Trade 
Association, | send the Heartiest New Year 
Greetings to all our friends in the U. S. A, 

“The gradual improvement shown in the 
office appliance trades towards the close of 
1923 leads us to hope that a much greater 
volume will be done during the coming year 
The adverse trade conditions of 1923 have 
caused employers to examine more carefully 
than ever before the efficiency methods as 
taught by this association ‘Efficiency’ in 
the office is receiving the same attention as 
‘efficiency’ in the factory. This is all to the 
good, and as soon as financial conditions | 
become more stable members of the office | 
appliance trades will be booking large or 


ders for their latest machines and equip W. G. GLEDHILL 


ment. 

“The association, in addition to its publicity work by ex 
hibitions, is doing useful educational work in conjunction 
with the London Chamber of Commerce. Series of lec- 
tures, as mentioned in your last issue, have been arranged 
for teachers in commercial subjects. The first session just 
closed has been a complete success. Great keenness has 


been shown by the teachers, their attendances have been 





large and regular ind | pract 
strations on all machines mentioned 
lectures they have ecome valuabl 
nents of the ass iation’s products 

“An interesting devel pment, e1 
< pected, has take1 place. Lhe I edt 
that these lectures were taking plac s 2 
to the ears of managers of large st 
the associatior 1 being request 


‘Notes on the Lectures’ to many 


to welfare workers in large tactories 
requests are receivil sympatheti itt 
from the association, as it is realize 


the desire tor the latest informatio1 
applhances will in due course lead t 
urgent demand for the most modern «¢ 


nent from those who have to do the 


<---> 
W.T.S HW. G. Gledh is an admura! 
of the up-to-date British business man Educated at I 
Fe Grammar School and St. John's College, Cambridg 
1902: M. A. 1906); later Captain in the Norfolk Regu 
and a sales manaver now, of tdeas, pu 
resourcefulness Vay his shadow never grow less. H 
Office Appliance Trades Association should : 
the lesoctatt mid himself.) 








“Business Efficiency” London, 1924. 

The Office Appliance Trades Association has fixed Feb 
ruary 6th to 16th for the next “Business Efficiency” Ex 
hibition. The previous similar events were entirely success- 
ful. Being run on co-operative lines by the members of this 
association, visitors were able to browse among hundreds 
of exhibits of modern time and labor saving office appli 
ances and systems, and find out all about them without being 
“buttonholed” by overenthusiastic salesmen and without 
any obligation to make purchases. In fact, the association's 
desire is to give to British business men and women the 
maximum possible information as to the value of modern 


methods, so that their benetits and the need for their adop 


tion are self-evident This coming Business Efficiency” 
will be more comprehensive than ever, as accommodatiot 


has been arranged to house a larger number of exhibits 


Every business man and woman is cordially invited and 
there will be no charge for Imuission “Business Eff 
ciency” is becoming the Mecca of the business administra 
tive world. No employer can afford to stay away and every 
employee, whether secretat bookkeeper, typist or junior 
clerk, will surely benefit himself or herself by a visit Hlow 


ever divided may be views upon this country’s fiscal sys 
tem, there is no room to doubt that commercial success 
absolutely depends upon business being managed with a 
wide outlook unclogged by unnecessary detail and upon 
being staffed by people who not only know their jobs, but 
are able to do their duties in the best and quickest manner 
possible. 

“Business Efficiency” is doing a great part towards 


bringing about that desirable consummation 


Roneo Statement for 1923. 
Office Appliances has recently received the annual state 
ment of Roneo, Ltd., of London, England, which consists 


of the report of directors and statement of account for the 


June 30, 1923 presented at the sixteenth « 


mecting ot Roneo, ltd held on Dece1 ber 1 
| ondot The report, 1 sic ring the conditt 
scal year preceding June 30, 1923, « t 
otherwise than satistactory \ttet ‘ t 
rol April 5, 1921, to April 5, 1 
x for two years to June 30, 1923 
5.678 pounds, 15 shillings and 11 
eference shares 1 ad inu \ 
kk it the er eal : 
s, 15 shillings ll penes art 
ter the eco O 
dend thy ay ent 
rovided fo +] 
oul 2s vs d | ( 
(}?4 ( S 2 ¢ ] S d 
T< t ~ 
d ont it thre 
necessitated ( riat 
d t reserve e 4 
tured the ) 
on iriso S ve 
ement 


rket it pres t ) ta ¢ 
ia and it is believed that the s . 
icrease d. repo ts William \ \ 
ttache at Prague At the pres 
d is in Prague and the industrial 
The most popular pens in Czechos! 


ican make, one of British origin, a1 


in pens. <A judicious and energetic advertising 


nducted in the newspapers and by means of 


nd street-car cards should produ ‘e en 


report states 
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1923-1924 1. Business Streets: Thoroughfare 
rd in winter, near Twin Peaks. 3. Sheep: Prize 
! er ep show in burbar 1. Cattle | de of prize stock at Cape Town Cattle Show. 5. Cottage at Muizen- 

( hod died ;. Forest iey rf ré 0 ning ft qual ion trees of which nearly half are 
, The tr ‘ rom twentv-f t hirt ears d and bout fift et gl Ponds in the Ampitheater of the Union 
Bu ! ‘ 


SOME VIEWS TAKEN FROM THE BRITISH SOUTH AFRICA ANNUAL OF 
} ne irs typical of South Africa tie u ‘ane orc} 


n ci 0) ards ( 


Striking South African Publication. vill find it nterest to note that Africa is making great 


Anpliances is indebted t Arthur Tunley f A strides in connection with the raising of cotton. Year by 


a Cape Town, Johannesbur and Port Eliza eal tt laims an increasing acreage in the low and 
he 1923-1924 ml oO ddle vel 


S { \ fry \nt il. a remarkable 1 lication of 174 pages Americans, pet s, are not generally inclined to think 
: ie SMastrated with Bhkenesses South Africas a of Africa as a pl vhere one would go to find the de- 

s and portraits of many of the met lights of alubri climate, yet we are told in an article 
ate tife ace develooing the resources vy Leslie Cox that “the supreme attraction of South Africa 





lies in its incomparable climate, and in the possibility of liv- 
is the British Empire Exhibition Number of the ing the hole twelve months through without once ex- 


\ ial. incorporating the “Rhodesia Annual” and includit periencing a depressing day, or even realizing that there is 
1 sections dealing with Rhodesia. Beira, Manica, Sofala such a thing as winter, as well as a summer, even in this 

and Lourenco Marques, and the province of Mozambique, land of smiling seas and sunshine.” 
Portuguese East Africa. The entire work was designed On page 39 of the Annual is a table which shows some 
and printed by the proprietors and publishers, Hortors of the figures by which the development of the foodstuffs 
Limited, at their Cape Town factory, 78 Bree street industries of South Africa may be understood. This table 
[he varied industries of the continent are described at shows a marked increased in the exports over the imports 
some length and these descriptions are accompanied by ap in most of the principal classifications as between 1910 and 

| te teresting photographi Sale es me 1022 
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Paris Business Show 


“The Week of Commercial Organization.” 
Report of the Important Business Equipment Exposition 
Held Recently at the Magic City in Paris, France, 
Where Intéresting Exhibits Were Shown 
and Many Contests Staged. 


Epitor’s Note.—For the following story we are indebted to 
Mon Bureau, from the December issue of which was madi 
the resumé of the educational conferences and exhibits during 
the Week of Business Organization. The results of the various 
contests, as made public by the committee in charge, appeared 
both in Mon Bureau and in La Revue de Rureau, another of 


our Parisian contemporartes 


HE Week of Business Organization was not only an 

exposition of machines and equipment, but also a 

veritable course of technical instruction divided into 
eight conferences. Though the attendance durmg the week 
was large, mere curiosity seekers seem to have been miss- 
ing. The visitors all seem to have come to get informa 
tion and instruction and the exhibitors are unanimous in 
declaring that they have never been in contact with visitors 
so well qualified 

In conformity with a tradition from which it has never 
departed, the Chambre Syndicale de l’Organisation Com 
merciale invited the visitors to a series of conferences with 
the object of throwing light on the directing idea of the 
exposition in connection with the equipment set forth 

This year the under-secretary of technical instruction 
gave not only his patronage but also his active co-operation. 
M. Emile Paris, instructor general of technical instruction, 
extended to the Chambre Syndicale and to M. Gaston 
Ravisse, commissioner general of the Week of Business 
Organization, the collaboration of his department for the 
arranging of the conferences. ‘The educational character of 
these was more clearly brought out through the fact that 
the greater part of the business colleges of France dele 
gated to the Week of Business organization their director 
or their professor highest in authority. 

On Tuesday, November 15, after a visit to the exposi 
tion, M. Gaston Vidal, under-secretary of state for tech 
nical instruction, himself presided over the meeting opening 
the course and M. Gabriel Faure, of the Central School of 
Arts and Manufactures presented a birdseye view of busi- 
ness organization 

The considerable impetus which M. Vidal has given to 
technical instruction during recent years was reviewed by 
the minister himself, who, addressing himself directly to 
the leaders of his teaching personnel, invited them to foster 
in the schools the spirit of organization, methods and ex 
pansion of equipment 

Under the chairmanship of M. Pierre Francois, president 
of the Chambre Syndicale de Organisation Commerciale, 
it is particularly concerning this equipment and in a more 
general sense concerning all the material conditions of a 
good organization that M. Georges Borgeaud, vice-president 
of the Chambre Syndicale, spoke the next day. At M. 
Borgeaud’s establishment the merchant doubles as a stu 
dious man who for a long time has studied the problems 
of filing in particular, and in general all forms of oftice 
work, in order to apply to them the most suitable equip 
ment. 

Under the chairmanship of M. Merlant, manufacturer of 
Nantes and regional inspector of technical instruction for 
the department of Loire-Inferieure, began the same day the 
pedagogical conferences, properly speaking. Each of these 
was followed by a typical lesson given in school form. The 
series was opened by M. Coudray, professor at the Normal 
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School of Technical Instruction, who treated of instruct 
in commercial schools and judiciously proposed several de 
sirable improvements. In the lesson which followed 
analyzed a balance sheet. 

The Saturday morning session was presided ove: 
Belin, a well known editor, who was delegated by the 
Chamber of Commerce of Paris of which he ts one ot 
most distinguished members. This conference was c 
ducted by M. Franklin Maurice, alumnus of the Ecol 
Polytechnique, business manager of la Compagnie Rea 
M. Maurice dealt with the general subject of business and 
the technical engineer, developing the point that an eng 


neer in the course of his career rarely is confined to tl 


purely technical information which has been given hin 
special schools Che greater part of the time he begins 
his active career in the shipyards or shops and circum 


stances often cause him to become a seller of the product 
which he has first manufactured, an executive, or a manage! 
of a commercial enterprise. Business training given in the 
engineering schools does not need to be very extensive 
although it should always take into account commercial 
necessities which are met everywhere in the manufacturing 
process, so that the engineer may always think at the same 


1 
! 


time both technically and commercially. Later if his career 
veers in the business sense, complementary instruction be 
comes necessary. 

Monday morning under the chairmanship of M. Boud 
president of the Society for the Defense of Commerce and 
Industry of Marseille, assisted by M. Toy-Riont, former 
deputy and manufacturer at Marseille, M. Fuzet. profess 
at the School of Applied Commerce and Industry of De 


nain, gave an exposition of the pedagogical feature of the 
business office. He pointed out that the business offi is 
a sort of maneuvering field of the business school where 
students are put to the practical work which they shall 
later have to do. He showed the necessity of rortilying 


students by giving them actual work with efficiency equi 
ment such as is used in the modern business offic: Hay 
ing personally organized the business offices of the schools 
of Denain and of Belfort, M. Fuzet spoke from practical 


experience 


The following day under the chairmanship of M 
bure, a manufacturer and secretary of the municipal council 


} 


of Paris by which organization | l 


he was sent as a delegat 
M. Chambonnaud, professor at the Normal School 


Technical Instruction, spoke about the active commerci 


life and particularly selling. He dealt with the various 
classes of arguments which are used in selling and dete: 
mining how the greatest number of possible buyers 
secured. 


The next day, Wednesday, under the chairmans 
Deputy Hubert Giraud, president of the Chamber ( 
merce ot Marseille, M. Barbut, professor of tl Lis 
School of Commerce, conducted a course 
correspondence H« spoke of the value of a re 
edge of literature so that one may write a lang 
is above all clear vet of a stvle in which 
suasion alternate. 

The last conference was held under the chairmans 
M. Descamps, president of the Chamber of ( 

Lille M. Dubus-Delos, director of the Superior S 
ot Commerce ot Lille, dealt with the organi 
counting in the curriculum of the higher commerci 

He distributed among the audience documents actuall 
plying to the accounting system of a spinnit 
documents were studied and, in order to make the s 
clearer, a motion picture film was thrown on the scre 
show the various working processes in the sh 

ing mill enabling the audience to form an 1 
ordination between the counting system 


nical pl in 


es 








Page 35 OFFICE APPLIANCES For February, 1924. 

















‘ —<— 








-“ 


SOME OF THE EXHIBITS SHOWN AT THE MAGIC CITY IN PARIS DURING THE “WEEK OF 


COMMERCIAL 
machines, Underwood 
and Sundstrand adding 
Company, agents for the 
left to right 
Roneo, Ltd and the 
Fourchault, showing the 


bookkeeping 
panel 


typewriters and 
machines The 
Woodstock 


addressing 


Imprimadresse, an 
. duplicator ; 


‘Rapax” rotary 


stand The gentleman on the left is M,. Gaston Vidal, 

Next to him is M. Pierre Francois of Francois & Martin, 

Syndicate Chamber of Commercial Organization The 
It was the consensus of those who attended the confer- 


ences that their knowledge had been profoundly increased 
and new avenues of thought opened. A particularly happy 
combination was the morning lesson plus the practical ap- 
plication made possible by viewing the various exhibits and 


demonstrations during the afternoon 


The Contests. 
In the same Magic 
educational conferences were held each morning, 


large theater hall of City where the 
the after 
noons were devoted to contests between the operators of 
these contests fol 


various office machines. The results of 


] 
ow 


European Championship Typewriting Contest. 
Number of strokes 


Gross Errors Net 
Mille. Odette Piau 10,201 *M) 9 90] 
BriSG VWOOGWOTE .oxccncectetesen 10,375 62 9,755 
Mr. Curtis . 10,150 49 9,660 


The champion wrote 85 words gross per minute with an 


average error of one and one-half strokes per minute 
First prize: Mile. Odette Piau, International Challenge Cup 


offered by the Export Review, value four thousand francs, 


right 
machines, and J. 
picture 
typewriters and 

Stands of Or Mo, office furniture and duplicating 
machine. 

the Smith Premier, and group before the Addressograph 


ORGANIZATION.”"—Top row, left to 


Monroe calculating machines. 


Exhibits of the Wales adding and calculating 
M. Davis & Co., showing Royal typewriters 
below shows the booth of the National 
Second row from bottom, 

duplicating machines: 
right—Stands of Guyot- 


immediately 


machines ; Gestetner 
Bottom row, left to 


Under Secretary of State for Technical Education. 
tepresentatives of the Addressograph, President of the 


other gentlemen in the group we were unable to recognize, 


and also one thousand francs in specie; second prize, Miss 
Woodward of London, 500 francs in specie; third prize, 
Mr. Curtis of London, 200 francs in specie. 

National Championship. 
Mile. Odette Piau, one thousand francs in 
specie; second prize: Mlle. Germaine Gabriel, 500 francs in 
M. Gavrin Paul, 200 francs in specie; 


First prize 
specie; third prize 
fourth: M. Triouleyre 

Although the committee had provided for but three prizes, 
the jury decided to name M. Triouleyre, in view of the 
fact that the net number of words which he wrote was 
very close to the record of the two preceding winners and 
also because he was the operator who had turned out the 
championship copy with the least number of errors. 

Perfect Correspondence Contest. 

First prize: Mme. Charpiat, 500 francs in specie; second 
prize: M. Triouleyre, 200 francs in specie; third prize: Mlle. 
Gabriel, 100 francs in specie. Honorable mention involving 
a certificate and 50 francs in specie: Mlle. A. Couanon, M. 
Delesty, Mme. Laforge, Mme. Piau, Mme. Royere. 

Perfect Secretary Contest. 
Prize given to the operator who took part in all the 
(Continued on Page 166.) 
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Holland Concern Dissolved. 

Early in November the amalgamation between Prakta 
& Retel & Swart Handelsvereeniging at Amsterdam, Hol- 
land, was dissolved. Mr. Retel and Mr. Swart will trade 
for their own account. 

All shares of Prakta are now the property of F. W. 
Heythekker, founder of the business. The office of Prakta 
in Amsterdam has been and all Prakta agencies 
and trade marks revert to Mr. Heythekker, who has been 
engaged in office equipment for many years, and is well 
known to many United States manufacturers. 


closed 


“Belnap” Distribution in Czechoslovakia. 
The Rapid Addressing Machine Company, New York, 
N. Y., has assigned distribution of its products in Czecho- 
Gesellschaft 


Lanco Prazisionmaschienentabrik 


Prague, has undertaken the sale of “Belnap” 


slovakia. 
M. B. H., 


addressing systems in that country 





International Sample Fair at Havana. 

The first international sample fair will take place at 
Havana, Cuba, February 9-24. It was organized by the 
National Office of International Commercial Relations, 
with the support and general supervision of the Republic 
of Cuba. 

There are twenty-four sections, divided into groups as 
necessary to give adequate representation to the subdivi- 
sions of the different industries represented. 

Under Section 3 will be found the graphic arts in general, 
which includes books, stationery and office supplies. Group 
F includes typewriters, calculating and copying machines 
and general office supplies. Group G comprises safes, 
furniture and office accessories. 

The period of the sample fair coincides with the annual 
carnival festivities and winter which are an im- 
portant factor on the winter life of Havana. Beside the 
usual attractions provided for winter amusements, there 
will be competitions among aviators and automobile drivers, 
international tournaments and cultural feasts. Valuable 
prizes will be offered for the competitive events. 


sports, 


American Typewriters Predominate in Seville. 

American typewriters are sold in the Seville district al- 
most to the exclusion of other makes, Vice Consul E. E. 
Silvers of the State Department, reports from Spain. It is 
estimated that ninety per cent of the machines in use in the 
city of Seville proper are of American manufacture and the 
same condition may be said to apply with regard to the 
smaller cities of this region. Two American companies 
maintain extensive selling organizations in Spain, having 
active agents and well fitted out showrooms in Seville, from 
which they supply the nearby provinces. Three other 
American makes are sold by established agencies in Seville, 
but their sales are insignificant when compared to the two 
leading brands. The Spanish made typewriter “Victoria,” 
manufactured in Valencia, is handled locally, but it appears 
to have no success in competing with American makes, al- 
though the latter sell at much higher prices. 

The sales methods of the retail distributors in Seville con- 
sist principally in placing a machine at the disposal of a 
prospective purchaser for a week or ten days, during which 
time several calls are made by the representative or one 
of his employees to explain fully the working of the machine 
and make any necessary minor adjustments. This applies 
to original purchasers, and in this connection the particular 
friendships of each agent in local business circles is an im- 
portant factor in placing the first machine. Liberal facili- 
ties for payment are almost invariably extended, especially 
in case of repeat orders. This latter business is effectively 
cultivated by the two concerns mentioned above in view of 
their efficient service departments. 


Rhythmical Typing in Holland. 


By Richard Weiniger, Amsterdam. 

On Saturday, November 16th, A. A. 
well-known Shorthand & Typing Institute Schoevers, ot 
The Hague, gave a lecture on rhythmical typewriting befor: 
an interested audience, including reporters from practicall, 
all the daily papers in The Hague. 

At the commencement of the Mr. 
mentioned that the method of typing generally followed 
here in Holland caused a great strain upon the typist 
The principal causes of fatigue he considers are to be 
found in the wrong position in which the hands are held 
and in the continued intensive concentration of the 
on the keyboard; also the use of the keyboard without pro 
tective rubber keys affects unpleasantly the nerves in the 


Schoevers of the 


lecture Schoevers 


eyes 


finger tips. 

Mr. Schoevers prevents these disadvantages in his school 
by covering the keys of the typewriters with rubber caps 
which are made in green color and prevent glistening, a 
great advantage especially when artificial light is used. 

The ten-finger-system is taught and strictly adhered t 
It gives greater speed and accuracy, because it is a blind 
system, by which is meant that the typist is taught to find 
each key with the respective finger without looking, so that 
the eyes can be kept on the copy all the while. 

If the ten-finger-system is applied, it is of course essen 
tial that the middle and ring fingers, which generally are 
stiffer than the others, are systematically trained so that 
they become equally as useful. This is not quite easy at first 
and even many typists who have attained a great speed 
write more slowly when letters have to be typed which 
correspond with the stiffer fingers. This irregular typing 
causes errors and uneven writing. 

Mr. Schoevers hopes to overcome these difficulties with 
his new ten-finger-system of rhythmical typing in which 
use is made of the metronome. The pupils are taught to 
strike each letter to the ticking of the instrument which 
in the first lessons goes very slowly. When the class 
gets used to the metronome the speed is gradually increased 
and regularity of striking the keys is maintained. 

For a change the metronome is replaced by a gramo- 
phone. Of course, only music with a pronounced time is 
suitable. As the speed of the gramophone plate can be 
regulated, the speed of typing can be increased accordingly. 

A demonstration was given with a class of about thirty 
young pupils and the regularity with which the keys were 
struck was very pronounced. The letters typed were neat 
and even. Whereas formerly lessons of two hours were 
given, now lessons can with the help of the new system 
be shortened to and one-half hours and the 
results attained, besides being much less fatiguing to the 


one same 
pupils. 

The class-rooms of the institute are large, cheerful and 
light. The are of the latest models. All 
principal systems are in use. Copyholders are used which 
are placed at the back of the typewriter, and which hold 
the shorthand note books in such a way that they are 
directly in front of the typists. It is evident that pupils 
who receive their lessons at this institute are not only thor- 


typewriters 


oughly taught the art of typewriting, but also the art oi 
cleanliness and efficiency. 
Hopeful Note from Holland. 

A correspondent in Amsterdam says that there is a better 
feeling in Holland generally and that in some trades co 
ditions are slightly improved. The office equipment trade 
slack and business 
settled 


future can be restored 


is still very seems to be awaiting th 
coming of more conditions in Europe before cor 


fidence in the 
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Burroughs Conference in France. 
Some weeks ago the French representatives of the Bur- 
roughs Adding Machine Company held the annual sales 


‘onference at Paris. It was the most successful confer- 
ence the French organization has held, due to the co-opera- 
tion of the salesmen in preparing the work prior to 


departing for the capitol. Several weeks before the conven- 
tion salesmen in Paris and the provinces sent in printed 
covering interesting in- 
At Paris blank 
forms were prepared to show the machine operations for 
distributed at the 


forms and detailed explanations 


stallations in their respective territories. 


each installation. These forms were 








ATTENDING THE CONFERENC ‘© 
OF THE FRENCH BURROUGHS ADDING MACHINE COM- 
PANY.—lIncluded in the Picture are the Following Salesmen: 
(Paris) Deshayes, Faudemer, Charmot, Peronnel, Smith, De- 
laune, Lantz, Grajon, Stauffert, Lortat, Decazes, Block and 
Menceau. (Mulhouse-Strasbourg) Muller-Frossard, Bessire. 
Rogner. (yon) Kehrig. (Nancy) Dislaire. (Lille) Sicard 
(Marseille) Lecaille (Bordeaux) Planck« (Nice) Burnett 
(Nantes) Fleury (Grenoble) Olagnier. 


GROUP OF SALESMEN 


meetings, and the salesmen were enabled to study the work 
and follow closely the discussions. -As the forms had been 
analyzed by the salesmen before the discussions opened, 
the work was speeded up, as queries were at the salesmen’s 
tongue-tips. These forms were retained by the salesmen to 
apply to their individual problems upon returning to their 


territories 
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FRENCH ORGANIZATION OF THE BURROUGHS ADDING 
MACHINE COMPANY DEPARTING FOR AN OUTING 
AT RAMBOUILLET 
On the first day Salesman Deshayes, Paris, won a prize 
250 francs in a series of demonstrations. The second 
lay prizes of 250 francs were won by Salesmen Sicard and 


i 


Kehrig for the finest portfolios brought to the convention. 


Each portfolio contained several hundred forms, reference 


letters and descriptions of installations 
The third morning a detailed description of double entry 


Mr. 


plete analysis of the methods employed in the Paris 


presented by MacGregor, with a 


pHpooKk Keeping was 


hce of the French company Sets of forms showin 


every figure operation in the Paris office were given the 
salesmen, to facilitate demonstrating new applications to 
prospects. The new Burroughs bookkeeping machine port- 
folio was presented by W. R. Manny, manager. This he 
had studied with other Burroughs men at a conference 
held at London. Various machine applications in their terri- 
tories were described by Salesmen Bessire, Lecaille, Dis- 
laire, Deshayes and Faudemer. These had all been studied 
previously by the men. Where it was impossible to give 
the salesmen copies of these forms, blackboard sketches 
and charts were used. 

The feature of the last session was the discussion of the 
Burroughs simplified accounting plan and Burroughs 
machines in retail lines. Salesman Lantz, who had pre- 
viously made a complete installation of “S. A. P.,” pre- 
senting this subject thoroughly and concisely. In con- 
nection with the sales to small retailers thoughts turned 
to the European cup contest. Many European units of 
the Burroughs organization are striving for honors in 
this contest, and the salesmen of the French company are 
determined not to let any other company get the advantage 
over them. 

The conference closed Saturday night with a dinner at 
Marguery’s. 





Linoleum Factory in Australia. 
Owing to the growing demand for linoleum in Australia, 
a company organized some time ago has just let tenders 
for the construction of a factory at Clyde, New South 
Wales. The plant will cover an area of 5% acres and will 
embody all the facilities found in the most modern linoleum 
factories in Scotland and France, which countries were 
visited by the engineer in charge. The machinery will be 
capable of turning out both six and twelve-foot widths. It 
is planned to have the factory ready for operation by April, 
1924, Assistant Trade Commissioner Elmer G. Pauly, Mel- 
bourne, informs the Department of Commerce. 


Tampico News Represents Woodstock in Mexico. 

The Woodstock Typewriter Company has assigned dis- 
tribution of its typewriters in Mexico to the Tampico News, 
Francisco, 1, Madero 47, Mexico City, D. Pa 
Mexico. This business was established originally at Tam- 
pico, publishing a newspaper. An office equipment busi- 
ness was organized subsequently, and moved to Mexico 


Avenidad 


City as a more central location. 


Australians Demand Good Fountain Pens. 
There is quite a thriving business in Australia in the 
fountain notably three American 
makes, and three of English origin, says a report to the 
Department of Commerce from Trade Commissioner S. W. 
Sanger at Melbourne. the American makes are 
\ustralia almost entirely from the English con- 
nections of firms. The reason for this is said to be 
that they were first introduced into Australia by importers 
Great Britain, and that the original method has con- 


better grades of pens, 


Iwo of 
sent to 


1 
these 


from 
tinued ever since. 

The prices of fountain pens in Australia are considerably 
higher than in the United States. Thus a pen which costs 
2 United States Australia for about 
25s., or over twice as much. While prices such as these make 
the fountain pen more of a luxury than in the United 

it is nevertheless a strictly quality market, which 


retails in 


$2.50 in the 


states, 
means that the cheaper grades of pens are not nearly as 
Pens which have sold, and which will con- 
those which have been advertised exten- 
sively and which consequently have become known fcr 
i among the majority of the people. 


sellers 


good 
tinue to sell, are 
their quality 


Continued on Page 88.) 


























Miss Orr Writes of Good Will Delegation’s Trip. 


Interesting and Comprehensive Story of Summer Trip as 
a Member of the American Good Will Delegation— 
A Resume of a Paper by Miss Mary E. Orr of 
the Remington Typewriter Company. 


Che trip of the American Good Will Delegation to devas 
tated May 23, 1923, and terminated 
on July 8, when the delegation again set foot upon Ameri 


France commenced on 
can soil. In a paper covering fifteen closely typewritten 
pages Miss Orr recounts the events of the trip and briefly 
The 


steamship “La 


describes the many interesting places visited. 
start on the 


report 
includes a narration of the 
some of the events of the voyage, the landing at 


there dele- 


France,” 


Havre and the wonderful reception given the 





MISS ORR 


Miss Orr then proceeds with an outline of the trip 


gates 


by train to Paris, where floral tributes were placed upon 


the grave of the unknown French soldier there buried. The 
events of the delegation’s brief stay in Paris were reported 
in a spirited style. Next followed the events of a two 


weeks’ trip to Lyons, Grenoble, Chartreuse, Aix-Les-Bains, 
Besancon, the 
birthplace of Victor Hugo, Ballon d’Alsace, Belfort, Mun 
Hohwald, 


Strasbourg; thence through the 


Annecy, and Geneva, followed by visits to 


and 


Epis 
battlefields of the late war 


ster, Colmar, Riguewihr, Les Trois 
and the many points familiar to newspaper readers ever) 


where by reason of the stirring and tragic events there 


enacted. The delegation visited the section made famous 
by the victory of the Marne, passing through Meaux, which 
escaped invasion, and over the ruins of Vaux, which was 
practically 1918, the 
troops drove out the enemy and recovered what remained 
The battlefield of Belleau Wood was visited 

United States to be 
made into a national park as a permanent memorial to the 
that 


wiped out. Here in July, American 
of the town. 
this land having been bought by the 
men who fell in sector 


rhe delegation visited and lunched at Chateau Thierry 


and a day or so later visited the Argonne region. An inter 
esting description of a night spent in the citadel at Verdun 
followed, with a report upon the historic things encountered 


in and around that famous fortress 
Dames, the visited 


Noyon, St 


Traversing the Chemin des party 
Rheims and went from there to 


sons and back to 


Quentin, Sois 
Paris. 
instructive side 


Verdun 


Throughout Miss Orr's report are many 


lights, historical and otherwise. At the citadel of 
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it is an underground fortress built 


XIV. fifteen yar 


one learns that 


time of Louis Part of it is under 


solid stone 
Everywhere French people are taking up their o 


again, rebuilding, cultivating, making the best of what the 


war left them, caring for the orphaned and homeless 


dren, and with such outside aid as has been offered, again 
restoring the land and the factories to a producti 
dition. 

The reception everywhe re accorded the delegates 


the warmest kind, from the president of France d 
the officials of the tiniest villages, and every membet 
party left with the pleasantest memories and a deter 
tion some day to return. 

Some months ago during the progress of the Good \W 
Delegation’s trip, Office Appliances published reports 
trip written by another delegate 


“Comptometer” Export Manager Returns Home. 


George S. Bollensen, export manager of the Felt & 


Tarrant Manufacturing Company, returned to Chicag 
) 


He left July 27, 1923 


visited most of the European countries, with the exceptio: 


January after a tour of Europe. 


of the Balkan states. During his travels Mr. Boll 
visited France, Belgium, Holland, Germany, Dent 
Norway, Czechoslovakia, Switzerland, Italy, Spain and 
land. 

Mr. Bollensen made a close study of business conditions 
abroad. The high light of Europe is the recovery of ( 
slovakia Its affairs are in splendid condition 
government shows a surprising ability, when one considers 
that the Czechs had no opportunity to develop self-g 
ernment during the dominance of the Austrian empire 


England is working manfully and making progress 
though full recovery requires the re-establishment of trad 
on the continent without the restrictions and uncertainties 
which still exist. France has made good progress 


The people appeal 
Mr. 


months in Paris during the interregnum between two 1 


building the devastated regions. 


well-dressed and well-nourished Bollensen spent tw 


agers of the Paris business. Germany is suffering, esp¢ 


cially in the cities. Food is high, and employment 

he farmers are prosperous, but refuse to sell their produc: 
for German marks. Italy is making good headway 
Scandinavian countries have suffered somewhat throug! 


effects of speculating in German marks 











Recent Window Mayer & Thom 
troit It Shows a New Accounting System, and 
Mental Condition of the One Who 
Who Has Not 


by Gregory 


Compar 
indicat 
Has It, Compared t 


OQ 
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SIDES OF MEDAL AWARDED 


awarded to the Remington 


REVERSE 
medal was 


FRONT AND 
POSITION.—This 
Waterman Company 
concerns already noted in previous issues. 
writer Companies, National Cash Register 


Among these 
Company, Dalton 





BUR- 
Right.- 

office), 
Hoagland (for- 
Hetta, A 
absent) 


VISITING 
Left to 
manager's 


EGYPTIAN STUDENTS 
ROUGHS PLANT.—Standing, 
c. J. Eberhardt (of factory 
F. Barsoum, Mr. Sorour and Mr. 
eign sales manager). Seated—M 
Hamza and M. Ibrahim, (sixth student 


Egyptian Students Observe American Methods. 

The Egyptian government has established a policy of 
sending representative students in groups of ten each, one 
group each year for ten the United 
While in the United States their work is under the 
tion of the Department of Commerce. The illustra- 
tion shows a party which spent two weeks at the plant of 
the Burroughs Adding Machine Company, Detroit, Mich., 


consecutive years, to 
states 


dire 


studying the production and service systems 
Ten students came to the United States in October, 1922. 
Another such mission is due to arrive shortly. Instancing 


the range of studies laid out for these young men, the in 


been assigned to study locomotive construc 


dividuals have 
oe Diesel 


tion, marine engines, telephone systems, engines, 
utomobiles et 


Informashow at Boston Convention. 
The National Association of Purchasing Agents will 


hold its annual convention at Boston, Mass., the week of 
May 19 An Informashow will be conducted in this con- 
nection, held at the Mechanics’ building. This is an ex- 
hibit of machinery and merchandise, similar in character 


that conducted at Des Moines during the 1923 conven- 


ks AS A 
r'ypewriter 
and many other American concerns in this and other 
Woodstock 

Adding Machine ¢ 


are the 





FIRST PRIZE AT THE BRAZILIAN CENTENNIAL EX- 
Company, the General Fireproofing Company, The L. E. 
fields. Substantial prizes and medais went to many 
Hammond, Underwood, Royal and Corona Type- 
‘ompany, Parker Pen Company and others. 
National Association of Stationers and Manu- 
A general distribution of floor plans will be 
available to intending exhibitors after February 9. J. A. 
Gibson, chairman of the Informashow committee, can be 
reached in care of the Simplex Wire & Cable Company, 201 
Boston, Mass. 


tion of the 


facturers 


Devonshire street 


Mr. Malleson in Egypt. 

The photograph reproduced herewith shows B. Y. Said 
in conversation with T. T. Malleson, foreign sales director 
of the Royal Typewriter Company. The picture was taken 
in the beautiful courtyard of Shepheard’s Hotel in Cairo, 
Egypt, where Mr. Malleson made his headquarters on the 
first stage of his journey to the Far East. 





SAID AND T. T. MALLESON 


~_ = 


Mr. Said and his brother, W. A. Said, have been Royal 
typewriter dealers in Palestine for several years. Under 
the terms of a new contract recently negotiated between 
the Said brothers and the Royal Typwriter Company, Inc., 
through Mr. Malleson, they will represent the Royal in 
Egypt, Sudan, Palestine, Syria and Transjordania. Exten- 
sive plans have been made for the immediate development 


territory 


of this large 
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Left, the 


Moline, IIL, Now Occupy a Modern Building At 
Matched Suites; Center, the Store Front; Right, a General View of the First Floor. 
Carlson Bros. Occupy New Store. brief cases, bill folds, suit cases and traveling 
Carlson Bros., Moline, Ill, occupied their new building displayed 

at 1405-07 Fifth avenue some weeks ago. Five floors are Vhe third floor serves as storage for reserve st 

occupied by this business, which is the outgrowth of a furniture, paper and office supplies. A combinati 

newspaper distributing agency established in 1891. The Senger and freight elevator serves all floors \ 

structure is 41x150 feet and the two display windows are telephone exchange affords local and intercon 

each large enough to permit the display of an office suite. SeTvice 

The stationery, book and Victor departments are on the In the course of its growth the Carlson busi: 

first floor. All shelf goods are behind glass, and the show moved several times. Its expansion necessitated tl 

cases permit of effective display. In the rear are the of several stores in various locations. This was 
inconvenience, so real estate was acquired in 1919, 


receiving and shipping rooms, separated from the store by 
sliding steel doors. A platform, accommodating 
four trucks at one time, is cut off from the weather. 

On the mezzanine floor is the architectural and drawing 


loading 


material department; this floor also contains the business 
offices. 

The second floor contains the office furniture department. 
On one side is a series of booths, in which are shown com- 
plete suites This floor in 
addition to furniture in mahogany, oak, wainut and steel, 
stocks of filing safes, vault equipment, safety deposit boxes 
and lockers. A complete line of leather goods, including 


of office furniture. shows, 





Underwood Typewriter Company's exhibit at annual meeting « 


29, 1923, 
Machine 
greatly 


December 26 to 
tjookkeeping 
Beauty roses, 


Hotel Sherman, Chicago, IIL, 
writer models, and the Underwood 

writer Trophy, filled with American 
World's Champion Typist, made numerous 


OO EE 


Office 


where 


demonstrati 


: 


4 & 


Pn Ae 


FURNITURE STORE.—Carlson Bros., 1405-07 Fifth 


Furniture Department, Showing Some 


the business could be concentrated 


to modern structure which affords every 


ience and facility for the operation of a 


erect a 


comme! 
ture and stationery business 


When 


store, a special section was printed 


formal opening 


the 


Carlson Bros. held the 
= 
containing illustrations and an a 


the 


Dispatch, 


inception and growth of business. In_ this 


business announcements of many 


I eld 


the 


the 


ippeared 
turers in which supply stocks to th 


store. 


ff National Commercial Teachers’ Federa 
were exhibited all the different Underwood | 

and Underwood Duplicator The International Ty} 
enhanced the beauty of their exhibit Ibert Tang 


ns 


count 


Chen plans wer 


t 





the 


Moline 





Ave! 
of the Booths Contair 


) 
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The Guest Book. 

HARRY W. WOODWARD, formerly connected with 
the Graywood envelope sealer, now made by the Elliott 
Company of Cambridge, Mass., passed through Chicago 
January 24 on his way to Burke, Idaho, and Portland, Ore. 
In Portland he will visit his son, who has four young 
daughters, only one of whom he has seen. He is promoting 
the Sampson Axcess system of lighting for factories, made 
at Lynn, Mass., where Mr. Woodward resides. He is also 
interested in the big Ajax mine strike at Burke, in the 
Coeur d’Alene district of Idaho. This is his thirtieth trip 
to the Pacific Coast. 

J. R. DRAKE of Madison, Wis., visited the office of this 
journal on January 6. 

THEODORE FISKE PEIRCE of the Pacific Desk 
Company, Los Angeles, Cal., spent an hour with the editor 
of Office Appliances last month. 

C. W. STRAUBEL, sales manager of the Automatic File 
& Index Company, Green Bay, Wis., called in January. 

W. A. SHEAFFER, president of the Sheaffer Pen Com- 
pany, Fort Madison, Ia., called at this office last month. 

E. D. LINES of the United Alloy Steel Company, Can- 
ton, O., visited Office Appliances on January 10. A news 
item concerning Mr. Lines appears in another column. 

GEORGE A. NITSCHKE of New York City called on 
January 11. 

WILLIAM H. GREENLEAF of The Carter’s Ink Com- 
Boston, Mass., paid a visit to the office of this jour- 
nal a short time ago. He was here attending the meeting 
of the National Commercial Teachers’ Association and 
looking after the Carter exhibit at that convention. 

R. V. POTTEIGER of A. P. Litte, Inc., Rochester, N. 
Y., spent a short time in this office on January 14. 

HB. ©. 
Mich ’ 

EDW. L. LITTLE, sales manager of the Wabash Cab- 
inet Company, Wabash, Ind., called on Office Appliances 
during a recent business trip to Chicago. 

S. W. HARRIS, well known as a manufacturers’ agent 
and surrounding territory, visited Chicago 
recently and made a call on this journal. 

W. J. MOULTON of the Cushman & Denison Manufac- 
turing Company, New York, called on Office Appliances 
January 17 on his way to the Pacific Coast. 

P. F. APGAR of the Browne-Morse Company, Muske- 
gon, Mich., spent a short time in this office recently. 


New York Guest Book. 

R. M. PONTEY of the Rebuilt Typewriter Company of 
Sydney, Australia, called on December 21. 

E. P. GOLD, well known in the trade in San Francisco, 
spent a short time in this office on January 3. 

S. T. SMITH of the Lyon Metallic Manufacturing Com- 
pany, Boston, Mass., visited this office recently. 

O. J. TIMBERMAN, well known among loose leaf men, 
called on January 7. 


pany, 


FRAZIER of the Mailometer Company, Detroit, 
was one of Office Appliances’ visitors of January 14. 


in St. Louis 


O. L. GAGG, former bookkeeping machine man and now 
a manufacturers’ agent at San Francisco, called on Jan- 
uary &. 

SAM. B. WHITE of the Atlas Machine Company, Provi- 
lence, R. I., visited this office on January 9. 

American Opens One More. 

he latest addition to the number of stores of the Ameri- 

can Writing Machine Company is a sub branch at 825 


Chestnut street, Philadelphia. This store was opened soon 


r the first of January and is in charge of W. M. Cashin. 
Ml Yerkes reports that business has opened up in 


anaver 


is most gratifying. 


he new location in a manner that 


The Tribe of K 

Success Magazine for October, 1923, carried an inter- 

esting sketch of “The Tribe of K,” which is one of the 
most successful stationery establishments in the Middle 
West. Its habitat is at Gary, Ind., and the founder and 
proprietor of the establishment is Frank Kleinschmidt, who, 
knowing the importance of a name for a store and realizing 
that his name was not easy for everyone to remember, 
called up the tribal instinct and named his establishment as 
above stated. 
Frank Kleinschmidt was a harnessmaker at 
Davenport, la. For a time he was in business for himself, 
then he worked at the Government Arsenal. Tiring of this 
work he took a train to Gary when that town wasn’t much 
There was a box car for a station, but the mills 
were there—some of them—and Kleinschmidt went to Chi- 
cago and did some thinking. He had no money, but he 
decided to go to Gary and sell things to the men who 
worked in the mills. 

How he started with a tiny stock of papers and maga- 
zines is considerable of a story itself. He began in a tent. 
One night the wind blew it down. But he kept on, despite 
occasional set-backs, a little right along, and 
keeping abreast of the times as the city grew. His policy 
was to give the people what they wanted and to get it for 
them if he didn’t have it in stock. From a tent the business 
grew to a shack, from a shack to a little frame store and 
finally to a commodious establishment in the principal busi- 
ness section. Today the Tribe of K does a business of 
more than $350,000 a year and employs forty-two workers. 
Over the counter where each clerk stands are the words: 
“Your money back if we don’t say thank you.” 

Mr. Kleinschmidt said that he knew that a failure could 
start in a new town and succeed if he had the patience to 
stick through the heartbreaking days. 

Such in briefest terms is the fine record of the Tribe of K. 


Originally 


but sand. 


growing 


Reducing Paper Waste in the Office. 

System Magazine] It was pointed out to the office man- 
ager of one company that paper was being used unneces- 
sarily, and in many cases was being wasted. He tried an 
ingenious idea to overcome this. 

Every night the waste paper baskets, after they had been 
emptied by the cleaners, were placed back in position, 
upside down. On the outside bottom, which then faced 
upward, a paper label was pasted, which read: “Our busi- 
ness increased ten per cent last year—our paper and print- 
ing bills increased twenty-five per cent. Your co-operation 
is desired. A cautious use of the waste basket will help.” 


Pests Stationers Meet. 

The Chicago Herald and Examiner has a daily feature, 
“The Stingiest,” in which appear paragraphs about the 
prize tightwads that readers know. A dollar is paid for 
every contribution printed. Stationers will agree that the 
dollar was well-spent for the following: 

“The stingiest person I ever met was a wealthy real 
estate broker in New York City who had been made a 
present of a fountain pen. I was employed in his office as 
a stenographer and every time the pen ran dry he sent me 
over to the store where it had been bought to have it 
refilled.” 


Writing Paper Consumed on Shipboard. 
Advertising Fortnightly is authority for the statement 
that a single ship of the Matson Navigation Company, 
operating between San Francisco and the Hawaiian Islands, 
requires in one year a stock of 165,000 sheets of writing 
paper and 100,000 envelopes. 
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Steel Equipment Corporation Builds Important 
Addition. 

The completion and opening of a new addition to the 
factories of the Steel Equipment Corporation at Avenel, 
N. J., is a matter of no little interest to the steel furniture 
trade. The new unit adds 35,000 square feet of floor space 
and its incorporation into the plant provides employment 
for an increased number of workers. The new structure 
was doing business during the closing months of 1923 
and immediately became a busy place. 

The addition is located to the East of the main building 
and affords increased facilities for making the company’s 
complete line of safes, including B Label Underwriter’s 
safes, transfer filing cabinets, steel shelving and _ special- 
built-to-order equipment for banks, courthouses, libraries 
and public buildings. 

It seems a far cry from the present large plant which 
now with its additions occupies 200,000 square feet of 
floor space to the little factory building at Hamilton, O., 
hardly more than a shack, where in 1909 the company 
was organized and produced its first goods. The floor 
space in the first building was about 3500 square feet. 
Steel furniture was then little known and the few steel 
pieces made were hardly up to the standards which have 
been reached since. Two years were spent in this modest 
situation by the Fireproof Furniture & Construction Com- 
pany, by which name the makers of “Security” steel prod- 
ucts were then known. In 1911, however, about the time 
when the owners were convinced that the space was en- 
tirely too small for the business, a cyclone came along and 
almost completely destroyed the building. As a result of 
this the company moved to Miamisburg, ©., where a build- 
ing with more than ten times the floor space of the first 
factory was secured. During the next three years many 
additions were made to the line and a world-wide distribu- 
tion was organized. 

Offices were then opened in Newark, New York City and 
Boston, the rapid growth of the company having been 
accelerated by the energy and ability of Oscar A. Wilker- 
son, then sales manager, whose business acumen and ca- 
pacity as an executive officer have been largely responsible 
for the company’s later and more conspicuous successes. 

It is of interest to note here a difficult moment in the 
stay of the company at Miamisburg. We refer to the 
great Dayton flood on March 22, 1913. At that time the 
water rose to a height of sixteen feet. The flood caused 
considerable damage and more inconvenience, but its effects 
were only temporary. 

About this time the Fireproof Furniture & Construction 
Company acquired the United States Steel Furniture plant 
at Syracuse, N. Y., which added thirty thousand square 
feet to the company’s manufacturing property and gave the 
company a line of steel desks which had already gained a 
good standing among discriminating business men. 

In 1916 M. Taylor Pyne, recently deceased, was made 
president of the company. He came into his office with 
the determination to build up a business that would pro- 
vide work for increasing numbers, give them a better place 
to work, higher wages and improved standards of living. 
He forthwith sought an Eastern location for the plant 
and finally decided upon Avenel on account of its accessi- 
bility to the large markets and its situation in the midst of 
a group of towns and cities affording all of the advantages 
of community and home life. 

Mr. Pyne passed away on November 17, last vear, at 
the early age of thirty-eight, after an illness of seven 
weeks. 

Work on the new factories was started in the spring of 
1916 and was completed a few months later. Thus this 
growing industrial community had the distinction of hous- 


ing what is believed to be the largest plant of the country 
exclusively devoted to the manufacture of steel office 
furniture. 

At the time of moving to Avenel, a consolidation of the 
two companies was effected and the name was changed to 
Steel Equipment Corporation. Oscar A. Wilkerson became 
general manager and a little later vice-president, in which 
capacities he now directs the activities of the company. 

Despite his many official duties in connection with the 
company he finds time to carry on many civic and other 
activities, being associated with the Rahway hospital, the 
Y. M. C. A., First Baptist Church, Colonia Country 
club, etc. 

Since 1916 a great steel building has been erected along- 
side the factory, giving an added area of 50,000 square feet 
and this with the new addition of 34,000 square feet gives 
a total floor space of about 200,000 square feet. lurther 
plans for the construction of additional manutacturing units 
have been prepared by the company’s architects and en- 
gineers and the building of these additions will take place 
as the growth of the business demands. Land to the east 
of the present factories acquired in the original tract is 
available for this purpose. 

The company believes that its success is largely to be 
found in the ideals which are admirably outlined in the 
following paragraph printed on page two of the company’s 
catalogue: 

“The company policy was founded upon the ideal that 
we would seek more than mere sales, our aim being to 
create good will and establish a solid foundation for the 
future development of our business, further, to maintain 
the confidence of the purchasers by producing the highest 
quality steel office furniture, consistent with prices that 


are right.”’ 


Monroe Wins Honors Abroad. 


The Monroe Calculating Machine Company announces 
that unusual international honors have just been awarded 
to the Monroe for speed and accuracy in two recent con 


tests held abroad. Both the Commercial Organization Ex- 
hibition at Paris and the International Exhibition of In- 
ventions at Turin have awarded their highest prizes to the 
Monroe Calculating Machine Company of Orange, New 
Jersey. 

The exhibition at Paris embraced representative ma- 


chines, American and European, in a carefully planned 
contest for accuracy and speed covering a thirty-muinute 
time limit. Twenty-five problems were placed before the 
contestants, each problem involving addition, subtraction, 
multiplication and division. Each problem was based on a 
set of conditions actually arising in the course of daily 
business. 

The judges were selected from a group of French ac- 
counting experts. This jury considered that the accurate 
solution of the twenty-five problems would take more than 
the thirty-minute time limit. It is expected that it would 
be impossible to complete more than seventy distinct cal- 
culating operations within that time. 

What actually occurred was that one of the Monroe 
electrically driven automatics won the contest in 28% 
minutes by working 24 of the 25 problems correctly, at 
the same time breaking all speed records by accurately 
performing 99 operations. The second, third and fourth 
places in the contest were also won by Monroe calculating 
machines. 

At the International Exhibition of Inventions at Turin 
the Monroe won the Grand Prix judged by performance, 
construction and design. 
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Some History 
in Pictures 


At Left 
THE LATE M. TAYLOR PYNE, JR 


At Right 
OSCAR A. WILKERSON 








INTERIOR VIEWS OF THE NEW UNIT TO THE SECURITY FACTORIES, SHOWING BOTH FLOORS ALREADY IN 
USE. 
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‘HE SECURITY STEEL FACTORIES WHAT THE DAYTON FLOOD DID TO THE _ SECURITY 
lr THE LEFT STEEL FACTORY IN 1913. THE HIGH WATER MARK 
IS JUST BELOW THE SECOND STORY WINDOW. 





THE FIRST FACTORY 
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Deal Made Between Remington and Noiseless. Dr. Charles W. Colby, president of the Noiseless 
writer Company will become chairman of the board of di 
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January 30 a consolidation was consummated between 
the Remington and the Noiseless Typewriter Companies 
whereby a new company is to be formed to be known as 
the Remington-Noiseless Typewriter Corporation of which 
the Remington Typewriter Company will own the majority 
of the stock and the present Noiseless stockholders will re- 
ceive a minority of the stock in the new corporation. 


rectors of the new corporation. It is understood that the 
officials of the Remington Company will fit into thei: 
spective places in the new corporation and that Major A 
F. Hebard, vice-president of the Noiseless Typewriter Co! 





The principal advantage of the deal from the standpoint 
of the Noiseless Typewriter Company is the superior mar- 





pany, will assume an executive position with the new 
cern. Dr. Colby becomes a director of the R 
lypewriter Co. 

Che deal which has been pending for several weeks, brings 
together two companies of excellent reputation and is a 
ting conclusion to the fiftieth anniversary of the typewrite: 


Gourland Typewriter Compene Affairs. 





B. L. WINCHELL. Reports indicate that the affairs of the Gourland 7 pe 
writer Company of New York are in confusion. It is un 
keting facilities which will be available for the machine derstood that Mr. Gourland is not now in the United States 
through the organization of the Remington Typewriter J. G. Turnbull, a lawyer at 120 Broadway, New York 
Company. All offices of the Remington Typewriter Com has charge of the company’s affairs at present. He stated 
pany will, it is said, become joint offices of the new corpo- to a representative of Office Appliances that the company is 
ration. It is understood that the Noiseless typewriter will still in existence; that the remaining assets consis dies 
continue to be sold through the channels described. This ind patents; that there is a mortgage against t 
gives the Remington Typewriter Company a complete line two against the patents for considerable sums. 
of writing machines to supply any requirements. Besides the mortgages it is said that the outstanding 
The Noiseless factory at Middletown, Conn., will be debts amount to about $15,000. 
maintained as it is at present. It is said that the dies cost over $200,000, but how much 
It is stated that Benjamin L. Winchell, president of could be realized on them at a forced sale is problematical 
the Remington Typewriter Company will assume the presi- How much the patents would yield toward the satisfactic 


dency of the Remington-Noiseless Corporation and that of the mortgages against them is also a problen 


ee 
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Page 
Creditors and others interested, particularly those who 
ive invested money in the company, are said to be trying 


et the 


right to use the 
company 


obtain the 


to revive the 


dies and patents in 


effort and bring back what has 
spent. 


Weis s Manufacturing Co. Elects Officers. 

the stockholders of the Weis 
Monroe, Michigan, the 
elected H. A. 


eeting of 


Manufacturing Company, following 


nd were Consor, presi 
dent; E. T. Weis e-president; R. H. Sprague, secretary 
A. G. Wuest, treasurer; H. C. McPike, general manager; 


F. N. Weis and R. W. Wuest 





All the new officials have been connected with the com- 
any for twelve years or more, except H. C. McPike, who 
p to a year and a half ago was with The General Fire 
proofing Company of Youngstown, O., and previous to 
hat was for many years with the Wabash Cabinet Com- 

Wabash, Ind., and E. T. Weis, who has been with 
H. A. CONSOR 
pany about two years and has charge of purchases 
deaths Wm. C. Weis and H. C. Weis during 
1923 and the enforced absence ot A | Weis 
nt of ill health has made necessary the eorgan!l 
of this \ 
Mr. Consor as president will direct the policies and affairs 


charge of sales and 


company; Mr. McPike will have 


produ ! E. T. Weis will attend to purchases; R. W 
Wuest will act as office manager and have supervision of 
lers; A. G. Wu treasurer will supervise credits 
( the « ‘ luties of his office ind R. H. Sprague 
e char ( lvertising and publicity 
M s of the office equipment fraternity will pr 
egre it the condition of Andrew L. Weis’ 
ealth obliges him to give over the active management of 
siness he founded as a bookbindery Jacl 
et, Toles nearly a quarter of a century ago 
Wit vear he egan adding etrmcny s until bv and 
< ESS t such propor ti Ss that a big tactory 
it Mi e, since made several times larger thar 
it firs On the organization of the Weis Manufae 
Company Mr. Weis took in five of his brothers 
© | Frank N., Edward J., Harry C. and William ( 
\ Of the x brothers four have died, leaving Andrew 
cs N. Weis the sole survivors of the 
Any — 
R. E. eng with Wallace Pencil Co. 
I Spactl as become Chicago district manag o! 
Wallace Pencil Company of St. Louis, with headquar 
he Re thlic building. 209 South State street For 
ber of years he was manager of the Chicago branct 
ard Fabe 








and it is expe 


branch at Kansas City, 


formed, was an 


%,) 


AP P L [ANC E S For February, 1924. 





Alderson Distributes Sheppard Lines. 

Alderson 538 South Dear- 
Chicago, UL, has undertaken distribution to 
the trade for The C. E. Sheppard Company, covering the 


The 
born 


Distributing Company, 
street, 


states of Indiana, Illinois, Wisconsin, Michigan and Iowa. 
The loose leaf devices and metals of the Sheppard line 
will be handled to the trade only. A stock of binders, sup- 


will be carried 
Alderson terri- 
at the command of 


(limited for the 
shipment 


plies and metals present) 


at Chicago for to dealers in the 


tory. The stock at Chicago will be 


dealers beginning February 15. 


Typewriter Man Prominent i in Democratic National 
Councils. 

president of the Royal Typewriter 
a leader in the New York Merchants’ 
was prominent among the New York Demo- 
delegation which the national Democratic 
New Yark City at Washington on January 
ition will open on June 24 next. 

Hulbert of New York led the 


e Ed 


Company, Inc., and 


(Georg Smith, 
Association, 
cratic secured 
onvention [or 
16. The conve 

Acting anda 
spokesme n, 
the tide in favor of the metropolis. 
committee who did 


New York included 


Murray 


whose eloquence 


and financial promises swung 
Other members of the 
good work in swinging the decision to 
Day, 


Joseph P. chairman of the civic 





GEORGE ED. SMITH. 
committee; Judge Morgan J. O’Brien, George Ed. Smith 
ind Miss Elizabeth Marbury, New York committeewoman. 
George Ed. Smith, speaking for the Merchants’ Associa- 
tion, described New York as a woman’s city and declared 


it to be fitting that the first which 


jual numbers with men should be held 


great convention in 
women will sit i 


New York 


Mrs. E. Y. Horder Gaining. 


Mrs. E. Y. Horder, wife of the president of Horder’s, 
Inc., Chicago, underwent an operation at the West Subur- 
ban hospital January 11. She is making steady progress 
ted that Mrs. Horder will be able to go to 
by the middle of February. 


EXCUSE US, PLEASE! 


Mr. Wakefield Not Manager at K. C. 


Page 39 of the January issue of Office Appliances carried 
brief item concerning the appointment of S. D. Wake- 
eld as manager of the Woodstock Typewriter Company’s 


The item stated that he was 
Royal Typewriter Company’s 
This statement, we are in- 
as Mr. Wakefield’s 


leveland, O. 
it one time n anager of the 
Mo 
error of the reporter, 


onnection with that branch 


was in another capacity. 
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Royal Directors Meet and Elect Officers. 

At a meeting of the Board of Directors of the Royal 
Typewriter Company, Inc., held at the principal office of 
the company, 364 Broadway, New York, on January 2, the 
following officers were elected: H. H. Vreeland, chairman 
of the Board of Directors and of the Executive Committee; 
George Ed. Smith, president; FE. B 
C. B. Cook, vice-president; E. C. 
C. J. Haggerty, secretary; F. J 
H. A. Way, assistant treasurer 


Hess, vice-president; 
Faustmann, treasurer; 


Carney, assistant treasurer; 


Election of Burroughs Officers and Directors. 
The annual meeting of the Burroughs Adding Machine 


The fol- 


Joseph Boyer, chairman of 


Company was held at Detroit, Mich., in January. 
lowing officers were elected: 
the board; Standish Backus, president; A. J. 
president; Geo. W. Evans, secretary; L. A. 


Doughty, vice 
Farquhar, treas- 


urer and comptroller; R. S. Mielert, assistant secretary and 


assistant treasurer; T. L. Sheehan, assistant 

\. F. Liska, assistant comptroller. 

The board of directors is: Joseph Boyer, Detroit: 
Standish Backus, Detroit; G. A. Buder, St. Louis; A. J 
Doughty, Detroit; W. B. Manny, New York, N. Y.; W. A 
C. Miller, Detroit; Edward 


The annual report, which is given in some detail in the 


secretary; 


Rector, Chicago. 


department “January in Corporate Finance,” on another 


page, shows that 1923 sales were greater than any in the 
company’s history, with the exception of 1919 and 1920. 
... A. Farquhar, who was elected treasurer, fills a va- 





L. A. FARQUHAR 
had Mr. 


had been comptroller of the company since January, 1922. 


cancy which existed several months Farquhar 


He retains the title of comptroller. Prior to becoming asso- 


ciated with the Burroughs Adding Machine Company as 


1920, Mr 


and Union 


head of the order department in Farquhar had 


Pacific Railroads 
these 


railroad 


been with the Southern Pacifi 


twenty years. He worked his way up in organiza 


tions, and at the time of leaving the work he was 


assistant to the general auditor 


New Apela Clubs Being Formed. 


f I Paw president of the National Association of 
Apela Clubs, Oklahoma City, Okla., states that an Apela 
club is now being formed in Wichita, Kans., and that 
the national officers have inquiries from more than twenty 
cities requesting information as to the purposes and aims 
of the organization. 

The next national convention will meet in Tulsa, Okla 


in November of this year 


Apela clubs have already bee g ed at Oklahoma 
City and Tulsa 

There is nothing so good or so obviou that it isn’t necessary 
to sell it in one way or another.—The N. P. Imprint (The 
Namaskett Press, Inc.) 


Atlanta Merchants Compliment Ivan Allen. 
Ivan Allen, chairman of the 
the Atlanta Retail Merchants’ 


committee on taxation of 


Association, received high 


praise from the president of the association as a result ot 
Mr. Allen's unselfish sacrifices in the service of the Retail 


Merchants Association of Atlanta and merchants ot Georgia 


generally in protecting them against the passage of exces 


sive and burdensome taxation laws. 

Mr. Allen has made a full report of the work ot his com 
The committee vigorously opposed a state income 
in tipping the 


state auditing system and better system of 


mittee. 


tax and was successful scales in favor « 


collecting taxes 


and economy in state affairs. The committee successfully 


opposed increased appropriations, the repeal ol! the tax 


equalization law and the state income tax measure 


Mr. Allen and nis committee recommended that the new 


committee should continue the work along the lines w 


were pursued in 1923 and that, if it does so, no radical 


changes will be made in the tax system of the state of 
Georgia The committee stated that one of Georgia’s 
greatest needs is to send more business men to the legisla 
ture and to the city councils and to put more of the n 
the boards of county commissioners. 


Stationers’ Square Club Plans to Entertain Na- 
tional Convention. 


At the regular meeting of the Stationers’ Square Clu f 
New York City, held in the assembly room of the Hotel 
Breslin, Broadway and Twenty-ninth street, on Wed 
evening, January 23, 1924, preliminary plans were laid to 


assist in the entertainment of the delegates w! l end 
the nineteenth annual convention of the National League 
of Masonic Clubs which will be held in New York this 
coming June 
Chis convention will undoubtedly attract ma: indreds 
ot affiliated Masons from the entire country, and the 
Stationers’ Square Club desires to take an active part in 
the entertainment of those delegates who represent the 
stationery or any allied industry. Any of t ( f 
this magazine who are planning to attend this ynvention 
should get touch with the secretary, J. S 94 
Duane street. New York Citv. who will see that proper 
arrangements are made for their reception 
Reservations will be made if desired, autom 
placed at their disposal, and no point will be vel ked 
that will tend to increase the pleasure of their 
Local Stationers, whethet the are¢ athlated Wit the 
Square Club or not, are cordially invited to t 
( the entert ent eatures tnis ynlve l 
: onal informat by gett je 
Mr 2 Va 
Phe ( Sg e Ch ils derta 
. ct vor] and s establishing a en 
i sistance of 1tS members \ 
id es ( any Stationers ¢ ( t 
| ivor by noti re secreta 
‘ ( e can to place them 
Change in Columbus Business. 
Che partnership of Nitschke Bros., which 
siness at Colum! Ohio tv-three vy S 
ce le \ i ew 0 i ‘ the Sal 7 
West ( ect Phe I il tnership < 
t ting, stationery t d engra . > 
31-39 East Gay street It founded t J 
Frederick Nitschke, who passed away in the s 
nd James W., George H. and Charles E. Nits é 
c rr is ompos¢ d of the sons of the late ] 
Nitscl t ] Fred Andrew G nd James V Nit hl [] 
The new organization has taken over only t 
tionery and novelty business of the original fir: 


a 











os 
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Van Buskirk “Elsie” Domestic Sales Director. 
The ka & 


the appointment of 


Smith & Bros. Typewriter Co. has announced 
Francis E. Van Buskirk as director 
of American sales and of William H. Haun as comptroller. 
Mr. Van Buskirk will be in charge of the domestic sales 
organization. Mr. Haun was formerly general auditor of 
the company and will be in charge of the Division of Ac- 
counts and Finances. 

Mr. Van Buskirk is a pioneer in the typewriting indus- 


try For many years he was with the Remington, being 





FRANCIS E 


VAN BUSKIRK 


ice-president of that company at the time of his resigna 
tion a few months ago. Announcement of Mr. Van Bus- 
kirk’s joining the L. ( 


Smith staff appeared in these pages 
November 


Stationer on Civil Service Commission. 
Arthur B. Eaton, secretary-treasurer of the Wm. H 
Hoskins Company, Philadelphia, Penna., is a member of 
the official family of the new municipal administratior1 
Mayor Ke | appointed him to the civil service com 
Chicago Conference of Eaton, Crane & Pike. 
he Eaton, Crane & Pike Company held its semi-annual 
les conference at the Chicago branch January 5, at which 
( re Midwest sales force was present. H. S. Adams, 
strict manager, conducted the conference Announces 
was made that a new district has been created from 
original Chicago territory. It is the Northwest district, 
headquarters at Minneapolis, in charge of Arthur ¢ 
St district er. The salesmen traveling the North- 
st divis I.. M. Ackert, H. B. Co ind E. J 
c, 
ittendance it the Chicago conference were \ F. 
Overstreet, Indianapolis; A. C. Statt, Minneapolis; H. H 
Park Chicago; | A Power, Detroit # M \ckert 
Duluth; C. C. Hahn, Louisville; F. P. Lee, Salt Lake City 
I. E. Bendelow, Denver, Colo.; G. A. Wood, Des Moines; 
I. G. Lytle, | is City; R. W. Jones, northern Illinois; 
W. A. Ledford, | na; Whiting Parks, southern Wisco1 
S H. J. Bexfie Chicago; G. D. Dutte Chicag R. J 
Ss | Chicag G. E. Singer, Grand Rapids 
ere is a great deal of difference between wondering if a 
be done, and thinking of ways to do I less 
I (St I se Leaf Cor Vv) 


Big New York Concerns Consolidate. 

The consolidation of Kimpton, Haupt & Company, 53 
Beekman street, New York, with Henry Bainbridge & 
Company, 218 Greenwich street, that city, was announced 
on December 29. The new company is known as Bain- 
Kimpton & Haupt, Inc. The business will be 
carried on at 218 Greenwich street. A. C. Bainbridge is 
to be president; C. F. Kimpton and J. G. Bainbridge, vice 
president; H. Haupt is to be secretary and J. E. Nicholas, 
treasurer. 

The company will handle a staple line of stationery 
items, in which they have been leaders for many years, as 
well as their special lines, such as punches, calendars, tin- 
ware and glassware, and such imported items as Silver 
Series pens, Imperial tracing cloths, Arnolds and Stephens 
inks, etc. 

Bainbridge, Kimpton & Haupt, Inc. takes over the tin- 
ware factory of Henry Bainbridge & Company, and will 
sell the products of Kimpton, Haupt & Company, Inc., of 
New Jersey, which manufactures at Millville, stationers’ 
glassware, including the well known Victor, Dixie, Gardner, 


bridge, 


Royal, Gem clips and many other items. 

The Bainbridges started in the stationery business in 1845, 
when Bainbridge came to New York and began 
the continental method of traveling with samples in the 
stationery He sold largely imported goods to the 
About 1850 Richard Bainbridge & 
In 1857 Rich- 
stationery business and the name 
Brothers, which included 
and Henry Bainbridge. The importing line was 
continued and a domestic jobbing business developed. In 
i861 the firm became Henry Bainbridge & Company and 
was located at 99 William street, New York City. Here it 
continued under the management of Henry and John G. 
until the death of the former in 1884. John 
(>. Bainbridge remained in charge until his death in 1898. 
The business was then continued by his sons and remained 
at 99 and 101 William Street until 1920. It is perhaps 
worth that during the time it was located at 
\Villiam street, the firm had only one landlord and one 
Chis is remarkable when one considers the 
very numerous changes in downtown New York property. 
Henry 


Richard 


line. 
jobbers and importers. 
Company was formed and stock was carried. 
ard Bainbridge left the 
Bainbridge 


was changed to 


Charles ‘| 


Bainbridge, 


mentioning 


lease, quite 
Bainbridge & Company requiring more space, pur- 
1920 the buildings at 218 Greenwich street and 
215 Washington street, and had them adapted for their 


special use 


chased in 


The name Kimpton has been known in the stationery 
trade almost as as Bainbridge, and it is remarkable 
that the two names were previously connected in the trade 
nearly sixty years ago, Edward Kimpton having been with 
Richard started in business for himself in 
New York City. He continued the 
susiness until his death in 1900, and was succeeded by his 
William: H. and Charles F. Kimpton, who continued 
the business under his name. 

In 1903 Charles F. Kimpton, Thomas W. Harbottle and 
Harry Haupt started the business of Kimpton, Harbottle 
& Haupt at 130 William street. On the death of Mr. 
Harbottle 1912, the Kimpton, 
llaupt & Company, and moved to 53 Beekman street in 
1913. In 1916 the Weeks Numan lines oi Victor, Royal, 
Dixie and Gardner inkstands, and other specialties, were 
taken over This ine resulted in the 
company building its own glassworks and factory at Mill- 


ille, N. J., which is built and equipped on the most modern 


long 


Bainbridge, 


L868 at 48 John street, 


sons 


name was changed to 


rease in business 


nd wait for your ship to come in. 
20 out and get it! ‘T he N P 


Be a tug— 


Imprint (The Namaskett 
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GROUP OF PARKER PEN FOLK AT THE SALES CONFERENCE HELD AT THE FA‘ 
TORY, JANESVILLE, WIS., IN JANUARY 


Meetings— Dinners—Outings 


Parker Salesmen Convene at Janesville. O Canada, were in attenda 

Che annual sales convention of The Parker Pen Com ll as os estic organiza e | 
pany was held at the factory, Janesville, Wis., January 2-5 has followed practically the same methods that 
The division managers arrived the night of January 1. and successful in the United States n ever 
the salesmen, about seventy e in number, arrived tl exc French pro S ‘ 
night of January 2 ui has 

The torenoon of the first day was spent in a general re the orga tron 1s far ahead « ts quota 
eption, and welcome to all salesmen Many missed the Prizes Awarded. 
president George S. Parker, who was absent on a tour ot A numbe s ~ ¢ 
the world. Groups of salesmen were piloted through the jing from S100 dowt1 One set of prizes was 
plant, to familiarize them with the production methods men whose names appear in the nor roll 
In the afternoon a general outline of the 1924 policy was Don Korst was first, C. H. Traver second, H 


given by H. ] Blackmar sales manager Kenneth S third, J. | Winings fourth, ] \. Millar 

Parker, advertising manager, told of the results accom set ¢ rizes wel o the up that 

plished the company’s advertising in 1923, and gave a: ber « stars” during 

outline of the $750,000 campaign tor 1924. B. M. Palmer, Korst second. C. H. Traver third. S. F. M 
] | ) —_— 


issistant secretary and collection manager, presided 


Che evening of January 3 was spent at the Colonial Club I ed gt D 
where a dinner was served. Russell C. Parker, vice-presi st, ( st s d, | \. Mil t 
dent and general manager, was toastmastet Che principal M IN lend 
address was given by W. F. Palmer. secretary and treas At \\ Ue 
urer of the company eadq ers Kansas ( \ \n equally 
, y | s Philh Ne 
Advertising Campaigns Discussed. , 
January 4 was devoted to discussions on advertising and at the Want A ke poe ‘ 
special instruction to salesmet \ general discussion fol Mase 
lowed Che meeti was directed by R. ( Parker Che Durit ot, ourss Ssh, iain all mea 
idvertising subjects were handled by L. A. Crowell, of the n the bic Parker P 
Benson, Gamble & Crowell advertising agency, which cot inner hel t the Colonial ¢ 
ducts the Parker advertising campaign. Mr. Blackman 
: ; 
ducted the discussions and gave the special instructions to Connecticut Valley Association Meets 
salesmen In the evening the big Parker Pen dance was a . a ar Se 
held. It required two halls and two orchestras. Approxi \. eae , gt . uo 7 
mately 800 couples attended, comprising members of the ni = aang “ws iM wae 7 ; fi 
sales, factory and office organization, and their guests as 5 , aes te iy ; a cai 2 
Phe proceedings of the closing day comprised general W2 ag > : 7 ee — — Bh 
discussions and the disposition of unfinished business ine ee rhe = aap ‘ 
we he association endorsé 
The 1924 convention of The Parker Pen ( ompany was tem’ re lity catalogue announced P 
the most successful the company has held. Each salesman of the National Associatiotr An 41 as nthe 
is confident of his ability to help make the $2,500,000 in-  pycinecs , tlook for 1924 was t ay » Will 
crease in sales that the progran alls for, as the result of leat of The Carter’s Ink Compan. Bite voenael 
his participation in the convention timistic. but include da note ining agail 


Salesmen of The Parker Pen Company. Ltd., Toronto Che ass ition’s annual er will be 
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HUNDRED POINT CLUB MEMBERS, GUESTS AND OFFICIALS OF THE DALTON 


ADDING MACHINE COMPANY AT THE 
CINCINNATI, OHIO 


Kimball in Springheld, Mass., on Wednesday evening, Feb- 
t 13. A e program of instruction and entertain 
ment has been prepared. 


Dixon Pencil Men in Conference. 


What is said to have been the best sales conference the 


I men of the Joseph Dixon Crucible Company ever 
held took place at the company’s pansies on Jan 
ary 2, 3, 4 and 5 The conference was attended by the 
lowing sales representatives and headquarters met 
George T. Smith, president; J. H. Schermerhorn, vice 
ident; William Koester, treasurer; Herman Price, mat 
pencil department; W. B. Allen, H. W. Armstrong, 


W. B. Bostwick, Harold Eadie, J. K. Edwards, Walter | 

Haggerty, William E. Haggerty, C. M. Harding, G. W 

Hart, M. H. Jackson, J. J. Leckie, I. L. Levison, W. E. 
Lowenthal, F. H. Mix, C. P. Mueller, P. H. Meyers, C. A. 
Orth, A. J. Pfaff, G. H. Reed, E. A. St. John, E. A. Sell, 
W. G. Stringer, H. B. Van Dorn and W. C. Weaver. E. N 
Detrich was absent on account of illness 


Annual Elliott- Fisher ‘Phew at Chicago. 


The Chicago organization of the Elliott-Fisher Company 


ssembled at the “Rainbo” gardens for the annual dinner 


December 28. This was truly a family affair in every 

nse of the word, as the “boys” all brought their wives 

lly everyone attached to the Chicago staff was 

nt, from office boy to the district manager Good 

vship reigned supreme, and much was accomplished 

ettering acquaintanceships and cementing closer bonds 
friendship among the members of the organizati 


m the splendid team spirit displayed, it was evident re 
othing will daunt the “boys” in 1924 
Among those present were Mr. and Mrs. C. H. Hunter 
Chicago manager for the Annual Business Show Com 
Gerson B. Deutsch (Gerson B. Deutsch Company) 


K. E. Castle (The Sam’l C. Tatum Company), Mr. and 
Mrs. D. F. Kilgore (The Globe Register Company), W. M 
Shoemaker (A. S. Gilman Company), C. L. Barkley (C. I 

Barkley & Company) and W. F. Stonehouse Watt & 
or 


Monroe Renewals wectety Dance. 


e Monroe Benevolent Society, an activity of the 
Monroe Calculating Machine Company, held an enjoyable 
at Columbus Hall, Orange, N. J Excellent musi 

f de the d ea e oral ( 





ANNUAL SALES CONVENTION HELD AT 


Dalton Sales Luminaries in Annual Meeting. 

Che annual meeting of the Hundred Point Club of The 
Dalton Adding Machine Company at Cincinnati, Ohio, was 
a gathering of about fifty of the headliners of the organiza- 
tion. They were housed in the New Gibson, and practically 
the entire tenth floor was turned over to the men for use 
as an auditorium. The convention opened with a luncheon, 
at which the personnel of the 1924 Hundred Point Club 
was announced. The salesmen do their own electing, the 
highest average for the year winning presidency, the next 
vice president, then secretary and treasurer in order. Fol- 
lowing these in the roster are eight directors. The officers 
are R. H. Sonneborn, president, Waaheinen, PP. <6 eee 
Sheridan, vice president, New York, NN. ¥.2 5. We: Symonds, 
secretary, Pittsburgh, Penna.; F. H. Royer, treasurer, 
Indianapolis, Ind. The directors are: First district, Frank 
E. Collins, Philadelphia, Penna.; Second, A. Fred Bertram, 
Cleveland, Ohio; Third, W. B. LaNicca, Mobile, Ala.; 
Fourth, M. E. Clausner, Kansas City, Mo.; Fifth, F. J. 
Ellison, Houston, Texas; Sixth, A. J. Haycox, Tacoma, 
Wash.; Seventh, C. M. Hinds, Los Angeles, Calif. 

During the sessions addresses were made by company 
executives, including James L. Dalton, president; H. C. 
Grubbs, vice president; Birney L. Dysart, vice president 
and treasurer; Harry Landsiedel, vice president in charge 
of sales; C. L. Dalton, general manager; H. C. Berkeley, 
sales manager; William Moss, director of foreign sales. 

Rapid-fire talks were contributed by many of the Hun- 
dred Pointers The company’s advertising plans were 
divulged by Ralph H. Jones, president of the company 
bearing his name, which conducts the Dalton advertising. 

[he convention included a number of luncheons and a 
dinner at the Business Men’s Club. A dance at Columbian 
Hall occupied one evening, charming young ladies from 
the home office personnel being partners of the visiting 
Daltoniat 


January “Red Circle” Meeting at Chicago. 

The January meeting of the “Red Circle” club of The 
Oliver Typewriter Company was held at 159 North Dear- 
born street the seventeenth. There was a full attendance 
of members. After the routine work of the organization 
vas concluded the meeting was opened for discussion. 
[he salesmen proposed and discussed various subjects bear- 
r on the work of the Chicago sales organization. A com- 


littee was appointed to arrange the program for the Feb- 
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Chicago Burroughs Staff Invades Detroit. 
The entire sales force of the Chicago branch of the Bur 
roughs Adding Machine Company moved to the home oftice 
at Detroit January 4, to celebrate the passing of the special 
18,500 points for the last 1924 


Chicago branch exceeded quota every during 


quota of four months of 


The 


the year, and made 128 per cent for the entire year 


month 


Forty-four salesmen traveled in special Pullmans, while 
Miss Welch, had 
beating quota, journeyed in the regular 
Messrs 


Che 


share in 
he 
Doughty 


Genevieve who done a goodly 


train wel- 
Backus, 


Chicago delegation 


coming committee comprised 


and Britt, of the official family. 





ORGANIZATION VISITING 


PLANT OF 
DETROIT, 


SALES 
ADDING 


CHICAGO 
BURROUGHS 
MICH 


MACHINE COMPANY AT 


halls, blowing whistles and 


the railroad 


swarmed through the ringing a 


locomotive bell to typify atmosphere which 


| he 


Burroughs 


pervaded the regular morning agency meet 


hall rhe 


morning at 


contest 


ing was staged in the convention 


Chicago branch has held such a meeting every 


1923. The 
Spaulding, 


$:30 during roll was called by Chicago Sales 
responded with the 
\. Kalkhurst 
1924, and re 
make 


salesmet : 


Manager and each name 
number of machines sold the previous day. E 
announced a branch goal of 60,000 points in 
ceived vociferous assurance that the salesmen 


it V. V. Vogh and H. W. MclIntyre, 


were tied with 100 per cent records for attendance at morn 


1 
i 


would 


Chicago 


ing meetings the last quarter of 1923 They flipped a coin 
to decide the tie, and Mr. McIntyre won a handsome watch 

A series of short promotion talks was made by home 
office men Lunch was served at the home office. In the 


afternoon a trip through the factory was made by the Chi 


cago delegation At 7:30 a dinner was served at the De 
troit Athletic Club Chereatter tl Chicago crew returned 
to its Pullmans, and awoke in Chicago to get a stranel 


hold on that 60.000 points 


Hunt Salesmen in Convention. 
Salesmen of the C. Howard Hunt 
N ] . tactory late 


sales 


Pen Company, Camden, 


gathered at the last vear for the annual 
Sales plans for the were 
The 
hotel, 


Was 


conference present year 
outlined and various phases of the business discussed 
Sylvania 


Bartol 


a dinner at the 


President (,eorge E. 


conference closed with 


Philadelphia, at which 


toastmaster. Louis A. Hawke. secretary and general mat 
ager, addressed the meeting During the course of the 
conference at the factory dinners and social entertainment 


business sessions 


were interspersed with the 


Wales Agents Meet in New York. 
Wales Adding 


svlvania, New 


The 
chine Company was held at Hote! 
City, 


Ma 
\ ork 


general sales conference of the 
Pet 1 


»»> 


December 21 and 


[he purpose of the meeting as to discuss the t r 
and the financial status of the country for 1924 
consider future possibilities. In addition to thes: 


tions the general policies of the sales department 


placed before the men present, suggestions were 


and given to aid in systematizing and increasing 


organization 
were (5 \ 


ciency of the 


Among those present Murmann, N¢« 


John Haughey, Boston; W. H. McFarland, Philad 
M. T. Snyder, Cleveland; F. W. Masters, Pittsburg] 
Burt, Charlotte; A. L. Anderson, Providence R 
Castles, Newark; + C. Cooper, Springfield, Mass 
Turner, Hartford; A. E. Conrad, Philadelphia, a: 


Moelle r, Wilkes Barre. 
H. FE 


ing Machine Company, presided 


general sales ma 


Stationers Square Club Elects Officers. 


The annual meeting of the Stationers Squa 
held Wednesday, December 2 1923, at the Ho I 
Broadwa nd Twenty-nintl street it eight o% 

\ la ports of the pres n t secretary 
were read. the treasurer s Tf po t Owing a yalat 
with all bills paid and the secretary’s report sh 
two hundred and ten members had been accept 
membership, but that during the yvear three 
away, namely, John Hall, ily Balmer and - 
man, making a total of two Ire d seven 1 
present o1 the oll Lhe Sql (lub re ved 
last Julv when only twenty met S ere ‘ 
organizatt lt is now the op the othe 
our hundred and ty me ers static 
lines in the coming veat 

The oO ers or the past ere 1 
elected, lamely, Hiarry G Mevers preside t ( 
Huff, first vice-president; J. Thomas Hill, s 
president; J. Schwartz, secretary; Victor Levi, tre 

The finance committee, which is an elective 
re-elected as follows Arthur L. Kugel, chair 
mund H. Engelberg, H. C. Bardenheuet 1 M 
ind Thomas A. Roe was selected tor the pla 
1D). Shipman John A. Ried vas re-elected to s 
himself for a three year term as trustee He 
theer and Harry Jonas are trustees as wel t 
two years respectively to serve 

H. G. Meyers with J. Schwartz, alternate, 
delegates to the annual cé ent f the > t 
of Masonic Clubs 

Plans for the year nclu re | 
and a dance and entertainment ‘ ¢ 
the Fa 

IR 1 lectings tne oO t 
dav I i¢ nontl ( 110 of t | 
} esidet! is ( iS ve ted the mer 

t t1 1 li t re el 1 ertainme t 

but there is little doubt tha rsont 
n ft vear 1923 

Che club is now working to es lis S ¢ 
ters in the downtown section and plans are being 
for this purpos« The drive for new members 
© considerably aid this caus 


Topics of Chicago Appliance Managers’ Assn 


| rece! weeks the me es ot the 
\ hance Mat izers Associa have Ss 
ypics, 1 l Quotas, 1D) t Mail Advertising 
ion to Sales, Salesmen’s Compensation, et 
eeting it was divulged that embe id « 
s ess 1924 are excelle t 
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Sales Conference of Esterbrook Staff. 
[he Esterbrook Steel Pen Manufacturing Company, 


Camden, N. J., held its annual sales conference at the fac- 
tory, Camden, N. J., the close of last year. A constructive 
program of sales discussions and inspirational talks was 
given, and the 1924 sales campaign was outlined. A dinner 
and entertainment at the Camden Club concluded the con- 
ference 
Chicago Credit Men Hear Jurist. 

[he printers’ and stationers’ division of the Chicago Asso- 
ciation of Credit Men held its January meeting at the 
the fifteenth. The principal speaker was 


1 


familton Clul 
ludge Ninian H. Welch, master in chancery and a former 


e of the Cook county court. 


Annual Pilgrimage of “Apsco” to Rockford. 

The office and sales force of the Automatic Pencil Sharp- 
ener Company of Chicago and Rockford, journeyed from 
Chicago to Rockford January 4, to participate in the annual 
dinner and dance with factory heads and employees. The 
Chicago office of the company was closed all day Friday 
and Saturday, January 4-5. 

Special cars were provided for the Chicago party, which 
left Chicago at 10:45 a. m., arriving in Rockford about 1:30 
heon was served immediately at the Hotel Nelson. 


he ladies of the Chicago party were then entertained at 


ne of Rockford’s popular theaters while the men visited 
factory 

At six-thirty the annual dinner was held at the Hotel 

Nelson. At eight-thirty, the Chicago party with all fae 

employees, assembled in the Rockford Masonic Tem 


for the annual dance, which lasted until early morning 


he Chicago party then returned to the cars, which were 





Chair Manufacturers Elect. 

The following officers were elected by the National Assn. 
of Chair Manufacturers, which met at Abescon, N. J.: 
Ashton P. Derby (Derby & Company, Gardner, Mass.), 
president; W. H. Gunlocke (W. H. Gunlocke Chair Com- 
pany, Wayland, N. Y.), vice president; Wm. B. Baker. 
Monadnock building, Chicago, Ill, secretary. The execu- 
tive committee comprises C. C. Brooks, G. A. Dunn, C. H. 
Fenn, A. C. Hahn, O. C. Hatch, W. W. Highfield, J. D. 
Karel, P. D. Neal, R. N. Parker, O. Schoonmaker, A. D. 
Sikes and C. W. Swanson. 

The next meeting will be held at the Edgewater Beach 
Hotel, Chicago, Ill, March 20-21. 


Credit Body Elects Officers. 

The printers’ and stationers’ division of the Chicago Asso- 
ciation of Credit Men elected officers for 1924 at the annual 
election. This activity is now in its second year, and the 
membership has been built up to sixty-five. A majority of 
the members are stationers, as the printers had similar 
facilities before the organization of the division, a part of 
the service of the Typothetae bodies. 

Following are the officers chosen for this year: George 
M. Rowley (S. D. Childs & Company), chairman; Chas. 
Zisk (Stevens, Maloney & Company), vice chairman; J. J. 
Mrskosh (Randolph Box & Label Company), vice chair- 
man; Guy Scharffenberg (P. F. Pettibone & Company), 
secretary; A. F. Mayham (Gentry-Mayham Printing Com- 
pany), treasurer. The advisory board consists of R. L. 
Pratt (Geo. E. Cole & Company), chairman; Louis C, Beau- 
dry (P. F. Pettibone & Company), Louis Melind (Louis 
Melind Company), R. P. Marshall (Riddle & Wunderle), 
H. O. Swanson (Wm. McWhorter). 


ANNUAL DANCE OF THE AUTOMATIC PENCIL SHARPENER COMPANY ORGANIZATION AT THE ROCKFORD MASONIC 
TEMPLE, ROCKFORD, ILL 


ked up by an early morning train for the return trip 
The program this year was varied somewhat from that 
last year, as a sales convention was held during the 
week. All of the salesmen and their wives were invited 
to Chicago and there were many social activities. This 
marked the close of a year which officials of the company 
haracterize as a highly successful one and the outlook 
1924 is very optimistic 





Alumnae Association of “Y and E” School. 

The graduates of the Yawman and Erbe School of Fil- 
ing, Chicago, IIL, met January 18 to organize the alumnae 
association. A dinner at Miss Hastings’ tea room preceded 
the meeting. The business and social meeting were held 
at the school, 164 West Monroe street. A committee was 
appointed to formulate the constitution and by-laws. The 
committee will report at the February meeting. 
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E. Faber Salesmen Meet. 


The annual meeting of the salesmen of the house of 
Eberhard Faber was held in New York City on January 
3, 4 and 5. The preliminary sessions were held in the 


recently completed pencil factory on Greenpoint avenue, 
Brooklyn. <A. W. Williams, 


Eberhard Faber opened the meeting, welcoming the sales- 
men to the new factory and outlining the plans and policies 


sales manager, presided 


Philadelphia Managers Eat Turkey Dinner. 











SALESMEN AT 


THE 


of the organization for the new year. He was followed by 


He 


explained what is being done to increase production, and 


Lothar W. Faber, who spoke production possibilities. 


referred to the new six-story reinforced concrete building 


in which the meeting was being held as an indication of 
advances along the line of greater production. 
relegrams were sent to J. E. Rennie and R. H. Martin 


expressing regret at their enforced absence. 
In the afternoon, the salesmen were escorted through the 
L. J. N. G. 


described the various processes 


pencil factory by Messrs. E Faber, Curner, F 


Huber H. Zoll, 


in pencil manufacture 


and who 


In the evening the salesmen were the guests of Mr. and 
Mrs. Eberhard Faber, at their West 
sixth street, New York City 


Friday's Session. 


home on Seventy- 


The Friday morning session was held at the Aldine club 
on Fifth avenue, New York City. 
entirely to the advertising for the coming year. 
tising plans were outlined by J. P. Duffy, advertising man- 
ager, and the new drive on the Van Dyke pencil No. 601 


The session was devoted 
The adver- 


was described in detail 


Friday afternodn the salesmen travelled to Newark, N. J., 
and were escorted through the Eberhard Faber Rubber 
Company's plant in that city. E. L. Heischman and W. 


Franks acted as guides and explained the various processes 
entailed in the manufacture of erasers and rubber bands. 
On Friday evening a dinner was held at the Hotel Penn- 
sylvania New York City, the 
the Selwyn “Mr. 


which salesmen 


to 


in after 


adjourned to Theatre 
Butler.” 

Those who attended the meeting included the following 
Eberhard L. W. Faber, E. L. Faber, E. E. Huber, 
B. Elmer, assistant general manager; 
sales . F 
san 
E 


manager, 


see Jattling 


Faber, 
general manager; H 
\. W. Williams, 
manager; A. B 
isl manager, Dallas 
Chicago office; J. W. Cooper, Ir. 
J. N. Campbell, manager, Philadelphia office; J. 


Duffy, advertising 
Francisco office; T 
A. Meyer, manager, 
Atlanta office; 
O. Hobart, 


manager 
Thomas, manager 
Riley, office 


manager, Boston office; L. M. Brown, manager, Toronto 
office; C. G. Consodine, W. L. Crangle, C. M. Fleet, F 
Hansen, T. W. McElroy. E. J. Milne, W. Moore, N. | 
Pearce, ] H Shoemaker, I. M. Van Alst and W Van Note 


The Philadelphia Office Appliance Managers’ Ass: 
celebrated the Christmas season with a turkey d 
the Hotel Adelphia on December 20. Harry 1 
Harry Webb entertained the twenty-se 
present 

At a meeting held on December 28 it as r 
invite the Baltimore, Md., and Scranto: a S 
E HELD BY THE HOUSE OF 

FABER 
ticipate in a dinner celebration on the evening ot 
12. 

The following gentlemen have recently joined 
ciation, which now has forty-two members: W. ] 
son, Elliott-Fisher Company; C. F. Resseguie, St erg 
Electric Company; C. E. Hallenborg, Dictap S 
Company; W. E. Stiltz, Acme Card System | 
C. S. Thorp, Belknap Addressing Company 

Pittsburgh Stationers to Dine. 

The Pittsburgh Stationers’ Club will hold a dinner 
English room of the Fort Pitt hotel, Pittsburgh, | 
at six o'clock on the evening of Tuesday, February 

It is desired that all members of the trade, incl g 
traveling representatives in or near Pittsburgh ar g 
be in attendance Tickets are $3 each and car é 
served by writing to John A. Brown, care J. R. Ws 
Company, Wood street, Pittsburgh. 

The dinner will be informal and both men and 
will be present. There will be dancing at the clos: t 
speaking program, which will not extend beyond 9:0 

Baltimore Office Equipment Men Elect. 
rhe Baltimore Office Appliance Managers Associatio1 
its last meeting elected the following ofticers Presid 
W. D. Sowle, Todd Protectograph Company; s 
treasurer, L. K. Murrill, Addressograph Company 
The Frolic. 

The third annual Stationers’ Frolic took place on Sa 
day evening, January 19, in the Cameo room of the Mor 
son hotel in Chicago The big floor and the ale 
surrounding the room were filled overflowing A] 
850 men were present Che platfor: r the ent 
occupied the middle of the main floor so that eve 
present could see what was going o1 Half a | 
so of those present came from other cities 

A lively and tuneful entertainment was provide 
cabaret order. The voices were good and the dancers we 
graceful and well trained. At the close of the prog 
there was a boxing match between two young men tl 
lightweight division, who went at the business right 
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CARBON PAPER : 
as a SPECIALTY | 
LINE | 


Removed from the hundreds of staple lines carried by iv 
the Stationer, as a specialty line the Department of Type- = 
writer Ribbons and Carbon Paper should receive a great deal 
of attention because of the splendid opportunity afforded to 
make such a department the most profitable branch of the 
business. We have argued for many years that this line of 
goods properly belonged to the Stationer and we are par 
ticularly anxious at this time to stimulate their interest in 
same to a greater extent than ever before; and we would 
invite correspondence from any Stationer desiring special 
information in regard to same. We undoubtedly enjoy the 
greater experience, being able to give any form of informa- 
tion required. We claim to make the most distinctive line 
of ribbons and carbons on the market today; embodying new 
methods of manufacture which verify our claim in every way. 
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We make inked ribbons not only for Typewriters, but 


for all devices using an inked ribbon to make its impression 
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We make a sheet of carbon for every purpose for which 
Carbon Paper may be used. Often times dissatisfaction is 
caused by furnishing the wrong sheet relating particularly 
to the wrong weight of paper and its finish. 

We are open to be consulted in any case of this kind and 
where special forms are used, and often in producing many 
copies at one time, if these forms are submitted to us, we 


a" Ba. ae 


gladly tell you what to furnish. 


\ \ 


We excel in all we produce 
We meet every condition 
We fill every requirement 


Mittag & Volger, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U.S. A. 


= 


NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway 537 Market Street = 
CLEVELAND BOSTON = 
326 Erie Building 160 Congress Street LOS ANGELES S| 
MINNEAPOLIS Tajo Building = 
711 McKnight Building LONDON = 
7 & 8 Dyers Building = 
CHICAGO Holborn, E. C. ST. LOUIS ® = 
205 W. Monroe Street Merchants Laclede Building = 





AGENCIES ALL OVER THE WORLD 
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REDUCED 
PRICES on 
CUSPIDORS 


Effective September Ist 





Our new catalog and price-list 


are yours for the asking 


Ce IRELAND and 
MAT THE WS-MEG.CO 
DETROIT ~ 


SALES REPRESENTATIVES 
Mr. H. EF. Hooker, 841 W. Randolph S8t., Chicago, Ill. 
Brush Brothers, 258 Broadway, New York, N. Y. 
Mr. Ernest Wallace, 444 Market St., San Francisco, Calif. 














estly, but didn’t hurt each other The bout was give 


the shorter man on points. 

[The committee in charge of the entertainment, consist 
ing of Oscar Modene, Arthur Payne, Julius Biel, “Bill” 
Cox, “Bill” Hanna, Harry Coon, Ed. Spaeth and Harry 
L. Murdoch, deserves credit for its work in providing a 
pleasant entertainment. The dinner was substantial 
appetizing 

A number of interesting souvenirs were given out hes 
included Wahl Eversharp pencils, Dow “Fifty-fifty” | 
pelling pencils, pencil and eraser sets by Eberhard Fa 
pocket memo. card holders, with cards of different colors 
and some stone rocker blotters; by the Byron-Westo: 
Company, “Tubit” aluminum propelling fine point pencil 
by the Swanberg Manufacturing Company, Chicag 
packages of Crackerjack. 

Wholesale Stationers to Meet in Annual 
Convention. 

The ninth annual convention of the Wholesale Station: 
Association will be held in the Belvedere and South Gar 
at the Hotel Astor, Times Square, New York, on M 
Tuesday and Wednesday, February 18, 19 and 20 

Simultaneously and in connection with this cor 
will be the merchandise exhibit of new and special 
Chere will be six business sessions at which com 
will report and make recommendations, and addresses 
be made by leading manufacturers and authorities 
industry The meetings will be educational and 
structive value to every wholesaler. 

Che merchandise exhibit was voted upon and approve 
a large percentage of the association members and wil 
limited as far as possible to new and special goods 
interest to wholesalers. It will be open only at hours 
venient for the members so as not to interfer: 
other work of the meeting 

It is suggested that hotel reservations should be n 
far in advance as possible. 

Any further information may be obtained from H 
Whittemore, secre tary, 1741 West Eleventh street, | 
lyn, N. 


Remington Dinner-Frolic-Dance at Chicago. 
The Remington Typewriter Club of Chicago held 


ner-frolic-dance at Hotel La Salle, Chicago, IIl., Dece 


29. After a seasonable repast, the frolic began 
plete with addresses, responses from the congregati 
musical numbers lhe married men were accom 


their wives, and many a deep secret was divulg: 


etter halves responding to the topics assigned 
Responses by the Women. 
“How I Kept My Husband Happ Mrs J 4 


Telephone Secrets—A Friendly Expos: Miss Er 

We Moved to Maywood,” Mrs. George M. Flanag I 
Go Wild, Simply Wild Over Us,"’ The Misses Cline, Coleman 
Wolf, Kuzella Helm and Klee “Why Mr Heater | 
Joliet to Chicago, Mrs. Charles B. Heater; Recitat 

Had a Little Lamb,’ Mrs. Rousse Why My Hu 


Mellins Food to Corned Beef,” Mrs Albert Jacks 
Trials of Being Married to a Typewriter Mar Mr 
Krotehner How I Wooed and Won My Husbar 
Kruse \ Debate Resolved That Collectior 


Necessary Evil Affirmative The Misses Baker and H 
Negative Messrs. Wemple and Kars 
‘Does An Irishman Make a Good Husband Mr 


McKenna Debate Resolved That the (%s 

Office Work Harder and Longer That the Serv 
Affirmative M es Haverstul Todd, Haverstuhl 

Negative Messrs. Vaughn, ©'Les Levens and Ross 
“Why Women Kept My Husband From Being I 

Cartoonist,’’ Mrs Fred W. Neubert; My Husbat ( 

Lave Affairs Mrs. Frank E. Musare “Car i: = 

Man Be Trusted?’ Mrs Joseph J Phelar St 

Told My Better Half,”’ Mrs. Walter S. Pulver I 

Effects of Golf in the Home,” Mr G. S. Roberts Ss 


Presents My Husband Should Have Given Me,” Mr 
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= CARBON PAPE N PAPERS: 
= TYPEWRITER RIBBONS 


‘The Line that can’t be matched” 













































































































































































A line which has both quality and individ- 





uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station t 2) N. Y., U.S. A. 
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NEW 
QUIET 
12 


(The New Quiet 12 Wins 


Six continents hail the extraordinary success of this latest Rem- 
ington model. In thousands of offices the first trial machine has 
been followed by installation after installation of New Quiet 12’s. 
Every day it is making new Remington users—so decisive are its 
many superiorities. 

[ts natural touch and its exceptional responsiveness are a reve 
lation in swift and easy operation. And the beauty of its writing is an 
advantage to every owner, and a source of pride to every typist. 

Every operator should try this new machine—in the interest 
of her employer, and 1n justice to herself. 

The New Quiet 12 costs no more than the ordinary type 
writer. Easy payment terms, if desired. 

There is a Remington man at your call who will gladly demon 
strate the New Quiet 12 in your office, without obligation on 

~ - —_ 
your part. 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York—Branches Everywhere 


Standard since the invention of the writing machine 


We believewemake 
the best typewriter 
ribbon in the world 
—and its name is 


PARAGON 


REMINGTON 
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Reinke; “‘The Most Fascinating Man I Know," Mrs. Henry 
Schroeder; “A _ Politician in the Home,” Mrs. Thomas J 
Stack; “Why the Brunette Male Is a Safe Investment,” Mrs 


Mark Tauber; “Why I Chose My 
Bushnell; “School Teachers I Haven't Met,’ Mrs. Frank Wal- 
ters; “‘How to Tame the Male Animal,"’ Mrs. Harry Wemple; 

Male for Happiness,’"’ Mrs. Merrit E. Roberts; 
Mary Baker 

What the Men Had to Say. 

Welcome, M E. Roberts: “It's Not Our Locks—It’s Our 
Taking Ways,” Ryan and Sweeney: “Over the Hill to 
the Poorhouse Messrs. Roberts, Bushnell and 
I Never Knew My Territory Until I Bought My 
Neubert; ““The Good Old Days,’’ Walter Pulver 


Husband,"" Mrs. Ralph C. 


“Feeding the 


Mv Boss,”’ 


Me ssrTrs 
Schroeder: 
Ford,’’ Mr. 


Henry Kruse, 


Bill’ Lamb and Frank Bremer; “Keeping the Salesman’s 
Promises," Messrs Becker, Hofer Karbush and Pranke; 
Troubles of a Sub-Office Manager,’ a sixty second talk by 
Messrs Karg Fitz-Hugh and Wemple: “Sweet Adeline,’ 
Messrs. Heater, Jackson and Krotchner; “Happiness—How to 


Find It,’’ Mr. Arthur J. Lamb; “My Sweet Disposition—How I 
Acquired It,” Mr. George Flanagan; “Politics and Type 
Tommy Stack; ‘“‘How to Be Happy Though Married,” 
Roberts; “Some Fine Points in Furniture Stuffing,” 
Tauber; ‘“‘The Stockyards as a Health Resort,” 
“Why I Stroll Down ‘Boul Mich’ Every Day 
Coughlin; “How to Be Popular With the 
‘“‘How to Successfully 


writers,” 
Mr. Glen 
**Micke y” 
Eddie Goodman; 
at Noon,” ‘Jimmy’ 
Commercial Teachers,” Mr. F. Walters; 


Kid’ the Manager,’’ Len Seltzerman; “The Evil of Incorrect 
Adjustments,’ Messrs. Rienke and Roubinek; ‘‘Why I Added 
to My Family,” Jule Spigle; “Selling Portables to Flappers,”’ 


Herman 
“Sten- 


Frank Musard; “The Handicap of Being Handsome,” 
“Why My Wife Trusts Me,” “Joey” Phelan; 
My Wife Has Never Met,’’ Ralph Bushnell 
entertainment with a 
a leading Chicago or 


Lynch; 
ographers 

[The evening’s closed dance, the 
was furnished by 


music for which 
chestra. 
American Walnut Manufacturers Meet. 
The Walnut Manufacturers’ held 
its annual meeting in Chicago on January 17, when officers 


American Association 


were elected for the ensuing year. Reports were presented 


with reference to the furniture markets in Grand Rapids, 


Chicago and Rockford, Ill. These reports noted an increas 


1? 
il 


g popularity of walnut in bedroom and dining room furni 


ture particularly, with substantial gains in living room 


furniture. An increase in the use of walnut for office fur 


niture was noted, the better lines showing many new 


numbers in walnut. It was stated that the use of this wood 
for interior trims is increasing, several of the principal new 
office buildings having been ordered trimmed in walnut. 

The association’s advertising campaign has been so suc 
in favor of continuing it 


cessful that everyone was heartily 


“Sta-Man” Hears Talk on Machine Posting. 
The Club of 
January 4 meeting by E. F. 
the Elliott-Fisher Company. The 
Morrison hotel. Mr 


“Sta-Man” Chicago was addressed at its 


Munn, assistant Chicago dis- 
trict manager of meeting 
was held at the Munn explained the 
subject of machine posting, illustrating his points with rep 
He made the subject lucid to the sta 


resentative forms 
tioners present, carrying out the club policy of making its 
educational meetings of distinct value to the members 

Che next meeting will be held February 1. The club has 
in preparation an evening of entertainment, at which mem 
bers will contribute the numbers presented 

Officers of Baltimore Stamp Club. 

The annual election of the Baltimore Stamp Club, Balti- 

more, Md., | 


laced the following in charge of its activities 





in 1924 \aron Kaufman, president; Albert Kuper, vice 
president; Henry Curlander, secretary-treasurer 
Ed. Thompson Joins Dick Staff. 

Ed. Thompson, formerly engaged in direct-mail adver 

tising at Etawah, Tenn., and recently at Dayton, Ohio, 

joined the A. B. Dick Company January 1. He has been 


assigned to duty at the general offices, Chicago, II 
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Go to Goes for 


The Goes Steel-Engraved 
Certificate Blanks, Bordered Blanks 
and Bond Blanks 

An entirely new and original assortment of 
Steel-Engraved Blanks 
produced upon Crane’s Bond paper; so de- 
signed and arranged that they can easily be 
overprinted either from type or by the litho- 
graphic process, ana thus present an unusu- 
ally high-grade, refined, handsome appearance. 
The Goes Steel-Engraved Blanks will be constantly car- 
ried in stock in quantities that will insure the usual Goes 
service for all your requirements. 

A written request for samples and further information 
ill bring a prompt reply. 


Goes Lithographing C ompany 


19 West 61st Street, Chicago 
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American 
Manufacturers 
who wish to do 
business with 
Europe:— 


We are already represent- 
ing American firms and 
have our sub-agents in the 
principal cities of Europe. 


Correspondence Invited. 


L. Fles & Co. 


Amsterdam, Holland 


Cable Address MODKANTIN 
A. B. C. and Lieber’s Code 


Branches in 


ROTTERDAM, THE HAGUE, ARNHEM, 
DEVENTER and SOURABAYA. 
(Dutch East Indies.) 


Established Agencies in 


LONDON, PARIS, ZURICH, MILAN, 
STOCKHOLM, MALMO, COPENHAGEN, 
CHRISTIANIA, BERLIN, HAMBURG, 
MUNICH, FRANKFORT, BUKAREST, 
BARCELONA. 
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PASSED AWAY 
——a= 


John C. Williams. 














On Wednesday, January 16, at the Presbytet Ho 
pital in New York, John C. Williams, Chicago rept 
tive of the Boorum & Pease Company of Brookly 
away Mr. Williams resided at 2600 Lake Vi 
Chicago 

Mr. Williams was fifty-six vears of age and was 
known in the stationery trade The cause 
was malignant pneumonia. He was one of 
ular representatives in the stationery line and was a 
of the South, having been born in Brownsvill I" 
1868. Early in life he embarked in the retail drug 
in Brownsville, but soon gave it up and shortly afterward 

THE LATE JOHN ¢ WILLIAMS 
cal Ne York where he associated himsel{ 
& M Vernon, loose leaf manufacturers After that 
pany’ la was destroyed by fire he became 
with the Boorum & Pease Company which | 
fully until his death. 

His early vears of traveling were in the Si S 
later he transferred his field of activity to t \ 
West, making Chicago his hot 

He was a man of sterling character, kindl 
nd Was beloved by all. 

Che tuneral services were held at the Jordan cl } 
North Michigan avenue, Chicago, on Saturday. Januar 
at 10:00 a. n 

Oscar Ditmars of the Manifold Supplies Company 
Mrs. Ditmars, old friends of Mr. and Mrs. Willian 
ompanied Mrs. Williams on the sad journey fro 
York to Chicago 

Che tuneral services were under the directio VV 
Day Holt, assistant to the Rev. Johnston Mver 
Immanuel Baptist Church Che floral tributes wer 
and beautiful Besides Mrs. Williams and relatives and 


friends, many members of the trade were present 


their love and respect to the memory of the departed 
Among these were several gentlemen from the East 

bers of the local trade, representatives of the trade press 
and others The pallbeare rs were Fred P. Seyt 


Harry G. Horder of Horder’s. Ini Frank Gil 
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“Pretty Soft!” 


Nox: of the wearisome drudgery of hand THE UNDERWOOD PORTABLE is light, 
writing for him! Instead, just an easy tap-tap- compact and easily carried. It requires no folding 
tapping on the Underwood Portable, and words _ or adjusting. Its frame is Strong and firm, its ation 


flash upon the paper—clean, clear, typed! smooth and swift. In every detail of appearance and 
In a jiffy, his order and reports are completed; _ design, it is an UNDERWOOD. 

his letters to his family and business associates are The Portable is obtainable at Underwood Offices 

written—all legible, fluent, full. “Pretty soft! in all principal cities, or direét by mail. 


PRICE, $50 IN THE USA. WEIGHT, 6% LBS , IN TRAVELLING CASE, 9% LBS. 
UNDERWOOD TYPEWRITER CO,, Inc., UNDERWOOD BUILDING, NEW YORK 


59 








UNDERWOOD. PORTABLE 
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$3750 


Model H1 


Larger Models if Desired 


Foot operated - = $190 
Motor operated - - $250 
Automatic Feed Model $360 


Prices F.O.B. Chicago 


TRact “Ann 


General Offices: 903 W. Van Buren Street, CHICAGO Factories: Chicago Brooklyn London 
Albany Buffalo Dallas Evansville Memphis Oklahoma City Portland St. Louis 
Allentown Butte Dayton Grand Rapids Milwaukee Omaha Salt Lake City St. Paul 
Atlanta Chicago Denver Houston Minneapolis Oshkosh San Antonio Syracuse 
Baltimore Cincinnati Des Moines Indianapolis Newark Peoria San Francisco Toledo 
Birmingham Cleveland Detroit Kansas City New Orleans Philadelphia Seattle Wahpeton, N.D 
Boston Columbus Duluth Los Angeles New York Pittsburgh Spokane Washington 


Canada: 60 West Front Street, TORONTO — Vancouver, Montreal, Hamilton, London, Ottawa, St. John — Quebec 
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Complete Address At a Single Stroke 


Simply pull down printing handle. Print a 
complete name, address and date at a single 
motion. Exact typewriting—and 5 times 
faster! Errors impossible! 





Easy 
to 
Operate 






‘Matches Up”’ with Other Office Devices 


Harmonizes with your other office devices 
because they also print thru ribbon. ‘‘Fillsin 
form letters better and 5 times faster than our 
typists can do it !’’—Sherwin- Williams, Cleveland. 


Prints 
Thru 


Ribbon 












Quickly Made in Your Office 


When ‘‘changes’’ occur, flatten down old 
type. Re-use same plate for a new name and 
address. ‘‘Type embossers’’ rented as low 
as $2.50 per week—or SOLD if desired. 


lc Plates 
Can Be 
Re-used 







Wins New Cash Business 


‘‘Our first 2 Addressograph-ed circulars produced start- 
ling results! First circular brought $1,100 in CASH 
sales. The second, $850. Population of our town only 
2,500.’’—Hugo Almquist & Sons (Retailer), Crosby, Minn. 


Saves $1,100.00 A Year! 


‘‘Addressograph enabled us to build up successful mail 
order business in conjunction with regular wholesale 
business. Saves over $1,100.00 a year in actual cash 


and does better work in 1/10 the time.”’ 4 
Masback Hardware Co., New York City. 4 


FREE Trial Shows All Uses! AS 9 


Just mail coupon—if this FREE trial VAS IOe 
Addressograph does not sell itself to you, we 4 ‘ we, oF 
ask and expect you to return it—at our A&E 9 pee dw 
expense! No obligation—so just mail coupon. Seg EOF gr 
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No. 1505X 












CONRADES 


demonstrates 
Chair utility plus 


The ease and vith which Conrades 
etter-built office airs s dealers contribute 
itility-plus This greater utility value—a 
Conrades characteristii is readily discernible 
n the two models illustrated Correct posture, 
djustability scientific design, staunch in con 
struction and attractive in finish, are a few of 
e selling features of this Conrades Utility-Plus, 
The Conrades Line embraces a complete as 
tment for all purposes Each model is illus 
ited and described in our catalog. May we 
nd you a copy / 


CONRADES MFG. CO. 


Makers of “BETTER BUILT” Chairs 
1942 North’Second Street St. Louis, Mo. 


We exhibit 
our line Fifth 
Floor 
1319 Building 
1319 Michigan 
Ave., Chicago, 
Illinois 
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Fel 


ru 


Wilson-Jones Loose Leaf Company; Frank 
the Western News Company; 
Faber; A. W. Williams, of 
Eberhard Faber, New York; Al. Amberg of Camert 


berg & Company, and Eddie Spaeth of the Wallac: 


sales manager 


Company. 

Mrs 
liams extend heartfelt 
to Mr. 


sorrow. 


VU 


Williams and the immediate relatives of Mr: 
O. T. Ditmars 


for invaluable 


thanks t 


Ditmars, and Bardenheuer 
their hour of 
[The remains were accompanied to Milwauke: 
family, Mr. Ditmars and Mr. Seymout 
+t + + 
Pennington B. Milligan. 


a retired employee ol 


the 


bers of 


Pennington B. Milligan 
Mann Company, Philadelphia, Penna., passed away 
He had been with the company forty-tw: 


and was retired on a pension a few years ago. M1: 


cember. 


gan continued to do work at the manufacturing 
leisure 
+t &- + 
A Tribute to Leon B. Damon. 
At a recent meeting of the Boston Stationers 
tion, it was unanimously voted to extend to Mr 


George E. Damon 


of the organization on the death of their son, Le 
Damon. The following resolution was, ther 
grossed and sent to them 

“Whereas, the members of the Boston Statione: 


ciation note with deep and sincere regret the ber 


which the Almighty has seen fit to visit upon o 


member and brother, George E. Damon, in taking 
dearly loved son, Leon B. Damon, and 

“Whereas, we all cherish valued memories of 
with Leon B. Damon, recalling him as one who w 
been, if spared to this life, an honor to our indust1 
man among men, and 


“Whereas 


to portray the genuineness of 


idle are met! 


our feelings and still 


we realize to the full how 


assuage the grief of a father whose heart was 


the splendid promise of a worthy son, or that 


wife and children, nevertheless, be it, and it is 


“Resolved, that appropriate space be set as 


records to bear a permanent memorial 


that copies ot the toregoing be sent te Mr {;eo! 
Damon and to Mrs. Grace M. Damon, by our Ss 
‘(Signed) ARTHUR L. COLE, Pres 
‘H. B. CROSBY, 
“G L. DAVIS, 
‘HARRIS E. COPELAN 
isan 
October 25. 1923 
t - + 
Archie M. Crawford. 
\n attack of acute indigestion caused the s 
of Archie M. Crawford, a writing fluid sales 
Ault & Wiborg Company Mr. Crawtord passed 
his room at a Louisville hotel January 8. His w 
vives. Several years ago Mr. Crawford was cont tec 
the Chicago branch of The Ault & Wiborg Compa: 


pleasing personality and sincerity won him any 
among the stationers with whom he came into « 
+t & + 
Henry Kaempf. 
Henry Kae mpf, office manager of the New \ 
branch of the Remington Typewriter Compar f 


\. A. Frazier is manager, died on December 27 
Rockville Center, | 


Remington 


to the office 
had 


pany since January, 1918, 


from his home in 


Kaempf been with the ypewriter 


credit 


York 


rst 


New 


as 


manaLrer 


is omMes anager of the sales brancl 


Lehm 





an of! 


George Schlagel of Eberhard 
the hot 


Pe 


a testimonial of the heartfelt sym, 
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Quality Products 


A Complete Line of Modern 
Steel Filing Equipment 


















l 

UR 4-drawer vertical letter file No. 
' 402, illustrated at the left, is a 
: particularly interesting member 


of the line. In an informal test one of 
these files was taken from stock, the 
drawers drawn at varying lengths, in 
which position it sustained the weight of 
five men (785 lbs.) besides a strain of 300 
lbs. put on at the back to prevent tipping, 
yet the frame was just as rigid and the 
drawers operated as smoothly as before 
the test. 











Every member of the extensive CANTON 
lLine—correspondence or card files, roller 
shelves, trucks, transfer cases, desks, 
tables and safes—has this margin of ex- 
tra strength and smooth operation. 














CANTON dealers continually receive 
further evidence of the excellence of the 
line. And full co-operation is given, both 
in stock goods and on special orders. If 
your territory is open, we can make you 
an attractive proposition. Write us at 
Canton, Ohio, for particulars, 


“Canton Art Metal Co. 


—— —————— 
eee = ———_ — + 
——_ eee eee 
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Rotary Cut Cards 


Each card is cut one edge at a 
time on all four edges. 
Assuring—Clean Cut Edges. 

Uniformity in Size. 

Accuracy of Ruling. 
Wide Variety of Grades, 
Weights and Colors in All 
Standard Sizes. 


Card Guides 


In all Standard Sizes, Colors and 
Subdivisions. 


Plain and Celluloid 








Attractive Prices on All Items of 
Our Complete Supply Line. 


Quality Always Maintained 
Made Right 





Send for Descriptive Price List 


Boston Index Card Company 


113-115 Purchase Street 
Boston, Massachusetts 
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prominent in his community, being a member of the Elks 
Lodge and many other organizations and he was highly 
regarded by his company and associates in business 


The funeral was held from his home, Sunday, December 


30, with interment at the Woodlawn cemetery. Mr. 
Kaempf left a wife and son sixteen years of age 
' & + 
Stephen Nanke. 
eart failure carried away Stephen Nanke, vice presi- 
H. K. Brewer & Company, New York, N. Y. He 
een connected with the business forty-five years, 
starting his career with the organization as a boy 
+t & + 
Joseph Sammartino. 
seph Sammartino, founder of the Quaker City Blue 
Print Company, 1237 Filbert street, Philadelphia, passed 
iway suddenly, following an acute attack of indigestion. 
s widow and four children survive 
' + + 
Mrs. D. W. Beaumel. 
Julia Beaumel, wife of David W. Beaumel of D. W. 
Be el & Co., Inc., passed away on Saturday, January 


19. Surviving are her husband and four children, Eva A. 
Beaumel, Mrs. Frank J. Kalsch, Walter D. and William R. 

Che funeral services were held at the Beaumel residence, 
504 Madison street, Brooklyn, on Tuesday evening, January 
22, at eight o'clock. Interment was at Evergreen cemetery. 
Office Appliances joins other friends of the family in 

nd sympathy over their bereavement. 
t + +F 
Dr. Charles E. Dodge. 

\With profound sorrow and regret, Office Appliances 
announces the death of Dr. Charles E. Dodge, who passed 
away suddenly on January 20, at his home, 4254 North 
Winchester avenue, Chicago. 





Che doctor was one of the prominent ribbon and carbon 
paper men of the country. For many years he had been 
keenly interested in the business and was regarded as one 


of the most valuable men in the industry At the time of 











THE LATE DR. CHAS. E. DODGE 


he was treasurer of the Cooper Carbon Coated 

Paper Company, 2756 South Trumbull avenue, Chicago. 
’r. Dodge was born at Whitefield, N. H., on June 1, 
1859 He left the plant on Saturday, January 19, after 
ng his desk of all details. He had been complaining 
ot difficulty in breathing, but was up and about at his 
home on Sunda rking on his automobile. Early in the 
evening he ime in for the usual rest and a little later a 
was lled. Dr. Dodge was unconscious for about 
tes, but before he died his mind cleared and 






















MUNSON 


SUPPLY CO. 


13 City Hall Pl. 
New York 
Branches in Principal Cities 
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i 
¥ Largest Selling 
Quality Pencil in 


the World 


ENUS 
PENCILS 


OU live up with the 

tendencies of the 
times when you offer 
Venus Pencils to your 
customers. 


You suggest efficiency 
to them— in the quality 
of Venus Pencils to make 
work easier, quicker, 
better—and at a 
economy. 


real 


17 Degrees of Black 


With and without rubber tip 


3 Copying 


Help your customer get 
the correct degree of 
Venus Pencil for every 
type of work—for every 
worker, from the execu- 
tives right down to the 
youngest clerks. 


Check up your sup- 
ply of Venus Pencils 
and make a window 
display —we will 
gladly furnish you 
with show cards 
and other material. 


Every day is a good day 
to push this Nationally 
advertised Venus Pencil. 


Write forsamples and prices 


American Lead Pencil Company 
220 Fifth Avenue, New York 


ind London, Eng 






and perse 
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he made a tew remarks to his wife, and he pass 


twenty minutes before twe lve o'cloc k 

There were no services held in Chicago, the \ eing 
moved to Whitefield, N. H., for interment. It was 
place by Mrs. Dodg M1 


tuneral was held at Whitefield, N 


panied to its final resting 
( ooper The 


place of the doctor’s birth. 


[In an article concerning the Cooper Carbon Coat Paper 
Company last October, brief ment was mad 
of Dr. Dodge in the ribbon and carb« eld { 
successtul practicing physician in the East wl rst 
became interested in the manufacture of ribl 
bons. He had been identified with the business r the st 
twenty years during which period he visited I! 
cities in the United States and Canada. He was a 1 ical 


expert of high standing 
' - + 
C. M. Dennison. 

Charle MI. Dennison passed away at Dei 
January 1, in his fifty-first year. He was 
Dennison & Sons, stationers, Brooklyn, N. \ M 
son was born in Brooklyn July 3, 1873, and £ 
iting fre Pratt Institute entered the employ 


rm of Dennison & Brown, manufacturing stat 
New Y ork 


of his father with his brother 


In his twenty-first year he was mad 

Robert, and the tirm’s 
was changed to Dennison & Sons, 
After the deat ( [1 


incorporate d and 


comin 
the best known in the country 
Dennison, Sr., the firm was 
made president of the compar 
Mr. Dennison had large interests in thi 
founded the Rocky Mountain Note Compai 
e president and building up a thriving st 
j West. 


ness, the largest of its kind in the 
Pueblo, Salt Lake City, Denver, Ogden and El P 


‘ 


Vas also pre sident of the Denniso1 Properties ( 


While in Brooklyn Mr. Dennison was for 


member ot Company A, Twenty-third Regt 


father before him was an interested worker 
member of the Sons of the \merican Revol 
any clubs and organiza Colorad 
sided much of his time in recent years 

Ir. Dennison 1s survived y his mother 
Helen Stuart Dennison: two daughters, Mrs. ( 
nd Miss El nor Denntisor nd two sons, St 
col Denni 


+- + + 
Mrs. C. F. Underwood. 


\irs ( | | nderwood, Pa | passed away 
I es H Ss Newark, N a aged seventy >» 
nother otf Roger and Charles Underwood, of th I 
Specialty Company. The husband, two daughters a three 


+t + 
I. Huson. 


ho was associated with the plant 


I. Huson, w 
Waterman Company 


} 


at Seymour, Conn., passed away 
was a brother of Mrs. F. D. Water 
bt’  & 
Mother of Alex. Patterson Passes Away. 
Members of the trade throughout the count 


lary 5 He 


profound sympathy to Alexander Patterson, Alabama il 
Company, wl 


Athens, Ten: 


er for the Royal Typewriter 


died on the night of January 15 at 


Estate of the Late John B. Wiggins. 


The éstate of the late John B. Wiggins, wh 


away at Chicago December 25, 1923, was brought int 
Cook county probate court at Chicago January & 
Arthur Wiggins, 4391 Lake Park avenue. It scheduled real 


nal prope rtv not to ¢€ xceed S80.000. 
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Another Great Achievement 


the new improved Keyboard for 


The NOISELESS TYPEWRITER No. 5 


The Noiseless Typewriter presents an even The New Noiseless the world’s greatest type- 
more attractive sales opportunity today than writer development. Other refinements, such 
ever before. as the bichrome ribbon attachment, cut sales 

resistance down to a minimum. 

It is recognized everywhere as_ the only 
inherently quiet typewriter. It is preferred for Every typewriter salesman knows that the 
its unequalled speed, ease of operation and day of noisy typewriters is practically over. 
quality of work. In addition—it now has the Why should anyone buy a clatter, when The 
added advantage of the fastest keyboard made! Noiseless does more work and better work in 


quiets’ 
There are ninety characters on the new 
Noiseless keyboard. They are so arranged that These are facts that forward-thinking type- 
anyone can change from other typewriters to writer sales agents will weigh carefully. There 


The Noiseless easily—and with increased speed. are some excellent territories open for Noise- 
less representatives now. We shall be glad to 


This improvement is the last word in making send full details to interested parties. 


The NOISELESS TYPEWRITER COMPANY 


253 Broadway, New York WORKS: Middletown, Conn. 
London Office: 
Outer Temple —222-225 Strand, W. C. 2 


There is but one Noiseless Typewriter, called The Noiseless and made by The Noiseless Typewriter Company 





















































OFFICE APPLIANCES Februar) 











90% of your filing clerks’ 
time is saved by using 
Acco Folders—they also 
remove all chance for 


misfiling. 


Your Filing Department is a necessary 
office expense therefore, simplify its 
operation, increase its efficiency and 
maintain its upkeep at a minimum. 


Let us send our demonstration Acco 
Folder containing detailed directions, 
“How To Take All The Waste Out of 
Your Filing Department.” It will be 
sent, without cost or obligation, to 
executives making the request on their 
letterheads. 


Those not executives obtain the Folder 
by sending thirty cents to cover cost 


ea. © 


Canadian Clip Company Fred Berg & Company Acco Manufacturers, Ltd. 
454 King St., West 77, San Martin 18, Whitefriars Street 
TORONTO, CANADA BUENOS AYRES, ARGENTINA _—_ LONDON, E. C. 4, ENGLAND 
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Lines Returns to Metal Furniture Field. 

Edwin D. Lines, for many years engaged in the steel 
office furniture business, is now connected with the United 
Alloy Steel Co., with headquarters at Canton, O. He is 
devoting his efforts to sales promotion in connection with 
the company’s branch offices. In his present work Mr. 
Lines will come in touch with his old field of metal office 
furniture through the “Berloy” products, made by _ the 
Berger Manufacturing Company Division of the United 
\lloy Steel Co. His enthusiasm for this field has never 
waned, aithough for some time he has been out of direct 


issociation with it. 





EDWIN D. LINES 


Although still in early middle age, E. D. Lines is one ot 
the pioneers in the metal furniture industry. He was one 
of the first to urge the sale of steel filing devices as com- 
mercial units and has had the satisfaction of seeing his 
prophecies come true. Up to June 1, 1921, Mr. Lines had 
resided at Jamestown, N. Y., for a period of twenty-five 
years. 

In June, 1906, he was one of the three founders and in 
corporators of the Ohnstrand Metal Furniture Company, 
of which he was made secretary and treasurer, retaining this 
position when later the concern became the Jamestown 
Metal Furniture Company. In 1910 the latter company 
was consolidated with the Art Metal Construction Com- 
pany and Mr. Lines connected himself with the sales or- 
ganization of the company, where he did fine work as a 
salesman and as director of agencies. In 1918 Mr. Lines 
resigned to become general sales manager of the Dahlstrom 
Metallic Door Company, where he remained for three suc 
cessful years 

On June 1, 1921, Mr. Lines resigned his position with the 
Dahlstrom Company and became the general sales manager 
of the Central Metal Products Corporation of Canton, O. 
He also became a director of the company and a member 
of the Executive Committee. 

The news that Mr. Lines again comes into our field 
through his connection with the United Alloy Steel Co 
and one of its subsidiaries will be welcome to his many old 
and staunch friends in the office equipment field. 

Van Dorn Selling from Stock in Chicago. 

The Van Dorn Iron Works Company has returned to the 
building at 167 West Monroe street, Chicago, Ill. Last 
summer the display room and offices at that address were 
discontinued temporarily, and offices occupied in the Cham- 
ber of Commerce building. A. E. Davis is now in charge 
at Chicago. He has big stocks of steel shelving, office 
desks and tables, safes, filing equipment, etc. A motor 
truck is employed for making deliveries in the Chicago 


tield 


Hull Heads Cleveland Royal Office. 

M. C. Hull, formerly in charge of the National Accounts 
Department of the Royal Typewriter Company, Inc., and 
prior to that manager of the Johnstown, Pa., office, has 
been made manager of the Royal office at Cleveland, tak 
ing the place formerly held by E. F. Hancock, now assist 
int sales manager in charge of the Central Division 


“You Hold the Key!” 














PREVENTS LOSS OF 
IMPORTANT PAPERS 


“We can’t find it in the files !—Nobody 
knows where it is!” These are famil- 
iar expressions in every office. 

How often have you mislaid an im- 
portant letter or memorandum? How 
often have you handed a special report 
or other valuable paper to your file 
clerk, only to learn, when you asked 
for it later, that it couldn’t be found! 


Here is the answer to that most irri- 
tating of all office nuisances, lost pap- 
ers—the 


EVERLOK 


FILE 


Any letter, invoice or other paper placed 
in the “Everlok” stays there until YOU re- 
move it! You simply place the sheet over 
the posts, replace the sliding lock, and it is 
automatically closed. You hold the key. 
The only way to remove the sheet without 
unlocking is to tear it out, which means that 
evidence of removal remains in the form of 
a stub 

For office executives, officials “higher up,” 
department heads, purchasing agents and 
others who have important papers to file, 
the Everlok File is an absolute necessity. 
It eliminates loss of time searching for stray 
papers and prevents actual money loss by 
safeguarding valuable papers against sur- 
reptitious removal or careless filing. With 
the “Everlok” at hand there will be no more 
lost or misplaced Orders, Invoices, Confi- 
dential Reports, Private Correspondence, 
Salary Lists, Production Sheets, Insurance 
Claims, etc., etc 

Simple in construction—no springs or mechanism 
to get out of order Locking device heavily nick- 


: 


eled brass tase of bookbinder’s board, covered 
with heavy leatherette or gray canvas, as desired. 
Made in two sizes, 8'%4”x11" or 8%”x14". Special 
sizes to order 

Sent postpaid on receipt of $4.00. Money back if 
not satisfied. Reduction in price in quantities. 
Booklet “O,” containing full particulars, sent on 
request 


EVERLOK BINDER CO., Inc. 
216-222 W. 18th St. New York City 
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No. 
1066 
Roli 
Top 
Desk 





SEND FOR THE NEW 
IMPERIAL CATALOG 


There is now on the press our 
new 1924 Catalog. It’s bigger 
than ever, shows a larger line, 
and many recent improvements 
and refinements. 


This Imperial Catalog shows 
the new built in features of con- 
venience and utility value. It 
illustrates clearly by simple de 
tailed drawing the Imperial con- 
struction features that insure a 
lifetime of satisfactory service. 






DESKS 


for every office use 





There is an Imperial Desk to 
fill every need and to meet every 
check book. Four grades and 
one hundred styles cover the 
large percentage of desks pur- 
chased. 
Imperial 
tractive 


construction, 


Desks embody 
appearance, staunch 
built in conven- 
ces and moderate prices. 
> When you show 

Desks on your floor 


sured 


at 


11 
Imperial 
you are as- 

fre quent 


resultant 


quick sales, 
turnover and thre 
pront 

with In 


1924 grow 


Connect 
h 


perial and 
ly into 


nost profital 


wat stead’ 





vour 


Send for the new catalog No. 24-F now 


Imperial Desk Company 


Evansville - Indiana 


No. 
1067 
Flat 
Top 
Desk 











Pe 
N 


10° 
LSoy 


rhe 


ncil 


J. 


per 


in? 





S 


February 


Pencil Concern Changes Name. 
Wei 


Pencil Exchange, founded by O. 


ot years ago, 
Company with ofhces 


Mr. Weissenborn 
Jersey ( 


and 
started 


tact 
the 


ity with 


\ 


ry 


Penci 


+ 
al 


a cash capital ot $ U 





has changed its name to the G 
Jerse 


l Exchar xe 


Wi 


borrowed. He had an uphill task and every ady 
won by sheer hard work and courage He is 
dent and manager of the business. He and 
Albert, Rudolph and Hugo were all engaged 
industry [he brothers are now dead, 
Weissenbo the only met er of the family s 
the business His ither Edward Weisser 
sented the first generation of this family of pe 

It is stated that he founded thx st lead penc 
the United States, where both the leads and 
made in their entirety He relinquished his inter 
business in 1884 


Having 


processes in 


tutelage 


Pencil 


l¢ 


} 


practical knowledg 


gained al 
the pencil manufacturing 
of his father, O. A. Weissenl 


Exchange 


e « 
ind 


ort 


+ +} 


ustry 


r 


1 Orgal 


ACN al 


at first imprinted blank pencils and jobbed 
brands of other makers under the name of Pencil |] 
continuing until 1907, when he entered upon the 
ture of lead pencils. The first four years of manufa 
resulted in thousands of dollars of loss each year, 
Weissenborn kept on until in 1911 he gained a 
Progress still was slow, for pencil machinery cann 
bought, since each machine must be especially const: 
and this involves a constantly increasing outlay of 
furthermore, the operation of a small pencil fact 
limited output involves an overhead beyond the conce 
of the average man, and besides this technical ki 
and practical experience must be brought t al 
the mat ucture of this class of products Git 
however, the Exchange made ogress, but s 
that the name was unsuited to the business, fo ‘ 
heult for the trade to reconcile the name, Pencil | 
with a firm engaged in manufacturing lead pencils 
Raymond A Weissenborn, son of Oscar A. We 
born, became an officer of the Pencil Exchang 
eing the third generation of the Weisse1 r! 
ente the usiness ol! enc making 
In annout eg the new e, Gener 
the Weissenborns, fathe il s ex ess t 
t tl trade will take kind to the r 
t et OUS support sO erat < 
t t is 
| ( s ow ere a rou 
to ( . t produ ve ty ( 
s ft except the ¢ ve 
red { 
Kendall Joins Marchant Forces. 
Georne F. Kendall tac just taken ov 
+ ( ‘ \f i ~~ 
. 
\ e Bt 
Compa t : 
\ ( it 1 
A Manifold Blessing. 
|! his baby sist looked ex 
ddy | s Yess s 


ance 
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Ask the man who works all day long 
on a ledger, what the speedy finding of 
accounts means to him,—the ability to 
turn instantly to any one of thousands 
of accounts. 

That’s the service vou can offer him 
with 





INDEX TABS 


transparent fibreloid tabs in four widths 


lors, make possible a complete index and 


classification of accounts. Tabs may be cut to any 
desired length and easily attached direct to ledger 
sheets. Labels can be written with pen, pencil or 


typewriter, and inserted or changed as needed. 


The folded gummed tape—a patented feature with 


Makurowns—always insures the uniform exposure 


Rand Company, Inc. 


1202 Rand Bldg. North Tonawanda, N.Y. 
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Jhis fold of gummed tape 
insures uniform exposure - 
an exclusive feature 
With Mokhurowns 


Originators and World’s Largest Manufacturers 


of Visible Index Equipment 
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The complete keyboard makes writing easier 


The Remington is ¢Aat portable with the four-row key- 
board (42 keys)—just like the big machines. No shifting for 
figures. Everything arranged according to the business stand- 
ard. Simplest to learn and easiest to operate. 
It is compact, light, and easily carried in a handy case. 
Then there is the baseboard already attached—that makes 
writing convenient in any place or position. 
To countless people who write—much or littke—the Rem- 
ington Portable lends an indispensable aid. | 
Examine the Remington Portable. Sold by all Remington 7% ¢,eliere we 
branches and over 3,000 dealers. A demonstration will prove typewriter _rib- 
to you its adaptability for all personal writing. pene akon 
Convenient time payments, if desired. Let us send you PARAGON 
**For You—For Everybody’. 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York 


REMINGTON PORTABLE 


THE RECOGNIZED LEADER-IN SALES AND POPULARITY 
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A New Corporation to Manufacture Ink-Out. 
[he announcement is made by the Cardinell Sales Com 
pany, 15 Label street, Montclair, N. J., that the Ink-Out 


Manufacturing Company has been incorporated for the pur 


pose of manufacturing and distributing Ink-Out, whicl 
will hereafter be manufactured under a new improved pro: 
ess, patents for which have been applied for. This im 


proved method of manufacturing Ink-Out was recently dis 


ed by John D. Cardinell of Montclair, proprietor of 





JOHN D. CARDINELL 


the Cardinell-Vellum Manufacturing Company and _ the 
Cardinell Sales Company, and he has turned over to the 
Ink-Out Manufacturing Company all of his interest in the 
new invention and the trade mark and trade name as for 
merly used on Ink-Out 

Mr. Cardinell will be president and managing director ot 
the new corporation and will launch an extensive campaign 
of selling in connection with this single fluid ink eradicator 

The Cardinell Sales Company has had the exclusive dis 
tribution of Ink-Out for the last six or seven months. It 
was manufactured by the Cyrus Chemical Company under 
the old formulae 

When this preparation was first offered, the retail price 
was fixed at twenty-five cents per bottle. The manufac 
turers tind that they had failed to take into consideratio1 
several unavoidable items of expense. Mr. Cardinell on 
taking hold of the product realized its advantages and possi 


bilities and undertook the exclusive distribution on the 


basis of a retail price of fifty cents a bottle. This gives the 
retailer a better margin of profit and allows a satisfactory 
return to the manufacturer. The schedule of prices estab 
lished by the Cardinell Sales Company in July, 1923, will 


remain in effect until further notice with the exception of 


the prepayment of transportation charges. The practice 
of prepaying transportation on small lots will be discon 
tinued by the new company and al 
tactory, Montelait N. J 


New and attractive advertising material will be made 1 


| shipments will be f.o.b 


_ 


by the Ink-Out Manutacturing Company and every pos 
sible co operation Ww ili be extended to the trade 
Mr. Cardinell is well known to the stationery trade, many 


of whom will recall the fact that he was some vears ago a 


leading stationer on the Pacific Coast, being at one time 
senior member of the Cardinell-Vincent Company of San 
| rancisco, selling out his interest in that concern sone 


vears ago tor a large sum. 


Mr. Cardinell’s initial experience in the stationery trade 


ommenced in 1892 when as a youth he entered the employ 


of Payot, Upham & Co. in San Francisco At that time 
Isaac and Ben Upham were young fellows attending school 
Later they came into the business. Not long after M1 
Cardinell joined the staff, Al. Williams, now sales managet 

Eberhard Faber, joined the Pavot, Upham & Co.’s sel 
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demand 


for Peerless Keys is large and constant. 
Operators ask for them. They know that 
the time saving, shock absorbing and error 
preventing qualities of Peerless Keys save 
them much effort and worry. Owners, 
too, prefer Peerless Keys because they in- 
crease production, assure accuracy and 
cut down overhead. 


turnover 


under such conditions is certain. Dealers 
all over the world are selling Peerless Keys 
at a profit. Our special dealer sales plan, 
requiring no risk or investment on the 
dealers’ part, is now being used by over 
3200 dealers in office equipment. Write 
us for full information. Samples and litera- 
ture will be forwarded immediately upon 
receipt of your inquiry. The coupon below 
will show you the way to 


profit 


PEERLESS KEY COMPANY, Inc. 
176 Fulton St. New York City 


Boston Chicago Philadelphia St. Louis 
Minneapolis Pittsburgh London 


SAN FRANCISCO DISTRIBUTOR: 
Robinson Pinney Co., 576 Mission Street 


Peerless 
RUBBER 





- TYPEWRITER Keys 


PEERLESS KEY CO., Inc. 

176 Fulton Street 

New York City 

Please send me, without any obliga- 
tion on my part, full details of your 
special profit making offer, together 
with sample Peerless Key and spe- 
cially prepared dealer helps. 


Name 


Address 





City State 


a 
oa 
| 
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Supreme 
in its class 


ELVET PENCILS 


HIS old reliable pencil is looked upon 
by its host of users as the finest medium 
priced Pencil made — far and away the 
greatest value in its class. Supplied with 
or without rubber tip. 
Hexagon 
556—No. 1, Soft 558—No. 3, Med. Hard 
557—No.2, Medium 561—No. 4, Hard 


Round 
559—No. 1, Soft 


559—No. 2, Soft Med. 
VELVET Display No. 1610 
(illustrated below) 


Contains a half gross VELVET PENCILS, 
and is a silent salesmaker that produces a 
rapid and profitable turnover of stock 
with no effort. 

Price same as regular half gross packing. 


Mail Your Order Today 





American Lead Pencil Company 
220 Fifth Avenue New York 


and London, England 





PENCILS 





No. 1610 
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ing force, and it was Mr. Cardinell's privilege to i 
him to the other salesmen. John Curtis was manager 
those days, and the firm did a large business in books 


school supplies and stationery. 

After 
went into the bicycle business, remaining for 
Crocker & Ce... 


five years on the Payot-Upham staff, Mr. Cardinell 


then going with H. S. whose establishment 


was under the management of John Gilmarti: lle worked 
up through various positions until he was finally placed o 
the road covering the Pacific Coast. In 1900 Mr. Cardinel 
left the service of the Crocker Company to work nis 
own account as a manufacturers’ representative indling 
fountain pens and several other lines. It was while thus 


engaged that he formed the nucleus of what 


became the Cardinell-Vincent Company. 


About six years ago Mr. Cardinell, having 


fornia interests, established the Cardinell Vellum M 


turing Company at Montclair, N. J., manufacturing 
grade tracing papers, in which undertaking he is beer 
signally successful. An issue of The Montclair 
Montclair, N. J., not long ago contained a story 
Cardinell Vellum Manufacturing Company, witl 

likeness of Mr. Cardinell. In the same issue was a1 

tising announcement, with a picture of thi Mir 


thirtv odd yv« 


Cardinell says his biggest job 


dling the photographing of the Panama-Paci I 
in 1915. But 


manufacture and distribution of Ink-'! 


recently he has expanded his 
cover the 


at the beginning of this articlk 


Royal December Sales Contest. 


The December sales contest of the Royal ly 
Company, In brought forth ne results Cher ert 
two divisions—the Grand Prize and the Consolati 
sions. Under each were lettered subdivisions. In D 
A E. G. Dodge of Baltimore won the grand prize of $50! 
in money and the championship cup. His nearest 


petitor was Manager Robinson of New York. Division | 


of the Grand Prize Contest produced the “peak 
the organization in the person of Wellman of Louis é 
who more than doubled his quota The Division C Gr 


Contest was won by Smith of Worcestet 
The prize in Division D 


was married on January 2 priz 
yy Mulliga: 


Grand Contest was carried oft 


Consolatiot1 Hf 


In Division A of the 


was the winner: Division B Consolation money 
by Brainerd of Hartford; Division C was won by A 
Portland over Cushman of Washington by the narrow 
gin of two points, while Geissinger of Oakland 


in the Roval service, but an experienced ty 


nevertheless, took the money in Division D 


The Royal management 


Evervone did vell and thers Was glory C1 a 


Additions to Old Town Equipment. 


The Old Town Ribbon and Carbon Co i! 24 
New York. 


machines to their 


street, announce the addit! 


equipment—providing 
output \ machine shop has a | 


care of the machinery now in operation he co 


ports that business is exceptionally good 
Demand for room in the factory has been su 
company’s offices have been forced to move to the 


157-201 Center street [his 


just constructed in the 


floor of the premises at 


new building block from ¢ 


Howard streets on Center 


Pees a ome —t 
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ENVELOPES and FILING DEVICES 


HERE’S an ever-increasing 


demand for the quality of en- 
velopes and filing devices pro- 


duced in Fiberstok. That demand, 


translated into sales means busi- 
ness—and constantly growing 
profits for you! 


If you are not handling Fiber- 
stok, you are losing out on a 
proposition that’s a real winner 
wherever quality is appreciated. 


Fiberstok is unmatchably 
strong, unusually serviceable, and 
good-looking. Made in diversi- 
fied devices to meet every need of 
efficiency and economy in mod- 
ern business. 


On request, we will gladly mail 
you Free Samples of Fiber- 
stok with Catalog 5 and a re- 
sult-getting selling plan for 
your territory. 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St., Philadelphia 
21 Park Row, New York 
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‘““INVINCIBLE’’ ‘‘SINVINCIBLE”’’ 


Rebuilts TYPEWRITER SUPPORT 
The Standard of Sells on sight. The Retail Price 














Rebuilt Type- handiest and most 
writers. practical appliance 
“INVINCIBLE” Re- Ac ucerat pty 
As useful as a desk, 
builts are known tor " fos 
their high quality, dur dei hnenayietes, deaperape 
ability and good looks ly any room at all 
Workmanship is of the Easily attached to 
very best and each ma- wall, desk, table o 
chine is thoroughly re filing cabinet. Car 
built in our own plant, be used for bea 
the oldest and largest writer, adding ma / 
of its kind in existence chine, books, card 
Our stocks include most makes of standard machines, files or stenographer taking dictation. Revolving 
insuring you a wide selection of models at prices that top (15x20 inches), oak or mahogany finish. Heavy 
allow you liberal profits. We also carry a large stock black japanned support. \ big seller with | 
of select grades and roughs. Prompt shipments are eral profit. Stock a trial order NOW. Price, Det 
made from nearest of our 29 stores. Send for price list. and West, $6 


LE UGobT 





24 Hour Service from our 29 Branch Stores 


Save Time, Money and Transportation by send- constructed heavy’ grinders operated by 

ing your platens to be re-covered to the nearest of highest = skilled workmen insure absolutely tru 
our 29 conveniently located stores listed below. We diameters and a perfect surface free from ridg 
use only the best grade of rubber and our fa- and blemishes. Send us your next lot. Satisfa 
cilities are most complete for this work. Specially tion guaranteed 





RUBBER 
COVERS 


for all makes of type- 
writers, adding ma 
chines, check protec 
tors, multigraph, ad 


SUPPLIES 


“INVINCIBLE” sup 
plies are known for 
their standard of high 
> nd | ’ ~ . 71° ‘ L - > , ; a] 1a 
a aa8 ‘ quality. They include 











dressing and folding we everything for the 
machines. Made of the os pee one typewriter — I ransters 
very best materials in an Sizing, ( iil Ename 1 
our own workrooms Brushes, Pads, etc. A 
trial order will con- 
Your Name Printed vince vou that you can 
Free of Charge on not purchase better 
g | 
Orders for One merchandise — and at 
Hundred prices that are very 
' 
This is a valuable form attractive. Send tor 
of advertising which price list and let 
you can get without know your. require 
extra expense. Send lents 
. ! 
tor prices. 
. 
Resident Salesmen Wanted 
29 Conveniently Located Branch Stores 
Atlanta 135 Peuchtree Arcade Dallas..... : .15038 Commerce Street St. Louis 807 Pine Street 
Baltimore 16-18 Park Avenue Indianapolis 30 S. Pennsylvania Street St. Paul 150 East 5th Street 
Boston.. 119 Franklin Street Kansas City 905 Grand Avenue San Diego 909 Third Street 
Boffalo.. 117 Franklin Street Los Angeles 732 South Spring Street San Francisco 506 Market Street 
Chicago. 329 South Dearborn Street Milwaukee. . 127 Second Street Oakland , ..334 12th Street 
Chicago 119 North Clark Street Minneapolis. 724 Marquette Avenue New York City ..321 Broadway 
Cincinnati ..148 East 4th Street New Orleans 345 Baronne Stre:t New York City 20 East 23rd Street 
eens 34 Euclid Arcade Philadelphia ‘ 1209 Arch Street New York City 569 Melrose Avenue 
723 Champa Street Pittsburgh 630 Penn Avenue Newark, New Jersey 449 Central Avenue 
Detroit. 1253 Girtnwels St., Farwell Bldg. Newark, New Jersey 34 Clinton Street 





American Writing Machine Company 


Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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Mammoth Propelling Pencil. 

H. Baxter-Van Sicklen Corporation of New York 

City are importers and distributors of attractive desk sets 

and other stationery novelties. 


Che R. 


A propel-repel-expel pencil 
bearing their imprint reminds us of one of Fontaine 


how the fad for big pens finally forced 


Fox's 
cartoons showing 
one man to suspend his pen from the ceiling by means of 
a block and tackle 

The Baxter-Van Sicklen contribution to the list of writing 
implements is about seven and three-eighths inches long 
The ends are of 


and a shade over half an inch in dia-netet 


white celluloid resembling ivory and the middle is of hard 


rubber or a composition resembling that substance \ 
receptacle in one end holds extra leads, which are big and 
of good writing quality. 

It is a pencil for strong and rugged men. No perfect 
Office 


these 


lady would operate one on a bet 


Appliances 


acknowledges the receipt of one of pencils with 


thanks 











Lux & Swadene: 
Roval Typewriter Window Display. The 
i View of the Int or of the Shop 


Logansport, Ind., Typewriter Dealers, Show 
Picture Also Includes 








Direct Cable Links London and Chicago. 
Another 


dream that survived the ridicule of scoftters 


January 7. The lord mayor of Lon 


don, England, a the mayor of Chicago, each in his home 
ity, were in di cable communication at high noon 
The exchanges between his lordship and his’ honor 
marked the establishment by the Western Union Telegraph 
Company of the first inland cable station in the United 
states 
The achievement crowns years of engineering effort, and 
is ade possible by a rotary regenerating repeater, which 
1utomatica transmits ocean cable signals to land cables. 
Che cerem ‘ essage from Chicago was transmitted 
comp s main office, 427 South La Salle street 
Useful Blotter Line. 
l Pittsburg eadlight of Pittsburg, Kas., sends out 
otters for its out-of-town salesmen with return dates 
ted on the calendar at the left end of each blotter. Each 
otter contains advertisement of the Pittsburg Head 


light and its lines office equipment, machines, devices 


ind supplies. Below the calendar is the name of a sales 
representative or his name and some message such as “I 
the date marked X.” 


Moore Bros., the publishers, state that these blotters have 


will be back again o1 


een quite successful 
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Why over 100,000 


busy executives are free 
from “cluttered desks” 


‘THousan.)s of men now keep their desks 
cleared for action! 


Over 100,000 of these ‘‘doers”’ in business 
keep their work moving because they have 
THE DICTAPHONE handy for instant use. 
As the morning mail is read they dictate 
to THE DICTAPHONE clear cut answers 
or notes to their secretaries, and their 
desks are cleared. 


When they have directions to give they 
outline them fully when the plan of work 
is fresh in mind—then have the chance to 
see how their words look in cold type be- 
fore they’re released. 


Verbal arrangements or telephone con- 
versations are instantly repeated to THE 
DICTAPHONE. Their minds are never 
cluttered with half-remembered 
facts. 


Each detailed part of the day’s work is carried 
forward by letter or memo as far as it can be, laid 
aside, then the next is taken up for like action. 


It's the same method that enables hundreds of 
doctors, including many famous specialists, to 
speed their work and handle hundreds of cases in 
a day, by dictating to THE DICTAPHONE, notes 
cbout each patient, as fast as each successive 
examination establishes the facts. 


Thousands of executives 
ant in big corporations like 
; Metropolitan Life 
New York Central R. R. 
Texas Co. 
“x National City Bank 
z S. W. Straus & Co. 
Travelers Insurance Co. 
Lever Bros. (Lux and 
L:febuoy) 
Westinghouse Electric 
& Mfg. Co. 
use THE DICTAPHONE 
in this way to speed and 
safeguard their detail— 
to get more time for cre- 
ative thinking. 
It records what you 
say—your secretary 
types from the record 











THE DIC TAPAUNE 


(Reg. U.S. Pat. Off.) 


READ THIS FREE OFFER 


Send me names of men in my locality 
or-line of business who now use | 4 


Get the facts on which these 100,000 business DICTAPHONE 
leaders based their choice ead how they Know Ten Days’ Relief from a Clut - 
plan and organize their work tered Desk. 


Check below 
f ] THE DICTAPHONE man may show me 


how other companies are cutting corre 
spondence osts— getting more business 
through better dictated letters 


fo) Send me valuable book ‘The Man at the 


{ Desk showing the many ways THE 
DICTAPHONE will help me 


Check Here and Get 
FREE TRIAL INSTALLATION 
You may install THE DICTAPHONE 
| for my use FREE for TEN DAYS., 
Tear this coupon Check your choice and 
send it with your letterhead 
Address Dicta Saies Corporation, 
154 Nassau Street, New York City. 
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A better typewriter for 
better work. The Royal 
has not once paused in 
the pursuit of this ideal. 


Royal typewriter serv- 
ice has won its way 
through the business 
world through merit and 
efficiency—a machine 
which does the best work 
and fastest work most 
easily at the least ex- 

ense. This is the trans- 
ation into terms of ser- 
vice of a better built 
typewriter—a finer writ- 
ing machine —the Royal 
typewriter. 


ROYALTYPEWRITER COMPANY, Inc. 


Royal Typewriter Building, 364-366 Broadway, New York 
Branches and Agencies the World Over 


OY, 





TRADE MARK 


“Compare the Work”’ 
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Changes and Promotions in O. K. Staff. 


E. R. Forster has been promoted to the position of dis 
trict manager of the New York district for the O. K. Mar 
ufacturing Company of Oswego, N. ¥ His oft 
35 Warren street, New York City 


Frank L. Decker has been appointed | 
manager, with headquarters at Room 2 
street 

Before long the O. K. Manufacturing | 
to open the Philadelphia, Chicago and St 


placing district managers in charge in ¢ 


American Manufacturing Concern Enlarges Staff. 

\ Canadian office was recently opened at 60 Front st 
West, Toronto, by the American Manutfact 
of Falconer, New York D. C. MacAgy will ha 
of the office and will cover the Canadian tet 
complete display of all the company’s stationery 
together with blocks, blackboards, tool chests 
other toys for children will be shown 

* * > 

P. W. Bowman has been appointed by the America 
Manufacturing Concern to be its sales representative 
portion of the Southern territory hitherto covered by Sales 
men G. A. Bryant and H. S. Morgan. This divides 
South into smaller sections and enables the sales 
cover their respective territories more intensively 

. * * 

The American Manufacturing Concern has appointed 
Thomas W. Moore, formerly with the San Francisco 
branch of the Wilson Jones Loose Leaf Company, as its 
sales representative for the Pacific Coast and Rocky Moun 
tain states. He will handle the company’s line of school 
and office rulers, clip and arch striped wood boards and 
other stationery products. Mr. Moore’s appointment fol 
lowed the dissolution of the partnership existing between 
3Zert M. Morris and Al. Jones, who were the company’s 
representatives in this section 

* * * 

The American Manufacturing concern now maintains 

permanent sales and display offices in New York, Chicage 


and Boston. 


T. W. Moore Opens Offices in Berkeley. 

Thomas W. Moore, until a short time ago Pacific ( 
representative of the Wilson-Jones Loose Leaf Cor 
has taken the field as a direct factory representat 
various stationery lines. He will cover the tet 
and including Denver west, visiting all points ir 
tain and Coast states. Mr. Moore already has sor f 
lines and desires a few more to round out his list 
experienced stationery man and for years prior 
into loose leat he was buyer for Sanborn, Vail & 
San Francisco 

Mr. Moore is a big man with a pleasing at 
personality. He knows the trade in the West 
stands the business thoroughly. Office Appliances 
hearty good wishes for his success. His office is at 825 The 
\lameda, Berkeley, California 


New Head for Tulsa Safe-Cabinet Agency. 


C. L. Garlick, of the Oklahoma City agency of The Safe 


Cabinet Company, has been appointed manager of the 
Tulsa, Oklahoma, agency of that company His 
ment became effective on February 1, and his office is at 


412 Mayo building, Tulsa 
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VICTOR 


Standard Adding Machine 


You sell accuracy insurance Jeg busines 
when you sell the Victor 


concerns in your 

locality, for ex- 
ample. If you had the money they lose through inaccurate figuring 
every year you would have a fortune. 


This is where the Victor Standard Adding Machine offers those con- 
cerns as well as yourself a real opportunity. ~ Victor representatives 
sell Victors to firms that need accuracy insurance badly, yet never 
would consider investing in high priced adding machines. 


The Victor priced at $100 does everything that the more expensive 
machines can do. It has every needed feature: Full-size standard 





keyboard of $1,000,000.00 capacity: it adds and lists, subtracts, multi- 
plies and divides; triple visibility; one-stroke total: non-add key, self- 
correcting. It is light-weight and portable, rugged and durable. Costs 
less than 5c a day to own and use. 


Over 40.000 firms, seme of them the nation’s largest, use and en- 
dorse the Victor. Its $100 price is possible because of modern, 
one-mcdel manufacture — standardized, minimum-cost selling and 
service, 


There are over 1,000 Victor dealers and representatives but there is 
room for more of the right kind. f you are interested. 


address Victor Adding Machine Company, 3045 Carroll Avenue 
Chicago, Illinois 


Over 40,000 Victor 
Users 


Among the 40.000 and more 
users of the Victor are such 
prominent concerns as these: 


International Harvester Co. 
Standard Oil Company 
National Biscuit Co. 

S. S. Kresge Company 
Southern Pacific Railway 
General Electric Company 
The Studebaker Corporation 
The Dupont ney 
Postal Telegraph and Cable Co. 
American Steel and Wire Co. 
Willys-Overland Company 
Tidewater Oil Company 


Wi 


With tabulating- 
loose-leaf carriage 
slightly extra 
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Sell the Shopper 


—he represents the greater file market 





Hard-to-Sell customers will find every advantage of advanced 
construction in the Invincible Four Drawer File leader. Here you can 
offer the utility of the higher priced lines at a price that will insure 
repeat orders, satisfaction and profit. The demand for good steel files 
at a popular price was never greater. Every office furniture dealer 
knows the need of a low priced file to sell side by side with his higher 
priced line. 


Popular Priced 


SISEEL FILES 


Progressive Roller Bearing Suspension 


The efficient working side suspension 
characterizes a new standard of popular 
priced file values. The drawers respond to 
the lighest touch, slide freely and stay 
closed. This feature alone makes the In- 
vincible Four Drawer File a good demon- 
strat r and an easy seller. The case is 
sturdily reinforced and the steel used is 
heavier than that found in files offered at 
a considerably higher price. A weight 
test will prove this. 


Solid Brushed Brass Hardware 


The drawer pulls and label holders are 
of SOLID brass with a dignified satin 
finish. The case is a clean-cut design and 
with the handsome baked finishes the 
Invincible Four Drawer File will make 
any window or showroom attractive. Its 
strength and performance at the remark 
ably low price assure speedy turnover 
customer satisfaction and good profits 
Add this leader to your line and secure 
every selling advantage 


Gear into this profit opportunity. 
Write today for details and prices. 


INVINCIBLE METAL FURNITURE CO. 


MANITOWOC - 


WISCONSIN 











COMPLETE LINE OF SECTIONAL STEEL FILING EQUIPMENT 
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A New Crayon Assortment. 

[The American Lead Pencil Company, 220 Fifth avenue, 
New York, N. Y., announces a new crayon assortment 
known as the Paradise No. 116 Chey state that these 
crayons are of superior quality and are especially suited to 
he school trade as well as to all trades and professions 


re color is used. The crayons are wood covered, seven 


1 come packed in twelve assorted colors to a 


inches long an 
box. The box is specially made so that the cover can be 
partially removed and used as an easel for displaying the 
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PARADISE CRAYONS PACKAGE WITH COVER PARTIALLY 
REMOVED AND USED AS EASEL 


With each box of crayons is enclosed a Taylor color har 
mony chart, recently evolved after considerable research 
by Henry Fitch Taylor, a former president of the Ameri- 
can Painters’ and Sculptors’ Association. It constitutes a 
scientific method of creating color combinations developing 


simply and accurately a proper sense of color harmony. 


New Central States Man for Apsco Line. 
The Automatic Pencil Sharpener Company, Chicago, 
ufacturers of the Apsco Line of Pencil Sharpeners, an 
nounce that effective January 1 C. H. Johnstone will repre 
sent them in Indiana, Illinois, Kentucky, Michigan, Minne 
ota, North Dakota, South Dakota and Wisconsin 
Mr. Johnstone was formerly with Brown & Saenger ot 
Sioux Falls, South Dakota, in a managerial capacity for 


me vears, and is therefore well acquainted with the retat 


1 
mers probiel 


Interesting Poster. 

The Corona Typewriter Company issued about the first 
of the year a unique and striking poster lithographed in 
olors. Beneath the picture are the words “1924 Progress 
at the prow, Experience at the helm, Prosperity the port 
Who sails?” 

Che illustrated portion presents a picture ota caraval such 
as Columbus sailed in, topping a green wave with the 
white foam flying from the bow \ll sails are set and the 


wind is strong 


Stapleford Now at Scranton for Elliott-Fisher. 

E. T. Stapleford, who has been with the Elliott-Fisher 
Company at Erie, Penna., has been transferred to the local 
office at Scranton, Penna. His address is 712 Traders Na 
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tional Bank building 








Selling filing supplies 
to the file clerks! 


That’s what the new advertising 
enclosures in Oxford Filing Sup- 
plies are doing right along. 


They are in the nature of instruc- 
tions to users and are pointed to- 
ward the purchase of additional 
supplies to bring the files up to their 
best efficiency. 


There is no “waste circulation” in 
this advertising. Every piece of it 
goes to your customers, who are 
logically your best prospects for 
increased sales. 


This new Oxford feature, therefore, 
creates sales in the easiest and most 
desirable way, at absolutely no cost 
to you. Can you afford to pass it up? 


If you are not already familiar with 
the quality and prices of Oxford 
Filing Supplies, send for our useful 
and attractive sample outfit, with 
a copy of our catalog and price list. 
You will find very attractive prices 
on first-class supplies — we have 
specialized on them for the past 
fourteen years. 


Send in the coupon today. 


OXFORD FILING SUPPLY CO., 
382 Jefferson St., Brooklyn, N. Y. 


Please send me, without charge or obligation, your 
sample outfit with price list and other descriptive 
matter. 
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We not only olter 
school and office rulers 
at new and _ reduced 
prices effective January 
1, 1924, but can save 
you money on other 
stationery products. 
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Pin this ad to your let- 
terhead and write for 
detailed information. 
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Rulers 


School and Commercial 


Display Boxes 


For Rulers 


Striped Wood File Boards 


Clip and Arch 
Card Index Boxes 
Letter Trays 
Desk Files 
Ledger Arm Rests 
Meter Sticks 
Yardsticks 
Pencil Boxes 
Blotter Rulers 
Bulletin Blackboards 
Bows and Arrows 
Crickets or Noisemakers 
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Congress to Consider Education Bill. 

For some time there has been agitation with a view to 
establishing a Department of Education under the national 
government, with a Secretary of Education in the Presi 
dent’s cabinet. A bill creating such a department was in 
troduced at a previous session. It is now again before 
congress, and, under the title “Education Bill,” has been 
reintroduced into the Senate by Senator Thomas Sterling 
of South Dakota as S. 1337, and into the House by Repre 
sentative Daniel A. Reed of New York as H. R. 3923 Che 
bill has been referred to the Education Committees of the 


nh 


Senate and House. Public hearings will be held at which 
arguments for and against the measure will be heard 

A committee representing twenty-one national organiza 
tions headed by Miss Charl Ormond Williams of the Na 
tional Education Association recently called upon Senator 
Sterling and Congressman Reed to express appreciation ot 
their championship of the measure. \fter appropriate 
talks by members of the committee, brief responses were 
made by Senator Sterling and Congressman Reed. 

The purposes of the bill are: 

1. To create a Department of Education, with a Secre 
tary in the President’s Cabinet. 

2. To create a National Council of 100 representative 
educators and laymen. 

3. To encourage the states, by Federal Aid, to meet five 
educational needs of national importance, to-wit 

(a) The removal of illiteracy. 

(b) The Americanization of the foreign born. 

(c) The promotion of physical education. 

(d) The training of teachers. 

(e) The equalization of educational opportunities 

The late President Harding favored the creation of a 
Department of Education and so expressed himself in his 
message to Congress on December 8, 1922. 

It would appear that the increase in government expendi 
ture resulting from such a department would not amount 
to a sum that would noticeably increase tax burdens, and 
that the advantages of national support of and co-operation 
with the activities of the several states would far outweigh 
the cost of the department. 


“Allsteel” Representatives in Toronto. 

The McGregor Office Equipment Company now repre 
sents the General Fireproofing Company in Toronto. 

The offices of this firm, which have been established i 
the Federal building at Richmond and Shephard streets 
are completely furnished with “Allsteel” furniture and are 
modern and up-to-date in every way. 

The partners, D. G. McGregor and W. H. Vaughan, hav: 
had wide experience in handling the products of the Ge 
eral Fireproofing Company, and report a_ considerable 
volume of business in steel safes, counter height files and 
steel shelving. The fact that the company has a Toronto 
plant and always carries a large stock makes it possible to 
give delivery in a few hours on most lines. This is 
decided advantage, as more and more quick delivery is 
entering into the awarding of contracts 

The guiding minds of this company are men of expe: 
ence and fine business acumen, and their continued success 
is assured under the sound policies which tl 
adopted 


A New Pencil Price List. 


Henry Fera, manager of the house of A. W. Faber, | 
Newark, N. J., states that his company has just issu i 
new general price list which is complete in every res] 
and covers the entire line of lead copying and colored pe 
cils, pencil leads, artist and mechanical pencils, pen 

ers, rulers, colored rules, rubber bands and erasers 


This list went into effect on January 1. 
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Here’s a Good Everyday Seller 


After your customers have received one of our handsome 
new circulars, illustrating and describing this useful device, 
they won't rush out and demand one right away, but the 
advertising will pave the way to easy sales if your salesmen 
are on the job and call your customers’ attention to the 
many places he could use at least one of them. 


Sf Swinging Desk Stands 


can be attached to either end of any style desk, to wall or 
table and provides additional space that can be used for 
many purposes. The locking arrangement—which holds 
stand rigid in any position—is a simple, long wearing device, 
easy to operate and positive in its action. The wood tops 
are 14"x 18", furnished in either Golden or Natural Quar- 
tered Oak, Imitation Mahogany and Imitation Walnut. 


Catalog No. 5 List Each $6.00 


Attractive Discount on Quantities 


Handsome Attractive 
New Display 
Circulars Cards 
Now Ready. for Your 

Windows. 
Read Next Read Next 


Three Pages Three Pages 
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Fibre Board Card Index Trays 
First Dimension— Height 3 x 5 A Ea 6 


All Edges Strongly 
Reinforced 


No. 35 No. 46 


These Trays meet the demand for a Tray strong enough for permanent use but cheaper 
in price than wood. Made of tough binders board, covered with black and white marble 


paper. Corners and edges are reinforced 
with extra strong binders cloth. Have covers 
and easily adjusted steel follow blocks to keep 
contents in vertical position. Aside from the 
four sizes for standard record cards, one is 
also made to hold cancelled checks, notes, 
drafts or other papers up to four inches high 
by nine inches wide. A present day necessity 
for either office or home. No guides or cards 
sent with these trays unless ordered. 


35 
46 
58 
69 
49 







5x8 6x9 4A XQ Second Dimension—Width 







Made For All 
Standard 


Sizes 





No. 58 No. 69 


DIMENSIONS 


Capacity INSIDE OUTSIDE 
High Wide Dee; Higth Wid 
1200 3x5 Cards 34 in. 5gin. 11 in 144 in. 5z in. 11% in 
1200 4x6 Cards es ee 2” * — 2 
1200 5x8 Cards 54 ”’ 84%” Ll ” 64 ”’ .-”” ie” 
1200 6x9 Cards 64 ”" 98” WU” eee eee i 
2000 4x9 Papers 44 ’’ 987’ 133.” a”vhCUCUrelU”lCUU 


Card Cabinets with Fibre Drawers Vertical Letter Files 


These very durable Cabinets often serve the purpose of more 
expensive files. Cabinets are made of select hardwood, stained 


natural. Corner locked construc- 
tion. Drawers are of tough fibre 
board with cloth reinforced 






No. 235 No. 435 


corners ; 11" deep inside, like No. 35 trays but without covers. 
No guides 


Have steel auto-locking follow blocks on round rods. 


or cards sent unless specially ordered. 





N Outside Din 

« A 

235 2 Drawers for cards 3" x 5* 5 * 12 
435 4 % a - 3° x 5 93" 12 
635 6 3° x 5° 143° 12 
246 2 1" x 6° 6° 13 


No. 635 


This No. 225 Vertical Letter File is durably made of 
tough binders board, corners reinforced with black 
binders cloth, covered with black and white marble 
paper. Each file is equipped with set of 25 division 
A-Z guides and a compressor block for holding 





contents in vertical positior Packed in 
12" cartons, knocked down, folded flat, but v« 
12 set up without the use of tools. Made Let 
o- only. Inside dimensions 10" high, 12" wide, 103" 





[8] 


The fas Manufacturing Co. sonrcc Michigan 


New York—A. H. DENNY, Inc., 52 Park Place 


Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St 
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Fibre Board Vertical Transfer Cases 









Letter Shipped 
Legal Cap Knocked 
and Down 
Invoice Folded 
Sizes Flat 
Letter Size Legal Cap Size Invoice Size 
These Transfer Cases are made of strong, tough binders Vertical File drawer. Have leather pull for easy hand- 
board. The corners and folds are strongly reinforced ling. The assembling of cases is very quickly and easily 
with binders cloth. Made in two depths, 20 inches and done; no tools are required. Covered with black and 
24 inches inside. Longer sizes hold entire contents of white marble paper. Packed in individual cartons. 
No o Inside Dimensions <2 
’ os High Wide Deep 
a 920 Letter 10 inches 124 inches 20 inches 
= va ; ' ” ¢ ” ‘ ” 
a: Rape: a 940 Letter 10 124 24 
i a 930 Legal Cap 10 he 153 Cié«‘”’ 20 
Se 950 Legal Cap 10 4 1b” 24 
915 Invoice Re _. 20 


\s Shipped Knocked Down, Folded Flat 


Fibre Board Vertical Transfer Files 


Made in Letter and Legal Cap sizes. Letter size 
in 4, 54 and 64 inch capacity. Legal Cap size 5} 
inch capacity. Very compact, strong and handy 
transfer cases, much easier to handle than those of 
greater capacity. Dust-proof. Have drop lid and 
open side for easy reference to contents. Very 
durably constructed, covered with green agate paper. 
Have ring for pulling file from shelf. No. 1591 has 
double reinforced corners and is covered with black 
and W hite marble paper. 


Inside Dimensions 





High Wide Deer 
491 Letter 10 in. 124 in 1 in 
591 Letter 10 ”’ 124 5,’ 
1591 Letter 10" 128 FS 
69] Letter 10’ 124 6” No. 691 No. 591 No. 491 
492 Legal Cap eo * 54 54 


Fibre Board Vertical Letter Files 


Oftentimes it is advisable to have special corres- 
pondence, orders in process, bills of lading, in- 
voices, etc., at bend for quick reference. This 
file provides ample capacity for almost all such 
requirements. 

Files are dust-proof, have drop lid and open side for 
easy reference. Covered with green agate paper. 
Have ring on end for easy handling. A _ strong, 
compact, serviceable file at low cost. Each file 
equipped with set 25 division alphabetical folders 
and the following labels: Bills, Receipts, Invoices, 
Months, etc., for pasting on outside. 


Inside Dimensions 





High Wide Deep 
194 Letter 10 in. 124 in. 4 in. 
195 Letter 10 ”’ a Bes 
196 Letter 10 ”’ 1% °’ ae 
No. 196 No. 195 No. 194 294 Legal Cap 10” 15h "" 5h” 
f 10} 
The ff Manufacturing Co. monts>siieh 
e fe anu ac uring O. Monroe, Michigan 
New York—A. H. DENNY, Inc., 52 Park Place Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. 
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Business 
Gravitates toa 
Superior Article 





That’s why the sales of 


fice Metal Tabbed Guides 


have gone forward by leaps and bounds. Tabs are neatly and 
accurately made, nicely finished in black enamel, attached 
to a high grade of heavy pressboard by a method that elim- 
inates protruding eyelets that constantly catch papers when 
filing and finding. Sell Metal Tab Guides and make more 
money per sale—sell the kind that is so satisfactory from 
the user’s standpoint there’s never any question which metal 
tab to buy when additional guide equipment is required. 
jfe> Metal Tab Guides produce these results and meet 
these requirements 














tfc Metal Slant Tab Guides 


Make instant appeal to the user. Did you ever look at a set 
of #e Metal Slant Tab Guides in actual use? If not—do it. 
You will then appreciate the advantage of having tabs 
slanted at an angle that makes reading them no effort at all. 
Familiarize yourself with this fact and you can more readily 
talk and sell #2 Metal Slant Tab Guides. 


Furnished at Same Price as Regular 


On every order for #2 Metal Tab Guides amounting to 
$5.00 and over, we will supply the tabs slanted without 
extra charge. But you can sell them for more than regular. 








Sample sets of $e Guides, Folders 


Free To Dealers: ane index Cards. A big help in Selling. 


An Education for your Salespeople. 








The y hin Manufacturing Company x» 


New York—A. H. DENNY, be * * 
‘hi —Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 
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“Add the followin names 
to our mailing list” 











KEEPING MAILING LISTS 


right up to the minute is easy with 


™ BELKNAP 


ADDRESSING SYSTEM 


You need no cumbersome, expensive machinery—no outside help. 


Adding a new name to your lists can be done just as quickly, just as easily as an 
envelope can be addressed by your stenographer. 


And yet that stencil, so readily made, will give you more than 500,000 clear-cut, legible 
impressions without terminating its usefulness. 


Every feature of the Belknap Addressing System is just as high a development as the 
stencil—just as thoroughly efficient, just as modern in application and performance. It 
provides a machine and an equipment absolutely right for every business—no matter 


how great or small its scope of operation blazing a direct path to greater efficiency, 


closer customer contact, more sales. 


Owning a Belknap means potential contact 
with every prospect in the country 


More and more merchants are awakening to the great possibilities for a 
broader and better business horizon opened up by direct mail. .To the 
amount of territory, to the number of calls a salesman can cover or make 
there is a distinct physical limit—to the prospects that the piece of adver- 
tising matter, the sales letter or folder can reach, there are no bounds, either 
of number or space. The Belknap System will not only show you how to 
address these prospects in the most efficient and economical way; it will 
install a method | of keeping and using the names of these prospects that 
eliminates confusion, cuts down expense and keeps every bit of information 
ready for instant reference or us 


\ 


sent a ? , 7 > ” 
No tfs or pernaps the best are Belknaps 


Rap AppressING \JacHIne (0. — 


BELKNAP SYSTEM 


40-F WEST 23rd STREET, NEW YORK 
Offices in All Principal Cities 
Member of the National Association of Office Appliance Manufact 
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Sell more to each 
Customer 


Every item in the Polar Line of office 
specialties is designed for everyday use. 
There is at least one item that can be 
sold every customer in addition to his 
regular order. Conveniently and at- 
tractively displayed, these 40-odd office 
aids sell themselves. Their utility is 
readily recognized. 


Being in constant demand and yielding a 
good profit the Polar Line has steadily 
gained as a real money maker. 


Send for the Polar catalog. 


POLAR MANUFACTURING CO. 


119-121-123-125 No. Fourth St. 


PHILADELPHIA, PA. 
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(Other Lands—Continued 


Progressive Antipodean Newspaper. 


The diamond jubilee number Ni 
ald of Auckland, N. Z., dated Nove: 
recently received and for its sending we 
J. A. Hutchinson, secretary of the Rotar 
land and representative of the Burroughs 
Company in New Zealand. The Hera : 
sixty years old, and its diamond jubilee 
the anniversary was in every wa 
and important occasiot number 


sections of sixteen pages eacl 


- j 
to want 


were devote d to current news, a 


advertisements, and the remain 


| 


t} 


development of New Zealand and a histor 
itself, which forms not the least 

notable publication, which is illustrate 
New Zealand scenes, portraits promin 
founders of the journal, etc. \mong 


tising announcements was that 
of the General 
Mr. Hutchinsor 


Rotary ( which 


secretary 


interest! 


ic 


like 


net 


of the New Zealat 


Fireproofing Company an 
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Quake Increases Japanese Demand for Safety 


Boxes. 
One of the results of the rece 
been the growing demand for safe deposit 


t eal thquake 1 


vaults 
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safe keeping of important documents, securities and jewelry 


\ssist 


on the premises of banking or trust companies, says 


Phillips, 


Commerce 


ant Trade Commissioner R. ] 


report to the Department of 


the 
to 1,250 since the earthquake 


use at 
and in 


Tiive 
For 


has been reported that the number of safe deposit 


a 


*1 
l 


examp! 


Nippon Industrial Bank has increased 


similar 


a 


re 


el 


eC, 


be Xess 


Irom 


manne 


whereas only about 100 boxes were rented before the 
500 


aster at the Mitsubishi Bank, more th: 


service 


With this example of the increased use of safe 


box facilities, Tokyo bankers agree that a greatly ir 
number of them will have to be installed in all the |] 
the near tuture his represents an opportunity 
American manutacturer of safe deposit boxes s 
overlook 
Typewriting Progress in China. 

Mustard & Company, Remington  repres: 
China, organized something two vears ag 
known as the Remington Typewriter School a 
one hundred pupils have received instructio1 \s 
and typists, Chinese prove themselves to be ac 
very apt and quick to grasp the ess il ¢ 
movement ts rather more subtle i | qui 
some other races 

The school of Mustard & Company since its g 
in May, 1921, has been rapidly expanded unt 10 
ing, commercial subjects, stencil cutting and m 
ing and duplicating are taught as well as stenogr 
typewriting 

The enrollment includes Americans, Britis! rer 
sians, Chinese, Portuguese, East Indians, Swe 
wegians, Belgians, Poles, Japanese, Filipinos, B 
Chinese Eurasians 

The school awards proficiency certificates : 
the test being a minimum of eighty words a minut 
minutes with transcription without error 

Che difficulties in selling typewriters in China 
siderable owing to the fact that the writing machin« 


The 


Chinese 


be adapted to write 


ill 


tvpewriter 


are 


biter 
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yank 
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N° 60 the New 
Smith Premier 
Typewriter 


“Writes 
Like 


S-i-x-t-y !” 











“Sells Like S-I-X-T-Y!” 
Write for Dealership Proposition. 
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ing good typewriters. 


1.—Open Face Construction 


The trim, neat appearance of the NEW 
Smith Premier is due largely to this fea- 
ture. The entire line of writing is in sight 
at one time. There are no cross bars or 
rods to obstruct the vision. 


2.—Extra Size Platen Cylinder 


The platen cylinder on the No. 60 is 
134 inches in diameter, one of the largest 
to be found on standard typewriters. This 
greater surface also increases the dura 
bility of the platen and adds to its life. A 
single square inch of the surface receives 
proportionately fewer type blows. 

This extra surface gives a better grip on 
the paper and makes it easier to handle. 
There is no need to “spin” the platen 
cylinder several times around to put th 


ie ns: 
il iii: 60 




















THREE FEATURES 


THAT MAKE No. 60 A 
BETTER MACHINE for YOU 


OR more than thirty years, the Smith Premier Typewriter 
Company, one of the pioneers in the field, has been mak- 
The latest development is a machine 
that is far ahead of anything previously built, a machine that 
embodies all the regular features you would expect to find in 
a good typewriter and new ones developed extlusively for 


No. 60—The NEW Smith Premier Typewriter. 


Paper in position. Naturally a saving in 


time resuits. 


3.—Light, rigid, vibrationless carriage 

The carriage is suspended between race 
rails in which the rolls are at right angles. 
So firmly does this right angle suspension 
hold it that there is no shake nor wabble 
even when the carriage is at extreme 
right or left positions. 

On its roller bearings the carriage glides 
smoothly, almost without friction, from 
side to side, working hand in hand with 
the light touch to increase the speed and 
lighten fatigue in using No. 60. 

The carriage does not shift, it moves 
in a straight line past the printing po ne. 
Relieved of loose, cumbersome shifting 
mechanism, its speed in stopping and 
starting 1s greatly increased. 


These are just three of the many features that make the NEW Smith Premier 
No. 60a speedier, lighter, more compact typewriter than you thought could be built. 


SMITH PREMIER 
TYPEWRITER CO. 


376 Broadway 
New York 











Light, rigid 
vibrationless 
carriage 


Open Face 
Construction 


Extra Size Platen 
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What is most interesting 
to Business Men? 


Although baseball and golf have their appeal, business itself is 
undoubtedly the most absorbing topic, and, to be specific, his own 
particular business is of greatest interest to the average business 
man. The records and documents which sustain his customers’ 
confidence and regulate his dealings are the heart of his business 
and the preservation of those records is a matter of first interest 
and importance. 
SCHWAB SAFES are built for this service. 
That they accomplish it 
is proven by the many instances where their contents have been 
protected in the midst of otherwise total destruction. 
When you have Schwab proven quality to sell and the Schwab sales 
plan to assist and direct your efforts, you can make worthwhile 
profits in providing this essential protection. The Schwab line fills 
every business requirement and fits every purse; thus, every business 
man in your field is your prospect. 
Schwab Sales co-operation is described in detail in our book ‘“*The 


Schwab Way to Successful Sales.’” We’ll be glad to send it if you'll 
write us regarding your territory. 


THE SCHWAB SAFE Co. 


LA FAYETTE, INDIANA 
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lation in Shanghai 1s most cosmopolitan so that a dealer is 
obliged to handle machines which will take care of a num- 
ber of different languages. 

Mustard & Company were recently able to get a good 
story written around the portable machine in moving pic- 
ture production and this was shown in many of the largest 

cture theatres in China. There are over forty picture 


houses in Shanghai alone. 


The Lead Pencil Industry in Denmark. 


By Consul General Marion Letcher, Copenhagen, Denmark, t 
the Department of Commerce 


There is at the present time one lead pencil factory in 


Denmark, namely, The Danish Viking Pencil Works 


located on the Island of Amager, near Copenhage which 
supplies about three-quarters of ali the lead pencils used in 
Denmark. The factory in question was established in 1913, 


the year before the outbreak of the world war, in connec 
tion with the well-known Gosch Match Factory (H. C. 
Gosch’s & Co.’s Tandstikfabrikker og Aktietandstikfabrike1 
“Godthaab”), which had then been in existence for some 
sixty years. Although a separate corporation, nevertheless, 
it is owned and operated as a branch of the match factory 
mentioned above 

[The Danish Viking Pencil Factory is equipped with ex 
cellent facilities, and its working costs, such as light, power, 
etc., are reduced by the fact that it is run partly in con 
junction with the parent undertaking, the Gosch Match 
Factory. During the nine years of its existence, the fac 
tory has developed steadily and naturally, and has concen 
trated its efforts on the production of only two kinds of 
pencils, the “Viking” and “Rollo” pencils. In both of these 
pencils the graphite as well as the wood used are of the 
very best. For the pencil case itself only genuine Ameri 
can cedar wood is used. 

The graphite used in these pencils was formerly im- 
ported from the Siberian beds, but now it is obtained prin- 
cipally from America and Ceylon. The treatment and mix- 
ing of the graphite at the Danish mills is so thorough that 
frequently several months may be occupied in grinding the 
mixture into a satisfactory state for compressure into the 
threads which make up the graphite rod, and after this it 
is dried, calcined at a bright red heat, and treated with wax 

The “Viking” pencil is manufactured in all degrees of 
hardness. Writing pencils are numbered from 1 to 6, indi- 
cating the various degrees from very soft and black to 
hardest. The art and drawing pencil, “Rollo,” bears both 
letters and figures to indicate degree of hardness, from the 
softest and blackest, 6-B, to extra hard and very firm, 6-H 

Both the “Viking” and “Rollo” brands are in wide use 
throughout Denmark in state and municipal public serv- 
ices and industries, while in several other European coun 


tries they have been introduced in municipal and technical 


schools and in government and municipal offices. They 
have also been introduced in the Netherlands, America 
England, Australia, Norway, Sweden, Spain, Roumania, and 
other countries \ certain amount of the prepared leads 
have also been exported to the United States. Efforts are 


yw being put forth to find additional markets, both for the 


omplete pencils and for the leads themselves. The pres 
nt productior the Danish Viking Pencil Works is about 
200 gross daily, the factory employir g about fifty peo] le 


Fountain Pen Market in Belgium. 
Commerce Reports] Four American makes of fountain 
ens are well known in the Belgium market, writes Armand 
F. de Mulder, clerk to trade commissioner at Brussels. The 
chief competition met with comes from the “Swan” and 
the “Onoto,” of British origin, the “Bermond,” made in 
France, and a Belgian pen known as the “Nepper,” which, 


is assembled rather than manufactured by a stationer of 
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Are You Ready to 
Demonstrate the Truth 
of This Advertisement? 





Coue told the people how greatly the mind 
affects the body. Sikes tells the people how 
much the body influences the mind. 


Business men 


your town will read Sikes’ 
statement in the Saturday Evening Post on 
February 23rd. Retailers who can 
prove the truth of that statement by 
seating the prospect in a Sikes Office 
Easy Chair will get some worthwhile 










Pughous business 
S Tec 
F tin See the February 23rd 
You } nares, Saturday Even- 
On r “Ks ° 
at ing Post. 








SIKES 
COMPANY 
PHILADELPHIA 


Chairmakers for 60 Years 
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‘“Send Us an Assorted 
Order of Six Machines’’ 


That's what practically every dealer 







writes who understands the advan- 
tage of the ROBERTS ASSORT-* 
MENT PROPOSITION. 






He geis SIX machines assorted as de- 
sired. This assortment on his counter 
means a wider sales-appeal—because 
with this “assorted six” he can fill 
practically every requirement of hand 
numbering and dating that may arise. 








Incidentally, he makes a larger profit 
per machine as well as larger sales. 


ROBERTS 


‘umbering and 
Dating Machimes 


Model List Prices 


No. 49—Automatic Numbering Machine $7.50 
No. 47—Automatic Dating Machine... 7.50 
No. 37—Lever Number'ng Machine..... 7.50 
No. 50—Automatic Numbering Machine 10.00 
No. 48—Lever Numbering Machine.... 10.00 
No. 66—Metal Dating Machine........ 5.00 

















The Roberts Assortment Proposition 
on Six Machines 

SIX machines, assorted among Nos. 49, 47, 

37, 50, 48 and 66, carry the QUANTITY 

DISCOUNT. Put in a trial order on this 

basis. It cannot fail to work out to your 

decided advantage. 



















Descriptive Circu- 
lars for Dealers’ Use 
We 














have individual 


} 

] 

Mi aaa Model 49 
m circulars on each of the Automatic 
"} six machines. We also Numbering 
"™ have in preparation a Machine 


















new “SIX” circular, to 


ay 







, help dealers sell 
0 SIX Machines. 
0 Will be furnished 
min reasonable 








quantities, free of 
charge, imprinted 
on request. 
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814752 123456 


Style A Style H 


Style G 12345 Style G 


THE ROBERTS 
NUMBERING MACHINE CO. 


694-710 Jamaica Ave., Brooklyn, N. Y. 
Builders of all kinds of Special Numbering Equip- 
ments. Branches and Agencies in principal 
countries of the world. 















APPLIANCES 





February, 1924 


that name in Brussels. The “Nepper” is of comparatively 
small importance from a competitive standpoint. 

The cheapest pen in the Belgian market is the “Ber- 
which retails from fifteen to forty Belgian 
Prices on the English American make are 
practically the same for similar grades. Thus the 


self-filler, put out by the “Onoto,” retails for sixty-five Bel 


rancs 


mond,’ 
pens of and 


Satety 


gian francs, which is the same price as that asked tor ar 
American pen of exactly the same type 

Fountain pens are sold in Belgium by stationers, depart 
ment stores and book stores, and to some extent by jew 
elry shops for the more expensive types in gold or silver 
The customary dealer's discount from the retail prices fixed 
by the factory is 33% per cent base per dozen, increased 
by tive per cent for two dozen and by ten per cent for 
larger orders. One American firm gives forty per cent 
outright. Local dealers buy from the Belgian factory sales 
agents established in Brussels, which have travelers it 
covering Belgium and the Grand Duchy of Luxemburg 

Mexican Trade Conference Postponed. 

The American Chamber of Commerce of Mext 

notihed the ( hamber of Commerce of the United States 


held in Mexico 


has been postponed be aus¢ 


that the trade conference which was to be 
City, 


present situation in 


February 11-15 
Mexico. When business conditions ar 


more normal the holding of the conference will be agai 


taken 


Mexico ( ity. 


under consideration by the American Chamb 


Burroughs Uruguay Distribution in New Hands. 
Crocker & 
established by an 
took 
terests in Uruguay, from H. E 
Crocker & Co., 
two brothers, Allan and 


house 
War 


Company 


Company, an old Uruguay business 
American shortly after the Civ 
Adding Machine 
Watkins & Company, De 
offices in Montevideo, is 
Fred Crocker, sons of 


been 


over the Burroughs 


cember 1 with 
a firm of 
the 
sale of office appliances for fifty 


founder. Their business has successful in the 
years. Having a long 


established reputation and being familiar with the Sout! 
American adaptation of the selling methods of th 


Crocker & Company is well 


he States 

fitted to represent Burt | 
in its territory 

The 


Surroughs Machines as a separate department 


new representatives intend to operate the sale 


Sims, who has been a Burroughs salesman in the Arge: 


England for a number of years, has 
Crocker & 
Che 


manager of the Watkins 


Uruguay and 


entered the employ of 


tina, 
Conipany, 
Burroughs n 

Montevide 


ilso have been employed by e new ive! 


in charge of Burroughs work. 
and the ofhce 


zation 


Transvaal Association Elects Officers. 


Che Transvaal Stationers’ Association has elected t 


lowing officers for the current year: J. J. Simps 

dent: J. D. McKiever, vice-president. On the executive 
committee are F. King (Juta & Company), F. Dura: 
(Durand & Bowden), G. Simonet ( Hortor’s, Ltd D. M 
son (Jacobson & Company), J. Newmar 


Radford, Adling 
(A. Lawson, Ltd 


ton, Ltd.), A. Lawson Gs. | 
(Geo. Constable & Company 
Pencil Man on European Trip. 
Henry Fera, general manager of A. W. Fa 
Newark, N. J., recently sailed for foreign lands. Bet 
returning to Newark, he will visit the A. W. Faber 


works in Bavaria as well as other branches of 
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_the clip with a grip 
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Soon as 
you see it 


Be 
i? 
z —you know why a Collette 
4 Clip holds papers together un- 
‘is til they are stentiona//y sepa- 


rated. 


: Two advantages no other 
# clip ever had: First—serrated 
) sides that prevent slipping. 
| Second —the grip so placed 
that the clip can’t damage the 
papers. (The leverage is ap- 
plied a quarter inch inside the 
edge of the sheet.) 


The Collette Clip des the 
work you have been trying to 
do with pinsandordinary clips. 


If your dealer hasn’t yet 
stocked the Collette Clip, let 
us send yousamplesand a price 
list. Use the coupon below. 


COLLETTE MFG. COMPANY 
AMSTERDAM, N. Y. 





Collette Mfg. Company 
Dept. 3, Amsterdam, N. Y. 


Without obligation, please send me 24 Collette 
Clips and your price list. 


Name 





| | APPerrrernrreererrnererrec. Leer, ee eee 
Address ee 
City DONO s Sans een cee 


a De ale rs Name 
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Browne-Morse 


“A year and a half ahead” 


‘Time has converted this 
slogan into a truism. 


Next month in this 
space we will make an 
announcement that will 
convince the most skep- 
tical of our unquestioned 
right to use our slogan. 


Watch for it. 


Browne-Morse Company 


Muskegon, Michigan 
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Valuable Publication. 

The American Management Review, succeeding Person- 
nel Administration, is a valuable little publication issued 
monthly by the American Management Association, 20 
Vesey street, New York. 

The November issue, which is the one before us at the 

yment, contains a great deal of vital and interesting mat- 

The opening article is entitled “Managerial Achievement 
in Human Organization—Can It Be Measured,” by Sam A 
Lewisohn, vice president and manager of the Miami Cop- 
per Company. 

Mr. Lewisohn’s conclusion is to the effect that hidden 
sources of dissatisfaction should be hunted out and elimi 
nated \ perspective of the whole situation is requisite 
There may be excellent employment departments, high 
wages and good physical and hygienic conditions, yet there 


dissatisfaction because no method of con 


may be latent 
sultation is provided and there has been no appreciation of 
the value of safeguarding the status of the individual 
worker. Nor cat plant succeed in its organization when 
there is a tendency in the controlling powers to patronize 
the employees. We live in a democratic community and 
there is much more to managerial achievement in human 


lization than can be found in mechanical devices and 


The journal goes on to present various items of news 
iken from widely scattered sources on subjects apropos 
business management. These brief articles include the 
raining department of the Lakeside Press; apprenticeship 
training by the Brown & Sharpe Manufacturing Company; 
commercial training school of the Bell Telephone Company 
of Pennsylvania; employees’ benefit plant of the Curtis 
Publishing Company; educational course of the Carnegie 
Steel Company, and many other like items of interest. 
Recent books are reviewed and abstracts made in an in 
teresting and informative way. These reviews and abstracts 
are continued throughout the rest of the journal, which 
contains thirty-two pages, including the cover. It is a 
monthly review of management subjects and aims to take 
the substance of the best articles and to review the business 


ooks which come out from month to month 


A New Price List. 


T he Machine Appliance Corporation, 351 Joy street, 
Brooklyn, N. Y., announces the issuance of a new price list 
ore favorable to the trade than previous ones. The new 


list was mailed to the trade on January 15, becoming effec 


r Februa ] Any dealer desiring extra copies may 
ive tl ym re The company calls attention espe 
ially to a reduction in the list price of the “Ajax” eyelet 

$7.51 


Young Agency Takes Connecticut for O. K. 


Bruce F. Young Agency, 180 John street, Bridge- 


r ( pow ed Ss ( the s if 
\ O. K. Manutfa ( « pat ihey 
| et e O. K. lin ludes the In 
©. K ene QO. K erase and the 


Munson on Trip to Europe. 


the 
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The message 
of quality— 


In the conception, manufacture and 
distribution of Milwaukee Chairs 
the one feature given precedence is 
quality. And the entire Milwaukee 
Organization has gained distinction, 
favor and, above all, the confidence 
of the furniture world because it 
flourishesinan atmosphere of quality. 





Every Milwaukee Chair is the result 
of this everlasting endeavor to obtain 
the highest degree of quality. To 
that end Milwaukee Chairs are de- 
signed to obtain the ultimate in 
chair comfort as well as greater 
stability. They are manufactured 
by skilled craftsmen according to 
modern and generally accepted qual- 
ity methods. They are distributed 
and sold at a reasonable figure con- 
sistent with the abnormal grade of 
the merchandise. 


Write for the Milwaukee Catalog and 
be convinced. 


THE MILWAUKEE CHAIR COMPANY 


EXECUTIVE OFFICES 


624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 






No. 240W 














96 OFFICE 


APPLIANCES 


February, 1924. 


NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 
President, Ivan Allen, Atlanta, Ga.; First Vice-President, Frank L. Severance, Chicago, Ill.; Second |’ice-President, Fred P. 


Seymour, Chicago, Ill.; Third Vice-President, E. H. Sell, Columbus. O.: Treasurer, A. H. Childs, Chicago, I/Il.; 


Auditor, 


Edwin I. Baer, Canton, O.; General Manager, Fletcher B. Gibbs. 403 Conway Building, Chicago, Ill.; Secretary and Counsel, 


Mortimer W. Byers, 41 Park Row, New York, N. Y. 
DIRECTORS—STATIONERS 
A. J. Waiker, Minneapolis, Minn. 


A. B. Pembroke, Salt Lake City, 
Frank R. Welsh, Philadelphia, Utah 
Pa. William B. Ward, New York, N. Y. 
Sam —y Dallas, Tex. C. W. Seely, Topeka, Kans. 
William hmiederer, St. Louis, Howell D. Melvin, San Jose, Cal. 
Mo. Milo a Grand Rapids, 
Frank J. Koch, Des Moines, Ia. Mich 


DIRECTORS—MANUFACTURERS 


W. S. Stafford, New York, ear Weston, Dalton, Mass. 

x. ¥. W. A. Sheaffer, Fort Madison, 

Sidney E. Collins, Chicago, Il. Ia. 

E. 8S. Towne, New York, = Charles P. Garvin, Boston, Mass 

Harry C. Sharp, Camden, N. J. Geo. E. Parmenter, Sandusky, O 

Jas. R. Armington, Framing- George R. Burkhardt, Holyoke 
ham, Mass. Mass. 


Place and Time of Next Meeting-—Gibson Hotel, Cincinnati, Ohio, October 13-17, 1924. 
SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Proposed Specifications for National Index. 

The National Association of Stationers, Office Outfitters 
and Manufacturers is preparing to furnish its members with 
the National Index, which was announced in the January 
issue of Office Appliances. The details with some slight 
exceptions have been worked out, and both dealers and 
manufacturers appear to be enthusiastic over the idea. 

The National Index will be primarily designed as a con- 
venience for the buyer or salesman of the dealer, and will 
facilitate the distribution of the products of the manufac- 
turers in this field. To put the plan into operation, the 
National Association is anxious to obtain from all the man- 
ufacturers in the field not less than 2,000 copies of their 
price list or catalogue, reduced to the smallest compass 
compatible with the purpose in view. 

The size of sheets should be 11 by 8% inches, corners 
rounded. Sheets should be of a good quality of bond 
paper, No. 20 substance if the standard 1/5-inch gauge wire 
is used in the ring binders of the National Index, or of No. 
16 substance if it is decided to employ rings of %-inch 
gauge. These points—the gauge of the rings—are as yet 
undecided. The sheets should be punched on the 11-inch 
side with three round holes—diameter to be decided 
spaced 8% inches from center to center of outside holes. 
In order that lists may present the same general appear- 
ance, the Association purposes to submit samples of type 
faces preferred. No illustrations will be used, and leaves 
will be printed on two sides. 

The heading on the first sheet should carry firm name, 
street address and telephone number, and may be continued 
on subsequent sheets if desired. Each manufacturer may 
use aS many pages as he requires to cover his lines in 
condensed form. 





Titles and descriptions should be as brief as possible; 
footnotes are permissible when absolutely necessary. No 
one item under a title may occupy more than a single line. 
The copy is to be set in three columns where the class 
of merchandise permits—otherwise in two. Arrangement 
of the copy is optional with the manufacturer. 


To carry out this service the Association purposes to 
give to each dealer member of the organization a binder 
to hold sheets 11 by 8% inches fitted with three rings 
centered 8% inches between outside rings, bound in full 
slate-colored canvas, stiff covers; center of front cover to 
be printed in black ink, “National Index.” Each binder 


will be fitted with a set of index leaves permitting the dif- 
ferent lists to be indexed by commodities. In the center 
of each one of the index leaves will be printed the names 
and addresses of those of the members of the Association 


among the manufacturers who are making the commodity 
or commodities indicated on the index tab. 

The National Index service will be supplied to dealer 
members without extra charge, providing the buyer or 
salesman with a commodity index which will supply com 
plete information with regard to the names and addresses 
of scores of manufacturers with condensed lists of goods 
made by each, with stock numbers, brief descriptions and 
list prices. 

This proposed service is viewed with interest by dealers 
and manufacturers. It will place in the dealer's hands in a 
single binder digests of the many manufacturers’ lists to 
which he has occasion to refer. Manufacturers are in- 
terested because it enables him te place in the hands of a 
large number of distributors his complete list in a con 
densed form, but nevertheless in a manner which will in- 
sure its permanency on the dealer's desk. It is a condensed 
catalogue service, any page of which may be revised by 
the manufacturer at any time and new sheets substituted for 
old. It will not share the dusty fate of the average cata 
logue, but will be always ready at the right hand of the 
man who has occasion to reter to it. 


Southern Division of National Association to Meet 


at Tampa. 

The Southern Division of the National Association of 
Stationers, Office Outfitters and Manufacturers will meet 
at Tampa, Fla., on March 20 and 21. The president of the 
division is Leo F. Johnson, head of the Florida Office 
Supply Company of Tampa. 

The Southern Division includes nine southern states, each 
represented by a vice-president, as follows: Pelham Durant, 
Bidgood Stationery Company, Mobile, vice-president for 
Alabama; Rox Cowley, Rox Stationery and Gift Shop, 
Pensacola, vice-president for Florida; John M. Cooper, 
Foote & Davies Company, Atlanta, vice-president for 
Georgia; Victor Colomb, Palfrey-Rodd-Pursell Company, 
New Orleans, vice-president for Louisiana; T. C. Holmes, 
Holmes of Mississippi, Jackson, vice-president for Missis 
sippi; R. M. Pound, Pound & Moore Company, Charlotte, 
vice-president for North Carolina; Charles C. Muller, the 
State Company, Columbia, vice-president for South Caro- 
lina; C. H. Howell, T. H. Payne & Co., Chattanooga, vice 
president for Tennessee; E. Clifton Wilson, Wilson Sta- 
tionery & Printing Company, Houston, vice-president for 
Texas. 

It is expected that the convention will include large 
delegations from several of the southern states and the 
Tampa dealers are making elaborate plans for enter- 
tainment. 
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Time—time is the most impor- 
tant thing in the world—and he 
who uses it best succeeds best 


The sun-dial measures off little 
pieces of eternity. 


Little pieces of eternity that must 
be used while they are here — for 
once passed they never can be 
retrieved ! 


In some hands they are intangi- 
ble fragments of small worth, 
lightly tossed into the everlasting 
discard. 


But for those who have seeing 
eyes and comprehending minds 
they are realities of first impor- 
tance, that must be put to imme- 
diate and utmost service. 


Into these little fragments of 
eternity the Mimeograph packs 
a peculiar quantity and quality 
of worth while work. 


As a tool for cramming into the 






MIMEGGRAPH 
APH) 
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speeding hours an amazing 
amount of skillful service, the 
Mimeograph is a supreme 
achievement. 


Its regular hourly output of five 
thousand well printed duplicates 
of letters, bulletins, forms or 
designs has saved, for commer- 
cial and educational institutions 
throughout the world, an incal- 
culable amount of time—there- 
fore an uncountable sum of 
money. 


What others have found so neces- 
sary, surely must be worthy of 
your immediate consideration. 
The A. B. Dick Company, 
Chicago, will send, without 
charge, booklet T-2, which may 
give you some new ideas con- 
cerning the importance of time. 
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Sorting Devices 





No. 912 LETTER SORTER 


15 Guides Indexed or Blank 

25 “ “ -Z 

31 - ” 1-31 

48 “ “ States 

100 “ “ 1-100 
SPECIAL INDEXING IF DESIRED 


Also sizes for Checks, Sales Slips, 
Invoices, Bills of Lading etc. 


LEDGER POSTING TRAY 








Made to accommodate any size sheet 
and indexed in any manner to fit the 
needs of a business. All sizes in stock. 





CATALOGUE SENT ON REQUEST 





THE KOHLHAAS COMPANY 


MANUFACTURERS 
INSTANT REFERENCE FILES 


183 N. DEARBORN ST. CHICAGO, ILL. 
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New Concern at Raleigh, N. C. 

The Carolina Typewriter & Office Supply Compa: s 
the name of a new concern recently organized at Raleig! 
N. C., by R. R. King, president; J. J. Towler, vice-president 
and E, L. Layfield, secretary-treasurer The new cor 
is located at 105 West Martin street, and handles adding 
machines, rotary duplicators, typewriters and off 
plies generally 

Mr. King is one of the old guard in the ranks 
He started his 
a postoffice clerk in Danville, Va., acting as local ag 


the Smith-Premier and Bar-Lock typewriters. In 1898 
his 


writer men work in this tield in 1895 


accepted a position as traveler for the Bar-Lock, 
tory comprising Virginia, West Virginia and North ¢ 
lina. He was then the only typewriter salesman 

road tn that territory and attracted no little attentio 
reason of his original and convincing demonstrations ¢ 
devised a special carrying case equipped with folding legs 
so that he would never be handicapped for the want of a 
table. 
anywhere 


He was always ready to demonstrate his ma 
\ rotary Neostyle was also a part of his « 





R. R. KING 


ment. He used it for advertising purposes, at 


time taking orders for the machine itself He ust 
hotel winduws to good advantage in getting out his 
ciled advertising announcements, following thet 


personal calls the next day 
In 1900 Mr. King was made manager ot a su 
Wheeling From 1902 until 1904 he was manager 


Boston office of the Smith-Premier. From Bostor 
sent to take charge of the Philadelohia office and f 
he went to New York as manager of the Sn 
office in that city He remained in this posit 
consolidation of the Smith-Premier and Re 

ests in 1911 except for one year during which 

of the typewriter business In 1912 he was sent 


mond, Va., as manager of the Remingtor 
until 1920, 

Mr. Towler is a prominent business man of ileig 
1s president of the Boyla Pearce Comy 
the firm of Barber & Towler, and a director 
zens’ National Bank 


Mr. Layfield is a well-known commercial 
He is president of King’s Business College 
( harlotte. N. ¢ said to be the two largest 


in the Carolinas. 


Boston Stamp and Stencil Club Election 


At the annual election of the Boston Stan &, 
Club the following officers were elected —— e 
(Frat k ] Spaeth), presidet t: ( harl S B V« 


Hill Ener iving Company), vice pre sident FE ¢ 
(Roston Stamp & Steel Ener i\ 
H. E. Edwards (T. J. Edwards, In treasuré 
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Gear your stocks for big profits 
by ordering your 


“XXth Century” Coolers now 


‘“QNorRY, Smith, but my stock hasn’t arrived,”’ 

has diverted many an old time customer to 
a competitor’s store farther down the street. 
Smith’s half-hearted, ‘“‘All right, George, I'll 
come in later,’’ is notice that you can still keep 
him on the mailing list—but not for a “XXth 
Century”’ Cooler. For Smith, typical customer, 
wants his cooler on the same sweltering day 
that brings him to your store—and so he buys 
one from the man who has it. 


The dealer who has a full stock of ““XXth Century’”’ 
Coolers on the floor before the summer rush begins— is 
fortified against embarrassment and loss of profits. He 





doesn’t have to sell—he merely has to take orders. This model is excellent for use in 
Because ‘“‘X Xth Centuries’’ are known the country over banks, offices, hospitals, lunch 

° A rooms, hotels, restaurants, etc 
as the most efficient coolers made—and are in great Check up on these prospects now 


and place your order early. 


demand in offices, factories, banks, stores, hospitals, etc. 


Sanitary and economical 


WATER in ‘“‘XXth Century”’ Coolers is cooled but never 
touched by ice. The patented faucet and seamless con- 
struction prevent them from leaking—and they are 
easily cleaned and kept cleaned. Their distinctive 
design and neat all-white, art green or mahogany finish 
blend well with the best office furniture. Now, more 
than ever, office managers are realizing the necessity for 
installing these convenient, good looking coolers in 
their offices. 





Write for prices 


UMBRELLA STAND 


BEGIN early to plan for a prosperous cooler season 
Made"of “Fibrotta,’’ they are ex 


for ““XXth Century”’ Coolers always sell and yield a cellent for use near water coolers 
good harvest of profits. Don’t wait until demand over an wees See on 

° ° not lea an arip a 
whelms you, but write to-day for prices and your copy the floor 


of the “‘XXth Century Book of Coolers.’’ If your job- 
ber does not carry ‘““XXth Century”’ Coolers, address 
Cordley & Hayes Company, 12 Leonard Street, New 
York City. 


rT . a | 
XXT# CENTURY It Lasts! 
CUSPIDORS 
They are sanitary and easily kept 
s Warm water ani a brush will 
make them clean and bright as new. 
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Filing Cabinets 
Sectional 
Battery 
| , @ | Counter-Height 


Fr 
Safes it a 
B" Label Mode! I 
Commercial eee — a 
Model 1. 
| 
t 
. _ Steel 
; ’ =—= Desks 
[ | / All Sizes 
, and 
J | e ©" Patterns 


The only Metal Waste 
Basket with Rubber 
Cushion Corners 


—found where 


Counter Height Units save time, steps and office space 


Builders of Profit for YOU / 


A Complete Line 




















i 





Repeat business and many ready sales 
profits are assured with this complete line 
of our high grade Steelcase Counter-Height 
Equipment. Users start with one or more 
units and add to their equipment gradually. 
This means steady, profitable business. 


STEELCASE 


COUNTER - HEIGHT 
UNITS 


aid in better office lighting and ventilation—-do not 
obstruct view of workers at desks—and each cabinet 
is a complete filing unit itself. When arranged in 
counter formation, we supply unit tops to cover cab- 
inets. It is made of Steelcase Sectional Linoleum 
making an unbroken working surface. 


Dealers everywhere find the Steelcase Line of Counter- 
Height Filing Equipment a real substantial source of profit. 


Write for Dealer Information and Literature 


Metal Office Furniture Co. 


Grand Rapids - - Michigan 
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Salmagundi 
Fifteen Years Ago. 


Brief Mention of Articles and News Items in 

the February, 1909, Issue of Office Appliances 

Which Will Start the Old Timers to Reminis- 
censing. 

Prof. W. D. M. Simmons, secretary-treasurer of Draugh 
ton’s Practical Business College, Pittsburgh, Penna., pro- 
posed a universal keyboard for typewriting machines. The 
National Commercial Teachers’ Federation took the sug 
gestion under advisement 

Charles B. Price, secretary of the Remington-Sholes 
Typewriter Company, was appointed receiver of that cor- 
poration. 

A. W. Yancy was made manager of Ledger, Sons & 
Company, London, England. That company had been 
appointed exclusive representative in Great Britain by the 
L. C. Smith & Bros. Typewriter Company. The transac- 
tion was arranged by M. S. Eylar, then managing director 
of the foreign business of the L. C. Smith & Bros. Type- 
writer Company 

B. A. Tuttle and C. E. Gearley organized the Typewriter 
Shop at South Bend, Ind. 

Modest was the announcement of a new departure which 
has since commanded a widening market “By the use 
of compressor, or the printing method, instead of im- 
pact and the hammer stroke, a company which was organ- 
ized at Hartford, Conn., intends to put on the market an 
absolutely noiseless typewriter.” 

Gilbert Bb. Pelton, who was sent to Australia by the 
Remington Typewriter Company, returned to headquarters 
after a tour of three months, which logged 30,000 mules 
A dinner was held in his honor, at which Mr. Pelton was 
presented with a rosewood walking stick 

The purchase of office equipment by a Kentucky court 
was questioned on grounds of legality of the methods en 
tailed. Four correspondence machines, an adding machine 
and four book-typewriters were involved in an injunction 

The Wahl adding and subtracting attachment was being 
furnished on the new Model 11 Remington typewriter 

Thomas Oliver, inventor of the Oliver typewriter, passed 
away suddenly at Chicago. He had perfected a cotton 
picking machine, and was preparing to go to Texas to dis- 
pose of the invention. 

Various annual dinners were recorded, including those 
of the Chicago Stationers’ Association, January 16; Sta- 
tioners’ Association of New York, January 13; Boston 
Stationers’ Association, January 26; Pittsburgh Booksellers’ 
and Stationers’ Association, January 26. 

R. H. Baxter contributed “Twenty Years on the Road.” 
He recorded the development which had taken place since 
he began traveling to the stationery trade. 

The fifth annual convention of the National Association 
of Stationers and Manufacturers was scheduled for July 
16-22, 1909, at Toledo, Ohio 

A description was printed of the new plant of the L. E. 
Waterman Company at St. Lamberts, Quebec, Canada. 

The Conklin Pen Manufacturing Company was _ incor- 
porated with capital stock of $200,000 to take over the busi- 
ness of the Conklin Pen Company. 

Senator Tillman, of South Carolina, broke into the lime 
light by trying to frank a typewriter from his home to 
Washington. The postmaster demanded that he pay $16.00 
postage on the machine, whereat the senator declined to 
comply, because he didn’t want the machine $16-worth.” 

The institution of Meyer & Wenthe, pioneer rubber 
stamp and stencil manufacturers, Chicago, Ill., was the 


subject of an illustrated article. 
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“‘Satisfaction’’ 


Ask the Dealer 


who handles 
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Highly Illustrated House Organ. 
The Ingersoll Graphic, volume 1, number 1, recently 
arrived. So far as we know, this is the only trade paper 
published in rotogravure. It contains eight pages and 
handsomely illustrated by the rotogravure process. Thre 
screen stars are shown as they appear in an Ingersoll 
holiday advertisement, each using an Ingersoll pene 
They are: Hope Hampton, Irene Rich and Louise Fazend 
Wesley Barry also appears, pointing with pride to his [1 
gersoll pencil, and in the lower left hand corner of tl! 
first page, we find none other than the president of 
United States and Horace A. Wade, the boy novelist 
Prize window displays are shown in a spread in 
center of the page. $250 in prizes are given away eve! 
month for the best window displays. 
Announcement for the Fall and holiday campaign, 


tures of prominent screen stars using Ingersoll 
and of prominent men including Admiral Sims, 


Bryan, Billy Sunday and others are presented 





m 
’ 
DEALERS! } 
2 )9 Pictures ot the factory and i the processes 


® facture are also given 


Behold the Undeniable Truth! i? The editorial page is interesting and timely 


al eel et el a a 


[io 


The business problems of today are 
the same generally as the problems of 
yesterday, with this ONE BIG EX- 
CEPTION AT TODAY’S PROB- 
LEMS MUST BE MET IN A NEW 
WAY. 


Every business concern at its incep- 
tion knew of any number of things it 
would be necessary to meet and over- 
come, but (and mark this) only they 
grew big who gave thought to those 
things—who had vision to see—that 
stiff competition and past practice do 
not mix well. Those concerns grew 
because they seized an opportunity to 
develop their businesses along lines 
that, with close attention to duty, gave 
them “the jump” so to speak. They 
made their policies and the practical 
application of these policies mesh in a 
way that empowered them to give sat- 
isfaction and receive profits. And 
profits mean successful business. 





Our plan of dealer distribution on 
Carrib No-Vary Carbon Papers and 
Typewriter Ribbons is now bringing 
continued profits to many dealers. 

We shall be glad to give any live 
dealer, who is interested in furthering 
the growth of his business, the full 
details. 


Give this your thought—and then 
use your own good judgment. 


Carrib Mfg. Corporation 


EAST ROCHESTER, N. Y. 
Branch Offices: 


15 West 44th Street 930 West 7th Street 
New York City Los Angeles, California 


_ -_ >_> -* SS eS ee 8 ee, 8 ee, 8 ee, 8 ee, 8 ee, 8 we, * ee 
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Sundstrand Providence Man Leases Quarters. 

George D. Colvin, district manager of the Sundstrat 
Adding Machine Company, who has been connected wit! 
them during the past six years, has leased the entire second 
floor of the building located at Empire and Chapel streets 
and expects to move about January 15. Part of the new 
quarters will be devoted to a school of instruction of touc! 
system and calculating on the Sundstrand machine 

Objects to Use of Corporate Name. 

The Lincoln Typewriter Company of 298 Liberty stree 
New York, N. Y., has notified the Lincoln Typewrite: 
Company of Lincoln, Nebr., of their objection to the 
of the name, which is the trade marked name of the New 
York company. They state that the names “Lincoln Type 
writer Company” and “Lincoln Rebuilt” are registered 
trademarks at the proper office in Washington, D. C 


New “Ticonderoga” Pencil Assortment. 

An attractive new pencil assortment box of the Jose] 
Dixon Crucible Company is the “Ticonderoga,” named 
the pencil, which, in turn, derives its name from the 
old fort where history was once made on the shores 


Ar 


ii 


m ha oI) 
al 


| i 


NEW DIXON PENCIL CARTON FOR “TICONDEROGAS 


Lake Champlain. The cut-out shows the old fort in sunset 
colors against a blue background. Decorations art 
color, showing colonial scenes. Whichever way the x 
turned the fort is presented to view. The pencils 
box are, of course, the Dixon “Ticonderogas.” 
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A Real Leader for Filing Cabinet Sales 





1301 
SECURIFILE 
with Filing Drawers open showing 
Progressive Steel Roller Suspension. 






[FILE 


Every territory has hundreds 
of prospective customers that 
never have been asked to buy 
Steel Filing Cabinets. 


This lucrative field can be 
made to produce scores of new 
accounts. 


Use the Security direct-by- 
mail selling campaign on Securi- 
files in your territory. It will 
help you get this business. 


Write for complete information 
on how to sell more Steel Filing 
Cabinets. 


Made in Letter and Legal Sizes, car- 
ried in stock in Green and Mahogany. 


Furnished with or without lock- 
ing device. 


STEEL EQUIPMENT CORPORATION 


NEW YORK, N. Y. 


AVENEL, NEW JERSEY 


NEWARK, N. J. BOSTON, MASS. 


Makers of the full line of Security Steel Office Furniture 
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FLEXIBILITY—Several different forms of ruling may 
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ler, used in 


necessary. 


Indexing and grouping make loose leaf Columnar outfits preferable to bound books. 


ILLUSTRATIONS OF ADAPTO COLUMNAR FORMS 
Form 701-12 Right 


Column heading 
can be printed in. 
Index grouping 


} scan be arranged. Any 


numbe r of 


Columns. 
Compactness 
and economy. 

































































































































































































































































































































Left Page 


3-Columns, Item Space and 4-Columns 


= 3 
seenie greene ore cos + + coro Soreroes 
seuss 8 Hrehenm Fidaveie treet @ Sam a ist s0vw avaveone 
DOUBLE PAGE FORMS—DIVIDED COLUMNS 
Number Columns Sheet Size Punching 
330-19 19 lixl4 4-5 /16-2% 
360-22 22 Ilx17 4-5 /16-2% 4-Colun 


ans. Item Space and 4-Columns 


=: = SS 7 
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CLASS W—COLUMNAR BINDERS 


LIST OF STOCK SIZES 


Size of 
Sheet 
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of Posts 
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IRVING-PITT MANUFACTURING CO. 


NEW YORK KANSAS CITY, MO. CHICAGO 


LONDON, ENGLAND PARIS, FRANCE 


ZURICH, SWITZERLAND— BRUSSELS, BELGIUM 
The Macey Company, Ltd ‘‘aribonum Société Anonyme Caribonum Société Anonyme. Caribonu Sociét Anor 
65-66 Houndsditch 10 rue de Seze 29 Schut ngasse 12 & 14 ru ae i Ba 
BUENOS AIRES, SOUTH AMERIC A MONTEVIDEO, SOUTH AMERICA TORONTO, ONT CANDADA 
Lamson Paragon (South America) Ltd Lamson Paragon (South An erik Lt THE BROWN BI (OTHE RS, LIMIT! 
Cangallo 462 25 de Mavo 41 Corner of Sir Pearl Sts 
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Dow Company Occupies Its New Building. 

The Louis F. Dow Company, Ltd., St. Paul, Minn., is 
now located in its new building on University avenue. It 
is a modern fireproof structure three stories high, equipped 
with automatic sprinklers. The new plant speeds deliv 
eries to customers, as a day is saved in freight shipments 
over the time required for deliveries from the old plant 
The first floor houses the retail department, which serves 
buyers in the Twin Cities and out-of-town customers who 
come to St. Paul to do their buying. The company has a1 
extensive trade through the Northwest, specializing on sup 
‘lies of all sorts for banks. The factory and sales depart 
nent comprise a staff of about 500 

Included in the first floor displays are a comprehensive 
line of office furniture and fixtures, and seaiiie and fir 
\ vault engineer has charge of the latter lines 
An architectural department, which plans installations tor 


new and remodeled buildings, is also on the first floor 


The composing department occupies the forward end of 
the second floor. About thirty men are engaged here, the 
printing materials supplied by two Mor otype mat hines 
Adjacent to the composing room is the rubber stamp de- 
yartment, producing all requirements the lines ( 

} { 


stamps and seals 


This business was established by Louis F. Dow in 1902 


on his return from military service in the Philippines. It 
was a modest print shop on Third street. The business has 
grown with the ensuing vears, and has given evidence ot 


its expansion in the new building. The original investment 
vas $200. The present value of the building and equipment 
is about $1,000,000 


Tablet Company Organized at Chicago. 
The Chicago Tablet & Stationery Company, 3711 S 


Ashland avenue, Chicago, IIl., has been incorporated witl 


capital stock of $90,000 and 1,500 shares of no par valu 
present the company will contine its efforts to tl 

nanufacture of correspondence and school tablets, ch 

ire sold through the jobbing trade. For the office supply 

trade the ompany produces stenographers’ note ooks 

pads, etc. D. A. Heffner is president, treasurer and mat 

ager of the company; U. R. Tannehill, vice president: O. M 

let secreta C7eK S. Melvin, d t D. A ren 

s also secreta ( ager of The ¢ il Tablet } 

‘ gy ( ( | bus Oh oO 


Woodbury a Vice- — of ee eer. 


Ben Woodbury een appointed a pres 
Kellogg Switchboard & Supply Company, Chicag 
He makes his headquarters at the factory His care 
e Ke vg started in 1905 as a ‘ es 
Late ecal eling salesn Minnesot Wis 
1 Ol ganizing the sales staff 
t ( s t he erect n . 


Wholesalers Follow Des Moines Plan. 
Des Me conventiot 
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“ALL 
THE 
WORLD 
LOVES 
A 
WINNER” 


INDICATOR 


60432 1 


ression of ligures 


THE AMERICAN VISIBLE (the only 


visible) is the modern, “up-to-the-minute” 
numbering machine 
ts visibility, it has NO EQUAL 


vothness of operation, 


In additi 


AT ANY PRICI 


sper ’ iracy ; furability 

Its s ive grow faster than those of any 
other numbering machine 

More are being sold to-day than ever before. 


DEALERS : re You Sharing In 


Our Success? 


Have you singled out this machine as a leader? 

D you know that large corporations all over 
the untry are discarding the old style blind ma- 
chines and _ replacing them with American 
Visibl 

Our lers imprinted with your name bring 


PRICE: Wests! {!—three movements... 15,00 
AMERICAN NUMBERING MACHINE CO. 


220-230 SHEPHERD AVE., BROOKLYN, N. Y. 
CHICAGO BRANCH, 123 W. Madison Street 
Foreign Branches: 
VICTORY-KIDDER PRINTING MACHINE CO., LTD. 
66 Houndsditch - London 
CARIBONUM SOCIETE ANONYME 
10 Rue de Seze - Paris 
RICHARD WEINIGER 
Singel 276 - Amsterdam 
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A most comprehensive 
line of superior Loose Leaf 
Merchandise manufac- 
tured with the same dis- 
criminating care that has 
distinguished B & P Prod- 


ucts for almost a century. 
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Wisconsin Manufacturers Show Products. 
Late in 1923 the annual Wisconsin Products Exy 
vas held in the Auditorium, at Milwaukee, Wis 


vere shown the products of the leading manutact 


the state, including several in the office machinery 
onery fields. Various associations in agriculturs 
dustry supported the expositio: hich attracted 


dance of approximately 70,000 during the week 


here ere 25) displays, grouped in allied lines Or 

er f ere shown hi d manuf 

S (1 most ré ex uibits i 
lisp i \ Ip i d pa] lt r\ 

1 received much attention trom visitors L 

nterest ot school childrs in essav contest 
ducted, taking in pupils in the seventh, eighth 

les \ group of 175 children was brought toge 
the auditoriun vhere they received a liberal educat 


the national al d mdustrial resources ot the State 


ibilities for deve lopment 


\mor £ the exhibitors tron this eld were 
Demountable Typewriter Company, Fond du | 
This ompany s product s the only typewritel! 








EXHIBIT OF THE HEINN COMPANY AT THE WISCONSIN 
; 4 


RODUCTS EXPOSITION, HELD AT MILWAUKEE, WIS 
tured in Wisconsi The machines on display incl 
regular eleven-inch, the fourteen-inch and the eight 
inch carriage typewriters, with both the regular and 
oiseless platens. The machines were finished to c 
spond with office furniture and fixtures, such as oal 

nut and mahogany. There was shown also a nickel-plate 
Demountable., suitable for use in offices finished 

his display was under the supervision of Wm. C. kre 


Company, 432 Broadway, Milwaukee, representati 


the Demountable in that city. Expert typewriter sales 
and mechanics explained the features and improve 
of the Demountable machine his exhibit aroused 
deal of interest 

The Heinn Company, 348-54 Florida street, Mil 
\WWis Chis was an unique display of the various 


feinn catalogue binders. It showed the remarkable 


of the loose leaf system, and the various uses 
modern manufacturers have put th binders 1 
vere ¢ examples of the work done tor 
oft the foremost industries of Wisconsin These 
vere classified alphabetically re iling Hetnt 
inufactured for 117 different corporations [1 
this arrangement, the exhibit divided 1 
tinct groups. No. 1 showed wor lone for exhil 
Wisconsin Products Exhibitior of which appt 
] ] 


ftv-seven per cent use Hein talogue 
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Welded Case— 
No Rivets 


Solid Brass 
Hardware 


Green, Oak and 
Mahogany Finish 


Patented 
Progressive Roller 
Suspension 


Finished End 


Case 














*“Allsteel’’ Vertical 
Letter File 
Number 104 - V.L 


The Advantage of Wide Recognition 


The dealer who handles the best known line 
always enjoys a distinct sales advantage. All- 
steel office equipment is known every where. 


The advantage of the wide recognition ac- 
corded Allsteel products is best measured by 
the sales of Allsteel dealers. 


If you want this advantage plus the benefts 
of the complete line, write now for further in- 
formation. 


The General Fireproofing Company 


Youngstown, Ohio 


Export Dept.: 438 Broadway, New York—-Cable Address ‘‘Genfire, New York’’ 





The Complete Line of Office Equipment 
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Adapted to 
Touch System of Operation 


The new OLIVER keyboard represents the best thought 
of engineering brains applied over many years ot study. 


This new three-bank keyboard is especially adapted to 
the touch system of typing. 

It is mastered easily by operators accustomed to the four- 
bank type of machine. They can learn to operate the new 
OLIVER keyboard ina few hours. 

The ditference in typing method consists solely in the use 
of a second shift for figures, which is an advantage in that 
it allows commercial signs to be on the same shift as 
heures. 

Touch operators using the new Oliver keyboard find that 
asa rule they attain as great or greater speed than on the 
four-bank type of machine. 


° OLIVER 
TYPEWRITER CO. 


152H Oliver Typewriter Building 
CHICAGO 









Factories at Woodstock, III. 


OLIVER 
SUPERIORITIES: 
Long Life 
Light Touch 
Speed 
Quietness 
Simplicity 
Adaptability 
Accessibility 


The No. 11 OLIVER 
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displayed work done for Wisconsin corporations not exhib- 
iting at the show; No. 3 was made up of binders made for 
nationally-known concerns from the Atlantic to the Pacific 
coast 

The Heinn booth was in charge of Frank Wood, the 
company’s Wisconsin sales manager, assisted by A. P. 
gratz, C. A. Stevenson and A. A. Mokwa. Judged by the 
business transacted and the new inquiries developed, Mr. 
Wood declared this to be the most successful show at which 
the company has exhibited in the Northwest 

Gilbert Paper Company, Menasha, Wis.—This company 
combined its display with those of other producers in the 
booth ot the Wisconsin paper and pulp manufacturers 

Neenah Paper Company, Neenah, Wis.—This company’s 
line was displayed in the general booth of the Wisconsin 
papermakers 

The Parker Pen Company, Janesville, Wis.—On display 
was a complete line of Parker products, including pens, 
pencils, “Duette” sets and the famous “Duofold” pens 
It was the center of much interest. The booth distributed 
thousands of circulars, which were instrumental in sending 
hundreds of customers to local dealers. Irom these deal- 
ers came reports that the demand for Parker products was 
stimulated beyond previous records. G. A. Anders, district 
sales manager at Milwaukee for the Parker Pen Company, 
was in charge. No merchandise was sold at the booth at 
retail, following the Parker policy of handling all busi- 
ness through the retail dealers. 

Schwab Stamp & Seal Company, Milwaukee, Wis.—The 
company’s lines of marking devices were shown in an at 


tractive display 


Wisconsin Paper Manufacturers [There was no indi- 
vidual exhibit by paper mills. The display of samples 
covered the product of all the mills The committee ar- 


ranging this exhibit consisted of F. Rosebush ( Nekoosa- 
Edwards Paper Company), Port Edwards; R. M. Altman 
(Marathon Paper Mills), Rothschild; Noel Wilmot (Com- 
bined Locks Paper Company), Appleton; William Falatick 
Thilmany Pulp & Paper Company), Kaukana; ( \ 
Fourness (Kimberly-Clark Company), Neenah 


Che allied pulp and paper industries of Wisconsin held 
a group exhibit This was educational in character, and 
served to enhance paper in the eves of those who visited 


the booth. Paper is such a commonplace in the daily 
lives of the people, and but little thought is given to the 
ntricate character of paper making processes, and the 
n machinery required in its manufacture 


heavy investment 
To indicate the importance of the industry, plaques 
throughout the booth stated the annual tonnage of the 
various grades of paper made in the state, and the value. 
Wisconsin rates fourth as a paper making state, and pro 
duces eleven per cent of the paper used in the United 
States. Of bonds and writing papers the annual output 

he state is 44,445 tons, valued at $11,313,762. Special 
papers, such as adding machine rolls, gummed tape, barber 
rolls, waxed paper, wall paper stock, holly wrapping paper 


colored paper for kindergarten work, lace paper, shelf paper, 


etc., attain an annual tonnage of 68,335, valued at $6,841,128 
There is a large output of print 
| rK r rest Products La ra vy at Madis« 
iS give 1 ] The muniature rinic machine 
e America \\ g Paper (¢ y was erate 
t lution of pape o1 r 


We Minted 254,277,250 Coins in 1923. 
Che mints of t L'nited States struck off 254,277,250 


ns of all de nominations in 1923 ihe aggregate valu¢ 


these was $114,575,080. In addition to this output one mint 
14 3A0O(WM) nieces for Peru 
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Acme Staplers 


are mechanically 
perfect 





Acme No. 2 


The bugaboo of the modern stationer in 
the handling of office appliances and 
specialties is the element of service. It is 
practically impossible for the dealer to offer 
a regular service combined with the other 
activities necessary to the operation of a 
retail store. Those appliances which give 
unusual service without interruption must 
then be the quest of every dealer—obtain- 
ing a maximum service for their customers 
at minimum service expenditures. 


The entire family of Acme Staplers is de- 
signed for mechanical perfection. From 
their daily demonstration they are highly 
regarded by users and strongly recom- 
mended by dealers. The ease with which 
each machine functions throughout its long 
life is supreme tribute to its mechanical 
design and perfection—that which makes 
possible the rendering of a full complete 
service without the additional overhead of 
a regular service department. 


Then, too, the various members of the 
whole Acme Line just naturally fit into the 
needs of the dealer in filling the demands 
of customers. 


The Acme Folder will be sent to you gladly. 
Send us your name and address. 


Acme Staple Co. 


1643-47 Haddon Avenue 
Camden, N. J. 


LONDON Kado Ltd., Atlantic House, Hol- 
born Viaduct. 

CANADA: Ernest J. Scott & Co. 59 St. Peter 
St., Montreal 

SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co., 206 Broadway, New York. 

HOLLAND Richard Weiniger, Singel 276, 
Amsterdam 

AUSTRALIA & NEW ZEALAND: Excelsior 
Supply Co., Ltd., Sydney, N. S. W., and 
Wellington, N. Z 
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Quality is not 
enough these days 


Other factors are required 
to wnsure the Ribbon and 
Carbon Dealer's Success 


Established 
1878 


Incorporated 
189) 





A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


tw A. & W. Line is complete in every 

detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


& W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


a Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


A & W. Policy—we do not compete 
¢ directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 

HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer's 
requirements. 


0 ate Salesmen are calling on the trade 
regularly—order through the one who 
calls on you, or by mail. 


CINCINNATI, OHIO 
U.S.A. 
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Scoville Merger Plan Approved. 

The project for the purchase of two plants was approved 
by stockholders of the Scoville Manufacturing Company. 
The company acquires the properties, assets and good will 
of the American Pin Company, Waterbury, Conn., and the 
Oakville Company, Oakville, Conn. The properties pur- 
chased will be paid for by stock and debentures of the 
Scoville Manufacturing Company. 

The pin industry in Waterbury, which has achieved 
place of recognized importance in world wide manufactur 
ing circles, was originally started as a branch activity ot! 
the Benedict and Burnham company as did watches, clocks 





buttons and many other staple products of this city. 

In 1846 the American Pin company was organized. The 
incorporators, members of families whose names are today 
inseparably linked with the past and present development 
of Waterbury, included: Adam Benedict, G. W. Burn 
ham, Henry Bronson, J. S. Mitchell, Jr.. Bennett Bronson 
Charles Benedict, Benjamin De Forest, John De Forest 
J. C. Booth, A. W. Welton, D. F. Maltby, Philo Brown 
J. P. Elton, Ambrose Ives, James Brown, P. W. Carter, 
and S. B. Minor. The business was regarded at the outset 
as a feeder for wire mills. 

The first president of the company was Philo Brown 
The officials of the Holmes, Booth and Haydens, the Wa 
terbury Brass company, the Brown company and the Bens 
dict and Burnham company had served in turn, but were 
not active until Theodore Driggs became president 

The American Pin company moved from its East Mai 
street quarters to Waterville in 1894 and today has a plant 
covering 50 acres of ground and a number of modert 
buildings. The present officers include T. I. Driggs, presi 
dent; Fred E. Bartlett, vice-president; W. W. Bowers, sec 
retary and treasurer and Harry E. Jenkins, assistant se 
retary. 

The American Pin company started with pins as its es 
clusive product, but today its output includes hooks and 
eyes and gas and electrical fixture parts, plumbing su 
plies, brass, bronze, aluminum and German silver castings 
Che wide world is its field of competition. It has offices 
in New York, Chicago and Philadelphia 

The invention of a machine for sticking pins on paper 
led to the organization of the Oakville company in 184 
It is a matter of record that the American Pin company 
and the Oakville company had a legal battle over an allege: 
infringement. The Crosby patent was an infringement 
the American Pin company’s “goose neck” device for stick 
ing pins. Decision was rendered in favor of the Oaky 
company. 

The Oakville company was organized in 1852 
Greene Kendrick as its president. Such prominent name- 
as Elisha Leavenworth, Joseph C. Welton, E. C. Lewis 
J. Hobart Bronson, Nathaniel H. Perry, James S. Elto: 
H. S. Chase, J. A. Smith, William E. Fulton, Truman S$ 
Lewis and many others have been linked with the develo 
ment of the Oakville company, either in official executive 
capacity or as directors Many of the men mentione: 
above have long since been called to their eternal reward 
James S. Elton’s death was the most recent. 

Bennett Bronson was president and treasurer of the Oak 
ville company heretofore, employing about 900 men and 
women. Within the past ten years the Oakville company 
has witnessed a very prosperous boom, which necessitat 
the erection of many new buildings. The company toda) 


specializes in the manufacture of wire and metal goods 


Midwinter Furniture Show in South. 
The midwinter Southern furniture market was held at 
High Point, N. C., January 14-26 
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Just what the name implies! 


SENGBUSCH No-Over-Flo Sponge 


No slopping nor splashing over on 


furniture or papers when sponge is pressed! An inner chamber takes 
care of the over-flow. Liquid flows back into sponge when pressure is released. 


The Sengbusch No-Over-Flo Sponge Cup is made of pressed glass 
of attractive design—actual size illustrated. Its broad base and 
substantial weight (28 ounces) keep it firm and steady. The No-Over-Flo is 
not easily upset nor pushed out of place when in use. 


The Sengbusch close-fitting sponge stays firmly in place with just 
enough projecting to make it handy to use. Made of live red rubber of exceptional 
fineness of texture, it retains moisture and reduces evaporation to a minimum. 
If preferred, a natural sponge of the proper size may be used with satisfaction. 


For speedy 
sales the No- 
Over-Flo 
Sponge Cup is 
a pace-setter. It 
sells on sight at 
$1.25 complete. 
Better getin 
line with this 
quick-selling, 
profit-making 
No-Over- Flo; 
and provide 
yourself with 
No -Over- Flo 
selling helps 
imprinted with 
your name. 


Self-Closing Inkstand ©. 


400 StrohBuilding Milwaukee, Vis. 





























Have you no- 
ticed that the 
No-Over-Flo 
Sponge Cup is 
being adver- 
tised in the 
leading publi- 
cations in its 
field of service? 
Be sure to dis- 
play it—now— 
where your 
customers will 
be reminded of 
the advertising 
and buy one. 
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The Most Expensive Form of Blindness 


How being blind to business facts 
\ is costing many firms real money 


AVING eves, and yet being unable to se: 
certain facts is a tragic form of business 
blindness. It is costing many firms thou 





sands of dollars in lost sales. credit losses. 








waste in production, etc. 

When records are placed on Acme Visibl 
Equipment, all facts are placed at one’s finge1 
tips. Acme Visible Equipment makes every 
recorded fact instantly available—gives re 
sults today, NOW. When applied to the rec 
ords of any firm, Acme will instantly multip! 
their value—increase their productiveness. 

Broadminded stationers are finding it profit 
able to cooperate with our district sales mat 
agers by recommending Acme to their cus 
tomers and prospects. So that vou may be 
better acquainted with the various money 
saving features of Acme, we urge you to writ: 
today for full intormation. 


Acme Card System Company 


Dept. O. A. 224 
114 So. Michigan Ave., Chicago, IIl. 


VISIBLE RECORDS 
EQUIPMENT 
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Ideas for Bettering Public Relations. 


Experiences and Suggestions Which 
Should Aid the Dealer to Get Closer Con- 
tact with His Trade. 


Scattered Displays. 


Departmentization of a commercial store is 
saving much time 


where to 


Stationery 
an effective practice, for regular cus- 
They know just for 
The stranger is at a loss sometimes to locate 
often dislikes to ask 


tomers. go their various 


requirements. 
where he 


his particular want, and 


can find the item. 


his fact makes it advantageous to display leaders simul- 


taneously in various parts of the store. They act as a guide 
ior the stranger, and at the same time may lead him to a 
department in which he is potentially interested and does 


not realize it. For instance, if there is a special drive o1 


second sheets, locate displays with appropriate price cards 
at different places in the store. A stack on the pen case, 


another in the furniture department, one in the social sta 


tionery department, etc., will give emphasis to the drive 
and remind many that they should stock up. Such items 
take up little room, and can well do a job of silent sales- 


i 
manshiy 


Effective Collection Stunt. 
effective weapon for uss 


. 11 
in collections 


Humor makes an 
It takes the edge off 


made effective. 


an appeal for payment, and thus it is 
A Western retailer used the 
small accounts that had been out- 


more follow- 


ing plan to collect some 


standing for some time. A card headed “U © US” told 
the debtor that a small charge was on the books, and that 
the creditor would like to have it paid. The amount was 
filled in before the card was mailed This variant from 
“IT O U” had an element of humor that made most of thé 


debtors cheerful in paving the accounts 


Stationers Can Help Post Office. 
»b of printing for advertisers 
the 


who cit 


When 


their matter out of 


running a j 


culate town, stationer suggest 


may 


that the street number or post office box be included in the 


address. This simplifies and expedites delivery of mail 
particularly in the larger cities. Often mail is distributed 
to post office stations on the railway mail trains The 


posted on distribution when street numbers are 


ive If the address is omitted, or the building only 

name the letter cannot be sent direct to the right carrie: 
st be distributed by the local post office, with loss 
‘ sulting 
Key Question for Credit Applicants. 

When opening a1 count for a new customer, the credit 

inage of a Weste concern uses 3x5 index card 

i ws ( information items. He has added 
two features which make his records espe ially effective 
1 s s ternal lodge ns ince company 
Wi h the applicant is identified he other fe 
Is t ti ] eqt ired te 
the 

1¢ EL di v lodge al nsural ¢ 2 

or garding the individual’s personality It is also 
useful in case the individual moves, and leaves ne ss 
( statements can be sent. The personal signature is 
S ( hecks presented Ior ¢ ashing, eithe 

é or | other individual. There is a psy 
ogy requiring the personal signaturé It tends t Ss 
the a icy of tl statements mad the appli - 
not sincere, he will demur about signing 
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Gf Peters 


Complete 
Compact 
Portable 


Capacity 








The PETERS was designed to sup- 
ply the market with a high grade, 
compact, portable machine of large capac- 
ity, which could be sold at an attractive 
price. This has been accomplished by lo- 
cating the essential features in their logi- 
cal position for ease in operation, visibility, 
elimination of complicated parts and a ma- 
terial reduction in the total number of parts. 


The Total, Sub-total, Non-add and 
Repeat levers are so located with re- 
spect to the path of the operating handle 
that the machine can be worked at high 
speed by the use of the RIGHT HAND EX- 
CLUSIVELY. 


Fractional machines in eighths or 
quarters, and machines with a perma- 
nent split arranged to list numbers in one 
column and add in the other, or to add two 
columns, are available in addition to the 
Standard Model illustrated. 


The Electric Drive Model is so de- 
signed that the motor and sub-base 
are permanently attached to the stand, and 
the machine can be lifted off and used as a 
lesk hand operated machine. 


Due to the simple construction of 
the Electric Drive, any Standard 
Model hand operated machine can readily 
be converted to an electrically driven ma- 


chine by the local service department. 


Peters-Morse Mfg. Corp. 


GENERAL SALES OFFICE AND FACTORY 
ITHACA, N. Y. 


New York Office: 299 Broadway 
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Globe-Wernicke Stee! 
: Filing Cabinets 
Unit Idea) 
Horizontal Sections 




















Globe-Wernicke Steel 
Upright File 





For the Modern Office 


Globe-Wernicke Office Equipment 
is not only designed and con- 
structed to give superior service, 
but to meet the demand of mod- 
ern business for equipment that 
will speed up production and 
economize in time and energy. 


The confidence of the purchaser 
in everything that bears the name 
Globe-Wernicke is a confidence 
built-up by years of dependable 
service. Such confidence can only 
be gained by the consistent manu- 
facturing of quality equipment. 


The dealer who sells Globe- 
Wernicke Equipment receives his 
share of the good-will enjoyed by 
this merchandise. 
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Globe-Wernicke 
Posting Tray 


A Complete Line 


The Globe-Wernicke Office Equipment line 
is complete. The few Giobe- Wernicke 
products illustrated here are representatives 
of its wideness and adaptability. 


There is a demand for Globe-Wernicke 
Office Equipment. A demand created by 
national advertising and unfailing service. 
It is the equipment preferred by the 


- business man. 


Globe - Wernicke representatives can be 
certain of building a business that is not 
only permanent, but one that is increas- 
_ ingly profitable. 


Write today for full information. 


The Globe“Wernicke Co. 


Dept. 0. A.94 Cincinnati, Ohio 





Globe-Wernicke 
Visible Index 
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Globe-Wernicke 
Structural Strength Safe 
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‘RITE POISE”’ 


A NEW and BETTER CHAIR 
for the Office 


A personal chair introducing an entirely new departure in chair construc- 
tion that makes chair sales a real pleasure. Seat your customer in “RITE 
POISE” and your sale is made. Once he feels the actual comfort he understands 
why there is a quality and individuality that distinguishes it from all other 
chairs. 

The “RITE POISE” Chair, with the patented “Duplex” motion which so 
completely fulfills all the long-sought-for conditions that a day’s use makes 
the old style chairs most uncomfortable to occupy, in comparison. The curva- 
ture back of this chair gives that easy, graceful, restful support which Nature 
has ever demanded. In consequence the body is always erect, though the user 
is unconscious of his or her posture. 

Here is a chair with personality, individuality and originality. Built of se 
lected materials and the construction guarantees durability. 


Address all inquiries about CONANT-BALL CO. 


Riewr Poise to 80 SUDBURY STREET 
BOSTON, MASSACHUSETTS 


‘““‘THE CHAIR THAT MEETS EVERY REQUIREMENT” 
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Business Moves to the Right. 

Proof of the theory that trade moves to the right is found 
in the experience of a telephone company, as narrated in 
A tele- 


phone booth on the right side of a certain retail store pro- 


What Next? (Dennison Manufacturing Company). 


duces nearly four times as many nickels as a similar booth 
located on the left hand side. This is held to be evidence 
of the American custom of keeping to the right. 
Figures on Loyal Customers. 

retailer 
that 
eighty-five per cent ot the customers are consistent buyers 
Fifteer 
year, and it is necessary for the retailer to replace them 


Faithful customers are the dependence of the 


Figures covering a variety of retail businesses show 


per cent of the customers fall by the wayside each 


if he wants the business to go ahead he must gain mor 
than fifteen per cent of new customers each year 
“‘Walkouts” and What Causes Them. 

Statistics of merchandising investigators show that 


seventy-five per cent of customers who have real or fancied 


grievances against a store do not stop to make complaint 


to the management, but quietly go elsewhere without a 
word. In general mercantile lines sixty-eight per cent of 
the customers fall away because of sheer indifference of 
the salesfolk. Unadjusted complaints drive away fourteen 
per cent. Nine per cent stop their business on account of 


prices. Those conditions would drive a commercial sta 


tioner out of business in short order. But, then, his is a 


higher class of sales personnel. 
Giving Small Items a Chance in Window. 
Often the stationer in dressing a window of general items 
displays small items, which are lost in the general conglo1 
eration. Frequently it is desired to move these small items 


They can be given prominence by mounting on a piece of 


olored cardboard, which will also serve as the descriptive 
sign covering that particular piece of merchandise. 
Cash Value of Customers. 
In department store merchandising it is often possible 


to put a valuation on the monthly or annual value of a 


given customer's trade. By grouping customers of a 


tain standard it 
| 


hases in the dey 


is sometimes possible to gauge stock pur 


artments patronized by the respective 


lasses. There may be a suggestion here for the retail 
sf ? t 
Idea Clearing Houses. 
Some day when the weather discourages trading, give a 
t the ntile and manufacturing houses to 
\ ou sell work out a scheme for classifying and 
he miscellaneous information which comes to ther 
tra pape italogues. There is a wealth of such 
va iny business men realize that it cai 
w ized t re d advantage 
or instance, a drygoods n His business is 
g technical, if he gets the right slant. The mercha 
f nis store assemblage of items gathered fron 
ra and fauna of the world. His customers will ha 
i gher rega the store if they learn that he and 
rks know the fine distinctions between the different furs 
es, etc., in the stock. The information comes 
trade papers, from the traveling men, and fron 
ogues Usually the finer points are known to but a 
r Che clerks are uninformed or 
ap misinformed 


is drygoods man how he can gather and classif) 
* 1 
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No. B 70 
“CLIMAX” 


Wire Letter Tray 
Size 10” x 14"°=3" 


With Rubber Feet 


‘ 4 Seana?! ; 
Weven with Twe or “Doable” Wires 


No. B 694% 
Waste Paper Basket 
Solid Tin Plate Bottoms 
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No. B 1693% 
Extra Large Waste 
Paper Basket 
Solid Tin Plate Bottoms 
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Dollars in profit for the 
Dealer and many dol- 
lars’ worth of satisfac- 
tion for his customers. 
The “Bar Bee” buzzes 
busily in any kind of 
an office. There isn’t a 
drone in the line, 
though there is a “Bar 
Bee” made for every 
conceivable busi- 
ness use, 


Waste Baskets of all 
grades and sizes—spe- 
cial shapes — light and 
reinforced wire. 


Correspondence trays 
of different grades and 
capacities; all with 
rubber feet to prevent 
desk scratching. 


We want to tell you 
more about these live 
wires—may we? 


Barbee Wire & Iron 


Works 
Conway Building Chicago, Ill, 


No. B701% 

“Acme” 

road and 

Com 

Letter Tray 
(Patented) 
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[NSTITUTIONS distinguished 
for their safeguards— visible 
and invisible—naturally attract 
the largest number of conserva- 
tive customers. Confidence is the 
beginning and the continuation 
of all profitable business. 


The confidence which users of 
fine commercial stationery and 
ledger paper repose in the Byron 
Weston Co. products, is fully 
justified by the many safeguards 
employed to insure the perfection 
of these papers. 


Famous Weston Papers 
WESTON LINEN WESTON DEFIANCE 


RECORD: For munici BOND: For commer- 
pal, county and state cial correspondence. 
records. For the ac- For policies, bonds, 
counting of large cor- deeds and all docu- 
porations and financial ments necessitating 
institutions, printing and writing. 


WESTON FLEXO WESTON TYPO- 


LEDGER: For _ flat- COUNT: For the par- 
opening loose leaf ticular requirements 
ledgers. Made with a developed by machine 


hinge in the paper. bookkeeping. 


WAVERLY LEDGER: For general com- 


mercial requirements. <A _ splendid writing 
and printing paper at a minimum price. 


State Your Writing or Ledger Paper 


Needs and We Will Send You Interest- 
ing Exhibits for Test and Examination. 


BYRON WESTON CO. 
DALTON, MASS. 








for a filing cabinet with a complete equipment of guides 
and folders. It may involve problems of classification and 
indexing beyond the stationery dealer's knowledge. In this 
case he can refer the problem to the manufacture 
whom he gets cabinets and supplies and secure the assist 
ance of the manufacturer’s system experts. 

A trade reference library of this sort has value aside 
from being a repository of information. If the dry goods 
man has a growing establishment and is looking for talent 
to train for the higher positions, let the reference library 
show the clerks who are desirous of learning all about the 


goods they sell. The ambitious ones will use the file to 
widen their knowledge—the dullards will let it alone 
The reference library idea can be applied to many lines 


of business, and developed to increase sales and to enl 
local prestige for the commercial stationer 


Making New Workers Feel at Home. 


Reducing labor turnover has been made an important 
study in the Hudson department store at Detroit. One 
factor in inspiring loyalty is the care with which a new 
employee is introduced to his or her new surroundings 
After a period of schooling, the new worker is brought to 
the department to which he has been assigned, and intro 
duced to the buyer, assistant buyer, floor manager, and 
all other employees with whom he will come in contact 
The new employee is not left to his own resources to find 
his pace. All are interested in helping. As a result the 
difficult part of working in on the job is eliminated 


New York to Chicago in Zero Weather. 

lwo members of the Boston Specialty Company orgar 
zation motored from New York to Chicago in January, dr 
ing through Ohio in the zero weather of January 5. B. T 
Bigelow and E. A. Putscher made the drive to attend th: 
convention of the National School Supply Associatiot1 
Chicago the week of January 7. They left New York Janu 
iry 3 and arrived in Chicago January 6, a record run for the 
season. Saturday they drove in a temperature of twenty 
below. They took turns in driving, and twenty miles at 
the wheel was about the maximum one could continue 
Even though Mr. Bigelow’s Buick sedan had a heater, the 
footing was far from comfortable. This was the 
drive Mr. Bigelow had taken since buying the car Che 
machine behaved very well, and they had but one puncturs 
on the trip. They picked up many passengers while 
way. In Ohio they gave a lift to an old man who had 
started to walk fourteen miles in the zero weather, carrying 
a grip. He was thankful, indeed for the lift and regaled the 
travelers with stories of that part of the country as they 
carried him on his way. 

Mr. Bigelow left Chicago January 14 on his 
New York, stopping off at Indianapolis and other points 
while on his way East. 


Hendricks Register Bought by McRae. 

Hendricks Commercial Register, a directory of business 
houses in the United States, has been purchased by McRae's 
Blue Book Company, Chicago, Ill. The Hendricks book 
had been published in recent years by the Kelly Publish 
ing Company, London, England, which issues a _ similar 
directory covering the world. The McRae “Blue Book’ 
will continue to be published, as well as the Hendricks 
Commercial Register, by the McRae Blue Book Company 


Buffalo Stationer Enlarges. 

The Quinn Stationery Company, formerly at 229 Pearl 
street, Buffalo, N. Y., has moved to a larger store at 372-7 
Pearl street. In the new store space is found for numerous 
additions to the stocks carried at the former location 
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Active Line! 


Neither man nor merchandise can 
be inactive and stay healthy. The manu- 
facturers whose goods you handle never 
dare say, “I’m through. There are no 
more improvements to make.”’ 


The Van Dorn Line and Van 
Dorn Service are healthily active—more so 
than most. Without making radical or 
foolish changes, Van Dorn is always 
eagerly in search of improvement. 


A Healthy Policy! 


The Van Dorn dealer policy that 
has proved so successful in 1923 is being 
continued and extended. No company in 
this line ever received more enthusiastic 
appreciation than is contained in letters 
coming daily from dealers who like our 
service. Ask us to explain our plan. 


THE VAN DORN IRON WORKS CO. 
Mastercraftsmanship-in-Steel 
CLEVELAND 


Branches: 
Cleveland New York Chicago Philadelphia Washington Pittsburgh 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and Individuality 
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No. 800 Office Suite 


COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket,*Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 





A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 


WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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Typewriter Men Report on Soldier Training. 

Five typewriter men of New York, members of a com- 
mittee appointed by the Merchants’ Association of that 
city, have reported on an examination which passed on 
the work of training maimed world war veterans in type- 
writer repairing. The committee consists of: J. Schil 
linger (Royal Typewriter Company, Inc.), chairman; A. 
Campbell (American Writing Machine Company), C. H. 
Fritziny (L. C. Smith & Bros. Typewriter Company), E 
Berry (Remington Typewriter Company) and J. C. Me 
Laughlin (Underwood Typewriter Company). 
und that a number of the “trainees” 


The committee 
were well-suited to the work they had undertaken In 


some cases they have been able to offer concrete sugges- 
' 


tions for the improvement of the training places rhis 


i 
ll done ‘placement.’ The men are placed in 


training 1s a 
iobs as beginners or learners. The Federal Government 
pays the maintenance allowance, which provides for the 
needs of these men and their families during the appre 


ticeship period, when their pay for the shop work is neces 
sarily low 
, 


Che ob} t of this is to have the men learn the type 


on the job.” To accomplish this it 


vriter repairing trade 


is necessary that the employer—or “counselor” as he is 


termed—have sympathetic attitude toward the man in 
training If the man proves to be unsuited to the work 
or if his disability prevents his successful rehabilitation, the 


inselor is required to notify the Veterans’ Bureau 
[he training officer who supervises the trainee on the 


submits reports every two weeks to indicate the prog 
1 


ress being made. Should it be found that there are diff 
ulties which cannot be overcome, the veteran may be 


: : _ 
re-advised and directed into some other channel where he 


has better chances of success. The committee on type- 
writer repair men has made a written recommendation to 
he director, stating the opinion as to the ability an 

tude of each man interviewed. 


Lefax Magazine Changes Size. 


lefax Business Magazine became Lefax with the January 


issue, changing its size. The publication is now twice as 
lat s was originally, permitting two Leafax sheets to 
be printed on each page, instead of one as before The 
‘ r f the contents will be changed, bringing Letax 


vuular field, and widening its scope 
Citations on Legality of Carbon Copies. 


Reprinted in Part from an Article Appear- 
ing in The Purchasing Agent for January. 


sales of personal property ot any large amount, the 
14 : + 4 , 
terms are invar iy put in writing and signed Dy the 
parties. It goes without saying that the signed documents 
Ss tal i ¢ erms ot the agreement, and that 
es terms shon F expressed clearly and correctl SO 
subsequent dispute in reference ri l€ 
tion o1 the docu ent 
cessary to go further thar loweve ( 
j 
é t the aocu t requirec 
+ + r rs ] 
i sor ré¢ ne ind ( 4 
— a T t} i 4 1dmissit ‘ é 
h car mitted 


Original Is “Primary” Evidence. 


uments are concerned, there is a! 
distinctior etween so-calle¢ rimary a sé 
det he general rule is that the contents of 
r i e pre i | I ary ¢ 1C¢ 

> the orig al ri t se] 1 ss Ss 
S itted by the other party A copy 


| 
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| For Steady Work-- 





OFFICE CHAIR IRON 
Patents Pending 


Constant study and experimentation in the chair 
makers art has produced remarkable improvement 
in the comfort and appearance of all modern office 
chairs. Several valuable additional features, how- 
ever, are offered by the manufacturer who equips 


his product with BETTCHER IRONS. 


BETTCHER IRONS are high grade in every 
respect. The best open hearth steel is used for 
all stampings; it stands any amount of hard usage 
without breaking or bending—it assures durability. 
The height adjustment is easily operated and posi- 
tive locking, seat level is maintained through any 
amount of swivel movement. Extra length of 
spring adjusting screw makes for ready, accurate 
adjustment of tension. 


An annoyance eliminated from the BETTCHER 
IRON but noticed in some chairs is a wabble that 
disturbs and distracts the user’s attention, caused 
by ill-fitted hubs and screw posts. In BETTCHER 
IRONS these parts are fitted to a nicety allowing 
a minimum of play and killing the wabble. That 
makes a steady chair and helps the user in steady 
work 


OFFICE FURNITURE DEALERS assure satis- 
faction by selling BETTCHER equipped chairs. 


We'll be glad to furnish full information. 


THE BETTCHER STAMP- 
ING AND MFG. CO. 


3106 West 6lst Street 
CLEVELAND, OHIO 
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MAKCHANT 


Used By 


Armour & Co 

American Shipbuilding Co 
Associated Oil Co 

Chevrolet Motor Co 

Colgate & Co. 

Carnation Milk Products Co 
E. I. du Pont de Nemours & C 
Doehler Die-Casting Co. 

Elgin National Watch C« 

Ford Motor Co. 

Gillette Safety Razor Co 

The Glidden Varnish Co 
Hercules Powder ( 
Hershey Chocolate C 
Kellogg Toasted Corn Flake Co 
Montgomery Ward & ( 

National Lead Co 

Packard Motor Car Co. 

The Sherwin-Williams Co. 
Standard Oil Co 

Victor Talking Machine Co 


Marchant Keyboard Be ee ee Co. 


and many other progressive concerns 











Desk Space: Less than twelve inches 
square. 

Weight: Twenty-two pounds 

Features: Neat, artistic appearance, right 
hand control, one stopping place for op 
erating handle, flexible keyboard, individ 
ual column release, sectional construction, 
decimal markers, ball bearing clearance, in 
stantaneous clearance, carriage indicator 
check dial, all three tactors at the proper 
angle of vision, carry-over mechanism 


—They ought to knov 











minimum shift travel 


Models: 9x9x18 Figure Capacity 


Sx8x16 





















6x6x12 
Excerpts from Letters 
We have ist iY machine having 
twelve (12) machines ir ise at the present 
time and all doing dependable, satisfactor 
wort 
Pittsburgh Plate Glass Co. 
Pittsburgh, Pa.”’ 
The mental agony of many calculations 
required by } tatist : purposes is 
now re eved t t nsta ition of your 
machine, and a su iss of work is now 
executed in-one-cighth of the time, versus Marchant X-L 
former met? is better results and 
Frank & Seder, Desk Space: Less than 6xl1 
Pittsburgh, Pa.” P 
a Weight: Fifteen pounds 
rhe max ! ss p ty itself and ar 
one knowing the fundamentals of arit? Features: Compact all bearing 
metic can master ths yperation in thirty 2 . : 17 | 
ach” S65 -an wm ied taeudenned ke om ance, check dial, all three factors at pr 
nting office angle of visio! rotating set-up leve 
Pittsburgh & Lake Erie R. R. carriage indicator. instantaneous . 
irrv-over mechar 
These products are the result of over twelve years experience in building cal- 
} } } ~alealat mens oe aw oe a aoe , } 
ulating machines. Marchant Calculators will add, multiply, divide and su 
a ape . . . . a } , ] , , or, lee ae . o > 4 | f 
tract with the facility of an ordinary adding machine There's a Marchant for 


every kind of business—large or small 
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MARCHANT Aulomatic Llectric 


District Sales Managers — Salesmen! 


W have a number of valuable territories open years we have been perfecting and developing the 
for Dist Sales Managers and salesmet complete Marchant line and now that we have 


1i€s 

We want men who have forceful personalities same perfected and in quantity production, we are 
capable of establishing, organizing and handling a in the market for the services of a number of ex- 
les force made up of high-grade men v ho cat perienced calculating machine sales executives and 

yw a record of past achievement, who have mad rlesmen 
ey and have been thrifty enough to lay up som The Opportunity: To the right men we offer 
pital—men of broad vision. The possibilities exclusive territorial sales rights that we believe to 
the complete Marchant line are so great that be unequaled anywhere today. The Marchant 
ve are not willing to entrust the marketing of sells everywhere! The field for repeat sales is 
same to men who have not, themselves, performed tremendous! The men selected will be properly 
big things and made big money, but we now want equippe: ith consignment stock, direct-mail and 
men who are capable of going ahead on a larger national advertising support. If available and 


ile. The product is right! For over twelve  qualife rite or wire complete information to 


General Sales Manager, 
Marchant Calculating Machine Company, 
Oakland, California. 


N\ARCHANT CALCULATING Macnine ©o. 


1463 Powell Street, Oakland, California, U. S. A. 
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Is price your stumbling block? 


Have vour sales of counter-height equip chase ot high priced cases a 
ment lagged behind, because the high pric« field for the dealer with the “1600” line 
made sales resistance too great? The Bs ab 
Berloy “1600” line will meet your needs. It LAS€s tO meet every Mandare i Kage 
: . . includes ion to thos show 
is the only complete commercial grade line are nclude In addit ce : 
of counter-height cases on the market. The ibove the line includes a roller sheli oa 
dealer who handles it has no price compe wide mapbook case, cupboard, corner filler 
tition and swinging gate. This completeness is a 
valuable asset to the dealer. He can meet 
Price has been the only objection to any requirement promptly and economically 
counter-height equipment on the part of | , P 
. mstr P s in is ft Saltic 
hundreds of prospective buyers. Its con- The con ues oF UE ac nea 
is the Berloy “600” line, one of the pioneers 
venience, utility and good looks have long : . , , 
, ind still a leader in the commercial grade 
been acknowledged. This class of pros Feld 
i¢ { 
pects, who have wanted to purchase count 
er-height equipment, but were unwilling to Catalog H-48 gives complete informatio) 
make the expenditure involved in the pur Write for your copy 


BERLOY 
THE BERGER MANUFACTURING CO., CANTON, OHIO 


Boston New York Minneapolis San Francisco 
Chicago St. Louis Philadelphia Kansas City 
Dallas Roanoke Jacksonville Los Angeles 
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of the document, which is called secondary evidence, can be 
used only when the original is in the hands of a stranger 
who cannot be compelled to produce it, or when it is in the 
possession of the other party who refuses to produce it 
fter proper notice, or when the original has been destroyed 
or lost 

It will therefore be seen that it is an important question 
whether a document is an original or merely a copy. If it 
is the original, it is, of course, admissible in evidence with 
out proving the conditions required in the case of copies 
If it is merely a copy, before it can be admitted evidence 
it must be proved that the original has been destroyed o 
lost, or is in the possession of a stranger or of the opposing 
party 

At the present time, in ordinary business transactions, 
copies of documents are trequently made by printing, litho 
graphing, photographing or by a letter press or similar de 


ice The question has arisen whether these copies are 
original or only secondary evidence, the latter requiring 
that the original be accounted for. The courts have held 
that such copies cat considered only as secondary evi 
dence, requiring proof of the necessary conditions before 
they il e admitted to evidence 

Status of Carbon Copy. 
Phe lmost universal use of carbon paper in making 


opies raises the point as to whether carbon copies are pri 


mary or secondary evidence This point has been before 
the courts in a number ot cases, and the rule has been laid 
dow! all cases, with exce ptions in the state of Missour 
that a carbon copy is “duplicate original,” and may be 
introduced in evidence as an original without accounting for 
the absence of the other copy. 


In a Minnesota case the court pointed out clearly the 


distinction between letter-press and carbon copies, as fol 
lows 

The distinction between letter-press copies and instru 
ments produced \ the use of carbon paper, as in this in 
tance seems reasol ably clear and satisfactory. What 


makes two numbers on the instrument duplicates and 


equivalents is the fact that the legal act of the parties as 


consummated embraces them both Letter-press copies are 
produced by an act distinct and subsequent to the consun 

mation of the legal act of executior It may or may not 
be the act of the parties to the contract We know from 


common experience that such copies are ordinarily pro 
lerks and other 1 ployees and that 
he results are not always satisfactory 


But all the numbers of a writing which form the cor 


pletion of the legal act of the parties, although aided by 
mechanical devices or chemical agencies, meet the require 
ent of originals he reproduction is complete, thers 
s no practical reas why all the products of a single t 
ot writing the ntract and affixing signature the 
should not be regarded as of equal and equivalent luc 
In this instance the same stroke of the pen produced bh 
es I fie ent that the re gnitior t these 
st ts licates would encourage fraudulent or 
Ate eae ter eee the principle it _ 
we Anselmo Business Changes Hands. 
ll stat ner and cigar store Sal \nseln 
Cal s bee sed by C. F. Me é met ( 
Mockler’s Music Store at San Rata Mr. Petcl dis 
sed of his business at San Anseln in order to give | 
: terest Southern Ca 
White Joins Royal a at t Omaha. 
eftin E. White s resigned fro e sales staff 
nderwood Typewriter Company at Omaha, Nebr 1, 
is ( the ‘ s Ta ch of the R« \ Ty ev 
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1 -in-3 


These three “Badger-It” Ledg- 
ers represent 1 COMPLETE ““ 
LINE IN 3 SIZES. They fill 
every ledger need—no longer need you 
carry a mu!ti-numbered stock. Your 
investment is smaller. Your sales big- 
ger. Your profits come oftener. They’re 
dependable sales-getters—month after 
month—year after year. 



























Each ledger comes completely assem- 
bled. Bound in Olive-Green Buckram, 
contain 200 printed, double-entry sheets, 
vowel ruled, linen tab A-Z index, prop- 
erly arranged. Strong in construction. 
Easy to operate. With the 
nationally famous  vise-tight 
grip. 















STOCK NUMBER 
Sheet Size—G% by 8% Tetties. 





STOCK NUMBER 151 
Sheet Size—7% by 10% inches. 


STOCK NUMBER 152 
Sheet Size—8% by 11% inches. 





Write for illustrated catalog which fully describes 
the entire assortment of Heinn Ledgers and Bind- 
ers, including the popular “CADGER MORE- 
HOUSE” and “BADGER BEAUTY” numbers. 


Ohe HIEINN Co. 


| Originators of the loose-leaf system of cataloging 


350 
Florida St. 


Milwaukee, 
Wisconsin 
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SUPERITE 


GUARANTEED 
MECHANICAL PENCILS 











Is Your Office 
Thoroughly Equipped? 


Don’t let the equipment stop 
with desks, chairs and type- 
writers. See that your staff 
have 


SUPERITE 


Guaranteed Mechanical Pencils 


~ PATE 7 WE Bee 


i i 


They save time and money. 
SUPERITE can not clog or 
jam. Loads easily, simply, 
cleanly, from the point. Re 
pels and impels leads without 
cracking or grooving. Con- 
venient eraser and extra 
leads. 


f 


= ~ ~ 


~*~ =>. =. /~ /7?A ~~ 


SUPERITE—a scientifically 
correct mechanical pencil. 


SUPERITE Metal Fountain 
Pen,—the pen that holds 
more ink. Cannot break or 
crack — positively will not 
leak. Equipped with spring 
clip or durable cap ring. 


~ 


~ 


SUPERITE—For the Effi- 
cient Office. 





(Winner of Gold Medal at Brazilian 
Centennial Exposition) 








Write us for our Special Office Equipment Proposition 


DeWITT-LaFRANCE CO., Inc. 


54 Washburn Avenue Cambridge, Mass. 
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National School Supply Convention. 
The annual convention of the National School Supply 
Association was held at Hotel La Salle, Chicago, Ill, the 
week of January 7. The convention sessions were chara 


' 


terized by constructive addresses Merchandise d S] lays 
were held on the same floor as the convention hall ev 
eral overflow exhibits were held in guest rooms. During 
the convention sessions the exhibit room was closed, a pra 
tice which tends to assure the maximum attendance 
meetings. 

The American Crayon Company, Sandusky, Ohio.—A full 
line of crayons for school purposes was on display. T: 
show this line adequately a double booth was required 


Various helps for teaching drawing and the color sense were 


shown to visitors. The array of packages showed tl 


line includes materials suited to the requirements of the 
entire range of school grades. 

Automatic Pencil Sharpener Company, Chicago, Ill 
This company’s line of pencil sharpeners, bulldog clips 
paper fasteners and knife grinder were shown in attractive 
display \ motor-driven sharpener was in convenient reach 
of visitors, and convinced many of its economy in institu 
tions where many lead pencils are in use. The background 
was decorated with samples of new cut-outs in colors fea 
turing individual items in the Automatic line. C. E. Davis 
and John Ramma were in attendance. 

Binney & Smith, New York, N. Y.—Crayons wer: 
major feature of this display 

Boston Specialty Company, New York, N. \ Che Bos 
ton line of pencil sharpeners won many friends through the 
stunt of sharpening a spike \fter finishing the 
sharpening the steel spike, a wooden pencil was sharpened, 
to show that the job ot pomting steel did not injure the 
cutter for working on wood Che “Boston, Jr pocket 
sharpener was also shown Chis booth was in cl 
KE. T. Bigelow and E. A. Putscher 

The Carter's Ink Company, Boston, Mass.—Writing 
Huids and adhesives formed the basis of this display, to 
which were added show card colors, stamp pads and inks 
etc. A large outline map of the world identified the sources 
of the materials used in Carter’s products, samples of tl 
materials being shown on a table W. H. Greenleaf, man 
ager of the service department at headquarters, was in 


charge, assisted by E. H. Tinn, of the Chicago brancl 


Domore Chair Company, Elkhart, Ind This company’s 
lines of school chairs, including tablet and kindergarte: 
styles, were on view \ swivel chair for teachers was 
shown also. The display was in charge of Perey W. Brock 


man and W. S. Ferris 

Fulton Specialty Company, Elizabeth, N. J.—Rubber 
stamp outfits for school use were displayed prominently 
These contain the alphabet, and also several assortment 
of stamps picturing animals, etc., which help instruct the 
children as they play. Standard rubber stamp and sign out 
fits were also shown, and rubber stamp pads, et [The 
booth was in charge of R. G. White and Chas. J. Kirs 
baum 

The Gunn Furniture Company, Grand Rapids, Mich 
Samples of Gunn desks, as well as the “Lino” top were 


shown. The latter was offered on the premise that the 
better schools of the country want the best types of equip 
ment for the teachers. This is the first time that the Gunn 


line has been offered at this convention, and the samples 
ippealed strongly to many of the visitors who stopped at 
the booth. F. C. Gilner was in charge of the exhibit 


Ideal School Supply Company, 3700 Wentworth avenue 
Chicago, Ill—In addition to its lines of school materials 
the company showed the “Rexo” card cutter. This is made 


in five sizes, for trimming photo mounts and similar work 
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“Prints Right —IN SIGHT 
—from INDEX CARDS instead of Type” 





The Addressing Machine 


OPERATING 
CHART 


A—Place stencilled Index Cards in this pile. 
B-—lInsert forms to be addressed here 


C— Dee ach this Spring, and machine will print a DIFFERENT 
address at each turn of hand crank. 

D-To REPEAT same address indefinitely, press this Lever 
down betore turning hand crank. To CHANGE addresses, 
raise Lever up. To DUPLICATE addresses, alternate its 
position after each revolution 


E—To SKIP any address. pull out tl 


anti-clockwise 


is Button and turn crank 


F —Adijustable “Selector” Pointers indicate which addresses 
to skip, repeat, etc 


G—Addressed forms are automatically ejected here. 
H—Stencils automatically run through machine and drop 
into this pile without losing original indexed order. 

1 —Roll of paper automatically feeds through machine when 
list of addresses in continuous TRANSCRIPT form is 
required. 

J —Detachable wheel prints DATE (if desired) above or below 
each address, at same time address is printed 

K-—Automaric COU NTER Counts only addresses printed. 


Does not count addresse 


Marvel of th 





he World 


NEVER BEFORE has there been offered a 
low priced Addressing Machine capable of 
automatically performing the VARIETY of 
operations accomplished by this newest of 


ELLIOTT products.— Utility unlimited! 


At a speed of about 1500 per hour, this wonderful 
little machine —although it costs less than a Typewriter 
—will do all of the things listed at left; —automatically 
moving along and ejecting each addressed form and 
its corresponding address card—right side up—after 
each completed operation. All this exactly at oper- 
ator’s will— with no complication of adjustment or 
operation whatever. Simplicity itself! Accuracy ab- 
solute! Just turn the hand-crank! 


Thus it no longer is necessary for Business Concerns, Banks 
and Public Service Corporations with moderately sized mail- 
ing lists to buy heavy, complicated, expensive equipment or 
do their addressing, statement heading, etc., by hand 


| AGENTS WANTED EVERYWHERE ] 


Write for particulars and our Free Book 
‘‘Mechanical Addressing’’. 


ELLIOTT ADDRESSING MACHINE CO. 


140 Albany Street, Cambridge, Massachusetts 














Mechanical Addressing Systems for Every Kind and Size of Business Branch Offices and Agencies in All Parts of the Civilized World 
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Wm. A. Parker, secretary of the company, was in charge 
of this display. 

Imperial Desk Company, Evansville, Ind.—Representa 
tive items from the Imperial line of teachers’ desks were 
shown to numerous interested members of the National 
School Supply Association. The booth was in charge of 
Gilbert Bosse and W. B. Bieneman 

red Medart Manufacturing Company, St. Louis, Mo. 
M. C. Miller was present to acquaint the jobbing trade 
with the steel lockers and playground appliances made by 
this company 

Seneca Falls Rule & Block Company, Seneca Falls, N. ¥ 

In t 
toy blocks 


The Weis Manutacturing Company, Monroe, Mich 


his booth were shown several varieties of rulers and 


Representative samples from this company’s extensive line 
of filing devices and supplies were shown. The company’s 
new visible index was studied close ly by many jobbers, who 
appreciated the possibilities of this new Weis item in con 
nection with school sales. The exhibit was in charge of 


J. H. Jennison and R. W. Wuest 


Decimal System of Packing. 

In Othce Appliances for April, 1923, was printed an advo 
cation of packing merchandise in decimal units, rather than 
in dozens and multiples of dozens. The Hardware News 
contained the conclusions of two individuals prominent in 
the shelf hardware field 

Nelson T. Hasenflue (Champion Hardware Company 
Geneva, Ohio, and E. C. Waldvogel (Yale & Towne Manu 
facturing Company), Hartford, Conn., discussed the sub 
ject. Their conclusions are that there are many good rea 


sons why the innovation should be adopted, and few 


against it. Pressing his point for the system, Mr. Hasen 
Hue states those who are clever at mental calculation no 
doubt could tell very quickly the exact cost per single 
article of goods priced at tifty-four dollars a gross, but when 
the same price is reduced to the decimal system and the 
article is priced at $37.50 per 100 even a child can instantly 
gure the price per article 3714 cents. He contends i 
iguring on contract schedules for builders’ hardware the 
advantage of the decimal system of pricing ts a time saver 
Che ultimate consumer, states Mr. Waldvogel, almost i 
variably asks the price of one of any particular item carried 
in stock If this is the basis on which the retailer's cus 
tomer wants to buy them, it appears as though the retailet 
should buy on that basis, and, naturally, the jobber and the 
manufacturer should price them that way 
+} 


¢ 


Mir. Waldvogel expresses the opinion that. although 
svstem is having a hard row to hoe at this time, it sooner 
or later will win out, because the benefits to be gained 


through the adoption will continue to be attractive for all 


imi He states that in the long run it will make money 
ind simplifv work for those who adopt It 


Par Collection of Checks. 


l. H. Trego, se iry-treasurer of the National Asso 
iation of Credit Men, in urging its members and business 
met! it veneral to wive the par check the re ognition 
deserves and thereby make it to the advantage of banks to 

ntinue paying checks at par, states that because checl 
settle ninetv-five pet ent of all accounts it 18 importa! t 
that the shall be acceptable at par for distant as well as 

P 
( al or earby\ paynit s 

) a sobs . ae ’ emul 

Remarkable progress his direction has been mad 
ecent years d Ame business now enjoys the econ 
ies of time and money resulting from the scientific and 
efficient check collection system through which 27,000 

et nety pe ent, of the banks of the country pa 
heir checks at pat vithout making the former custon 
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Easily 
Cleaned 





Excels all accomplishments in 
typewriter design and construc- 
tion for maximum service. 


Now obtainable in 11’’, 14”’ and 
18” carriages. 

Its improvements are your gain. 
Some state and city agencies 


still open. Make your applica- 
tion now. 


Demountable Typewriter Company 
MANUFACTURERS 
Fond du Lac, Wisconsin, U. S. A. 


European Director of Sales: 
PIERO CASTELLI DELLA VINCA 
via Principe Umberto 19 - Milano, Italy 


Has No Comparison 
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[mperial 


Medium Priced Line of Good Quality 


We make a complete line of 


Filing Supplies, including 


( Blank 
‘Printed 
Card Index Guides - celtuloid Tab 
_Pressboard 
Metal Tab 


Manila 
Pressboard 
Metal Tab 
Celluloid Tab 


Vertical Guides 


| Three weights 
/ All Tabs 
| 


and Sizes 


Manila Folders 


All weights, 
sizes, rulings 


Index Cards 


and colors 


Hundreds of the best dealers in the 
country have standardized on them. Per- 


haps you can do more business in them. 


Write for our special proposition 
today. 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


E. P. GOLD E. L. SIRUS E. V. BOGART 
Los Angeles New York Atlanta 
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“Belnap” Organizes Sales Committee. 
\ general sales committee has been organized by the 
Rapid Addressing Machine Company, New York, N. ¥ It 


will act in an advisory capacity in company decisions o1 


prices, literature, future developments and other policies 
concerning the extension of selling activities. Meetings 
are held Friday each week This committee comprises 
W. C. Gookin, chairman; G. E. Burleigh, Henry Haming 


1). J. Kilbourne and Charles H. Ellis 


“Faultless’”’ Moves the Chicago Office. 


The Stationers Loose Leat Company has moved its Chi 
cago oftice from 23 North Franklin street to Room 1838 
HOS South Dearborn strect The ottice 1s I harge of 
W. H. Hovus, assisted by E. Blick. The space at 23 North 
l'ranklin street will be retained as a warehouss ind in 
creased stocks will be carried there, to afford mproved 
service for dealers in Chicago and _ vicinity MacDonald 


Smith has charge of the warehouse 
Spencer Now Makes “Beegee” Erasers. 
The H. M. Spencer Corporation, 46 Duane street, New 
York, N. Y., has acquired the “Beegee” ink eraser, and 


will manufacture and distribute this product. The “Senior 
Beegee”’ is now ready for delivery, with stocks of refills 
tor that size and also the “Junior.” The “Junior” model is 
to be reinstated shortly \ new model, called the “De Luxe 
Senior” is gold plated, made for presentations and gifts. It 
retails at $1.25. The typewriter shield will be placed or 
the market again in the near future, and new items added 


Carbon Tissue Mill in Merger. 

The Ancram Paper Mills, Ancram, New York, is one of 
several industries which have been consolidated as_ the 
Standard Products Corporation, 152 West Twenty-second 
street, New York, N. Y The Ancram mills produce much 


of the tissue used in this country in the manufactur- of 
carbon paper. The mill was erected in 1854 on the site of 
an old foundry, which produced cannon balls that were 


( 
used in the Revolutionary War 

Other members of the merger are Rose & Frank Com 
pany, Dynamic Process Company and Standard Products, 
Lte 


London, England. The organization is sole agent for 
Braunstein lreres, Paris. manufacturers of cigarette papers 
and tissues. 

Portland Dealer Successful in Mail Advertising. 

The Pacific Stationery & Printing Company at 107 
Second street, Portland, Ore., has recently purchased the 
building they are in, and report that their business is grow 
ing rapidly. They specialize in loose leaf systems and 
general commercial stationery. In the printing department 
they do only strictly commercial work, and do not accept 
trade work, or publication. An interesting point n ade by 
the manager is that they have for the last few months been 
trying out direct mail advertising. and find that it brings 
them business. They circularize a list of 3,500 customers 
living all over the Northwest each month, and do it very 
specifically, calling attention to some one particular item 
in their line. Especially they stress what will appeal to 
the smaller merchant. If it is paper, or a loose leaf systen 
they are trying to emphasize, they enclose a sample, so 
that the customer (prospective) may see just exactly how 
it looks. In the case of an envelope moistener or some 
such article, a cut is made, and cut and price are th 
things emphasized in the letter that goes out. In additi 


they get out occasionally a small circular with a carefully 
selected list of items 


No one ever does anything very important with e 
The N-P Imprint «The Namaskett Press. In 
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he catalog envelope 


Before anything else, the average 
buyer wants to be sure his catalog 
will go through the mail safely, 


reach its destination 


fresh and attractive as when it 
was put in the envelope. 


HE customer who comes to you 

for catalog envelopes has prob- 
ably just spent several hundred, per- 
haps several thousand, dollars in 
pictures, paper, and printing. 

Whether he can save a fraction of 
a cent apiece on his envelopes is less 
important to him than whether or 
not his catalogs will reach their des- 
tination safely, and bring him back 
profitable orders. 

When this customer asks you what 
kind of envelope he should use, he 
puts squarely up to you a large 
measure of responsibility for the suc- 
cess or failure of that 


-~y 

















L_—— | catalog. 
O When your 
recommendation 
} is asked 





Tough reinforce- 
ment on the flap, 


a When you are asked 
strain comes. to recommend a good, 
safe envelope, show your customer 
the Improved Columbian Clasp. 
Almost any business man is quick 
to see the wisdom of entrusting his 
catalog only to a tough, strongly 
made envelope, amply reinforced 
where the strains come, equipped 
with a sturdy clasp that doesn’t eas- 
ily pull out. 

If the catalog fits rather loosely in 
the envelope—and it invariably does 
—there is sure to be certain amount 
of ‘‘play.”” This “ play,’’ or tendency 
of the catalog to slip to and fro the 
long way of the envelope, brings re- 
peated strain (1) on the clasp, (2) on 
flap where the tongue passes through. 

Firmly anchored at four points in 
the double thickness of the seam, the 
Improved Columbian Clasp doesn’t 
pull out easily—while the Improved 
Columbian flap, being strongly rein- 
forced, resists the tendency to tear 
under repeated pulls. 





“What is an envelope’s job?” 
Under such headings as ‘‘ What is an 
envelope’s job?”’ and ‘The four- 
round fight for your catalog,” 
double-page advertisements in Sys- 
tem, Mailbag, Printers’ Ink 





looking as 


Monthly, and Printers’ 
Ink Weekly tell some- 
thing of the ordeals 
through which the cat- 
alog envelope must pass 
in its journey through 
the mails. 

All too often the man 
who sends out hundreds 
or thousands of catalogs 
gives little thought to 
the journey those cata- 
logs must take after 
they leave his office, or 
the strenuous treat- 
ment they are apt to 
receive en route. 

In the sender’s office, 
the catalog is handled 
tenderly as something 
prized. In the office of 
the man who receives 
it, the book may lead a 
restful existence, repos- 
ing peacefully on a 
shelf or in a file between the times 
it is consulted. 

But it’s a long jump between those 
two offices, and if some of the good 
people who thoughtlessly consign 
their precious catalogs to “cheap” 





safely. 








Improved COLUMBIAN 
CLASP ENVELOPES 


are made in thirty-one useful sizes. They are 
used for sampling, for over-the-counter deliv 
cries in retail stores, and for mailing nearly 
everything that’s mailable 

They are made by the United States Envelope 
Company, the world’s largest manufacturers of 
envelopes. Order Improved Columbian Clasp 
Envelopes through your regular jobber. If he 
hasn't them, write the United States Envelope 
Co., Springfield, Mass., and you will be put 
in touch with a nearby distributor. 


BRANCHES 

Location 

Worcester, Mass 
Logan, Swift & Brigham Envelope Co. 
Rockville, Conn White, Corbin & Co. 
Hartford, Conn Plimp~on Manufacturing Co 
Springfield, Mass. Morgan Envelope Co 
Waukegan, Il Natioral Envelope Co 
Springfield, Mass. P. P. Kellogg & Co 
Worcester, Mass Whitcomb Envelope Co 
Worcester, Mass W.H. Hill Envelope Co 
Indianapolis,Ind. CentralStates Envelope Co 
San Francisco,Cal. Pacific Coast Envelope Co 
Philadelphia, Pa Monarch Envelope Co 


Division 


Improved Columbian Clasp Envelopes are 
endorsed by users everywhere as the 





best merchandise envelopes 





This is the envelope now being used by up-to-the-minute 
business houses, stores, factories and mail order concerns 
to deliver catalogs, papers and small articles of merchandise 
The envelope pictured is the sturdy Improved 
Columbian Clasp. 
exceedingly tough and strong. 


It is made of high-grade Jute paper, 


envelopes could follow them on that 
journey and see what they encounter, 
they'd solemnly raise their right 
hands and say in heartfelt tones 
‘‘Never again.”’ 


Who gets blamed when 
the catalog doesn’t arrive 


Well, sometimes the post office. 
Sometimes the sender takes the 
blame unto himself and resolves not 
to repeat the mistake. And again, 
there are times when he puts the 
blame squarely up to the man who 
sold him the envelopes that failed. 

Sometimes it is well to remind 
your customer that a cheap envelope 
may prove the most expensive item 
of his catalog cost. Not often, we 
think, will the buyer fail to thank 
the stationer or printer who points 
out the wisdom of using an envelope 
that will do its work—and do it well. 

After his careful preparation, after 
money is spent on engravings, printing 
and postage, after hopes are built of orders 
to come and profits to be made—who 
wants to lose out in the home stretch—as 


| the catalog goes through the mail? 
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This case is 1 ” uide ’ 
10%" high, o* deep, 
is plush lined and has 


a mirror background. 


Bates 


Numbering 
Machines 





A Case 
of More Sales 


Good Merchandise Well 
Displayed Moves Faster 


The glass and metal show-case illustrated 
on this page is ready for immediate deliv- 
ery. In it there is room for five genuine 
Bates Numbering Machines. 


‘The case is beautifully finished and can be placed in any part 
of the store as an attractive fixture that will silently remind 
your customers that you have a full assortment of the most 
reliable numbering machines made. 


Too many dealers wait for customers to come in asking for 
numbering machines. More business can be developed by 
displaying Bates Machines just as other merchandise. The 
uses of numbering machines are increasing every year and 
their unequalled reputation is universal. 


We offer one of these cases without charge to all dealers who 
order, in addition to their present stock, tive Bates Machines. 
Any five may be selected as long as you include at least one 
each of the Regular Three Movement, the Lever Movement 
and the Seven Movement Machines. This insures a complete 
assortment for display. 


We give away the show-case to help you sell Bates Machines. 
But we ask you to order five extra machines in order that 
you will have, at all times, in addition to your normal stock, 
a full assortment. 


May we send you a case today? It means more business. 


The Bates Manufacturing Company 
Makers of Numbering Machines 


Main Office and Factory: New York Office: 


Orange, New Jersey 50 Church St., New York 


The Bates Manufacturing Company 
50 Church Street, New York 


Gentlemen: Please send me at once free of charge the Bates Display Case. 


order for a complete assortment of Bates Machines as follows: 


Lever Movement ._.............. Regular Movement 


RES ee ae TU ee 


Address SHS KO6 6666.56 0 565666 6FF 00S COSREE SO cOR ODO ECeE CHRO OR OOS 


7-Movement 





Also enter my 
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Gloversville Concern Changes Name. 
Effective January | the firm of Cowles & Casler, Glovers 
ille, N. ¥., became Cowles, Brown & Company. The prin- 
ipals of Cowles & Casler continue with the new corpora 
tion—Mrs. S. H. Cowles, Eugene R. Brown and Roy 5 


Van Arnam 


House Organ Philosophy. 
You are the keeper of the gates of your heart The 


Stencil (A. B. Dick Company) 


\ kiddie in the cradle is a god in the making.—Wales 
Visible (Wales Adding Machine Company 
* 
A hen can set still and earn a living, but men cant 
Protectograph Bulleti lodd Protectograph Company ) 
* * * 
divide when there’s more than enough 
to go ’round.—Diamond Dust (Hall Lithographing Com 


. 


' 


Some fellows expect Opportunity to make love to them 


The Blank Book (Columbus Blank Book Manufacturing 


I the f t ind he sappy ane Iwavs have i 
come [he {) n Cat The Richmond & Backus 
Ce Ip \ 

+ * 

If vou can't give the other chap a good word, shut up and 
say nothing. It pays better—The Webster Way (F. S 
Wel ST¢ ( ompatl 

here is plenty of room at the toy he fellow wl 
loes t like the crowds Che Sales Force (Hedman Ma 
fact e Co ny 

* * 

Wi rk ind pla i little everyday Dor t ait tor ill 
some day—after you've forgotten how The N-P ] t 

The Namaskett Press, Inc 
* * 

T he sed me pen eves and att ¢e¢ @€ara sually 
he trade rks successful men faultless l Sta 
oners | se | Compat 

7 * 

het ire many salesmen riding around 1 vin Six’s 
paid for out of the other fellows’ leavings—Burroughs 
Bulletin (Burroughs Adding Machine Company 

* 
bulk of the business world still goes to the fello 
he vs his goods and tells his prospects why th 
should them.—Strathmore Tow vs (Strath 
}? er ( 

( ‘ s ft re st asse ve , « , 
. ¢ ( ~ or detra t ( r 
vhol lips d > he Wahl Cc 

x * 
5 S Iv new Oss kind S 
sg A li-hear-tror " 
g siness wit s the 
ike I I Bo lar ting & S 
rw ( \ 
* 
{ ? ‘ ? , ‘ 
iret ‘ t I] h 
“a gL { ich lis it 
B & Pease | Eberhare er, Sanford M 
( ( ] ‘ | ‘ : 
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IVE 
0’CLOCK 


turn the kev in the lock of the 
rerrell Storage Cabinet, and “all’s 
well” with the office supplies until you 


need them agal! 


For in this dust-proof, all steel cup- 
board, they will be kept clean and safe. 
\ strong lock prevents pilfering. The 
sturdy construction of the cupboard 
insures them against damage from 
water or fire Its easily adjustable 
steel shelves makes it easy to store 
miscellaneous supplies in an orderly 
wav, and keep them so 


Its handsome appearance makes it an 
addition to any office, and a fit com- 
panion for the finest office furniture. 


es ( ivgressive dealers it 1s 
opening up an almost untouched 
market for profitable sales 

si reular 


TERRELL’S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 
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For 
Every Business Use 


There is a Berkshire 
typewriter paper for every 
business use. It means in- 
creased profit to you to 
handle a complete line un- 
der one brand. Particular- 
ly when you can be sure of 
your customers’ satisfaction. 


Standardize with 


erkshi f 
“fy? owe 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


BRANCHES: 


PHILADELPHIA, PA. 
1024 Filbert St. 


BOSTON, MASS. 
633 Washington St. 


CHICAGO, ILL. SAN FRANCISCO, CAL 
363-371 West Erie St. 770 Mission St. 


TORONTO, CANADA 


BERVICE STATIONS: 


DENVER MINNEAPOLIS SEATTLE 
DALLAS KANSAS CITY LOS ANGELES 
ATLANTA CLEVELAND 
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Philadelphia Ink Company Expands. 
The Continental 
Norris streets, Philadelphia, Penna., has increased its manu 


Scriptex Ink Company, Howard an 
facturing facilities incident to the increase in capital stock 
to $50,000. Filling and packing machines 
stalled. This business was established in the last days ot 
the Civil War by I. Addison Bush. Later the manag: 
ment devolved on his son, George B. Bush, and his gra::d 
Bush. 


have been in 


son, George E. The business was conducted as 


partnership until its incorporation some time ago. At that 
time others entered the business. The officers of the con 

pany are George B. Bush, president; William Cohen, vice 
M. Cohen, treas 


The company manufactures a varied line of inks an¢ 


president; George E. Bush, secretary; J. 
urer. 
adhesives 


Conover Covers East for Irvin. 


The Alex H. Irvin Company, Curwensville, Penna., has 
appointed Seymour Conover, 350 Broadway, New York 
N. Y., Eastern representative. Mr. Conover covers Ne\ 
York City, New York state and the New England states 


Washington 
Mr. Conover is widely known in the Eastern trad 
The Ir\ 


consists of the staplers and the lines of rubber desk 


etc. The territory extends as far south as 
a €, 
as he has been in the field for several years. in line 
now 


accessories added recently. 


Oil Portrait of E. Y. Horder in Office. 


\n oil portrait of E. Y. Horder, president of Horder's 
Inc., graces the general office of the company at 226 West 
Lake street, Chicago, Ill. It was done by Miss Edna Bog 
nild. The canvas 


Horder and F. P. 


Christmas present from | G 


Horder 


was a 
Seymour to Mr 
New York Stationer Leases Building. 

The Superior Stationery Company, 401 Sixth avenue, New 
York, N. Y., has leased the building at 42 John stre: 
A twenty 

one year renewal privilege is given in the leas: 
Katz, president of the Superior Stationery Company 
tiated the 


twenty-one years, at a term rental of $300,000. 


lease for the corporation 


Changes in Shepherd & Spooner. 


Shepherd & Spooner, wholesale stationers at Philad 


phia, have reorganized. Philip Spooner has severed his 
connection with the business at 806 Cherry street, and has 
become representative in Philadelphia for two Al 

N. Y., manufacturers—the American Papeterie Company 
and the Eastern Tablet Corporation. 


Committeemen of Commerce Body. 
Several men known to the stationery field are 1 


or subdivision No 4 of the Chicago Association or Col 


merce, which comprises printers and binders. On_ this 
committee are H. O. Bliven (Stationery Manufacturing 
Company) and Charles Goes (Goes Lithographinge (| 


pany). 


G. R. Trefzger Transferred to Rochester. 


G. R. Trefzger has joined the Rochester staft 
Underwood Typewriter Company, 15 North street, R: 
ter, N. Y. He had formerly been a member of the | 


wood organization at Akron, Ohio 
Bemis Bros. Have New Chicago Offices. 


Bemis Bros. Bag Company of St. Louis, Mo., has 1 


its Chicago offices from 111 West Monroe street to the 
seventh floor at 737-39 West Jackson boulevard. W. A 
Canner is manager at Chicago 
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Teas 


SuILOIC BUSINESS 





Sentiment is the main spring of human action. Senti- 
ment rules supreme in the home. Sentiment colors 
business transactions. Sentiment plays a larger and 
larger part in human relationships. 


All people are sentimental at heart—but few are gifted 
to properly express sentiment. Here GIBSON 
GREETING CARDS meet a universal need. So 
varied they express every shade of sentiment and 
meet the exacting demands of every situation or 
occasion. 


The dealer who fully appreciates the influence of sentiment— 
who displays GIBSON GREETING CARDS prominently and 
attractively, so that their sentiments can appeal to prospective 
purchasers—sees his greeting card business grow into one 
of his most profitable departments. This is the unvarying 
experience of dealers who have appreciated the power of 
sentiment. 


SELL GIBSON GREETING CARDS— 
BUILD BUSINESS ON SENTIMENT 


OV Gibson Art, Company 


Cincinnati ~ 


NEW YORK CHICAGO BOSTON 
200 FIFTH AVE. 5 N. WABASH AVE. 120 TREMONT ST. 

















FAVORS 





e) 


























OY Gibson 





Gibson 


rishyas Greeting Cards 


pr 1024 ~ 


“Business is as good as we make 
it’”’—and most dealers figure on 
making 1924 a record business 
year. The business won’t just 
come—it must be made. 


For profit and frequent turn-over 
of a small investment, Greeting 
Cards have proven a most attrac- 
tive line. The demand is growing 
with wonderful rapidity. But dis- 
crimination must be used in the 
selection. 


That Gibson Greeting Cards are most 
favored by the public is proven by the 
fact that more are sold every year than 
of any other make. 


The 1924 line of Gibson Christmas 
Cards represents the best effort this 
company has ever put into its product 
a ‘line that will make for a record 
business. 
Before placing your order for 1924 
Christmas Cards be sure you're right 
and that means wait until you have 
examined the unequaled Gibson line. 


Cincinnati ~ 


NEW YORK CHICAGO BOSTON 
200 FIFTH AVE. & N. WABASH AVE. 120 TREMONT ST. 





Art Company 
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1884 1924 


40th 


Anniversary 


Catalog 
of 





DESKS 


now being printed, will be ready 
for the trade February 10 and we 
want every dealer to have a copy. 
Therefore, Mr. Office Furniture 
Dealer, please mail that request 
today. You will be interested. 


We manufacture Four Complete 
Grades: 


New 7000 Line 


Quartered oak, mahogany and walnut 


5000 Line 


Quartered oak, mahogany finish and 
walnut 


X and 1000 Lines 


Quartered oak and imitation mahogany 
(Quality and service at a fair price. 


Better send for that catalog now. 


CENTRAL 


MANUFACTURING CO. 


454-458 Armour Street 
CHICAGO 


1884 1924 
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TYPE-ADDE 


Reg. U. S. Pat. Off. 


EVERY TYPEWRITER AN ADDING MACHINE 


Attach the TYPE-ADDER—the only com- 
puting attachment for typewriters in the 
world—to any standard typewriter and you 
have a combination machine which, while al- 
lowing perfectly normal use as an ordinary 
typewriter, can also do: 









Adding and Vertical or horizontal additions—in any 

Listing number of columns anywhere on the paper, 
punctuation as desired. The operator just 
types with its keys and the TYPE-ADDER 
does the adding or subtracting. 


Billing and Its ability to add horizontally as well as 
Statement vertically makes three column work—debits, 
Writing credits, totals—as easy as typewriting. 


Loose Leaf Pick up old balance, write in debits and 
, T — Accounting credits—clear out the new balance—and 
TYPE-ADDER as Attached to Underwood Typew check it simultaneously. Each sum in its 


own separate column wherever you want it. 


Special The TYPE-ADDER permits the operator to 

Report write figures anywhere on the sheet, adding 

Work those desired, in any position. The report 
is complete when the typing is complete— 
no errors in transcription. 


The TYPE-ADDER does not interfere with 
the typewriter in any way. It is attached by a 
simple holding bar connected to the most con- 
venient screw holes now in the typewriter. 
Any standard forms as used for plain typewrit- 
ing can be used. Any typist can attach 
and operate it. No special training is re- 
quired. 

The TYPE-ADDER is the simplest 
practical BILLING and STATEMENT 
WRITING machine ever devised at a price 
previously undreamt of in this field. 

MR. DEALER:—We have a special 
offer of great interest. If you want to get 
a share of the business to be done in your 
locality, WRITE FOR COMPLETE IN- 
FORMATION NOW, before our present 
factory production is aliocated. 


PRICE $60 


Typewriter Is Complete Without 
The Type-Adder 


Type-Adder Corporation 
Woolworth Bldg. New York City 


TYPE-ADDER as Attached to Woodstock Typewriter CABLE ADDRESS: ‘‘*TYPEADDER’’, New York 
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Monroe Sales Executive on Tour. 

J. D. West, assistant sales manager of the Monroe Calcu- 
lating Machine Company, Orange, N. J., made an extended 
trip during January During the tour he visited Monroe 
agencies at Rochester, Pittsburgh, St. Louis, Chicago, St. 
Paul, Minneapolis, Milwaukee and Detroit. Informal con- 
ferences were held in the different cities. Mr. West reports 
a spirit of confidence in all cities visited, that 1924 will be 
a strong vear for business. 

Plummer Vice-President of Brewer’s. 

H. DuBois Plummer was elected vice-president and di- 
rector of H. K. Brewer & Company, New York, N. Y., to 
fill the vacancy caused by the death of Stephen Nank« 
J. Stuart Eakin was chosen secretary and treasurer 


Stewart Heads Royal Dealer Department. 
On January 1 W. B. Stewart, assistant sales manager of 
the Royal Typewriter Company, Inc., took charge of the 
Dealer’s Department. Mr. Stewart, who has made a fine 


record the sales department, brings to his new work 





WwW. B. STEWART 
exceptional qualities as an executive officer, and his ass« 


his continued success in the larger 


field to which he has been appointed. 


Mitchell Takes Committee Chairmanship. 
Charles | Mitchell, secretary and sales manager 
Crane & Co., Topeka, Kans., and former president of the 
National Associati of Stationers, Office Outfitters and 
Manufacturers, was recently elected chairman of the mer- 
livision of the Topeka Chamber of Commerc: He 


will serve throughout the present year 


San Diego Concern Leases Building. 
The Austin Safe & Desk Company of San Diego, Cali- 
1 


ornia, recently took a ten-year lease on a building at 
1029 to 1039 Second street, giving them a showroom 75 | 
100 feet, near Broadway in the heart of the business district 
The company will add several new lines, including a 
typewriter department and a commercial stationery depart- 
ment. For the past fifteen years the company has handled 


the products of the Art Metal Construction Company 
Jamestown, N. Y., and the Herring-Hall-Marvin Safe | 


{VUVERTERR ALEVE 


ONE SALE 
MAKES ONE PROFIT 


, 


isi UNAM iii AUS 


But if you sell DIEMER 
products your re - sales 
will make many profits. 








Wil 





“ 


DIEMER PRODUCTS 


Pressboard File Boxes—Mailing Boxes—Letter 
and Lega! Expanding Envelopes—Flat Wallets 
—Vertical File Envelopes—Leatherette Ex- 
panding Envelopes—Compartment Envelopes— 
Vertical File Folders—Mailing Envelopes— 
File Boxes—Card Index Cabinets. 


PEC 








Stock the complete line; each number 
serves a special purpose and is in de- 
mand. Write for Diemer catalog No. 30. 


THE JOHN F. DIEMER Co. 


107-109 LaFayette Street New York, N. Y. 


= 


i 
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Listen: 


We are doing the 
largest business 
in our history 


RIGHT NOW 
—GIVING 


LOWEST PRICES 
QUICK DELIVERIES 
RELIABLE SERVICE 


IN 
TYPEWRITERS 


WHOLESALE 
EXPORT 


REAL SERVICE 


ALWAYS 
ALWAYS 
ALWAYS 
ALWAYS 


THE LARGEST HOUSE 
THE LOWEST PRICES 
THE BEST QUALITY 
THE SQUARE DEAL 


The oldest in the line 
and here to stay. Give 
yourself a square deal. 
Ask us about 


TYPEWRITERS 


General 
Typewriter Exchange 


INCORPORATED 


30 Main St., Brooklyn, N. Y., U.S. A. 


Code Name: ‘‘Gentype, New York’’) 





Golden Anniversary of Exchange. 
The first meeting of 1924 of the Cincinnati Furniture 
to by 
Feuss, Jr., in the absence, owing 
Howard E. Scheid. After the 
called the Chamber 
ind other routine 


Vice-president Ch 
of 


change was called order 
to illness, 
the 


Commerce 


dinner meeting WwW 


to order in of 


of officers business 
which the oath of office was administered by a notary 
the new board of officers. 

A letter was received from John Dulweber, annour 
his resignation owing to having removed to another 
the entertainment c 


to the fact 


Charles Groene, chairman of 


tee, in his report called attention that this y: 


that something ought to be done through the papers 
otherwise to gain publicity. The chair appointed the 
lowing committee to devise ways and means for tl 


celebration: Frank B. Wersel, A. G. Steinman 
mers, John Wolf, and John Lornette, Jr 


tor 


Several persons were nominated members! 
committee reports were presented. 

Frank B. Wersel, Jr., was called upon by 
relate his recent experiences on a visit to California, whi 
he did, and his talk proved interesting to all present 
I the close of t 


Charles Groene suggested that | 
organization invite some of the older me: 


the cl 


yefore 
meeting the 
to 
valuable information from them to help carry out the 


some 


for the fiftieth anniversary celebration 
following as the oft 


the 


The chair then announced the 


and board of directors of the exchange for 
committees: 

President, Howard E. Scheid; first vice-president, ( 
Jr.: second vice-president, Paul Schirmer, Jr.; s 
retary, Leo T. Folz; treasurer, A. G. Dir 
H. B. Kemper, Fred W. Stille, August Brettschneide: 
Joseph Sprengard, George W. Schutte, Jr., Charles Gros 


ph Monter, E. J. Kuhlmann, Alfred M. Eisen, Jar 


pil 


Feuss, 
Steinman 


Jose 
Walsh 


—-- + 


Pike Returns to Binghamton, N. Y. 


H. Pike, formerly with the Typewriter Supply ( 


\ 


the office ies and applia: < 


specialists in office 


he has charge of 


Austin’s Shop, lances 


> - = 
< Court street 


»p 

This concern occupies two floors at 
ing the Corona 
Dictaphone, 


for the 
Victor 


exclusive typewriter 


Mimeograph, 


agency 


adding machine 


few other specialties, with a fine line of rebuilt type 
adding machines, check writers, cash registers, etc 
tools and equipment of the shop are the best to be obt 


and its business is constantly growin 


The Austin Shop has been in its present locati 
last fifteen years. 

The shop has openings for several specialty met 
add new lines as fast as men can be found capablk 
dling them. 

Binghamton is a live town of 70,000 people s 
hy a prosperous territory. 


“Success Line” Incorporated at Chicago. 


The Success Line, I 123 West Madison str 
cago, has been incorporated by D. O. Fredericks V\ 
Smith and Hobart A. Stady. The affiliation of M 
Frederickson and Smith has been reported here 
Office Appliances. The new corporation has a capital s 
of $6,500, and is empowered to deal in calendar st 


1 


pads 


and office devices 








ar] 


would witness the golden anniversary of the exchange a1 


together with the names of those appointed to the standi: 





Ex- 


es 


President 


a> 





\l Lan 


future meeting, stating that they might get son 


year Id 


pany at Buffalo, N. Y., has returned to Binghamton whe: 


Roll call 


was transacted after 


i! 
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Shaw-Walker Safety Vault 


“i” 


Delivered 
in your 
city 


Higher in 
the South 
and West 


STEEL 
WwooD 
SUPPLIES 
SAFES 





FFERS adequate protection to the 

invaluable records of firms located 
in buildings where the possibilities of a 
disastrous fire are not great. 


The cost is so low that even the smallest 
business cannot afford to be without this 
protection. 


Excellent insulation, electrically welded cold rolled 
steel walls, and the interlocking door give protec- 
tion against fire. The fine combination lock, the 
three heavy cold drawn steel draw-bolts, and the 
extra heavy hinges give great resistance against 
thievery. 

Commodious, light in weight and attractive in 
appearance. Price $117.50 without interior equip- 
ment. Interior arrangements to meet your indi- 
vidual requirements at low additional cost. 


In cities where we are not aggressively represented 
there are openings for new dealers for the Shaw- 
Walker line. Write for information. 


SHAW-WALKER 


MUSKEGON, MICHIGAN 








IDEAS 
SERVICE 
KNOWLEDGE 
FRIENDSHIP 
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MORE KEYS 


More People 
More Sales 


This new “XC” Corona, that has proved so popu- 
lar in so short a time, broadens the typewriter mar 
ket. It attracts thousands who would not otherwise 
purchase a machine. 

It is bringing dealers new business from three 
very large and important groups of people: 

1. Those who write in a foreign language. 

2. Technical users such as chemists, doctors, engi- 

neers. 

3. Merchants, manufacturers and salesmen whose 
business requires the use of fractions or special 
symbols. 

It specially interests such people because it offers 
them a keyboard that will suit their individual needs 
exactly. It is able to do this because it carries more 
characters. Instead of the usual 28 keys writing &4 
characters, the “XC” Corona has 30 keys that write 
90 characters. 

Anyone can now have a keyboard that includes any 
special signs, symbols or characters that he uses in 
his work, 7m addition to all the usual characters. 


More keys—more people—more sales. 


The “7 


,~CORONA 


The Personal Writing Machine 


heg. U. 5. Pat. On 


CORONA TYPEWRITER CO., Ine 
GROTON,N. Y. 











FR COMPANY, Ine 


” TYPEWRIT 
CORONA TY! R 
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McDermott With McNeil Co. 
George RK. McDermott, formerly state manager for the 
Field-Parker Company of El Paso, Tex., is now manager 
of office equipment sales for the McNeil Company of 


yenix, Ariz. Mr. McDermott is a man of experience 


and pleasing personality, and will no doubt achieve a full 
measure of success in discharging the duties of his new 
position. It is his intention to improve service wherever 


Hancock Royal’s Assistant Sales Manager. 
On January 1 E. F. Hancock was appointed assistant 
sales manager of the Royal Typewriter Company, Inc., 
charge f the Central Division Mr. Hancock is regarded 





E. F. HANCOCK. 


as one of the ablest men in the Royal sales force. Since 


1917 he has been manager of the Cleveland office, which he 
has built up until it is one of the best in the organization 


Novel Business Card. 

Salesmen of the A. B. Dick Company are carrying a 
business card which should be of material assistance in 
gaining entree to the offices of prospects. This is folded 
to the size of a standard business card, cunningly con- 
trived to tell enough of the salesman’s story to gain in- 


stant attention. There are eight pages to this card-folder, 


ent space to tell briefly the story of the 


Mimeograph process, the machines, and to show reductions 

of a number of samples of mimeographing, depicting the 
| 

range < work poss le 


There is a subtle psychology in this card. The office 
y has an opportunity to grasp the signif 
cance of the caller’s business. To the boy it suggests a 
new office machine that it will be a pleasure to operate. 


f repeated 


The secretary visions relief from the writing 


ies of form letters, and other monotonous tasks that 


An Apela Club at Wichita. 

An Apela Club has been organized at Wichita, Kans., 
nd has become affiliated with the National Association of 
Apela Clubs at Oklahoma City. The initial meeting of the 
Wichita club was held on January 12, with fifteen charter 
members The following officers were elected 
Frank Pratt, Sundstrand Adding Machine Company, 
president; H. A. Singleton, Inland Printing Company, vic« 
president: V. H. Evans, Felt & Tarrant Manufacturing 
nd treasurer. 


“Joe” McCarthy in Business at Pittsburgh. 


J { McCarthy has established himself at 200 Westi: 


wuse building, Pittsburgh, Penna., handling complete lines 
of paper and typewriter ribbons He had been 
connected with the F. S. Webster Company in the past 
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CARBON PAPERS 


and 


TYPEWRITER 
RIBBONS 





Experience in Manufacture 
Quality in Product 
Co-operation with Dealers 


THE 
BUCKEYE RIBBON & CARBON 
COMPANY 


Factory and Frecutive Offices 
CLEVELAND, OrilIO 


Established 1896 
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Excellent construction 
—neat, efficient and or- 
ganized arrangement— 


attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


THE J. F. DIETZ 
COMPANY 


CINCINNATI 
OHIO 


Established 1881 
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(New Machines—Continued from Page 27.) 


the machine. The machine will address at the optior 
the operator one name after the other or one or all 
addresses several times. Finally, addresses may be s¢ 
lected, some to print and some not to print. <A specia 


model for physicians, dentists and other professional m 
is to be produced in a short time. Exclusive representati 
will be given on application. 
Machine Provides Housing for String. 

Retail merchants and others who use quantities of sti 
will be interested in a machine recently invented by Shig 
Yamado of Honolulu, T. 
of twine, protecting it from dirt and providing means 


toro H., for housing two spindl 


cutting without waste. Two ordinary spindles of str 


are placed in the machine and the ends threaded thr 
The then 


the mechanism. cover is put on, the tw 











MACHINE FOR HOUSING AND CUTTING STRIN‘ 


When the 


erator has tied the package he presses a plunger whi 


passing out through an aperture provided 


erates the cutting mechanism Che machine is so arrange 


that there are always short lengths of string projecting 


to be grasped and pulled out for tying, the mecha 





however, providing sufficient resistance so that quant 
cannot be readily pulled out by accident or carelessness 
New Engraving Machine. 

Fhe Engravograph is the name of a machine 
automatically engraves, names, initials, dates, numer 
class, lodge and club marks on pens, pencils, cigarett 
holders, pipes, pearl-handled knives, cutlery, combs 

THE ENGRAVOGRAPH 
panels and a variety of other articles, working equall 
on gold, silver or other metals, hard rubber, re 
casein, bakelite, celluloid, et: 

This machine is said to be simple in operation 
perform with uncommon excellenc: It has an a 7 
stop and is admirably suited for use in shops and s 
A clerk can operate the Engravograph and wait 


tomers at the same time. 


The Enegravograph is sold with all the 
' 
carrier, SIX ce 


ment, including a fibre 


I 
tool is operated, et Every part is 


the engraving 
built 


and the machine is carefully tested 
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N those offices where 
f ceaageeal are 

thought of as human 
beings; where quiet 1s 
held at its true value; 
and where speedy, 
good work is essential; 
there you will find the 
L. C. Smith Type- 


writer predominant. 








Ball Bearing 
Long Wearing 











L. C. SMITH & BROS. TYPEWRITER CO. 


Executive Offices, Syracuse, N. Y. 


‘ Branches in all principal cities 
& 
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A -Discriminating 
Buyer Picks Macey 


HERE is that about Macey 

Furniture that is readily sug- 
gestive of unusual merit. It is in 
the fine touches of accomplished 
furniture artisans that Macey Furni- 
ture acquires that dignified beauty 
through substantial plainness and 
correct proportions. 


Macey dealers have been extremely 
gratified in the way that Macey De- 
signers have kept step with the 
rapidly changing methods of office 
procedure and the furniture used 
therein. A striking example of this 
modern development is the new line 
of matched office suites in the period 
designs. Richly and truely are these 
designs portrayed in furniture that 
while of great artistic value is of 
genuine and substantial construction. 


Dealers identifying themselves with 
this distinctive furniture line find 
that it is a great trade builder. 
They are soon known as the home 
of distinctive furniture and are 
strongly recommended by the dis- 
criminate. 


That you might know more of this 
meritorious line, we have prepared 
several interesting catalogs which 
we will gladly send on request. 


The Macey Company 


Grand Rapids, Mich. 


Made in Canada at Woodstock, Ontario 
European Office at London 












February, 1924. 


The Tobey Typewriter Desk from 
the Macey Line of Commercial 
Grade Desks. A patented, vibra- 
tionless device capable of sus- 
taining 200 Ibs. weight. Gives 
added knee space and keeps 
typewriter always level. Hun- 
dreds of Macey dealers are 
capitalizing on this item 


THE CY LINE 


Steel Files, Wood Files, Filing 


Supplies, 


Steel Safes, Office 


Desks, Matched Office Suites, 
Sectional and Solid Bookcases 











From the Italian matched office suites 
Three other complete suites available 
at reasonable prices. 

















luction did not start until September, 1923, the machine 
in nearly every state in the Union. Sev 
eral ships of the battle fleet of the United States Navy 
have puri hased E1 gravographs. 

All manner of retail stores have found the machine to 

valuable, earning substantial profits and proving to be 
a capital attention-getter when operated in view of the 
people passing the store This machine is made by The 


Engravograph Corporation, 90 West street. New York. 


Business Show at Birmingham. 


The Birminghat Ala.) Business Equipment Asso 
will hold its annual business show on February 7, 8 and ‘ 
in the National Guard Armory, which provides twice th 
Hoot S| ‘ availa f ~ year. It is expe cted that t 
show will have many more exhibits and be even more 
successful than the one held last year 


It was expected to hold the show last December. but as 


many the members are stationers who are busy that 
month, it was decided to put the matter off until Fel 
ruary, when all the members would have time to par 


By the middle of January all the floor space had bee 
reserved with the exception of three small booths. The 
association extends a cordial invitation to all persons 
terested to attend the show. Special attention will 
given t isitors from out of town. 

[The Birminghar }usiness Equipment Association has 
grown steadily in membership and has done much good 
Birmingham and t urrounding distri 


N. C. R. Hundred Pointers on Bermudan Lehr 
Le ing New York January 26 aboard the liner “Or 


550 members of TI! National Cash Register Compat y's 
“Hundred Point Club” enjoyed a trip to Bermuda, wher: 
the s seve days 

The “Hundred Point Club” consists of members of the 
selling force whe secure 100 per cent or more of their a1 
nual sales quota The 1923 club is by far the largest 
the company’s history, exceeding the 1 1ext biggest 
than 100. Requirements for qualification in this organiza 


tion are very strict, and it is the ambition of every N. C. R 


salesman to be a member every year 
[he trip to Bermuda, where the “Hundred Pointers” 
spent several days, is believed to be the biggest outi g 
ever ¢ en |} n industrial concern to its prize \ ¢ 
salesmet President F. B. Patterson, General Manager |] 
H. Barringer, General Sales Manager | E. Steff 1 
uti es of the company accompanied the sales 
meé vovagt 
All Records Broken. 
Sales National sh registers reached a new high level 
192 ng f 32 per ¢ ( the pre 9 
20 per cet er 1920, t 
the st vea every month of t ill pre S 
epa the business 1923 was 
ogress and ex : An averag aj yx 
7.000 men and wom«e vere employed throughout the y« 
) rod i excess ’ 
California Next Year 
g larger business in 1924 than last 
’ Is pany have a d tha s 
( Hundre Point Clu s year wv 
enj 2 Amo laces to be visited 
e ‘ th (,;ral i — le | 
( S Fr Los Angeles ( ils 
4 11d a) rou 
is 1 entive t e Ss ng 
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DUNN 
OFFICE CHAIRS 





Emerson was and is right! The office 
equipment dealer who stocks a line of 
chairs, pushes them properly with window 
and floor space, with publicity and salesmen, 
will make a profit—the law of compensation 
is inevitable. 

One of the advantages of stocking DUNN Chairs 
is that the reaction is quicker; you don’t have to wait 
so long for your effort to bring results. DUNN busi- 
ness policies provide for full co-operation with the 
dealer in selecting and selling a stock. An earnest of 
this policy is given in our new catalog in which we 
endeavor to follow dealers’ recommendations in pro- 
viding more complete, detailed description. 

Energetic, established distributers seeking a worth- 
while chair line should investigate DUNN co-opera- 
tion. We shall be glad to send our catalog. 


John A. Dunn Co. 


La Salle and 29th Sts. Chicago 


BOSTON GARDNER ST. PAUL 
39 Chapel St., Newton MASS. Hampden Ave & Bradiord St 














IETS 


Ce ON 





on noone 


‘ 
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Metal Waste Basket 
Its Bi 
~Profits YO 


ont! 


This little office item properly 
displayed in your store will do more 
than its share to build profits and 
business. It’s a big, dependable 
sales drawing card — the Victor 
metal waste basket, indestructible 
and beautiful. 


It is the pride of any office, and 
is endorsed above all others as 
shown by actual usage in success- 
ful business offices, banks,, hotels, 
etc. 


The Victor metal waste basket 
comes in four finishes—rich mahog- 
any, American Walnut, Quartered 
Oak and Olive Green. 


Send in the coupon and receive full in 
formation on this 100% profit maker for 
you. Quick sales, rapid turnover. An 
item that helps sell other goods as well. 
Ask us about it. 





” 


There’s 100°), Profit for You in ‘‘Victor 


Metal Office Furniture Co. 
Grand Rapids, Michigan 














TEELCASE;}- 





—found where | LCase business succeeds 





Metal Office Furniture Co. 
Grand — Michigan. 
send me inf rmation and 


ease dealers’ 
VICTOR ‘Metal Waste Baskets 


prices on 


Firm Name 


Address 


Attention of. 








AP? 1. 
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Claitor Leaves Stationery for Typewriter Business. 

W. W. Sta 
tionery Store, 
Otto Claitor, 
it was organized in 1920. 

Mr. Ford was connected with the 
Company of Baton Rouge for two years before going wit 
the Southern Stationery Store 1923. He is 
an experienced man in the line and is well known t 


Ford was appointed manager of Souther: 
Baton Rouge, La., on January 21, succeeding 
who had served as manager of the store 

Everett School Sup 


as salesman in 


stationery trade in Baton Rouge. 

Otto Claitor left the stationery 
of the Typewriter Repair & Sales Company, also a Bato: 
where he will 


company to tane large 


Rouge concern, deal exclusively in type 
writers, adding 
will not handle any new typewriters, interested 
rebuilders looking for distribu 


typewrite 


iron sates. The 
but will be 


machines and company 
from wholesale 
Claitor has been in the 
at different intervals for the past 


in hearing 
tion in Louisiana. Mr. 
business in Baton Rouge 


ten years and has a well established repair, 


rental and sales 
trade to begin with 


Annual Election of School Supply Jobbers. 
The annual election of the National Association of S« 
Supply Jobbers was held during the convention held at 

Chicago in January. The following will direct th: 
of this organization until the next election: 

John B. Brain (Omaha School Supply Company), presi 
Omaha, Nebr.; H. H. Young (J. L. Hammett Com 
first vice president, Cambridge, Mass.; F. G. Web! 
& Webb Company), president 
Nystrom (A. J. Nystrom & Company 
Frank Bruce (The Bruce Publish- 
Milwaukee, Wis. The 
committee comprises John B. Brain (Omaha School Supply 
Company), Omaha, Nebr.; Frank Bruce (The Bruce Pub 
lishing Company), Milwaukee, Wis.; Carl J. Haas (Eat 
Claire Book & Stationery Company), Eau Claire, Wis 
Frank G. Webb (Clanton & Webb Company), Atlanta, Ga 
F. V. (Northern School Supply Company 


Fargo, N. 


dent, 

pany), 
(Clanton 
Atianta, Ga.; A. J. 
Chicago, III; 


second vice 


treasurer, 


ing Company), executive 


secretary, 


Hutchinson 
Dak.). 


Radio Broadcasts Story of the Mimeograph. 
Litt Brothers, a leading department store at Philade 
Penna., \ Mi 


primary purpose 


phia, operates a broadcasting station 


graph machine was installed with the 
releases for distribution to the ne WS] 


This 


issuing program 


pers of the vicinity usage brought the suggesti 


that the story of the duplicating machine be used as 
topic of a broadcasting program. B. A. Connell, a sales 
man for the A. B. Dick Company, prepared the subj 
and delivered it to the four winds at the Litt broad 


station. 


Some New Incorporations. 


Quick & McKenna, Manhattan, furniture, $150,000; A. | 
Quick, F. J. McKenna. (Attorney, W. L. Greenfogel, 291 
Broadway, New York, N. Y.) 

Hecktograph Corporation, Manhattan, duplicating rolls 
$25,000; F. MacPherson, E. Kellar, A. L. Keys Attor 
ney, S. Sprung, 291 Broadway, New York, N. \ 

Riteall Check Writer Corporation, Rochester, 1,5U 
shares, common stock, no par value; F. O. Bullis, N. Nt 


gent, J. P. Graham. (Attorney, E. Nichols. Rochester 

MM. Me) 
Churston Manhattan, sil 

Thurston, A. Tinker, J 


Dykman, 117 Monta 


Importing Corporation, 
$10,000; W. H. 
Cullen & 


cotton fabrics, 


Douglass. (Attorneys, 


street, Brooklyn, N. Y.) 
Capital Increases. 
Kardex International, Ltd., Tonawanda, N. \ S40 


to $1,500,000 
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$162,820.00 Commissions 


PAID TO OUR DEALERS LAST YEAR 


Did You Get Any of It? 
HERE’S HOW! 


Supply the Demand in Your City for 
Genuine SHIPM AN-W ARD Rebuilt 


UNDERWOODS 


| 
Our Famous Dealer Plan is bound to win for you—you can’t lose. | 
Dealers ¢ even in small towns make $200.00 and up per month in addition 
to their regular business. 


Requires no investment—all clear profit and no limit to the 
amount you can make. It’s up to you. 


Take every order for Shipman-Ward Rebuilt Underwoods that comes 
your way and go out after more. We handle the accounts — do the 
collecting—all you do is Get the 
Order. Think what this means. 
You have no investment, no cred- 
it worries, no extra rent — your 
commission for getting the order 
is all clear Net Profit. 

We furnish signs, window 
cards, newspaper ads and give 
every opportunity to link up with 
our great national advertising 
campaigns. Just reading this ad 
isn’t going to get you a share of 
this money. Get full information 
and start making this extra 
money at once. 











WRITE for Full Details of our Famous Dealer Plan—NOW! 


Extabtshed SHIPMAN-WARD MEG. CO. "2%" 


“Typewriter Emporium” Underwood 
1781 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 


(Take Ravenswood Elevated to Montrose. Plant is one block East) 
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AT big 
profitable business 





Prices that insure 
profits 


HE Salisbury line of desks and tables are so 

reasonably priced that you are sure of your 
needed profit. The honest, sturdy quality, care- 
ful workmanship and finish of every Salisbury 
piece, will build good-will for you. Check up 
the matter of price and quality by writing at 
once for full particulars. The office appliance 
dealer who overlooks the Salisbury line of desks 
and tables is passing up good business. Another 
thing, compare the freight rates given below with 
the rates you are now paying for less than car- 


No. 55 





No 67 
load lots. The Salisbury freight saving is an 
added profit. We have been making furniture 
since 1864. 





Freight Saved is Profit 


Days in 
Transit 
> 

2 


Rate 


Portland, Me 
Boston, Mass. 
Providence, R. I. 
Sprin field, Mass 
New Haven, Conn. 
New York City 
Albany, N. Y. 
Philadelphia, Pa. 
Pittsburgh, Pa 
Syracuse, N. Y. 
Buffalo, N. Y. 

















No. 3 


THE H, HERRMANN FURNITURE CO. 
327 West 34th Street 
New York 
carries a full line of 
Salisbury samples 


alisbur 


DESKS 4x» TABLES 


Write for prices; they will startle you! 


SALISBURY BROS. FURNITURE CO. 
Randolph, Vermont 


S 
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Marchant Expands at Greensboro. 

The Marchant Calculating Machine Company has moved 
its office in Greensboro, N. C., and a service department 
organized. H. S. Battie, the district sales manager moved 
the office from 203 Wainman street to Rooms 419-20, 


Jefferson Std. building 











JAMES V. WESTERVELT 


Who last Fall became vice-president of the Pacific Desk Com- 
pany, Loes Angeles, after having been in the typewriter busi- 
ness since 1902, except for a brief interval in the brokerage 
business. He was salesman and branch office manager for the 
Underwood and the L. C. Smith Typewriter Companies in im- 
portant territories from the Atlantic to the Pacific Coast. An- 
nouncement of his election to his present position appeared in 
Office Appliances for November, page 87 








Direct Mail Topic at St. Louis Conference. 

The A. B. Dick Company has been invited to send a 
representative to address the “Move More Merchandise 
Conference” which will be held at St. Louis, Mo., February 
12. This conference is being arranged by the Ely-Walker 
Dry Goods Company of that city. 


Kansas Book Dealers to Meet. 

The next annual meeting of the Kansas Book Dealers’ 
Association will take place at Kansas City, Kansas, on 
February 4 and 5. There are many problems to discuss 
and a good attendance is expected. At this convention the 
association will place its order for note books and tablets 
for the entire membership of 250. For the last few years 
this contract has been handled by the Lee Mercantile Com- 
pany of Kansas City and amounts to between $75,000 and 
$100,000. 

There is considerable talk of free school books in Kan- 
sas, and at this meeting it is expected to plan a fight against 
this sort of legislation. 

The organization has just published a catalogue of 120 
closely printed pages, without illustrations, combining a 
catalogue and price list of goods carried at Newton, where 
the supply may be drawn upon at short notice by any 
member of the organization. 


Corporate Changes at Salt Lake City. 

The Utah-Idaho School Supply Company, Salt Lake 
City, Utah, has bought out the Utah Office & School Sup- 
ply Company of that city. Distribution of the Mimeograph 
has been transferred to the Utah-Idaho School Supply 


Company. 


Miss Barbara Lalone Byrne. 

Robert Byrne, assistant to the head of the Monroe Cal- 
culating Machine Company’s statistical research depart- 
ment, Orange, N. J., was mighty proud when Barbara La- 
lone came to join the family circle. 


Miss Mary Denniston Baldwin. 


Mr. and Mrs. E. S. Baldwin, Paterson, N. J., have a sec- 
ond daughter, Mary Denniston. The young lady is a 
granddaughter of F. S. Baldwin, inventor of the Monroe 


calculating machine 


R. N. Hall Engaged. 

The engagement is announced of Miss Marguerite 
Koontz, St. Louis, Mo., to R. N. Hall, president of the Hall 
Lithographing Company, Topeka, Kans. The date of the 
lding has not been set, but it is expected that the cere 
ny will be held in the spring. 
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R 98 years Heywood-Wakefield has 
specialized in seating. H-W seats for 








home, amusement, educational and 





WS transportation purposes have long been 
4 a recognized as standard. 

! So, too, in the business world. H-W of- 
fice chairs represent a degree of ease, 





serviceability, good taste and economy 
that could result from no less seat- 
building experience. 














Fail And it is just these traits which make 
H-W office equipment salable, buyable, 
UE usable. 
= Any H-W man will estimate on your 
rT seating needs. 
HE YWOOD-WAKEFIELD CO. WAREHOUSES 
f BALTIMORE, MD. LOS ANGELES, CALIF. 
. 113 West Conway St. 215 East 6th St. 
BOSTON, 45, MASS. NEW YORK, N. Y. 
Te Winter Hill 516 W. 34th St. 
, BUFFALO, N. Y. PHILADELPHIA, PA. 
1 Wells and Carroll Sts. 244 So. Sth St. 
iF CHICAGO, ILL. PORTLAND, ORE. 
7 2653 Arthington St. 148 No. Tenth St. 
TE KANSAS CITY, MO. SAN FRANCISCO 
= 1310 W. Eighth St. 737 Howard St. 
= ST. LOUIS, MO. 
} aa Sixth and O'Fallon Sts. 
WE 4 - 
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GIVE 
IT 
HIS 
NAME 


"Dp ames a chap in your 
office gets all the hard 
knocks, the toughest jobs. 
He’s burdened with duties 
others shirk but nothing can 
make a dent in his cheerful 
willingness to do what’s asked. 
Unconsciously you rely upon 
him, while not always giving 
his staunch, steadfast service 
due appreciation. 

Name your VUL-COT waste 
basket after him. It has all his sterling, 
dependable qualities. 

Waste baskets get hardest service of all 
your office equipments. 

Kicks and knocks, bangs and buffeting are 
their daily routine, and the scrub-woman 
and janitor hand out the “rough stuff” 


at night. 








You need a basket with a hide 
such punishment. SS 


tough as a rhinoceros to take - 
. Peed \ EAN 

VUL-COTS are of practi- 2 u/ Te! 
cally indestructible vulcan- \ 
ized fibre. They are good 
looking, and best of all, hold their looks. 
There’s a guarantee of 5 years with every 
VUL-COT—aiter that, you won’t need 
proof of its everlasting dependability. 
VUL-COT waste baskets are as profitable 
for you to sell as they are for your custom- 
ers to buy. And the man who comes into 
your store is almost as familiar with the 
name VUL-COT as applied to waste 
baskets as you are. 

We will send you gladly all information 
and prices on application. While you think 
about it—write. 


NATIONAL VULCANIZED FIBRE CoO. 
WILMINGTON, DEL., U. S.A. 
DISTRICT OFFICES: 


Boston, New York, Philadelphia, Pittsburgh, 

Cleveland, Chicago, Detroit, Baltimore, Rochester, 

San Francisco, Birmingham, Denver, Toronto, 
Greenville, St. Louis. 


* 
GUARANTEED 5 YEARS 
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Davison Heads Wilson-Jones Branch in San 
Francisco. 

James H. Davison has been appointed manager of the 
Wilson-Jones Loose Leaf Company’s branch in San Fran 
cisco and the Western territory, his appointment having 
taken effect on January 1. Mr. Davison was connected 
with the old Chicago Shipping & Receipt Book Company 
and continued with its successor, the Wilson-Jones Loos« 
Leaf Company for twelve years in various territories co\ 
ered by their sales organization, both in the United States 
and foreign countries. He then spent four years in the 
Pacific Coast territory and is, therefore, familiar with West 
ern trade conditions and well acquainted with the personnel 
of the trade 

A new department has recently been installed to take 
care of special sectional post and solid post binders, sheet 
holders and metal parts. This department will be increased 
from time to time as the business justifies. A complete 
stock is carried at all times in San Francisco, and the Sar 
Francisco headquarters are always able to render service of 
the first order 

John E. Polster remains at the San Francisco office as 
assistant to Mr. Davison. He has had a wide experience in 
loose leaf, not only in Chicago, but in the New York and 
San Francisco branches 

Remington Salesmen Win Golden Rewards. 

Last September the Remington Typewriter Company 
offered substantial cash prizes payable in gold to the thirty 
nine salesmen who sold the greatest number of portabl 
typewriters at retail, delivered and billed in October, No 
vember and December. The aggregate of these prizes 
was well over three thousand dollars. This offer stimu 
lated sales all over the country. Eight hundred salesmet 
were designated as portable pushers and justified the name 
Several ties resulted so that forty-three prizes were dis 
stributed instead of thirty-nine as originally planned. Thx 
winners were as follows in the order named: 

Schroeder, Chicago: Segel, Cincinnati; Arth, Washing 
ton; Spigel, Chicago; Bignall, Los Angeles; Durall, Mem 
phis; Kurz, New York; L. E. Procter, Cincinnati; Evans 
Albany; Smith, Milwaukee; Schaefer, Philadelphia; Phil 
lips, Baltimore; Hamilton, Minneapolis; Howell, Washing 
ton; Dininger, Cleveland; Fischof, Detroit; Morken, I: 
dianapolis; Wolter, Los Angeles; Roseman, Des Moines 
Clapp, New York; Duff, Seattle; Hart, Houston; Colwell 
Washington, and Philpot, Houston; Ross, Pittsburgh 
McKenna, New York; Toomey, Boston; Keyes, New York; 
Padgitt, St. Louis; Siemon, Kansas City; Tiffany, New 
York; Woodman, St. Louis; Kamp, Los Angeles; Bauman 
New York; Clarke (Miss), Los Angeles; Leather, New 
York; Niemann, St. Louis; Beberstein, Milwaukee; Ski: 
ner, New York; Godfrey, Birmingham; Hughes, Pittsburgh 
Martin, Kansas City, and Miller, Omaha. 

The final figures were announced on December 31 and 
immediately thereafter, Miss A. M. Owen, manager of the 
portable department, started on an extended trip including 
Chicago, Pittsburgh, Washington, Baltimore, St. Louis 
Cincinnati, Louisville, Indianapolis and other cities, to pri 
sent the “pots of gold” in person. 

Furniture Exhibit at Teachers’ Convention. 

One of the interesting features of the annual conventio1 
of the National Commercial Teachers’ Association was at 
exhibit by the Yawman and Erbe Manufacturing Com 
pany. The convention was held at Hotel Sherman, Chi 
cago, December 26-29. The “Y and E” educational de 
partment has on exhibition the new home study and home 
practice outfits. The new text book by Miss Estelle Hunter 
Ph. B., “Modern Filing Manual,” was one of the interest 
ing features of this exhibit. 











“Stands for 


Quality”’ 


“Stands for 


Quality”’ 


Do You Know This Desk? 


THIS DESK IS 
EQUIPPED 





WITH OUR i 
NEO-PLY TOP ALL DESKS % 
LINOLEUM FURNISHED é 
stent Applied For B 
ON BOTH WITH i 
LOWER 1 
SURFACE. NEO-PLY TOP 
OUR AND * 
CATALOG 
WHY LEAVES. 
EXPLAINS 





Wagemaker De Luxe and Commercial Desks are entirely different, although standard in every 
essential detail. 


They differ from all other desks only in their unique features of construction, patented refine- 
ments and unusual conveniences. 


These features offer a distinct advantage to the dealer in securing a larger percentage of the 
available desk business. 


You are wasting valuable time if you have not 
carefully studied pages 3 to 7 inclusive of our 


new catalog, which will be sent on request. 


~_ C 
On this and the reverse page we can show but a fs 3 ay . 
—, | 
a ~ 


few Wagemaker features. 


We have begun a national advertising campaign. Inquiries 
will be turned over to the local dealer who is equipped to 


properly demonstrate our desk. 


Valuable territory still open to progressive 
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Grand Rapids, Mich. THIS CONSTRUCTION HAS 6 ADVANTAGES 7 


dealers. 

















Patented Nov. 14th, 1°22 
No. 1435%51 








Our Patented Method of Desk Filing Has 10 Advantages 


EOLEUSC 


TRADE MARK 


P TENTEO FEB. 6TH, 1923. NO. 1444.05 


a AMM 


The approved top for desks and 
other surfaces. Simply cut to fit 
and laid on. Adopted and recom- 
mended by thousands of banks and 


the 


Sample, descriptive circulars and 


offices throughout country. 


price lists sent on request. Are you 
getting your share of the profits on 
this item ? 


Vignes C0. 


Grand Rapids, Mich. 





Do You Carry Sales 


Insurancer 


LOSS OF PROSPECTS IS JUST AS REAL 

LOSS AS FIRE AND THEFT. 
WAGEMAKER FEATURES ARE 
YOUR PROTECTION 


Study them in our new catalog. 


\ 


One style of our 


two complete lines is shown on reverse page. 


INTERCHANGEABLE DRAWERS 
3 ARRANGEMENTS 
LARGE AND SMALL DRAWER MAY 
BE INVERTED 
GREATER CAPACITY 
SMOOTHER OPERATION 
BETTER SUPPORT 


If Desirable to Use Desk 
for Filing 


Accommodation for every size. 

All tabs on same level regard- 
less of size, arrangement or 
depth of drawer. 

All records instantly removable. 


Patented Slant 
Insertible Celluloid Tabs 


Patented July 30th, 1918. No. 1273960. Feb. 6th, 1923 

All Wagemaker plain celluloid and insertible celluloid 
guides are slanted, giving much greater visibility and 
comfort in filing of al. kinds. 

All insertible tab inserts show through clear celluloid re 
gardless of color of tab. 

Send for samples and colored circular showing possibil) 
ties for their use. 


’ A FF PN LE TIP VRS 
— 


Illustrating One of Our Removable Neo-Leum Tops. 
Note Ease With Which It Is Applied. 
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Ow that the strain 1s over— 
t 

HE heavy fall and winter trading puts _ will solve it for you— rush season or not. | 

a terrific strain on many an office force. Are you concerned with the monthly . 
More often than not this strain is unneces-_ delivery of statements and prompt pay- di 


ment of Vendors’ Invoices? Elliott-Fisher 
machines make that easy—month in and 
month out. 

Elliott-Fisher equipment insures accu- 
racy, speed, and service to your customers. 
And, in addition, it will effect many un- 


sary. [he trouble, of course, is simply this: 
a force which would be large enough to 
handle the peak load business with ease 
would be too large to keep on the pay roll 
throughout the year. And when your ordi- 
nary force has to handle a growing rush of 


business there is hurry and high pressure— 
consequent jams, delays, and errors. 

Once there was no way to beat this lack 
of elasticity. Now there is. Elliott-Fisher 
has pointed the way out for thousands of 
others. It will do the same for you. 

Now that this year’s strain is over and 
there is time for thought, why not let us go 
into your problems with you? 

Elliott-Fisher Accounting and Automatic 
Feed Machines have a long record of proven 
performance. 

Is your chief problem quick writing of 
orders and billing? Elliott-Fisher machines 


usual economies in personnel and station- 
ery expense, after the installation. 

Investigate now while the effects of the 
recent rush are still fresh in your mind. 
Our representative in your vicinity will be 
glad to call on you. Write to us for his 
name. You can command his services with- 
out involving yourself in the least 
degree. 

A list of concerns using Elliott-Fishers 
reads like a ““Who’s Who” of American 
business in every field. The total exceeds 
15,000 firms and covers more than 400 
different lines of business. Investigate! 


ELLIOTT-FISHER CO., 342 Madison Ave., New York, N. Y. | 
Branch Offices in Every Important City in the United States and Canada 
Elliott - Fisher Ribbons results 


Elliott-Fisher | 


Accounting and Writing Machines: Flat Writing Surface ; 


and Carbon Paper give best 


ts 














156 OFFICE APPLIANCES February, 1924. 




















This is the first adver- 

tisement in the Du-Plex 

2-in-1 Envelope cam- 

paign. Du-Plex advertis- 

ing will appear regularly 
in 





The Literary Digest 
System 
Nation’s Business 
Printers’ Ink Monthly 
Printers’ Ink Weekly 
Sales Management 

Mailbag 





Du-Plex 2-in-1 Envelopes 
are used for mailing cata- 
logues, booklets, photo- 
graphs, blueprints,samples 
and merchandise when ac- 
companied by letter or in- 
voice—for every combi- 
nation mailing pur- 
pose. Du-Plex 2-in-1 En- 
velopes make it possible to 
send a first class personal 
letter with second, third 
or fourth class mail matter 
under the same cover. 
There is a demand for Du- 
Plex 2-in-1 Envelopes 
wherever manufacturers, 
or mailers generally, de- 
pend upon the mails to 
increase sales. 


ae 


Over 5,000 nationally 
known organizations 
are now using Du-Plex 
2-in-1 Envelopes. 








ao 





The Big Du-Plex Plan or 


National Advertising and National Distribution 
Offers an Unusual Opportunity For You! 


The Du-Plex 2-in-1 Envelope repre- 
sents, potentially, the largest selling 
envelope specialty on the American 
market. Through intensive selling 
alone and without the help of na- 
tional advertising, it has attained 
a sales volume that has been re- 
markable. 

Today, upon the threshold of a 
great campaign of national adver- 
tising, the selling possibilities of 
Du-Plex 2-in-1 Envelopes have been 
increased to a point that is almost 
inconceivable. 

A large volume of the inquiries and 
sales that result from this advertis- 
ing will represent orders for stock 


envelopes in average quantities. 
We want the stationer to supply 
this demand, insofar as his locality 
is concerned. We want him to 
stock Du-Plex 2-in-1 Envelopes in 
sufficient quantities to take care of 
the business that his territory will 
yield. 

Every local inquiry for a stock size 
Du-Plex in an average quantity will 
be turned over to him. Every aver- 
age quantity stock size order from 
his territory that is filled at the fac- 
tory will be credited to him. 

If you would like to accept the Du- 


Plex Agency for your territory write 
for our detailed proposition now! 


DU-PLEX ENVELOPE CORPORATION 
367 SOUTH SIXTH STREET, QUINCY, ILLINOIS 


“Mailing Information Headquarters”’ 
Twenty-three Branches in Metropolitan Centers 


Du-Plex 


2-in-1l 
ENVELOPES 


Pat. U.S. A. May 29, 1919, Oct. 9, 1923 
Pat. Canada Sept. 30, 1919. Other Pats, Pending 


SALES THROUGH THE 
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Both Diadien Sir ! 
FOR MORE 
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Unique Desk Accessory in Production. 

The Excelo-Riter is a new desk accessory now being 
marketed by Excelo-Riter, Room 800, 20 East Jackson boul 
evard, Chicago, Ill. It is a standard, carrying a “Life 
lime” pen. The barrel is attached to a small chain, which 
permits the pen to be withdrawn to the desired length, 
when the chain locks After the writing is completed the 
chain is released, and it rewinds itself on a reel within the 
i The cap is attached to the standard on a pivot, 
and the pen, when inserted in the cap, is dust proof and 
the ink on the pen will not evaporate. E. E. Johnson, 
formerly with the W. A. Sheafer Pen Company, as as 
sistant general manager, is at the head of this organization 
Excelo-Riter is used on the writing desks of a number of 
limited trains of the country, and has been a “prop” in a 
moving picture film which will be released in a few months. 


Visitors at Mimeograph Headquarters. 
In recent weeks the general offices of the A. B. Dick 
Company at Chicago have entertained a number of visitors 








who includ H. G. Jameson, Mimeograph salesman of 





the Grimes-Stassforth Stationery Company, Los Angeles, 








Calif, Mr. Jameson spent a week at the Mimeograph plant, 
on his first visit to the institution. 

E. M. Pinzer, son of the late Col. W. E. Pinzer, Portland. 
Mr. Pinzer is in charge of the Mimeograph department. 

H. E. Russell, of The Office Equipment Company, Mim- 
eograph dealer at Des Moines, Iowa. 

R. W. Talman, of Butler’s, Inc., Wilmington, Del. His 
company distributes the Mimeograph under the A. B. 





Dick Company's Philadelphia branch 


George ( Kettner, manager of the Mimeograph de 
partment, Christie Lithographing & Printing Company, 
Duluth, Minn 

G. R. Morrissey, of the Williams Stationery Company, 
and vice-president of the Farnham Printing & Stationery 
Company, Minneapolis, Minn. Clinton L. Mann, the Min 


his he adquart 








neapolis Mimeograph representative, makes 


ters with the Williams Stationery Company 





Wabash Changes Gotham Representation. and Loose Leaf 
[The Wabash Cabinet Company announces that it has 
I ish i t mpany annot aoe 1 i Devices 


completed arrangements with the Office Corpora 


tion, 41 East Forty-first street, New York City, whereby THE LINE OF 10001 NUMBERS 


that corporation will take over the sale of the Wabash line 


of filing supplies in New York. The company closed its eq 
branch store which has been located at 227 Fulton street 
reorge Keen, who was manager of the New York office 
for many years, has associated himself with the Office 


Sales Corporation, where he will be happy to meet and MM hy ii ; 
serve his many friends as in the past. ogem aces 
The corporation will carry a complete stock of Wabash Aac ed! by 8 O 
filing supplies and will be in a position to give prompt and 7 
adequate service in all cases. | yeals oO Expert 
_ e71CE OSSUKVE, 


Mayo Field M f | (fie wality of 
The ( saan 4 sen r Oe Man N ’ Soto CP 


announces the appointment of Nelson B. Mayo to the 


ae eee Products 





Mr. Mayo will exercise general supervision of the field 
organization and dealers in the United States. 
SOLD ONLY THROUGH 
_ DEALERS 
Greeting Card Issue by “Adoma.” 
\ special greeting card supplement was included wit] BooRUMG& PEASE Co 


the Modern Stationer for January 10. It showed samples 


NEW YORK 





from representative lines, and should be very useful to 
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stationers in arrangir their Christmas and New Year 





' ’ 
ard stocks 

















— 
uw 


$-$-$-$-$-$$+45555$555$$$$ 


A Small Investment 


and 
BIG PROFITS 









—$ 4-4-4 4-4 4-4-4-4-4-$3-4-4-$ 


YOU 


can realize a 
profit of al- 
most 100%!!! 


A fair retail value on this thoroughly , 
overhauled Wales (sells new $300.00) is $9 7 50 





A fair retail value on this DALTON (sells new 
<7 00), thoroughly overhauled, $9 7-50 


Frit! 


Write for our latest Dealers’ Price List No. 90 
TODAY! 

WE SHIP WITH THE UNDERSTANDING 

THAT IF YOU CANNOT CLOSE A SALE you 

may return any machine that you do not care to 

stock up on, prepaid, and we will refund your 

money. 


Reliable Typewriter & 
Adding Machine Corp. 


170 &. Washington St. 


CHICAGO 
$-$-4-4-4-4-4-4-4-4-$4 9 tt ts 


YO ry can realize a profit of almost 


—+-$-$-$-$-$-$-$-$$+$++$+$ 5555555555555 5 3555555 ¢ ¢ 63 5 55 6 $-$$$$$$$$5$$5$5+4+44-p 
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See eevee 
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Eberhard Faber Establishes Canadian Office. 
Che house of Eberhard Faber, the pioneer pencil n 
facturing establishment in the United States, opened | 


dian offices on January 1 at Room 304-A, Colonial building 


13 King street West, Toronto, in charge of Louis M. Br 
in experienced salesman in stationery lines 
Mr. Brown, who will make his home in Toront 





LOUIS M. BROWN. 


cover the Canadian territory from that city, for s« 
years traveled through the Southern and Western states 
for one of the largest jobbers in the country He has 
accurate knowledge of the requirements of th: 
trade, both wholesale and retail 

Eberhard Faber never before had an office in Canada, 
owing to the growth of business in this section during the 
last few years, it has become advisable to establish one 
order that the Canadian trade may be served and 
operated with to the fullest extent possible 

Mr. Brown extends to members of the trad 
invitation to visit him at his new headquarters 


Gibson Art Co. Buys Crafton Greeting Card 
Business. 

Che purchase of the greeting card business 
Crafton Studios, Chicago, by the Gibson Art Com 
Cincinnati, was recently announced. This transfet 
the entire new line of the Crafton Studios of pers 
ounter Christmas cards for 1924, together with 
new line of iz veryday cards tor ill CCasio 
completion 

The Crafton line, while comparatively new, has 1 
distinct impression on the trade for its originality, | 
and saleability, particularly among those dealers 
catering to ed better class of greeting card | 

[ Ix Parsons, who has been president ind * 
manager of the Crafton Studios, together with 
tire staff of designers and other artists, will | 
directly and exclusively associated with the Gibsor 
Company in originating and producing the Gibso: 
for many years a creator and director of art 
Parsons ranks in the forefront of men in his 
country With his corps of artists, h as in the 
only produced the Crafton line, but supplied n 
original and clever things that have appeared 
greeting card lines in the country, as well as having 
signed various kinds of art productions for 
London and Paris 

This sale of the Crafton Studios to the Gibson Art ¢ 
pany was consummated after the new 1924 


companies were practically completed 
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A Record Profit Maker 
1884-40 years-1924 


For 40 years every dealer in office 
appliances selling 








“Che Daddy of Ghem All” 


has made money—made it every year—made more than 
he ever made selling any other fountain pen, and where 
its full possibilities were understood, it has been made 
the most steadily profitable of any specialty carried. - 


That’s something every fountain pen buyer ought to know. Here 
are some of the facts brought out in 40 years that demonstrate the 
reason for it: 


It was a pioneer--it is the standard. 


For 40 years the fountain pen business in this country has been 
the selling of Waterman’s Ideal. 


No other fountain pen has ever created a market,--it has always 
had to go after the business that Waterman’s Ideal established. 


In the meantime (40 years of it) the sale and prestige of Waterman’s 
Ideal Fountain Pen is far and away in Leadership and goes on 
increasing year after year. 


Waterman’s Ideal Fountain Pen is a willing profit maker,--its sale 
is never a forced sale. Therefore, its fast and steady turn-over can 
be greatly speeded with very little effort. 


Every person coming into your store--man, woman or child, is a 
possible purchaser of Waterman’s Ideal Fountain Pen. 8 out of 10 
of them know Waterman’s Ideal Fountain Pen and are already 
half-sold. 


Are you doing only the little that is necessary to insure this 


greater profit ? 


L. E. Waterman Company, 191 Broadway, New York 


Chicago Boston San Francisco 
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EXPOSE 


MOLLE LILLE ELEC ILL GS 


YOUR FILING SUPPLIES TO SALES—DISPLAY THEM 


What Constitutes 


VALUE of a stock of steel or metal tab guides is 
measured by the number and variety of insertable head- 
ings that go with it. It is decidedly toa dealer’s advan- 
tage to handle a line for which a wide range of headings 
has been provided. For then he is in a position to meet 
all kinds of unusual indexing situations with the standard 
material he has in stock. He merely needs to put guides 

and headings together as the occasion demands. And with this sys- 
tem he can invariably supply a better index for a specific need than 
with an inflexible ‘ready made” set of supplies. 


Nowhere will you find a wider range of headings than those pro- 
vided for Wabash Steel Tab Guides. These include headings for 
alphabetic, numeric, geographic and chronological filing. And the list 
for each division is well rounded. We carry thousands upon thousands 
of different kinds of headings in stock. These are all Ce//uloid Faced 
and fastened together by sets in convenient strips so there is no loss 
by soil or scattering. 


Write for complete information. Find out what our unusual line of 
headings means in increased profits to our dealers. And if you are 
not already familiar with the high quality of our stee/ tab guides them- 
selves, ask for samples. 


THE WABASH CABINET COMPANY 
Desk 2, Department B, Wabash, Indiana 








QUALITY FILIN 





EST. 1883 





VALUE IN STEEL TAB GUIDES? 


Complete Range of Sizes 
Weights and Cuts 


Sk 
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esse 


3S 


























February, 1924 OFFICE APPLIANCES 161 


R. J. Watson Rejoins Remington Typewriter 
Company. 

In 1902 Robert J. Watson, then a young lad, entered the 
employ of the London office of the Remington Typewriter 
Company. He took a comprehensive course on the opera- 
tion and application of the Remington accounting machine, 
and finally qualified as a salesman. Shortly thereafter im 
portant opportunities came up for the introduction of new 
business methods in Kent, England, and young Watson 
had shown such aptitude that he was assigned to the work 
His success was so marked that he was later sent to India, 
where as representative of the Remington Company, he 


part in reorganizing government ad 


played an important | 
ministrative business methods. 

Mr. Watson in 1906 accepted a commission from the 
Government of India, serving on several important com- 
mittees appointed to install modern methods in the admin 
istrative departments. He originated the card index and 
loose leaf systems in that country, and found many oppor- 
tunities to use to advantage the facilities of the Remington 
organization and appliances. 

Mr. Watson retired from government service in Decem 
ber, 1923, when he rejoined the Remington Company’s staff 
as special representative of the foreign sales manager. He 
is an all ‘round athlete and an expert swordsman. 

Barrett Increases Capacity for Die Work. 

The Barrett Bindery Company, 1328 West Monroe street, 
Chicago, IIl., has added to the equipment of its die-cutting 
department so that its capacity has been increased approxi 
mately 100 per cent. The company ranks as the largest 
die cutter in the middle West 

These new facilities permit the company to give prompt 
delivery to stationers and printers. These have the oppor 
tunity of using the Barrett stock dies, of which there are 
more than 4,000. Often customers are saved the expense 
of purchasing dies. The Barrett plant has done the die- 
cutting on many intricate jobs for nationally-known adver 
tisers scattered all over the United States. 


Shallcross Company to Build. 

The Shallcross Company, 1450 Grays Ferry Road, 
Philadelphia, Penna., has purchased a site at Collingdale, 
Delaware county, on which a two-story building will be 
erected. It will house the company’s plant producing type 
writer ribbons and inked ribbons for duplicating, adding 
machines, etc. Each floor will be 10,000 square feet in area 
The new building adjoins the Baltimore & Ohio Railroad 
New equipment will be installed, in addition to the ma 
chinery previously operated in the Philadelphia plant 


Devonshire and Clement on Convention Committee. 
The ninth annual convention of the National Association 
of Purchasing Agents will be held at Boston this vear. The 
New England Purchasing Agents’ Association is making 
arrangements, and has appointed a committee to see that 
visitors are cared for properly and suitably entertained. 
On this committee are C. E. Devonshire, purchasing agent 
of the Dennison Manufacturing Company, and C. W 
Clement, purchasing agent of the Library Bureau 
Forty-five Graduates from National School. 
Sales School No 160 of The National Cash Regis 
ter Company graduated forty-five at the close of the session 
The students had spent six weeks in intensive training 
which included working behind the counter in various 
Dayton stores. Two Saturday afternoons were spent in 
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No. 334—-OFFICE CHAIR TRON 


WHY BE; BOTHERED 
WITH BROKEN CAST- 
INGS WHEN YOU CAN 
BUY AN ALL PRESSED 
STEEL CHAIR IRON? 


LIGHTER IN WEIGHT. 
BET TER APPEARANCE. 
SMOOTHER FINISH. 
STRONGER AND MORE 
DURABLE. 


MADE UNDER OUR OWN PATENTS 


COLLIER-~KEYWORTA CO,, 


GARDNER, MA€AS6&., U.8.A. 
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No. 9200 VAULT TRUCK 


UHL STEEL 


SAVES STEPS 


Any device that effectively decreases the costly, 
efficiency reducing distractions occurring in so 
many offices, soon pays for itself. All UHL steel 
equipment is built for this purpose and its ex- 
tensive sale has proven how well the purpose is 
served. Office furniture dealers who have as- 
sisted in the distribution of UHL products show 
attractive earnings on the business. 


The UHL steel vault truck illustrated above is 
a stock item of quantity production and low cost. 
Adjustable shelf spacing makes it adaptable to 
almost any requirement. Guard rails at the top 
add to its capacity and wheels of durable fibre 
provide for quiet operation. Ever since first an- 
nounced, the UHL truck has been in excellent 
demand because of its adaptability, great strength 
and low cost. 


“Little Dandy” Stands and File Stools are mov- 
ing fast. Dealers are rapidly increasing their or- 
ders. You should have these items in stock at 
all times. 


We shall be glad to send full details to inter- 
ested dealers, and to include our catalog showing 
all the extensive UHL steel line. 


The Toledo Metal Furniture Co. 
1304 Hastings Street, Toledo, Ohio, U.S.A. 
Also Manufacturers of UHL Steel Office Furniture: Type- 


writer Desks, Chairs, Tables and Stands — and 
Factory Equipment: Chairs, Stools, Trucks and Tool Trays. 





No. 60-50 
File Stoo! No. 7800-TS 
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Digest of Foreign Press. 

Papier und Schreibwaren Anzeiger is the new name of a 
Viennese publication which came to us in former years 
under the name, Papier und Schreibwarenhandel; so we 
are welcoming back to our columns an old friend. In the 
issue we have before us there is in the department devoted 
to office equipment an item stating that the Dutch Lamp 
Factory in Budapest has changed its name to the Dutch 
Lamp and Typewriter Factory and is now purchasing in 
Berlin, machinery for manufacturing typewriters. Produc 
tion of machines with this equipment is expected shortly 

+ * * 


Le Stenographe Illustre of December 1 gives an account 
of the various contests held in connection with the Week 
of Business Organization in Paris during November, an 
account of which appears elsewhere in this issue. In writ 
ing of Mile. Odette Piau, the editor quotes the French 
paper L’Illustration of November 24 to the effect that 
Mile. Piau, who is only twenty years old, has the unique 
honor of being the first French girl to win a European 
typewriting championship. Mlle. Piau began studying 
stenography and typewriting at the age of twelve and one 
half years, during the war. At fourteen she had already 
qualified as an expert typist and at sixteen taught type 
writing. Later she attended the Barcelona conference as 
an official stenographer and after that was employed by 
the League of Nations at Geneva 

* * * 


The Efficiency Magazine is now publishing a French edi 
tion under the name La Revue de !’Efficience with head 
quarters at 18, Rue des Sables, Brussels, Belgium. The 
December, 1923, issue which is listed as the sixth number 
of the first year of the magazine contains translations of 
articles which have appeared in the American edition. The 
editors publish a number of endorsements from public off 
cials. 

* * * 

The December 1 number of Die Buro Industrie tells 
of a complaint court which has been formed by the Ger 
man Office Equipment Industry Association. The arbiters, 
twelve in number, are all men prominent in the German 
office equipment industry either as manufacturers or dis 
tributors. There appears also in the December 1 number 
of the magazine a short article with reference to a new Ger 
man typewriter called the Cardinal. Distribution of the 
typewriter has just been begun by the sales organization, 
Cardinal Vertrieb G. m. b. H., Ottostrasse 3b, Munich, 
Bavaria. The typewriter is manufactured by a well known 
German firm of clock makers, Uhrenfabrik vorm. L. Furt- 
wangler Sohne Akt.-Ges, Furtwangen, Schwarzwald. The 
Cardinal is a standard machine built on the ball-bearing 
principle, after the manner of the L. C. Smith machine. The 
article in Die Buro Industries states that the manufacturers, 
recognizing the value of the ball-bearing principle, have 
placed the Cardinal on the market after several years of 
secret experiment and testing. Die Buro Industrie prom- 
ises a detailed account of the Cardinal in its issue follow 
ing that of December 1. 

* * * 

Another installment of the series of articles on “The 
Graphic Method in Statistics” appears in the December 
number of Administratieve Arbeid, published in Amster- 
dam, Holland. There is also another article of the series 
on the Psychological Aspect of the Work of the Typist. 
The Universal Business Shorthand system is described and 
illustrated. This system employs only eighteen characters 
and is intended to be of particular value to the business 
man. Having completed its first year with the December 
number, Administratieve Arbeid gives an index of articles 
having appeared in its pager during the year. 

* * * 


Special articles in the December number of Exito deal 
with the technique of selling, the distribution of profits, and 
reduction of capital in stock companies. There is also the 
usual generous number of illustrated articles dealing with 
advertising. 

* * * 

A feature of the December number of Mon Bureau is an 
entire section devoted to the part which is played by the 
Graphic arts in making a market possible. The text mat 
ter and the illustrations in both black and white and also 
in color, including several excellently produced colored in- 
serts, constitute a veritable education in printing processes, 
and could not but be of value to anyone who reads French 
and is interested in advertising. Of course, another large 
portion of the December issue is devoted to the Week of 
Business Organization. The story which Office Appliances 
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The choice of cautious buyers. 
A standard built Hall’s Safe. 
From the smallest to the largest size, equally reliable. 


Constructed to withstand the severest fires, whether put to 
the test while new or after 50 years or more use. 


The Structural frame work is extra heavy steel, reinforced, 
to insure against collapse, if safe is dropped from the upper 
floors of a burning building. 


They are the best insurance against irreparable loss. 


The Hall’s Safe Co. 


3253 Spring Grove Ave., Post Office Box 846 
Cincinnati, Ohio 


Write to 
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Toylor’s Master Line of Office Chairs 





No. 2060 
Solid Mahogany, Wal- 
nut or Mahogany finish 
on Birch. (hRuartered 
Oak. 
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No, 2100 
American Waltnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 





Are You Set For 1924 Business? 


T takes diversity as well as quality to attract the customer to 

vour store. No matter how good the office chairs you have, if 
you haven’t the particular style or price he wants, you lose 
the business. 


Competition for this year’s business is going to be keen. To 
meet it successfully you need a well balanced stock—with all the 
factors of quality, variety and price range. 


Taylor’s Master Line of Office Chairs will give you everything 
you need in one line. The 1924 line is especially interesting be- 
cause of its completeness. There’s a style to suit every require- 
ment and a price range wide enough to meet any competition. 


Most important of all, throughout the line runs the ever-pres- 

ent thread of Taylor quality—unbroken for more than a century 

-the final answer to why Taylor’s Master Line insures increased 
business and larger profits to the office chair dealer. 


If you want the full significance of this story, see the Taylor’s 
Master Line catalog for 1924, fresh from the press. 


The Taylor Chair Company 


Founded 1816 


BEDFORD, OHIO 





No, 2070 No. 2020 


American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 


American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 
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publishes in another section of the February issue of Office 
Appliances was based very largely on the account published 
by Mon Bureau. 

* * * 

In Germany office equipment expositions are frequently 
held in connection with buyers’ or sample fairs. The sam- 
ple fair is an institution which is, we believe, peculiarly a 
European institution. Some of the problems presented by 
this manner of holding office equipment shows are discussed 
in the December 15 number of the Zeitschrift fur Buro 
bedarf. Still again this same number gives us an illustra- 
tion of the respect, one might almost say the reverence, in 
which the typewriter is held in Europe. The Zeitschriit 
devotes an article to the fiftieth anniversary of the typ 
writer, which reminds us that probably none of the Euro 
pean office equipment papers failed to contain at least one 
long article concerning the event and that many of them 
have published such articles in a number of issues. 

* * * 

Papyrus, a French magazine of paper and printing, in its 
December number, concludes the series of articles on 
“Handwriting Down Through the Ages” to which we made 
special reference in our January issue. There are also con 
tinued two other series of articles: One of them on the 
manufacture of decalcomania, the other on the history of 
the fountain pen and stylograph. 

. &« 

Felix de Bedout e Hijos, of Medellin, Colombia, whoss 
house organ Bedoubar, has been mentioned from time to 
time in this column, have changed the name of their pub 
lication to Gutenberg, a name which is used in connection 
with the printing branch of their business. The December 
number of Gutenberg contains an article concerning Evan 
Hansard of the export department of the Remington Type 
writer Company, who made a visit to Medellin during Octo 
ber last. The publication of Mr. Hansard’s picture and the 
article which accompanies it seem to indicate that his visit 
was a welcome one 

* * 

The December number of La Revue du Bureau gives a 
complete account of the Week of Business organization 
held in Paris during November. The cover design makes 
use of a photograph showing M. Gaston Vidal presenting 
the European championship cup to Mlle. Odette Piau 
Besides a resumé of the talks given during the Week of 
3usiness Organization and detailed results of the various 
contests, La Revue gives a verbatim account of the 
speeches delivered at the banquet held by the exhibitors at 
the close of the celebration. 

> os 

Perhaps the November number of De Grafische Revue, 
the house organ of N. V. Handelsvereeniging Smalhout of 
Weltevreden, Java, does not emphasize the products of 
American manufacturers any more than usual. However, 
it appears that way to us, for the names referring to Ameri 
can products seem to stand out on every page. Selected 
at random there are the National Cash register, Gem clips 
The Butler Paper Company, and the Zellerbach Paper 
Company 

* * 

Che December issue of the Bulletin Real, the house organ 
of La Compagnie Real of Paris, uses as its cover design a 
picture of the cup awarded Mlle. Odette Piau. La Com 
pagnie Real is the French agent for the L. C. Smith type 
writer on which Mlle. Piau won the championship. Several 
pages are devoted to the Week of Business Organization 
The second and concluding article of the series on a pra 
tical method for determining resale prices in spite of the 
variations in exchange appears in the December issue. 

x * * 

The South African Stationery Trades Journal reported 
that the Transvaal Stationers’ Association had abandoned 
the operation of the minimum price list. Not all members 
were conforming to the list, and members who were loyal 
to the association’s published prices suffered. It is ex 
pected that when the trade is organized more completely, 
the price list can be reinstated, and members will con- 
form to it 

* * 

Sales Management (London) analyzed the sales manager 

and his qualifications in “The Ideal Sales Manager.” 


Corrected. 
Bride—I want to buy some writing paper, please. 
Clerk—Linen sheets? 
Bride—Sir! I said writing paper.—Virginia Reel 








“FILE GUIDES 


will be sold through 


DEALERS 


only when guides are made which 
are as easy to sell as file cases.” 


ALUMINUM 
FILE GUIDES 


are as easy to sell as file cases. Pat- 
ented features do away with the need 
for special sales training, large stocks 
and expensive service requirements 
in connection with their sale. They 
are as universal in their use with all 
existing indexing systems as in the 
standard file case. 


The guide is all-aluminum with an 
aluminum tab which takes an insert 
duplicating any known index sys- 
tem, and the tab can be shifted and 
locked in any one of six positions on 
the letter-size guide. Therefore, 
with a comparatively small stock of 
aluminum guides and inserts, dealers 
are filling orders for guides in any 
system and any tab position. Cus- 
tomers specify the system desired— 
special inserts duplicate that sys- 
tem exactly. 





OFFICE EQUIPMENT DEALERS 


owe it to themselves and their business to learn 
about aluminum file guides, because file guide sales 
can be developed easily and economically—and they 
naturally increase sales of supplies and devices. 

Particulars, sent on request, will show what the 
aluminum guide is and how one guide fits any sys- 
tem, in any tab position. 
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Aluminum Company of America 


& SUBSIDIARIES: * ALUMINUM INDEX COMPANY—Alaminem 
Screw Machine Products Company—Alumi Die Casting Corperation— 
Aluminum Seal Company 


Oliver Building, Pittsburgh, Pennsylvania 
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SEND FOR THIS CATALOG 


OF METAL PARTS 


Our new Catalog of Metal Parts 
just issued illustrates a complete, 
varied assortment of parts for 
Loose Leaf Binders. It shows 
parts for most every type of 
binder—Ledgers, Sectional Post 
Binders, Solid Post Binders, 
Prong Binders, Sheet Holders— 
in fact parts for every conceiv- 
able Loose Leaf requirement. 


Metal Parts at a 
Liberal Discount 


Because of our special equipment 
and large production we are able to 
furnish parts to bookbinders at a mate- 
rial saving. CESCO Metals are un- 
equalled for quality. It will pay you 
to get our catalog and prices. Or if 
you buy only finished goods let us 
mail catalog of finished goods with 
discounts. 


Ghe C. E. SHEPPARD CO. 


LOOSE LEAF BINDING DEVICES 
Van Alst @ I4th St. Long Island City 


New York City 
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(Paris Business Show—Continued from Page 35 
contests without exception and obtained position (prize or 
honorable mention) in all the contests, in number twelve 
M. Triouleyre, 500 francs in specie 

Practical Work Contest. 

The following six pieces of work were done in thirty 
minutes: Invoice, Circular, Carbon, Table, Card, Manu 
script. Five operators took part, the winner being M 
Triouleyre 

Bilingual Test (10 minutes). 

Mile. Piau won this contest with a net average of 8&5 
words a minute. M. Triouleyre and Mlle. Gabriel were 
second and third, respectively. 

Contest of Four Machines 
(total 12 minutes). 

Mile. Piau won this contest with a net average of 72 
words. M. Triouleyre, Mme. Piau, Mme. Loucheron and 
Mile. Mauvion were the remaining contestants, their posi 
tions being in the order named. 

Winners of Prizes for Filing, Accorded by the Chambre 


Syndicale (50 francs in specie and a certificate). 

Mile. Abadie Gasquin (Compagnie du Materiel d’Usin¢ 
a Gaz).—Mlle. Odette Baillon (Paris, France).—M. Der 
migny (secretariat general of the Compagnie du Nord). 
M. Desgenetais (La Presse) Mme. Antoinette Dufeu 
(Belle Jardiniere)—M. Dumanois Alfred (Maison Ni 
lausse).—Mme. Glane Alice (Etablissements Continsouza 

Mile. Laurence (Les Hoteliers Francais).—Mlle. Marcell 
Leaute (Etablissements Metallurgiques Salmon).-M 
Charles Pierson (Compagnie du Nord-Sud).—Mme. Jeanne 
Trouve (Compagnie des Compteurs) Mlle Marcell 
Weber (Fabre-Lovenbach) 


Calculating Machine Contest 
(30 minutes). 
First prize: M. Surre, 500 francs, winning the champion 


ship in the four arithmetical operations; 25 operations, 


error; second prize: M. Grosjean, 250 francs, 17 operations 
without error; third prize: M. Gatellier, 150 francs, 17 oj 
erations, one error; fourth prize: Mlle. Blanc, 50 francs, 17 
operations, 2 errors; fifth prize: Mme. Vacher, 50 francs 
10 operations without error. Honorable mentior M 


Houdre and Mlle. Delamarre. 


Carbon Paper Contests 
(Contest in durability of carbon paper). 

First prize: 200 francs, M. E. Simonneau, 210 sheets; se 
ond prize: 100 francs, Mme. Simonneau, 160 sheets 

(Contest in the greatest number of strokes per sheet.) 

First prize: 200 francs, M. E. Simonneau, 46 sheets; s« 
ond prize: 100 francs, Mme. Simonneau, 40 sheets; th 
prize, 50 francs, Mme. Dumas, 37 sheets 

The Exhibits. 

Here is given a review of the various exhibits at the 
ternational Modern Office Exposition held in connecti 
with the Week of Business Organization 

Typewriters. 

Side by side with its regular models such as the port 
typewriter, the silent typewriter accounting typewriter 
Remington exhibited the ancestor of typewriters, the first 
model which was successfully introduced on the market, the 
fiftieth anniversary of which has just recently been celebrated 
in America. Other machines exhibited were the Oliver ar 
the Underwood in all its forms now provided with a 
reducing case 

On the Smith Premier No. 60 a device permitting the opera 
tor to adjust the keyboard to personal taste 

The Universal Hammond which writes in all languages 
all characters with variable spacing, and also numerous 
cial machines 

Among the French machines was the M. A. P. made by 
Manufacture d’Armes de Paris (with its new long carriages 
the Contin of the Etablissements Contin Souza; the Celtik 
the Societe Francaise de Machines a Ecrire 

Various other makes such as the Royal, the Demountablk 
the Imperial, the Corona, etc., were represented by the houses 
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Unusual 


TYPEWRITER 


Opportunities-- 


SEND FOR PRICE LIST NO. 528. In this new wholesale price list 
there are featured many very unusual opportunities for typewriter 
dealers. The various numbers listed there make possible the resell- 

ing at a good profit and with absolute confidence. 

This dealer confidence is the very life of the WHOLESALE organization built 
on service. And the typewriter houses who are dealing in WHOLESALE ma- 
chines (rebuilt and in the rough) are profuse in their appreciation. It 1s the 
result of years of typewriter experience—the ability to locate and protect con- 
stant sources for machines in the rough—the adoption of modern men and ma- 
chinery in the manufacturing process—permitting the iron-bound guarantee of 


WHOLESALE 
TYPEWRITER CO., Inc. 


Largest Wholesale Distributors in the World 
———— Se 326-330 Broadway, New York 


MASTER GRADE RE-MANUFACTURED 


TYPEWRITERS Cable Address: Saletype 
WHOLESALE EXPORT 
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criminating Stationer—A Complete Line 


HIGGINS’ TAURINE MUCILAGE 
A clean, clear, non-corrosive and non-sedimentary product, avoiding all dex- 
trine and dirty gum. Stronger, quicker to adhere, and better drying, than any 
mucilage on the market. 


ey 9 
HIGGINS’ OFFICE PASTE 
——... Ii A pure, opalescent white paste, for general office use. Semi-fluid and spreads 
“WWGGINS? ’ sm-~othly and with ease. Of great adhesive power, but does not strike through 
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HIGGINS’ PHOTO MOUNTER 

i An entirely novel and superior adhesive specially prepared for mounting photo- 

; graphs, scrap pictures, clippings, et: ‘Not a flour or a starch paste. The 
original product which most “‘white pastes’’ have sought to imitate. 





- , 





» HIGGINS’ DRAWING BOARD AND LIBRARY PASTE 

A novel semi-fluid adhesive of great strength and body, specially prepared 
for sticking paper to drawing boards, for repairing and labeling books, and 
for wood, cloth and leather work 


HIGGINS’ VEGETABLE GLUE 
A dense, strong, glue-like paste. Admirably suited for heavy package work, 
or gluing|wood,'glass, leather or paper. Valuable for store, office and home use. 






| J 
Send at once for our special discounts on this com- 
plete line of adhesives. Made by the manufacturers 


of Higgins’ American Drawing Inks 


CHAS. M. HIGGINS & Co. 


==" | 271 Ninth Street Brooklyn, N. Y. 
| CHICAGO LONDON 


7 For Every Office Need—For Every Dis- ~ 
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Profits! 


They depend upon two things,—the satis- 
faction the article gives and its turnover. 
Anyone who tries a Van Dyke Pencil No. 
601, with clamp tip and adjustable eraser, 
immediately becomes a permanent user. Its 
all around superiority meets every writing 
requirement. 

To speed up an already lively turnovet 
Eberhard Faber is conducting over his own 
of the most com- 


personal signature one 
newspaper cam 


pelling and far-reaching 
paigns ever put out on a lead pencil. 

Make sure you get your share of this 
profit. Stock and push the Van Dvke Pen- 


cil No. 601. 


Estas. NEW <<SYORK 1849 
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holding the agencies such as Dejoux et Cie Davis et Cie., 
and la Compagnie Real 

The Compagnie Chateaudun, managed by M. Chapchoul, pre- 
sented ar nteresting collection of loose parts for typewriters 

Typecleaner, in paste form, for cleaning type rapidly in a 
very short time was also exhibited. 

Incoming and Outgoing Mail. 

The enve pe opening machines were shown One of them at 
the booth of Smyth-Horne was the invention of Mr. Krieger 
The other, the Lightning letter opener was shown by lL. Files 
& Company of Amsterdam, Holland Both of these machines 
are constructed to obviate the danger of injury to the contents 
of the envelope in opening, means being provided in each case 


¢ 


for a pr tically micrometrical regulation of the thickness of 


tl 1 

Two st ographic machines were shown. The Stenophile 
Pigier and the Grandjear The latter was demonstrated by 
Mme. Grandjean 

Dictating Machines The Ediphone, represented by the 
Electro Materiel, and the Dictaphone sold by M. Franchebois 

Copying Machines la Compagnie Roneo, M. Guyot-Four- 


chault, la Compagnie Or’Mo 
The International Multigraph showed folding machines. 
Depoix nd Bonsch showed a sealing machine which seals 
envelopes f all sizes in any order whatever They likewiss 
ffixer 
Addressing Machines: The Addressograph shown by Francois 


showed ; mall stamp 


et Martin, the invoice addressing model being given particular 


ittentior I 1 neighboring booth was the Addresseclair, of 
M. Francois in ingenious system enabling one to select in- 
stantly the address stencil required at any particular time 
The Addressopresse, of Klene Outhier et Compagnie; the 
Elliott machine of Smyth-Horne, and the machine of the 
Roneo Company, a relatively recent model, were also shown. 

Among the addressing machines there were the electric Ad- 
dressoty pe M Allienne, intended particularly for printins 
address trips for newspapers; also the Imprimadress Alli¢ 


nd the Impressiographe Masse 


Machines Used in Circularizing. 


Gelatine clay and similar duplicators: The Simplex, the 
Nardi, the Pierre Humide and the Vitre Magique Stencil and 
type dupl tors, rotary and flat bed The Roneo Company 
Guyot-Fourchault, Gestetner and Delpy showed stencil dupli- 
cators. The house of Gestetner showed two new types of 


stencils known as the Neotype and the white Durotype. Those 
of Laurent-Richard and the Roneo Company were also shown 
The type duplicators shown were: The Nocove, of the Bureau- 
ype Company: the Duplic A. F. F., of M. Duvanel; the Eb- 
stein duy itor, and the International Multigraph 

Accounting Forms and Methods. 

Acker et Cie, Coge1 et Herve Dequeker, Nicollet, Pigier, 
Societe Kalamazoo, S. A. F. R. A Steff, Borgeaud et Cie, and 
Meier-Dor 

Devices r use in the card vstem of accounting were showr 
by Morin et Antoine and Weiner et Cie Simplified pen ac- 


counting by means of special binders was shown by La Comp 
tabilite Suisse Modern t the Societe Mexor A binder for 
smaller business concert nsuring proper entries was show! 


by M. Defosse 
Accounting and Calculating Machines. 
Elliott-! her Underwood, Smith Premier and Remingtor 
M. Desmarest introduced the Type-Adder. Then there were 


the Ellis adding typewriter, the regular Burroughs model and 
the Moon-Burroughs 

Among the European calculating machines were the Demos 
shown by the Compagnie Real; the original Odhner, and the 
Dactyle The Comptoir Elpe showed two pocket calculating 
machines, the Addiator and the Francia. Two ten key calcu- 
lating machines were shown, the Dalton and the Sundstrand 


the latter ex bited by Davis et Cie. The Wales was shown 
by the Societe Francaise de Calcul Mecanique Other Amer- 
can machine exhibited were the Burroughs, the Comptometel 
ind the Marchant The itter was exhibited for the first time 
in France | Ebstein Freres. The new automatic Monroe wa 
shown by M. Desmarest The Sanders electric calculating ma 


chine, a new French mas ne of an original type was wel 


ived The Madas and the Millionnaire shown by Roux 
Del n ‘ also s ‘ 

Filing nd distributing devices were exhibited by Messrs 
Bourgeois, Brenlin, Chovin et Sautereau, Nicollet and the Com 
pagnie Roneo Card filing devices and various cards were pre- 
sented by Messrs Borgeaud et Cie, the Roneo Compar 
Depoix et Bonsch, Or'M Rene-Suze and Meier-Dormoy) 

An alpl merical system of filing accounting ird vas 
hown by the firm Papeterie de la Banque de Francs The 
Roneo Company showed the Roneodex Machines and de\ 
or handlir statistical matter The Powers the Kalamazot 


Company t Holleritt nd the Societe International de 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 





—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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COLONIAL— 


The ultimate in 
chair construction 





Reinforced at every point of stress or strain, correctly 
designed to correspond to the natural posture of the 
human body and beautifully fashioned and finished in all | 
standard and accepted finishes, Colonial Chairs present 
an extremely marketable group In the variety of de- | 
signs embraced in this line are those numbers of high 
utility value in an office as well as those prepared espe- 
cially for that class of trade which includes director's 
and reception rooms, public institutions, lodges, etc. 


The new Colonial catalog No. 16 profusely illustrates 
the entire line. We will gladly send it on request. | 


COLONIAL CHAIR CO. 


1730-1758 N. Maplewood Avenue, 
CHICAGO 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





T. W. RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


-wwwwvwweyeeeeeeeeeeeeeeeeeweeeeeeeeeeTeeeTeTeeTeTeeSeTeeTeeeTeee 
vTrrrrvrvrvrevrevrevrevrevrerrrrevrvrrvrvrvrvrrrrrrrrrrrrrrrvrrrrrrrrrvrvevy 








‘w—wuweeeeeeerererererererereeevereeveeveveveveveeeweeeeeeeeeeeeeeeeeeeeeee 
rTvvTvvveveVveveVveVveVveVveVvvvvwvvvwvwYvwvwweewevwwvrverwvvrvrvrvrvrvvvvvvvvvvrvvyv 








~evvVveVvVvVVVVVVVVvVVVVVVVVTVTVTVTVTVVTVVTTVTCY’ ( 








_eYrrrvrvrvrvrevevreeveevrervevevevrvrVrYVrYYT VT ee eer rTT 


Machines Commerciales. A small apparatus for making con 
plicated selections called the Sphinxo was shown by M. Libe: 
and is the invention of M. Borgeaud 

Cash Registers, Egry and Wales—Time Control Devices. 

The firm of Cruchot showed daters and numbering ma 
chines. Among others was a new electric numbering machin 
invented by M. Krieger. The Horodateur was shown by the 
house of Godineau. The International Time Recorder Com 
pany showed its various models. The Societe Francaise des 
En-Registreurs de Presence showed the Duplo time clock. M 
Defosse showed the Descarte, a device for making graphi 
representation of various processes. Messrs. Cruchot and L. N 
Desmarest showed check protectors. 

Office Supplies. 
The French firms represented in this general class were 


Messrs. Leighton, Lieber, Marande et Pressig (the Printator) 
Morin et Antoine, Suze, Chovin et Sautereau. Carpentier et 


Badel showed their carbon papers Designers’ and artists 
material were shown by Messrs. Berthelot et Suard, and Can 
son et Montgolfier Impermeable packing paper was show! 


by Feron et Cie 
Office Furniture. 

The house of Arbey, the Roneo Company, Establissement 
Deruelle, Borgeaud et Cie, Morin et Antoine, the Societe des 
Etablissements Sanders, the Societe Commercia, Wiener et 
Cie. A new model chair for accountants and artists was show! 
by Cannasse et Pflieger. The Buro-Net was shown by the 
Etablissements Eagle. Filing cabinets were shown by the 
house of Laurent-Richard who exhibited the Or’Mo bran: 
The Book Rest for holding large volumes was also exhibited 
Plan filing cabinets were shown by Borgeaud et Cie and Morir 
et Antoine. Miscellaneous furniture and devices were show! 
by the Societe Cosmos, Baumann et Fils, La Societe Electr: 
Lux, Didier des Gachons. The Societe Anonyme des Atelie: 
Carpentier showed the Teletype, a device for internal commu 
nication A burglar alarm device which sounds a siren wher 
the device is tampered with was shown by M. Masson. 

Advertising. 

Advertising material covering the educational field was 
shown by the Ecole d’enseignement Technique Feminin, the 
Ecoles Internationales, and the Institute Pelman Publicit 
concerning books was shown by the firm of Editions Pigie: 
M. Lieber showed a machine for throwing slides on the screen 
Among the printers were Acher et Cie, Canson et Mongolfie: 
Chachouin, Cogery et Herve, Crete, Dupuy et Cie., les Im 
pressions Pavonia, and Riegel. The following publications wer: 
represented: Annuaire Desechaliers, Le Commerce, L'Illustra 
tion, Mon Bureau, La Publicite de France, la Revue du Burea 
L’Usine, and Vendre. 

Poster stamps were shown by the Etablissements Vercassv! 
Technicians who had booths were Arnaud de Masquard, Gui! 
hot, Poan et Cie, la Publicite Aries, Vila, and l’'Agence Pub- 
licitas. At the latter named firm's booth several newspapers 
were represented: L’Action Francaise, Excelsior de Mexic: 
L/ Information, and Le Quotidien 


On Friday, the 23rd, the majority of exhibitors wer: 
represented at a banquet at which M. Gaston Vidal, unde: 
secretary of state, was the chairman and was assisted by 
M. Labbe, manager, and M. E. Paris, general inspector o 
technical instruction. M. Gaston Vidal spoke on the valu 
and the success of the Week of Business Organization as 
applied to business and technical teaching. Other speeches 
were made by Messrs. Francois, president of the Chambr« 
Syndicale d’Organisation Commerciale; Emile Paris 
Mamet, president of the Chambre Syndicale de la Mecan 
graphie; Badel, president of the Chambre Syndicale des 
Fabricants Francais de la Mecanographie; Fiquet, munici 
pal councillor of Paris; Navarre, director of the Revue di 
Bureau and commissioner general of Contests; and Raviss¢ 
director of Mon Bureau and secretary general of the Weel 
of Business Organizations. 


Mimeograph Display at N. E. A. Convention. 

A display will be made by the A. B. Dick Company at 
the convention of the National Educational Associatio1 
to be held at the Congress hotel, Chicago, late in Fv 
ruary. 
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NEW CONSTRUCTION OFFICE DESKS 


This is why they 

give a life-time | 738 

of service:— ae Se ee 
DORNETTE SPECIFICATIONS = 


Finished in figured quar- 
tered white oak and imita- 
tion mahogany—300 Grade— 
60-inch lengths also in wal 
nut Oak has selected quar- 
tered oak veneered tops, 
panels and arm rests imi- 
tation mahogany has ma- 
hogany veneered tops, pan- 
els and arm_s rests 300 
Grade has solid mahogany 
drawer fronts, and walnut 
desks have walnut veneered 
tops, panels and arm rests, 
and solid walnut drawer 
fronts and legs 

Writing beds and deck 
tops are 1% inches thick in 
the 300 grade and 1% inches 
thick in the 500 grade, 5-ply 
bullt-up construction: al 
panels are % inch 5-ply built 
up; legs and side arms are 2 
inches in the 300 grade and 
1% inches in the 600. 

All roll and flat top desks in the 300 grade have 
vertical filing device in deep drawer in right hand 
pedestal, and all drawers in this grade have quar 
tered sycamore sides and backs, and 3-ply birch 
bottoms Legs are regularly equipped with plain 
brass sockets and sliding casters or can be fitted 
specially with cast brass sockets having flanged 







base 
DORNETTE Desks help the live retailer to good business both from the profits standpoint 
and that of users’ service and satisfaction. We shall be glad to send you complete details. 
Barnard St. and Harrison Ave. Est. 1877 CINCINNATI, OHIO 

































Dependability ex 


| 
There is an invaluable factor of prime importance in y) 
making one product superior to another. : 
(TYPEWRITEp It is not just a matter of certain prescribed mater als Ngpenrner, 
RBON DADE and methods, but it is that constant feeling of responsi- CARBON 
nn R bility to one’s customers that prompts the utmost effort PAPER? 
few re to justify their confidence and good-will. were TS peut 
nro t is bound to find expression 'n the quality, uniformity 
It is bound to find th lit f t in 
and price of the goods, and in the dependability of service. ay 
Paramount to the certainty of supplying the best quality > 
° . ° +a. , r,s 
for each purpose lies this consistent dependability at al 4 
times. It is not only the gocds and facilities, but the spirit ~~ 
back of them that counts. nine 
. . . . ” m 
It is found in the “Line of Lowest Ultimate Cost. Son h 


NEIDICH PROCESS COMPANY 
Burlington, N. J., U. S.A. 
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ESCO) 


OFFICE CHAIR 
CUSHIONS & PADS 


It costs nothing to investigate which 
is the most suitable cushion or pad for 
resale to your customer. Careful 
analysis of your past experience will 
reveal a most satisfactory service from 
ESCO Office Chair Cushions and Pads. 
Why not continue this advantage in 
1924? Weare prepared for quick serv- 
ice and can take care of any special re- 
quirements. Attractive two-color en- 
velope enclosures for the asking. 





Economy Seat Company 
1824-30 S. Albert St., Chicago, Illinois 




















ENVELOPE 
SEALER 


PULL-THR 


Simple—Speedy—Unbreakable — the PULL- 
THRU Sealer offers quick, dependable service 
in getting out the mail, moistening labels, 
stickers, etc. Easy to keep 
clean, rustproof. Large of- 
fices use numbers of them, 
putting one on every desk 
where envelopes are handled: 
PULL-THRU is just the 
thing for the small office. 


HOW IT OPERATES 


Fasten the Pull-Thru Envelope Sealer to 

the desk or table by use of screw clamp enclosed 
in carton. Fill small reservoir half full of water. 
Take flap of envelope, glue side down, and run over 
rollers. Then turn so that address is down. Pass NEW PRICE $49.90 
it in bell-mouthed opening and through tunnel un- Effective Jan. 8, 1924 2:20 
der reservoir and out under pressure springs and 

your envelope is completely sealed. 


Your poe sey st ese es cana a use Notice SALES ORGANIZERS _ 


to you, or we shall be glad to send full particulars Valuable Territory Open 
on request, 








THE RANDOLPH-BATES AND BROWN COMPANY 


101 CAREW BUILDING CINCINNATI, OHIO, U. S. A. 
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The Galaxy of 1924 Calendars. 


A goodly grist of calendars for the present year has 
reached us. The various items are mentioned below. This 
form of “remembrance advertising” maintains its popularity 
and has a permanence not common to all forms of adver 
tising specialties. Some of the calendars mentioned com 
bine utility with fine art; others justify their positions on 
the office walls through sheer utility. 


v * 


Office Appliances is indebted to The Blade Printing & 
Paper Company of Toledo, Ohio, for a most useful weekly 
memorandum calendar made like a writing pad, with 
strawboard back and heavy manila cover. Each sheet 
covers a week, with spaces ruled off for each working day 
Sunday comes at the top of each sheet, the day and date 


being printed in red, but with no space for memoranda o1 


that day The remaining days of the week are printed at 
the tops of squares in the left hand margin, with the 
month date figures in red beneath. The name of the 
month is at the top of every sheet. From the marginal 


date squares ruled lines—four for each day—pass to the 
right hand margin and provide for brief memoranda, such 
as due dates, appointments, etc. At the bottom of each 
sheet—54 in all—is the announcement of some leading 
item in the Blade stock This calendar begins with Sun 
day, December 30, 1923, and ends with Saturday, January 


10, 1925. On the inside of the back is a complete counting 


* + * 


\ practical wall endar is that of John Ward & Sor 
115 Cedar street and 112 Liberty street, New York. EF icl 


sheet bears the calendar for a month, with the phases of 


the moon for the month Che backing is of bristol board, 
on the inside of which are the calendars of 1924 and 1925, 
and rates of domesti ind foreign postage money order 
information, etc. On the back is some useful data re 


gardir g parcel post rates, zones, etc 


+ 


sab s the nam« f the attractive girl whos portrait 
in lithograph graces the 1924 calendar of the Columbia 


Envelope Company of Chicago. The picture is repro 


duced in its original colors by The Gerlach-Barklow Con 


pany of Joliet, Ill., and Stratford, Canada, trom the paint 
ing by ¢ Bosscron Chambers A critic says Chis 
striking picture might well be a portrait of Mary Roberts 
Rinehart’s famous character, ‘The Sub-Deb,’ whose hu 
morous adventures have been followed on screen and 
the magazines by millions of fascinated admirers. The 
telligent eye, the fine lines of the profile, the tense thrust 
of the delicate head forward as if observing some fascin 
ating play—all bespeak Youth in its quest for the ‘great 
adventure’! There is a theatrical touch—an atmosphere of 
the play in the canvas. The costume, with its touch of 
the bizarre, the smashing strokes of the brush, indicative 
of the haste with which the artist transferred his vision to 
the canvas all catch and hold the eve 


* 


\ neat little three-months’ calendar is ‘that of the Miller 


Brvant-Pierce Compan’ Aurora, Ill It bears a bust 
portrait in colors of “Jerry,”’ an attractive young lady in a 
sailor blousé The name of the artist who painted the 
original is difficult to decipher \s nearly as we can make 
it out, it is John Brads! Crandall 


+ 


The ninety-fifth semi-annual calendar issued by Camet 


Amberg & Company, Chicago, Ill, covers the first six 
months of 1924. This is a standby in Chicago, of 
counting house type, which has been the friend of several 


generations of accountants 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 

















VAL 


HERE’S meaning in that: 
Could we possibly build 
an international business, earn 
1 world-wide reputation for 
quality, and control an enor- 
mous distribution of product— 
if Columbia typewriter ribbons 
and carbon papers gave un- 
worthy service? 


Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
evety Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 








We are ready at this time to 
issign additional territory to 
responsive representatives ... 
both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us. 





Columbia Ribbon & Carbon Mfg. Co- 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 
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Louls Melind Co., Chicago, ll. WINCHESTER 7 
Superior pe Co., Chicago, Il. REPEATING ARMS COMPANY 
m. A. Force & Co., 
Chicago and New York 
R. A. Stewart & Co., New York 
c idated Stamp Mfg. Co., 
New York 
A. D. JOSLIN MFG. CO. | 
wage. ¢ MAY 17 1919 
$83 W. Erie St.  Chicoge, 1. | semen _| 


Stationers, 
Office Equip- 
ment and 
Stamp Dealers 


Attention! 


Modern business methods re- 
quire accurate knowledge of 
costs, mail routing and hun- 
dreds of other details which 
can only be secured by the 
use of time recording devices. 


The new improved Eclipse 
Time Stamp records to the 
minute the exact time by 
means of a printing dial, and 
its low price makes it an easy 
seller to even the smallest 
business house. 


Remember, ANY office has 
need for at least one. One of 
Chicago’s largest Packing 
Plants uses over EIGHT 
HUNDRED. 


Think what a tremendous oppor- 
tunity there is for the development 
of a new department of your busi- 
ness in the sale of cost-keeping and 
time-keeping records, cards and 
books with the Joslin “Eclipse” 
time stamp as a beginning. 


The established price is $17.50, 
discounts to you are extremely lib- 
eral and you'll find little sales re- 
sistance. 


Every executive knows the need 
for this device and our new Na- 
tional Advertising Campaign, just 
starting, will create the “urge” 
to buy. 


Joslin’s ECLIPSE 


TIME STAMP 


Write quick to us direct or to any of the follow- 
ing distributors for discounts and terms. 








The Marine Trust Company, Buffalo, N. Y., sends a 
large wall calendar including one of those popular pads 
which shows the current, past and future month. A process 
reproduction of the bank lobby illustrates this calendar 

* * * 

Strictly utilitarian is the calendar of the Irving Bank 
Columbia Trust Company, New York, N. Y. The monthly 
sheets give complete information regarding tax payment 
dates, Federal, state and local. 

* * * 

“The Age of Communication” is typified by the calendar 
of the Remington Typewriter Company. It is illustrated 
with an allegory in colors depicting the various phases of 
transportation. Modern communication of the written 
word is represented by the wireless and the Remington 
typewriter. 

* 

The Columbia Ribbon & Carbon Manufacturing Com 
pany, New York, N. Y., sends a handsome art calendar 
It is a deft study of a Spanish senorita in full colors. Miucl 
taste was displayed in the arrangement of the calendar, as 
the advertising message is unobtrusive. 

* * 

The Crown Ribbon & Carbon Manufacturing Company, 
Rochester, N. Y., distributed an “Ever Ready” desk calen- 
dar and memo pad, 5x8 inches. This has sheets for each 
day, and two monthly calendars on each sheet, the current 
and next future month. 

a oe 

S. D. Childs & Company, Chicago, IIL, chose as the sub 
ject of its 1924 calendar “Landscape Sunset,” by Georg 
Innes. The artist pictured the last glow of the sunset i: 
Lit of darkening woodland, the reflection of the sky caught 
in a pool. The canvas was reproduced by the new Childs 


four-color pre CESS, 


The H. Niedecken Company, Milwaukee, Wis., issues 
counting house calendar for 1924, which contains the iast 
three months of 1923 and the first three months of 1925. 
On the reverse are illustrations of production departments 
in the Niedecken plant, and detailed information regarding 
the institution and its work. 

* * 

The Richmond & Backus Company, Detroit, Mich., issued 
a countinghouse calendar with legible dates In addition to 
showing the twelve months of 1924, the calendar also gives 
the first six months of 1925. 


Hanging a Chronometer on the Good Times Man. 

Russ Pratt, credit man of Geo. E. Cole & Company, Chi 
cago, Ill, has been the organizer of entertainment features 
for the printers’ and stationers’ division of the Chicago As 
sociation of Credit Men since that body was organized. H« 
is an entertainer of high caliber himself, and has at his 
command others who contribute to the pleasure side of the 
meetings. At the annual meeting he received recognition 
of his contributions to the meetings \ handsome thi 
model Elgin watch in an engraved case was fresented to 
Mr. Pratt as a symbol of the members’ appreciation. Lik« 
as not they had a doo-dad built into the movement so that 
the watch will run slow while Russ is directing the enter 
tainment schedules of the various meetings. That's on: 
way of stretching out an agreeable program without over 
working the applause 


Wholesalers Meet This Month. 

The Wholesale Stationers Association will hold its ninth 
annual convention at Hote! Astor, Times Square, New 
York, N. Y., February 18-20. A merchandise exhibit is 
included, the goods shown being limited to new items of 


interest to wholesalers. 
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HE SUGGESTION OF QUALITY apparent upon 
initial examination is realized in the constant use 


of aBENTLEY & GERWIG Desk. 
BENTLEY & GERWIG FURNITURE CO. 


PARKERSBURG, W. VA. 
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USE ONE OF 


ESLEECK’S THIN PAPERS 





OUR 
WATERMARKED 
GRADES: 


Suh. 9 
FIDELITY ONION SKIN 


. 
Sub. 10 
Emco ONION SKIN 
. 
Sub. 73 
VERILITE MANIFOLD 


7 
Sub. 8 


SUPERIOR MANIFOLD 











for Copies of 


Legal Papers Insurance Records 
Bank Records Office Forms 
Estimates Specifications 


Invoices Factory Forms 
and Reports of all kinds. 


Write us for samples. 


ESLEECK MANUFACTURING CO. 


TURNERS FALLS, MASS. 
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PLATE GLASS FOR DESKS 


Plate glass has long been known as the ideal 
surface for writing. Presenting a smooth, hard 
and level surface it lends itself satisfactorily to 
that important function—writing. 


CHICAGO 
GLASS DESK PADS 


because of their excellence in preparation and 
construction add greatly to the appearance and 
protection of a desk. Add 
to this the natural visible 
filing space for important 
memoranda, price lists, etc., 
between the glass and the 
backing and you will gain a 
definite conception of its 
meny advantages. 



















PLATE GLASS 
LETTER TRAYS 

A truly useful and high- 
ly attractive desk acces- 
sory. Securely joined by 
nickeled clamps, con- 
structed of nicely finished plate glass 


they enhance the efficiency of the 
desk user. 


Plate glass window ventilators are 
also numbered among our products. 


Send for our descriptive folder 


THE CHICAGO 
MIRROR & ART GLASS CO. 


217 N. Clinton St. CHICAGO, ILL. 
Established 1890 
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Now that Inventory Is Over— 


how is your stock of DAN-DEE Waste 
Baskets? Have you enough to adequately 
carry you through the spring buying season? 
—suflicient to satisfy your customer in choice 








PSSSSSSSSSSSSHSHESECEOSEESCESEES 
4 


Write today for illustrated catalogue and 
price list. It includes the DAN-DEE 
Jr.—a small basket filling a large plac 
in the offices of this country 
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ERIE ART METAL COMPANY 
o— ERIE, PENNSYLVANIA —o 
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of sizes and finishes? q 
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The DAN-DEE remains the peer of waste Hy 
baskets. Dealers who have sold it for years : 
loyally support it—because it makes friends ; 
and yields a margin of profit of such propor 3 
tions as to pay them well for handling it. H 
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any atreanamecee Market at beget 


Che 1 rnitu market at Chicago was held dur 
ing t ai g January 31. The majority of the 
exhibits were located in the Michigan Boulevard buildings 
devoted to the oftice and household furniture fields. Per 
manent splays at the factory or at Chicago branches of 
some 1 nufacturers served to acquaint dealers with the 
lines 

Conrades Manutacturing Company, St. Louis, Mo.—Both 
the off nd household chair lines of this manufacturer 
were oO! ew at 1319 South Michigan boulevard. J. W 
Kelley, of the home organization, was in charge 

Crocker Chair Company, Sheboygan, Wis.—The com 
pany 1 ed its Chicago branch and display since the last 
exhibition trom 1414 Wabash avenue to 1338 Michigan 
boulevard, in “furniture row.” The entire ground floor is 
filled with the sample display, which included an extensive 
line of hairs 


Domore Chair Company, Elkhart, Ind.—This line was 
shown in the exhibit of the Sidway Mercantile Company at 


1419 Michigan boulevard. New items shown included tab 
let and chairs 

Imperial Desk Company, Evansville, Ind.—This com 
pany kept in touch with the dealer trade through its booth 
at tl onvention of the National School Supply Associa- 
oO! Lote isalle 

Johnson Chair Company, 4401 West North avenue, Chi 
cago, Il The display rooms at the company’s factory 


were arranged for the convenience of visiting dealers. 
S. Karpen & Bros., 811 South Wabash avenue, Chicago, 


[1l1—Dealers visiting the market found many attractive 
pieces or the display floor at the general offices 

Milwaukee Chair Company, 624 South Michigan boule 
vard, Chicago, Ill The permanent display at the Chicago 


headquarters was visited by many dealers. Several new 


arm and revolving chairs upholstered, of the higher grades, 


were recent additions to the line which appealed strongly 
to S < 
Peck & Hills, Fourteenth at Wabash avenue, Chicago, III 
The permanent displa here showed several floors for 
Copper Export Organization Dwindling. 
he per Expo Association, which was one of the 
first porations under the Webb-Pomerene law, is dis 
tegrat The law permitted competing companies to 
organize to conduct trade abroad. The copper trade body 
functioned effectively for a long time, and was particularly 


helpful after the war, when it found a market for 400,000,- 


000 pounds of copper, when production outstripped demand. 
Phe ssociation had in its membership the leading pro 
ducer d some of the independents Resignations of 
some of the larger producers from the association are due 
to internal stresses Che retiring members are to re-estab 
lish their own sales outlets in the principal foreign cities, 
and mpete abroad just as they do in the United States. 


Tips for Taxpayers. 


Deductions for contributions to corporations or organiza- 
tions organized and operated exclusively for religious, 
charitable, scienti literary, or educational purposes * * * 
no part the net earnings of which inures to the benefit of 
any private stockholder or individual” are deductible to the 
extent fifteen per cent of the taxpayer’s net income for 
1923 mputed without the benefit of this deduction. Every 
church constitutes a religious corporation or organization 
for the purpose of this deduction. Donations to missio1 
ary tunds, church buildings, pew rents, assessments, and 


dues paid to churches are deductible 


Deductions for contributions to political campaigns are 
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DESK- 
LITE 


Efficient 
Durable 
Trouble-Proof 





Shade Porcelain 
Enamel on Steel 
White Inside 
Olive Green Outside 
Shaft and Base of 
Cast Metal 


FURNISHED 
COMPLETE 
Ready for the 
Electric Lamp 





WE HAVE A PROFIT-MAKING OFFER 
FOR THE COMMERCIAL STATIONER. 
WRITE US. 


She EXVWIN E. Gurm COMPANY 


MANUFACTURERS 


Lighting Equipment 
ST. LOUIS, MO. 
































EXCELLO 


The New 


Typewriter Desk 
Saves Space — Avoids Litter 


Dignifies the small space in 
reception room, bank, office 
or home where a typewriter 
desk may be a necessity or 
convenience. The smallest drop head type- 
writer desk on the market. Occupies half the 
floor space of a single pedestal desk. 

When closed it serves as a handy clerical desk for 


the office or as an attractive writing desk for home. 
Size 25x25x30 in. high. Highest quality cabinet work. 


. . 
Encourages Economy and Efficiency 
No drawers where expensive stationery is ruffled, 
mussed or spoiled. Stationery rack keeps letter- 
heads, envelopes, office forms, note book, etc., in 
perfect order and within easy reach of operator. 


~ 


AWN 


Ask your dealer te shew you Excelle No. 25, er 
write te us for descriptive circular and price 


DEALERS 


Copy similar tothe above appears in SY® 
TEM and other magazines. Inquires are 
forwarded to EXCELLO dealers. Order 
a sample now and take advantage of our 
co-operative selling plan 

















Excello Products Corporation 
Makers of Excelle Line of Office Desks 


4820 W. 16th St. Cicero, Illinois 


30 minutes from downtown Chicago 
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Sustaining your judgment 


Your business judgment is at stake every time a sale is 
made in your store. Your customer gauges your integ- 
rity as a business man by the satisfaction he derives 
from the articles ya — eee from your establishment. 
This is a recognized fact. 

For many years dealers handling American Manifold 
Typewriter ribbons and carbon papers for all uses have 
been gratified to know that these products are sustaining 
and building their reputation as shrewd and business-like 
ws and results have demonstrated a good remuner- 
ation. 

Samples and other particulars which will prove these 
facts will be gladiy sent to you on request. 

We manufacture Carbon Paper Rolls and Inked Ribbons 
for all purposes. 


American Manifold Products Corp. 
Ost "Face, «2900 Darwin Terrace, CHICAGO 
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ILLINOIS Steet Back LEDGERS 


Here is a new line which has taken well 
wherever it has been introduced. We make 
a full line of ledgers, sectional and solid post 
binders, ring books, sheet holders, catalog 
covers and ruled forms. The binder shown 
above has a rounded steel back; right and 
left screw mechanism, operated with key; 
bound in red cross-grain cowhide back and 
corners; tan corduroy sides. 





Price, Workmanship and Service are our 
watchwords. Complete information mailed 
promptly. 


Illinois Loose Leaf Company 
3003 W. Fifth Avenue, Chicago 























Philadelphia Museum to Receive Tapestry. 

Upon the completion of the Art Museum in Philadelphia 
there will be hung in the tapestry room a Gobelin tapest: 
presented to the city by the French government 
ognition of the service rendered during the great war. It 
is also an acknowledgment for the compliment paid 
M. Jacques Grebber, the noted French architect, who 
signed the Parkway. Upon its receipt the tapestry 
be displayed in one of the city art galleries until the mus 
is ready to receive it. 

The original design was prepared by M. Jaulnes 
selected weavers have been engaged in making the tapest: 
for three years 

The story shown on the tapestry is that of the stir 
scenes that accompanied the departure of Philadelphia 
sons for France 

Artillery, cavalry and infantry, with flags and banners 
flying, the caissons being drawn by spirited horses, ar: 
pictured marching past Independence Hall, which 
trayed in a life-like manner in the background 

Behind Independe nce Hall, the observer can clearly se 
the Delaware River outlined with a large battleship ste 
ing its way downstream, presumably headed toward Franc: 

The city coat of arms forms the center of the larg 
border in which the deeds of Lafayette and Pershing ar: 
linked together, joining 1917 and 1776. The marchi 
troops are led by a mounted colorbearer carrying an Ameri 
can flag. Vast crowds of people, packing the sidewalks and 
overflowing into the street, are shown giving a tearful yet 
jubilant farewell to friends in the lines cf the marchers 
Mothers, sisters and sweethearts, their lips forming smiles 
while they deftly wipe away the teardrops from their eyes 
are portrayed with startling reality 

Below the picture are inscribed a few simple sentences 
which France believed te be our reason for entering 
war. The inscriptions read: 

“The right is more precious than peace.” 

“We have no selfish ends to serve.” 

“We desire no conquest, no dominio1 

“We shall fight for democracy.” 


“Relief-Engraving” Not Typographic Process. 

The Federal Trade Commission has handed dow: 
order in the case of Turner & Porter, Inc., Buffalo, N. \ 
involving the use of the term, “relief-engraving,”’ as appli 
to typographic prints which are processed to simulat 
copperplate engraving and die stamping. This complaint 
by the commission was heard as Docket No. 965 
commission held that the terminology used is misleading 
to the general public, even though the stationery trad 
understands fully what is meant 

An order has been issued to cease and desist from adver 
tising “Relhef-Engraving” in public prints and circulars 
label such product by that term; to file with the commis 
sion within ninety days from date of the order ( Decembe 
7, 1923) a report in writing indicating how the order has 
been complied with, and to submit two copies of e 
advertisement, circular, etc., displayed to the public in co 
nection with the order, subsequent to the date of that ord 


Col. Pelouze on South American Tour. 

Col. William Nelson Pelouze, president of the Pel 
Manufacturing Company, Chicago, II1., left in January 
pleasure tour of South America Accompanied by Mrs 
Pelouze, their daughter and governess, they sailed fro 
New York for Rio de Janeiro. Other important cities to 
be visited on the trip are Buenos Aires and Valparaiso. Th: 
return trip will be made up the West coast, bringing the 


Pelouze party back to Chicago about the middle of Marc! 
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the great words of history been recorded 


particular number you like best 





Esterbrook 


S JEFFERSON wrote the Declaration of Inde- 


pendence—with pen and ink—so have most of 


your hand. Your stationer can always supply you with the 


“We hold these truths 
to be self-evident”’— 


That clear, readable handwrit- 
ing is a definite asset to the 
writer and courtesy to his 
reader 








That one may write legibly with 
more rapidity and less effort 


But gone forever is Jefferson's handicap, the goose-quill : : : 
And gone too, the difficulty of finding an inexpensive pen than to write illegibly — 
exactly suited to one's individual handwriting 

Whether you prefer a fine point, a stub, or an oval point, ‘ oO 
there is an Esterbrook pen designed and made to meet That an Esterbr k steel pen 
your personal requirements. Send 15 cents for the 12 most 4 ; , ; i 
popular pens in the world, and choose the pen that fits W ill aid anyone to write swiftly, 


plainly, easily— 


“ ” 
Judge’s Quill 100 Famous Signatures’ FREE ae ” 
ab 53 | RE -csotie ener seeth crease Ry 6 That the dealer who sells Ester 
A fine-pointed, med \\ cinating booklet reproducing the autographs of 100 famous - > ic ; 
jum-size stv ub pe \\ men and women. Write today to Department D brook pens 1S doing more than 
ms All ve \"\ Esterbrook Pen Manufacturing Co., Camden, N. J. sell goods ata profit: he is pro- 


Canadian Agents: The Brown Bros., Lid., Toronto 


Always a FRESH 


sSlertroorR 


Look for Esterbrook National Advertising in Literary Digest, American, 
Collier’s, National Geographic, System, and MacLean’s Magazine 





moting the worthy cause of 
good handwriting! 


The Esterbrook Pen Manufacturing Co. 
Camden, N. J. 


Canadian Agents: 
The Brown Bros., Limited, Toronto 
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THE 
ONLY INK 
THAT IS 


ERASURE-PROOF 
FADE-PROOF 
SMEAR-PROOF 
WATER-PROOF 
CLOG-PROOF 


DELLO 


PATS, PENDING 


dries as you 


write t ij Be 







NO BLOTTER REQUIRED !!! 


The Inventor of “Pyrene” is the inventor 
of DELLO INK. 

Your Fountain Pen Is All You Need to 
Sell DELLO. 


DELLO saves money and time. 

It makes any pen a check protector. 

It cannot be erased without detection. 

All important documents should be written with 
DELLO INK. 

DELLO is different than just Ink—it has the 
Selling Appeal and the Quick Turn-over. 

Price—50c for 3-o0z. bottle—$2.50 for Quart bottle. 

Profits—Write for detail as to cost to Dealers 
and Agents. 


DELLO INK CORPORATION, 
349 West 37th Street New York City 
Fill out and mail this coupon today. 


DELLO INK CORPORATION, 
349 West 37th Street, New York City. 


Ship me doz. 3-oz. bottles of DELLO INK, 
with counter carton window display material and self- 
demonstrator! 

Assort as follows Blue-Black ( ); Jet-Black ( dy; 
Red { ); Green ( »); Violet ( ); Blue ( »). AlgO@r,.ccce 


quart bottles State whether you want fountain pen ink 


Bill thru n »bber hose name is peed ee 

















NEEDS NO BLOTTER 
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Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufac- 
tured, sold and used on a high quality basis. We have qual- 
itv in mind in making them; the stationer in offering them 
to his customer—and the customer either accepts or KNOWS 
this feature in buying. 

















The customer KNOWS if he has used “Paperoid” before. 
In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee with 
full safety and assurance. There will be no “come-back”— 
except the customer, for more of the same kind. 


Thus we come to that truly desirable state of business— 
repeat orders. A sure sign of satisfied customers, lowered 
selling costs, complaints at a minimum and increased profits 


“Paperoid” and Repeat Orders are boon companions. 
I 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 


Kar ES 
Makers of “‘Paperoid” Mail- yy itl, 925 Filbert Street 


ing and Filing Containers * fe 
and “Vertex” Filing Pockets. Philadelphia, Pa. 


























Myrtle Desks today embody improvements 
which commend them to careful office fur- 
niture buyers everywhere. One new fea- 
ture is the full panel construction. It adds 
much to the appearance and is of practical 
value in that it eliminates the dust-collect 
ing rails at the top and bottom. 





The drawers are equipped with patented 
automatic locking devices designed for our 
special use. The full quartered oak and 
mahogany desks are equipped with ver- 
min-proof metal bottoms. 


But these are just a few of the features 
which are adding to the popularity of 
the new Myrtle Desk line. Our new cat- 


A New 
F alog tells the story clearly and we shall 
a O gladly mail you a copy just as soon as 
An Old S ‘ fe : y 2 : 
ra “plea ‘a «© - -o > 
Concern we receive your request. 


THE MYRTLE DESK COMPANY, HIGH POINT, N. C. 
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Birmingham, Ala.—George Hardy has joined the Roberts & 
Formerly 


Sons Printing Company as a stationery salesman 
he was with the Office Outfitters Company 

Boston, Mass.—Frank L. Decker has been appointed Boston 
district manager by the O. K. Manufacturing Company He 
makes headquarters at Room 209, 69 Canal street 


Boston, Mass.—John Marno has been elected secretary of 


Baalbec Lodge, F. A. M., for the forty-seventh consecutive year. 
His mar friends in the stationery business are anticipating 
the da) ‘ he rounds out his fiftieth year in his fraternal 
post 


Brooklyn, N. Y.—The stationery store of Robert Cohen, 223 
DeKalb avenue, was robbed of about $50 as he was opening 
the store one morning last month. The robbers emptied the 
cash register and went through the proprietor’s pockets. 
Chicago, til.—Bemis Bros. Bag Company, St. Louis, Mo., has 
leased the seventh floor at 737-39 West Jackson boulevard, for 
Chicago offices and sales room 
Chicago, !ii.—The local branch of the Northwestern Paper 
Goods Company has stocked three additional lines of station- 
ers’ envelopes for the convenience of the Chicago trade. 
Chicago, !il.—Word has come from headquarters that Jos. 
A. Strouss, representative of the American Clip Company here, 
will return from his visit to the factory late in January. 
Chicago, I!|.—The Chicago Tablet & Stationery Company, 3711 
South Ashland avenue, has incorporated to manufacture and 


deal ir orrespondence paper, commercial and school tablets 
and stationery; capital stock, $90,000 and 1,500 shares no par 
value; incorporators—D. A. Heffner, W. R. Tannehill, O. F. 


Heffner, George S. Melvin and M. McCallum 
Chicago, ii!.—Horder’s, Inc., has added two new store sales- 


men from out-of-towr M. Jennings, formerly with Grand & 
Toy, Ltd Toronto, Ontario, Canada, is now working in the 
Monroe street store Robert R. McLaughlin, who had been 
previously wit! the Fort Wayne Printing Company, Fort 
Wayne, Ind is connected with the Dearborn street store 


Columbus, Ohio.—Nitschke Bros., 31-39 East Gay street, has 
been succeeded by a partnership of the same name, composed 
of sons of the late J. Frederich Nitschke, senior member of the 
old firn The new business, which is engaged in stationery and 
novelties, is located at 37 West Gay street The original part- 
nership was formed forty-three years ago, and conducted an 


office furniture, stationery, printing and blank book business 
Dallas, Texas.—The Vance K. Miller Company, 1917 Main 


street, will move in a few months into its new two-story build- 
ing at 1916 Main street 

Detroit, Mich.—Leslie M. Barton has joined the Brotherton 
Company, advertising agents, as a Sales promotion man At 
one tims e was with The B. F. Goodrich Company at Akron, 
Ohio 

Gloversville, N. Y¥.—The firm of Cowles & Casler became 
Cowles, Brown & Company January 1 There is no change 


the membership of the corporation 
Hollywood, Calif.—Shoch Bros 5177 Hollywood 


have opened a stationery store, specializing on social stationery) 


boulevard 


and sporting goods 

Los Angeles, Calif.—Victor Buntzell, a new employee of the 
Zellerbach Paper Company here, was formerly connected with 
The J. K. Gill Company at Portland, Ore 

Los Angeles, Calif.—_C. E. Harmon is now representing the 
Sumatra Rubber Company, Ravenswood Office Specialties Com- 


pany, McGill Metal Products Company, Paper Cities Supply 
Compar Clark-Mann Company, Durham Manufacturing Con 
pany and the Hoge Manufacturing Company 

Los Angeles, Calif.—The Thomas Paper Converting Company 
Twelfth and Main streets, has organized to manufacture er 
velopes and stationery, and to distribute paper stock for sev 
eral Eastern mills apital stock, $100,000; officers—George B 
Thomas resident: A. J. Spratt, vice-president; Glenn R. Cha 


wict secretal treasure! 


Mount Airy, Penna.—The Mount Airy Stationery Company 
111 West Hortter street, has been registered as a commercial 


title by William H. Lloyd and Lillian A. Lloy 
New Bern, N. C.—Owen G. Dunn is now occupying a store 
his new three-story building, which was completed last year 


th offices on the upper floor 


Y.—The Hygrade Stationery Company, Inc., 


There are forty- 
New York, N. 
has a 1.000 square to its premises at >} Broadway 


(Continued on Page 182.) 
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---a sensation! 
THE NEW T= 


FEATHERWEIGHT 


RING MEMOS 
.. stone less than '» as heavy as any other ring 


2 Thin—less than ‘> as thick as any other ring 


book. 


3 Inexpensive—tess thian ‘4 the cost of any other 
* ring , quality considered. 


bs 


Write for prices and special assortment offer. 
“Featherweight” is coming fast. It has 
arrived. Are you profiting by it? 


TRUSSELL MANUFACTURING CO. 


11 Cherry Street, Poughkeepsie, N. Y. 


4 Opens flat—as only a 
* fring book can. 


5 Refills Easily— Just slide 


into cover. 


SELLS ON 
SIGHT! 




















TAR MANIFOLD is a 
high grade writing 
paper made in _ tissue 
weight. By reason of its 
great strength, it is used 
for carbon copies of im- 
portant letters and docu- 
ments which must be 































; >: ~~ OF a0 preserved for repeated 
- . > . 
» 3: ee > > ees reference. It is espe- 
® ® eS ss. %. 7 
5 Dean wetee 3; cially recommended for 
oa a See. “3335. i ’ k ili li ts 
6 S3r5 20°F 3997503 legal work, mailing lists, 
; %ar35.°78ta:3,, foreign correspondence, 
@ Az =~ S 3 ° . . 

F Seber iss 6 etc. It is made in white 
fl - ef == «. *s . 
> "Saas: ss 8 33 3: and seven colors, with va- 
° S82 S3e5 2s rd % rious weights and fin- 
F °3 35 33 sr 35 F3 rade ishes. 

PE ee 

SS Fp sre Write for Sample Book 


and Trade Prices 


C. H. DEXTER & SONS 


Incorporated 


WINDSOR LOCKS, CONN. 
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Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box. 


The Standard 
of comparison. 

There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 


Sold by Stationers — Everywhere. 








DEALERS: Write us for 
samples and information 
about free advertising 
matter. 


CENTRAL PAPER CO. 


MENASHA + WISCONSIN 






ORIGINAL dozen 














Why Don’t You 
get this Sood business? 


method of construction 
which makes it rigid as 
a beam of steel. 

Cold type never could 


There are a lot of 
keen, aggressive, “quick- 
to - see - a-good - thing” 
dealers who have built 
up a splendid follow- 
ing with this James- 
town Steel Desk. 


make you appreciate 
the handsome hand fin- 
ish and the convenient 


There isn’t roomhere knock-down type of 
to explain its beautiful Construction, 
design with graceful Don’t you think, 
tapered legs nor the therefore, that you had 


better write for details 


acetylene gas and elec- 
now? 


tric—spot welding 


JAMESTOWN METAL DESK CO., Inc. 


Jamestown, N. Y. 
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increase 


Superior Type Company has 


Chicago, Il!.—The 
capital stock from $90,000 to $300,000 


Chicago, lil.—The Crowe Name Plate & Engraving Company 
has changed its name to the Crowe Name Plate & Manufactur 
ing Compans The capital stock has been increased from 


$20,000 to $250,000 
Chicago, Ill.—Cari O 
can Numbering Machine 


the Ameri 
February 


Lindgren, tive of 


Company, 


representa 


starts early in 


a swing through his territory He will be absent from head- 
quarters about two weeks 

Chicago, I!l.—The Louis Melind Company received in January 
the machinery for manufacturing metal numbering and dating 
machines purchased from the Hill-Independent Manufacturing 
Company Within a month the installation will be completed 
and the production of the Hill-Independent lines under way 

Chicago, Iil.—The American Duplex Corporation, 80 West 
Washington street, has been incorporated to manufacture and 
deal in office and store devices, which include an automatic 
wrapper printing machine; capital stock, 200 shares non par 
value; incorporators—Frank K. Wydra, H. F. Wvydra, LL B 


Hogan and George L 
New York, N. Y. 
dated Stamp Manufacturing 
Portiand, Ore.—The Pacific 


Hogan 
Charles P. Rice has joined the Consoli 
salesman 


Printing 


Company as a 


Stationery & mpany 


has purchased the building at i107 Second street The company 
has occupied the building for some time 

St. Paul, Minn.—The rubber stamp department of the Louis 
F. Dow Company, Ltd., is now housed on the second floor of 
its new plant on University avenue It produces all require 
ments for rubber stamps and seals 

Washington, D. C.—The Lamb Seal & Stencil Company pra 
tices what it preaches Its delivery car bears polished brass 
signs reading ‘Tell the World with Signs." 


(Stationery—Continued from Page 181.) 


New York, N. Y.—The States Stationery & Toy Company, 
Inc., has been declared bankrupt; assets, $10,602; liabilities 
$36,552. 

New York, N. Y.—-The National Bindery & Game Company 
Inc., has gone into voluntary bankruptcy: assets, $3,500; liabil 
ties, $16,683 

New York, N. Y.—lIle Laisne, In stationery and office sup 
plies, 70 Wall street, has gone into bankruptcy; assets, $4,000 
liabilities, $68,000 

New York, N. Y.—kE. R. Forster has been appointe district 
manager by the © K Manufacturing Companys with hear 
quarters at 35 Warren street 

New York, N. Y.—The Superior Stationery Company, 401 Sixth 
avenue, has leased the building at 42 John street for twenty 
one years, with renewal privilege for a similar period 

New York, N. Y.—Seymour Conover, 350 Broadway, has beet 


appointed Eastern representative by the Alex H. Irvin Con 
pany, Curwensville, Penna His territory extends from ths 
Maine boundary as far South as Washington, I. C 

New York, N. Y.—The wholesale stationery businesses of 
Henry jainbridge & Company and Kimpton, Haupt & Com 
pany have been consolidated as Bainbridge, Kimpton & Haupt 
Inc. The business will be located at 218 Greenwich street 

Petosky, Mich.—The Churchill Printing Company has changed 
its name to the Petosky News Printing Company The capital 
stock has been increased. The change in name was signalized 


by removal to the company’s new building at 311-13 Mitchell 
street. 

Philadelphia, Penna.—While operating a paper cutter Law- 
rence Conn, of Conn & Thurman, 1926 North Front street 
caught his hand in the fly, and injured three fingers 

Philadelphia, Penna.—The wholesale offices of the Dennisor 
Manufacturing Company, in charge of Frank B. Wilbur. have 
been moved from the retail store at 1007 Chestnut street to 
Suite 618, Jefferson building, a short distance away This will 
be also the headquarters of W. P. Moore, who covers the Phila- 
delphia territory, and E. J. Moore, whose territory includes 
Eastern Pennsylvania. The retail store is under the directior 
of J. B. Gilbert. 


N. Y.—William H. Kirschner has opened a sta- 
Fowler street. 

F. Mockler 
and cigar 


Pag 


Port Jervis, 
tionery store at 20 
San Anselmo, Calif.—c. 
has bought the stationery 


Rafael, 
Petchell 


formerly of San 
of William 
ge 185.) 


store 


(Continued on 
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‘““U-NEED-ME’”’ 


(REGISTERED) 


OFFICE SPECIALTIES FOR THE DESK AND CHAIR 





Flexible Desk Pad No. 4431 Glass Desk Pad No. 020 





Work Distributor No. 301 






Linoleum Desk Tops and 


No. 9 Chair Pad—Three Colors Linatoum Been Pode Chair Cush‘on No. 992 

















GEO. E. FOX & COMPANY 325 W. Ohio Street CHICAGO 























SSSs<< Guaranteed Quality 
--In Every Box-::: 


OD TF 


O' D TOWN Type writer Ribbons and Carbon 
Papers can be depended upon to give the ut- 
most in satisfaction. 
O are distinctive in their character and appear- 
ance, and possess that rich, high grade quality made 
possible only through the use of the most modern 
scientific methods, the finest grades of raw mate- 
rials and a highly trained technical staff. 
The reliable service of the “Old Town” line and the 
co-operation in service of the company has won 
many friends among dealers in this country and 
abroad. If you are looking for a complete line of 
ribbons and carbors on which you can build a profit- 
| able and enduring business, investigate “Old Town.” 
Our written guarantee is an additional assurance for 
you and your custome:. An “‘Old Town” User always repeats 


OLD TOWN RIBBON & CARBON 6O., Inc. sew‘vor: i's: 


LONDON OFFICE: 71, Southampton Row, W. C. 1 


aRIBBONS»2ndaCARBONRARERCE 
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They like “Ti-Con-Der-Oga”! 
like its name, like its lead, 
like its shape, like its price 


and by “‘they’’ we mean your customers. 








Pencil Drawing made by 
Earl Horter after restora- 
tion drawing by Alfred 


Get in the current that’s PS be 


moving strong for 


DIXON 
‘TI-CON-DER-OGA” Book 


Made in U. S. A. by JOSEPH DIXON CRUCIBLE ‘ia 
COMPANY, Jersey City, N. J. be 





Have you seen 





K our great “TI” 
‘ cut-out on dis- 
: n play? Write us. 
4 1 
6 
: Coa 3 
aN 

















Results Measure Success. Hoosier Dealers point with considerable pride 
and utmost confidence to their many customers who are Hoosier Users. These 
dealers believe—and well they may—that user satisfaction is the ultimate 
endorsement. And because each Hoosier Built True-Clear Thru Desk repre- 
sents an abnormal value at a moderate investment price, dealers capitalize on 


it. That means results and ultimate success. 


4 Grades 80 Styles 


In catalog “F” are illustrated the various 

numbers of the entire Hoosier Line. A 

careful perusal of its contents readily 

acquaints one with the reason for the suc- 

cess of Hoosier Dealers—desks built true 

clear thru. And again there is a model that 

will fit every need. Where shall we send 
your copy? 


HOOSIER DESK CO. 


JASPER, INDIANA 
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Berkeley, Calif.—Thomas W. Moore, formerly Pacific coast 
representative of the Wilson-Jones Loose Leaf Company, has 
opened an office at 825 The Almeda, where he will conduct a 
manufacturers’ agent business Mr. Moore will handle, among 
other lines, the products of the American Manufacturing Con- 


cern. 

Chicago, lil.—C. B. Horr has joined the Chicago brancl 
of The Sam’! C. Tatum Company, succeeding M. T. Gallagher 
Mr. Horr was with the Library Bureau formerly 

Chicago, tll._—W. M. Knapp has joined the T. M. Sheppard 
Company, specializing on direct-mail advertising work He 
had been with Carrithers & Company previously 

Chicago, lil.—The Stationers Loose Leaf Company has moved 
its Chicago office to Room 1838, 608 South Dearborn street 
The former location at 23 North Franklin street is retained 
and will be utilized as a stockroom, in charge of MacDonald 
Smith Increased stocks care promptly for the requirements 
of dealers in Chicago and adjacent territory 

Philadelphia, Penna.—John Boyd has joined the local branch 
of the National Blank Book Company, traveling Pennsylvania 
state, Maryland, Virginia, West Virginia and Delaware. 

Philadelphia, Penna.—Lefax, Inc., has moved its offices from 
the seventh floor of the Sheridan building to the third floor 
The space vacated on the seventh permits devoting that en 
tire floor to manufacturing 

San Francisco, Calif.—James A. Davison, formerly with the 
Blaisdell Pencil Company, has become manager here for the 
Wilson-Jones Loose Leaf Company T. W. Moore, his prede 
cessor in the Wilson-Jones service, has resigned Mr Da 
vison was with the Wilson-Jones Loose Leaf Company prior to 


joining the Blaisdell organization 


(Stationery—Continued from Page 182.) 

San Francisco, Calif.—The Schwabacher-Frey Stationery 
Company has bought the stocks and good will of Sanborn, Vail 
& Company, 557 Market street 

San Francisco, Calif._-Thomas A. Tayior has been made as 
sistant sales manager by the Schwabacher-Frey Stationery 
Company He joined the organization four years ago as a 
salesmar 

San Francisco, Calif.—Louis J. Luthiken has become manager 
of the Pacific coast office, 231 Rialto building, of the Morgan 
Stationery Division of the United States Envelope Company 
He succeeds A. L. Bonney 

San Francisco, Calif.—Isaac Upham & Company suffered a 
loss estimated at $35,000 when a fire, which started in an ad- 
joining building, spread to the Upham own building The main 
damage was by watur in the store room Though the loss was 
heavy, business was resumed on the following day 

San Francisco, Calif.—Thomas A. Taylor, who has been in 
the sales department of the Schwabacher-Fry Stationery Com- 
pany, was recently promoted to assistant sales manager of 
the San Francisco sales force The first of the year the com- 
pany added a wholesale toy department to the business The 
full lines of three Europe 


an toy factories will be handled In 
this line the company hopes to get not only the trade of old 


customers, but that of new ones as well J. A. Schwabacher 
Mrs. Schwabacher and their eldest boy, Jimmie, junior, as is 
their usual custon spent their New Year’s week in Los 
Angeles 


Saranac Lake, N. Y.—Howard N. Moore contemplates open- 
ing a stationery store hers 

Seattle, Wash.—The Justice Stationery Company, 912 Second 
avenue, is now being operated as a branch store by the Lowman 
& Hanford Company as the Lowman & Hanford Second Street 
Store It has been operated for the past year by L. & H This 


is the third store operated under that name in Seattle 

Washington, D. C.—The Ross P. Andrews Company will 
erect a new building adjoining its warehouse on the Southeast 
side, to cost about $250,000 The company’s large building on 
Thirteenth street has been sold Hereafter the business will 
be confined to wholesaling, the retail business being discor 
tinued 

Wilmington, Del.—The Colonial Ink Company has incorporated 
to manufacture writing fluids; capital stock, $100,000; represe! 


tative—Charles G. Gy) Wilmington 


No one ever got ahead by holding someone else back 
Strathmore Town News (Strathmore Paper Company) 


APPLIANCES 185 





SALES of HOFFMAN 
Quick Selling Specialties 


The high-grade material and make-up 
of these numbers gives extraordinary 
value to the user. Because of our 
own g00d volume to the retailer, 
we believe they are good sellers and 
recommend them for your especial 
attention: 













HOFFMAN'S Cloth Covered Index 
Cabinets in 1, 2, 3, 4 and 6 drawer 
sections and four standard sizes, 
3x5", 4x6", 5”x8”, 6%x9", pro- 
vide a serviceable, economical 
method for filing card records. 


HOFFMAN'S DESK PAD S8— 
padded or plain corners, stiff or 
flexible backs and over sixty 
styles in standard sizes—here is 
a complete line, the popularity 
of which has been tested and proven. 


Our illustrated price-list gives further particulars; your 
request will have attention by return mail. 


L. HOFFMAN 


45 Lafayette Street Established 1888 New York, N. Y. 
REPRESENTATIVES 

For the Middle West S. C. FUNKE P. O. Box Ne. 244, Detroit, Mich. 

For the Pacific Coast MAXL. WEIL 226 San Fernande Bidg., Los Angeles 

For the South East: LEROY H. PHAUP, 815 Edgehill Road, Richmend, Virginia 
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! There are more than three 
\ hundred styles in the Art 
\ Metal Line of Steel Office 
Equipment, the most com- 
plete line on the market, 
i made and backed by the old- 
i! est and largest manufacturer 
My in the industry. 


MY Art Metal Construction 
Company . 
Jamestown, N. Y. ; 
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SUPERIOR FURNITURE CO. 





. 
q 
4 
4 
4 
4 
. 
4 
4 
4 


| 





Cee ee a a a a a a a a a a a a a a ae 








. 4 - 
= — = ay a > 





Formerly Grand Rapids Office Chair Co. 
MAKFRS OF HIGH GRADE OFFICE CHAIRS 


No. 429 





Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, MICH. 





Waste Paper Baskets 


Letter Trays, Mail and Tape Baskets, 
Space Baskets, Build-up Trays, 
Locker Baskets, Etc. 


UNIFORM MESH AND FULL GAUGE WIRE 
Special Wire Baskets Made to Order. 


PEERLESS 
WIRE GOODS 
COMPANY 


20 East Jackson Blvd. 
CHICAGO 


Write for Catalogue 
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Atlantic City, N. J..-The Trout Direct Filing Company 
dissolved Papers cancelling this corporation were led 
vidually at Philadelphia, Penna., by Silas E. Trout and S. Edgar 


Trout 
Brooklyn, N. Y.—The Standard Show Case Company, In¢ 
has been organized to manufacture office and store fixtu 
capital stock, $10,000; incorporators—William Shinnamon, Mid 
land Park, N. J., Vincent Granata, 1059 Flushing avenue 


> 


David Liffman, 632 Stockton street 


Canton, Ohio.—Edwin D. Lines has joined The Berger 
ufacturing Company, doing sales promotion work He has 


Mar 


in this field many years 


Chicago, Hi. Robert MeW Lee representative of the Pe 


Art Steel Company, Erie, Penna., visited the local trade in Jar 
uary 

Chicago, Ili.—The Heywood-Wakefield Company has chang 
its corporate title to the Heywood-Wakefield Furniture Com 
pany. 

Chicago, I11.—L. McCauley, of the Invincible Metal Furniture 
Company, Manitowoc Wis., was in Chicago on sales business 


during January 

Chicago, Iil.—A. C. Tobin, manager here for The General 
Fireproofing Company, made a trip to the factory at Youngs 
town in January 

Chicago, II!.—The local offices of the Automatic File & Index 
Company have been moved from the eighth floor to Suite 35s 
29 South La Salle street 

Chicago, Ill—H. G. Bentson, of the Bentson Manufacturing 
Company, Aurora, IIL, spent a week during January in Ch 
cago making plans for the 1924 campaign 

Chicago, Ili.—E. J. Rice has been appointed manager of the 
contract department of the local branch, Art Metal Constru 
tion Company He has been with this organization seventeer 
years 

Chicago, IIl.—Samples of Van Dorn office furniture were 
cluded in a booth of The Van Dorn Iron Works at the exhibi- 
tion of the American Road Builders’ Association, held at the 
Coliseum January 14-18 

Chicago, IIl.—The Chicago chapter of the American Institut: 
of Banking has leased a floor in the Yawman and Erbe Build 
ing at 162-64 West Monroe street It is being fitted out as 
club and meeting room for the bankers’ organization 

Chicago, Ill.—Al. Langenbach, president of The Berger Mar 
ufacturing Company, visited the Chicago branch in January 
H. E. Cox and W. S. Haldeman tended the general sale 
held at the factory, Canton, Ohio, in January 


conference 
M. Crow has been appointed agent for the lowa territory 
Chicago, Ill.—kE. ©. Bleam, of the graphite division of 
Joseph Dixon Crucible Company, left in January on a trip 
about a week's duration, visiting the factory at Jersey C 
N. J., and other Eastern points Mr. Bleam was in the met 
e Dixon organizatior 





office turniture business before joining t 

Jamestown, N. Y.—Gerhard A. Hanser has joined the Art 
Metal Construction Company as assistant to the advertisir 
manager Previously Mr. Hanser had been with the adverti 
ing department of the Stewart Motor Corporation, Buffalo, N. 

Long Beach, Calif.—The George W. MacDonnell Company 
now representing the Jamestown Metal Desk Company lines 
this city 

Mishawaka, Ind.—Phanor Howlett has organized a_ busine 
here, handling office equipment and supplies, and conducting 
a letter service, which includes multigraphing, typing, address- 
ing and mailing 

New York, N. Y.—Creditors of Bernard & Herbert Company 
Inc., 26 West Forty-fourth street, have petitioned the business 
into bankruptcy. 

New York, N. Y.—Miss Estelle B. Hunter, director of the 
Yawman and Erbe School of Filing, Chicago, addressed 
Pitman Association January 19 About 400 were present at 
the Astor Hotel to hear Miss Hunter 

Norristown, Penna.—aA bill for repair of steel cases in 
office of the Recorder of Deeds was rejected by Deputy Con 
troller Irwin in January He refused to allow items covering 
railroad car fare, street car fare and lunches in a bill pre 
sented by the Philadelphia Metal Furniture Company 

Ottawa, ill.—The Wharton Office Supply Company, 312 Central 
Life building, has incorporated to deal in furniture, fixtures, 
etc.; capital stock, $5,060; incorporators—Mary H. Trimble 
Jessica T. Wharton and Lou E. Clevenstine 


the 
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The Desk 
that sets the pace 


The “2-in-1” CLEMCO first made it possible for clerical 
workers to keep the typewriter at hand for immediate 
service and still have unrestricted use of the desk bed 
surface. This desk is recognized everywhere as a leader 
in sales volume and in general utility. It is a desk which 
thru the remarkable degree of service it gives the user 
has — up a popularity second to none. 

The “2-in-1” CLEMCO is just one number of a complete 
ine of desks furnished in attractive designs, including 
period styles, which is the favorite among buyers who 
appreciate qu lity in office furniture 





( It ECO The operator can turn from the type 
~ writer to wdérk on the desk,.the machine 
Qos S SIRS not in any way interfering with the use 

es : 


XS KE EiRETSEE co ) he desk for clerical purposes 
CAGO, USA eat, 








Trademark Registere< 


IT’S YOUR OPPORTUNITY! 


If vou are not a CLEMCO dealer already, let us serve 
you. Your correspondence is welcome. CLEMCO offers 
many opportunities. 

Have you investigated CLEMCO as of today? 


ne wre voewriter peserta. acente 1 A. CLEMETSEN COMPANY 


wings the typewriter out and up inté 


tion without interfering with the desk 3401-61 West Division St. Chicago, Ill. 
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Do You Bid on 
Special 
Installations? 


Our service will enable you 
to supply special equipment 
for courthouses, banks and 
corporations to meet the 
most exacting requirements. 
We have facilities for de- 
signing and producing this 
special order furniture pre- 
cisely as specified and our 
long experience has taught 
us how to produce at low | 
cost. We furnish blueprints 
and figure quotations com- 
plete—you have no addition- 
al outlay but your service 
on the ground will bring 
you a neat profit. 
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Get in touch with us the next 
ee ne * time you have an opportunity 
~ to sell special equipment. In 
the meantime, we shall be glad 
to send you full particulars of 

our service. 


i - Iton S 
Imperial Steel Cabinet Co., “’CHicaco 
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SHOWN PERMANENTLY AT 
Furniture Exchange Building 
GRAND RAPIDS 


1338-1340 Michigan Avenue 
CHICAGO 


San Francisco Furniture Exchange 
SAN FRANCISCO 


601 First Avenue, N. E. 
MINNEAPOLIS 


Crocker Chair Co. 
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THE 
“ATWOOD” 
No. 6625-16 
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SHEBOYGAN, WISCONSIN 
BRANCHES 
Chicago New York Minneapolis Oakland 
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Stenographic Note Books 


PEN AND PENCIL—FOR THE TRADE 


We specialize in books made to meet your 
particular requirements. 
Special Imprints—Sizes—Ruling—Stock 
All Qualities—Full Count Guarantee 


Send for catalog containing samples of stock and rulings. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, III. 
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Philadelphia, Penna.—James F. Walsh has been appointed 


manager f sales by the William Mann Company He has been 
with the rganization seventeen years 

Phoenix, Ariz.—George R. McDermott has taken charge ofl 
office equipment sales for the McNeil Company Previously 
he had bes state manager for the Field-Parker Company, El 
Pas 

St. Louis, Mo.—The Shallcross Stationery & Printing Com 
par suffe a heavy water loss January 6 during an extensive 
fire whicl nvolved a number of business houses in its vicinity 

San Francisco, Calif.—Mr. Rock, president of The Van Dorn 
Iron Works Company n San Francisco on a combined busi 
ness and pieasure trip 


San Francisco, Calif.—The Austin Safe & Desk Company has 
moved t Second street; the former location was 1131 
Third street Plans are being made for the addition of a 
commercial stationery department 

San Francisco, Calif.—The Rucker-Fuller Desk Company has 
started the new year with a “bang,”’ having landed three big 


orders in the first montl The company will furnish the audi 
toriun hairs for the Lodi Union high school and the new San 
Mateo high school Pews also were installed in the new First 
Presbyterian Church at Glenndale. The pews were manu- 
facture by the Kundtz Company, for whom the Rucker-Fuller 
Desk Compar s the California representative 

San Francisco, Calif.—Frank Enos, who took over the man- 
agement of the Phoenix Desk Company September 1, re- 
ports that isiness has been so successful during the past 
few months that he has enlarged the sales force The three 
new additions to the force are Mr. Woodward, Mr. Hicks, and 
Mr. Geil With the new sales force and favorable indications 
which 1} e already become evident, Mr. Enos plans to make 
1924 banner year in the history of the Phoenix Desk Com 
pans EK. WV Prentiss, owner of the Phoenix Desk Company 
is in the East na business trip He intends to visit the fas 
tories ; 3 r of the leading desk manufacturers 

San Francisco, Calif.—The new offices of C. F. Weber & Com 
pany Se ! and Mission streets, San Francisco, were ae- 
stroved fire of nknown origin which broke out early in 
the morning December 22 The fire destroyed the office 
furniture ‘ rtment vhich had been located on the ground 

or f he lilding for ome time, and also the three top 
floors, WwW were recent taken over on the expiration of 
the lease ther tenants No expense had been spared 
make the ¢ F. Weber & Company's office one of the finest 
and most complete n the West Only a few weeks before the 
fire the compar had celebrated the opening of the new quar- 
ters The lamage of the fire was estimated in six figures 


However, it was only the administrative offices and the sample 


yms tl iffered, the irge warehouse being in a different 

ng i! the firn ery optimistically established tempo 

rar heat rters n the pposite corner of Second and Mis- 
street n the e! ifternoon of the fire 


San Francisco, Calif The Western States Seating Company 


has just nsolidated with F. W. Wentworth Company, an act 
which make t ne of the leading school furniture and sup- 
} T the ¢ t For the present the companies will 
perat r the name f the Western States Seating Com 
par ! ate with the F. W. Wentworth Company The 
onsolidation will benefit both parties, and is particularly con 
enient . th firms are located in the same building The 
Wester? Seating Company occupies the mezzanine floor of 
EF W Wentworth Company's office. J. E. McNulty will act 
is manage f the public seating department, which is the new 
name for the Western States Seating Co W R. Haley and 
J. &. added to the sales force of the public seat 
department.—The sales contest of the W. F. Wentworth Con 
par full swing and is causing much enthusiasm 
among t ree The les force is divide into four tean 
She the Streal ind ‘“‘Squeaks,”’ and the ‘‘Freaks 
The \ f rt the est of their varied abilities to pil 
pt t t iles reeord during the month of January At 
the end t t time prizes will be awarded to the first, second 
and thir t ms, thus distributing the prizes more evenly and 
it the sar me making it pay ‘‘to keep out of the cellar.’ 
Salem, N. J The Congoleum Company is spending $200,000 
my ere The mills are booked ahead 
! r 4 impaigr i have I 
, 6 $2 
Toronto, Ontario, Canada The McGregor Office Equipment 
Compal eral ns now repres ng The Genera 
Firepr fing mpat f 
Toronto, Ontario, Canada The Kardex Company has opened 
in office King street, West Mr. Turnbull, the manager 
had ee! nager at Londor England, pre. 
Tulsa, Okla.—C l.. Garlick has been appointed manager 
here f , Safe-Cabinet Company, with office at 412 May 
building eviousl e had been connect 
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cLAR-O-TYPe 


THE WONDER TYPE CLEANER 












will assure neat, clean 
correspondence. Just 
apply with dauber and 
the type is cleaned in- 
stantly. 


Does not evaporate. 





Also cleans rubber keys, 
rubber stamps, adding 
machine type, mullti- 
graph, addressograph 
plates, etc. 


Individual bottles to retail at 50c and 75c. 


Also bulk sizes: pints, quarts and gallons. 





Ss 







Liberal discounts to dealers. Very effective ad- 
vertising aids furnished free, whether you buy 
direct or through jobbers. Write us today. 











The Clarotype Company, Inc. 


16-B Hudson St. NEW YORK 





Steel Age 
Filing Cases 


A complete stock line 


of steel office furniture 


Let us help you with 
special work. We are 
equipped to give the 
best of service on built- 
to-order steel furniture 


equipment 


Corry-Jamestown 
Manufacturing 
Corporation 


CORRY, PENN. 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 







Sell 
Your 
Own 
Brand 











US. pan 


Sansom & 10th Sts.. 
Pa 
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THE AZORA 
THE AZORA AIR CUSHION 





TWIRLER RING (Cross-Section View) 


Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZORA 


AIR CUSHIONS AND TWIRLER RINGS 


are in use all over the U. S. and are ccnsid- 
ered a staple standard article by scores m 
dealers. They Conserve strength in the 
typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its 
period of usefulness. Every typewriter 
owner needs them, they are quickly and 
easily attached. A first glance at them im- 
presses your customer with their useful and 
practical features. There is good profit in 
selling them. 
Write us right now 


AZORA RUBBER COMPANY 
54th and 20th Sts. :: :: Cicero, Il. 

















Appleton, Wis.—C. ©. Flatg has been transferred 
consin territory by the Woodstock Typewriter Comyat 
mail address at Box 135, Appleton Mr Flage has he 
ing in lowa for the Woodstock Prior this contr 
had represented the Royal Typewriter Company, In¢ ut Re 
ford, Ill 

Burlington, lowa.——-The Central Typewriter Exchange, W 


ontract 


Clarke, proprietor, 207 Third street, has secured a « 


the Woodstock Typewriter Company, handling both sales 


Service 
Chicago, IIl.—J. J. McCormick, president of the Corona Ty! 


writer Sales Company, has returned from a business tr 


New York 
Chicago, Ili.—Slight fire damage was done January 9% in the 
building of The Oliver Typewriter Company, 159 North Dear 
born street 
Chicago, IIl.—George W 
Underwood Typewriter Company, spent a week 


McClellan, manager here for the 


in New Yorl 


City last month 

Chicago, lil.—H. W 
ganization of the Woodstock Typewriter Company, has 
transferred to a Chicago territory 

Chicago, IIi.—J. A. Schroeder was winner of the 
in the contest held in the Chicago territory to extend the dis 
tribution of the Remington portable 

Chicago, II!l.—Harry C. Spillman, educational director of Ren 
ington Typewriter Company, addressed the Executives’ Club 
of Chicago at a January meeting on “Personality as a Basi 


Hotter, formerly with the Cleveland 


first prize 


Factor in Business.”’ 


Chicago, Ill.—E. F 
toval Typewriter Company, Inc., 
Hancock had been manager at Cleveland prior 


Hancock, assistant sales manager 
visited the Chicago office 
January Mr 
to his promotion to the general sales staff. 

Chicago, I!il.—R. L. Hardman won first prize in the si 
months’ selling contest of the Underwood Typewriter Compan) 
He earned a trip to the Pacific coast Harry Hankerson wo 
the second prize, a trip to New York Citys 


Chicago, Ill.—H. KE. Knight has entered the service 


Woodstock Typewriter Company, and has been assigned 
Northern Kansas territory as district manager He will pr 
ably have his headquarters at Kansas City Mail addressed 


the general offices at Chicago will be forwarded to him 


Chicago, Hh. Wilkes Shaw has been assigned to duty a 
trict manager in New Mexico by the Woodstock Typewrit 


Companys He had been located previously at Houston and 8S 
Antonio, Texas Mr. Shaw can be addressed at the ge 
offices, Chicago, until he establishes headquarters in s 
ritory 


t 


Chicago, Ili.—A. H. Foxcroft, formerly assistant manage 
the local branch of the L. C. Smith & Bros. Typewriter Con 
pany, has been assigned a selling territory in the loop Ka 
H. Harris, who has been with the branch a number of years 
in various capacities, has been promoted to be assistant t 
Manager H. S. Gilbert 

Chicago, Ill.—-L. ©. Kent has re-+ 
Woodstock Typewriter Company after an absence of 


ntered the service 


months He has been assigned to a territory in Souther 
Georgia. Mr. Kent has been in the Woodstock service aln t 
continuously since 1917 Until headquarters in the territ 
are established, Mr. Kent can be reached at the general offi 


Chicago, Ill. 

Chicago, Ill.—A. R. Ames, of the Ames Supply Company 
will make a trip shortly through the territory adjacent to Ch 
cago. The principal cities visited will be Minneapolis, St. Paul, 
Omaha and St. Louis. It is possible that the trip will be ex 
tended to include Texas points.—Reorganization of the routine 
in the enameling and plating departments enables the compar 
to afford quicker service to dealers 

Cleveland, Ohio.—M. ©. Hull has been appointed manag: 
here by the Royal Typewriter Company, In« He succeeds EF. F 
Hancock, who is now assistant sales manager, in charge of th: 
central division Mr. Hull had been in charge of the national 
accounts department, and before that was manager at Johns 
town, Penna. 

Des Moines, lowa.—James H. Gaar, for several years sta 
tioned as district manager of the Woodstock Typewriter Com 
pany in Missouri, has been transferred to Northern Iowa 
His local address is Post Office Box 498 


similar capacity 
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BYRON 
DESKS 







Che office equipment which 
is to enjoy the greatest sale 
this year is that which will 
give long run economy. 
Desks especially arranged 
for short-cut service, for ex- 
ample, will naturally be in 
greater demand than others. 
We make a full line of flat- 
top desks and _ typewriter 
cabinets, all with cost-cutting, 
practical utility features 
therein. The best known con 
struction, the finest possible 
finish—and moderate prices 
made possible from manu 
facturing only one grade 


BYRON DESKS have the dig The BYRON dealer has a su BYRON 


nity and comeliness to grace the perior service for his trade, the 


| . airs widen DESK 
well-appointed office and a con superiority of which is daily re- 

ceiving more extended recogni- 
venience reducing lost motion, tion. We shall be glad to send COMPANY 
speeding up detail and affording — our proposition to interested 
greater output in shorter time. dealers. WOODLAND AVENUE 


» LOUISVILLE, KY. 
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BYRON NO. 25 


Drop Head Type- 
writer Desk 














YOUR HEADQUARTERS FOR SOME 
WELL KNOWN ITEMS IN OUR LINE 


Printing Outfits Railroad Ribbon Daters Time Stamps Self Inkers Numbering Machines’ Seals 
Band Daters Price and Sign Markers Stamping Inks Stamp Pads Stamp Racks Solid Rubber Type 
and 


EVERYTHING FOR THE RUBBER STAMP MAKER 
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Our position as factory distributers enables us to sell at factory prices—our large stocks insure prompt delivery. 


You will be interested in our general descriptive catalog; let us send you a copy. Address the distributer in 
your district. 
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DISTRIBUTERS EAST OF CLEVELAND AND NEW ORLEANS DISTRIBUTERS CLEVELAND, NEW ORLEANS AND WEST 
R. A. Stewart & Co. The Superior Type Company 
80 Duane Street New York, N. Y. 3940 Ravenswood Avenue Chicago, Ill. 
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JOFCO 
Office Desks 


Durable and Responsive 


Though new to the trade, JOFCO DESKS are 
produced by men of long experience in this field 
and are designed to meet popular requirement. 
They include a complete, representative assort- 
ment in three grades; light golden oak finish is 
carried in stock ready for immediate shipment— 
other oak finishes and mahogany are supplied at 
short notice 





Our policy provides for distribution through 
office furniture dealers and our catalog is de- 
signed to aid in that sales method. We shall be 
glad to have your inquiry 


Jasper Office Furniture Co. 


Jos. M. Sturm J. M. Schnaus Vic. F. Sturm 
President Vice-Pres. Sec’y-Treas. 
JASPER, INDIANA 


Ce 


Bindery Company 


NEWSPAPER FILE 


Barrett Newspaper Files can be had in 
either mahogany or oak finish, in sizes 
large enough to accommodate newspap- 
ers ranging from 12” to 40°. The inter- 
mediate sizes graduate in multiples of 
2” each 

Immediate delivery can be given on 
any quantity, and at a price that will 
make it advisable for you to purchase 
them from us. 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 
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The Adams Ideal Book and Key King 
is ideal for people in every walk of life. 
All people who have to keep either busi- 
ness or social engagements need loose 
leaf note books fastened with Adams 
Rings. That is what we mean when we 


call them Adams Engagement Rings. 


Offer them to your customers as 
engagement rings to bind them to you 
as loyal and permanent customers. 


HEN RY 5 ADAM S Miace CO; 


i8 CHICA 





Eastern Representative, Wm. H. Bassinger 
377 Broadway, New York . Y¥ 
Western Representative, Adams Loose Leaf Mfg. €« 
of California, Jobbers and Distributors 
1218 E. 7th St., Los Angeles, Calif (2632 
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SANPORD'| SANFORDS 


PREMIUM 
RITING 








tn 


Time has proved their merit—banks and busi- 

ness the world over use Sanford’s products 

exclusively, year after year, because they are 
the best that money can stall 





SANFORD MANUFACTURING CO. 


CHICAGO NEW YORK 
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Eureka, Calif.—The Eureka Printing Company has been ap- 
pointed distributor in Eureka and neighboring counties by the 


Woodstock Typewriter ‘ mpany An energetic sales campaign 
has been undertake! nder the supervision of E. H. Read 
district manager 

Kenosha, Wis.—The National Office Supplies Company 99 
Wisconsir street has ndertaken sales and service for the 


Woodstock Typewriter Company here 
Kenosha, Wis.—E. H 


the Woodstock Typewriter ¢ prego as district manager for 

Southern Wisconsi! H in be reached through the Kenosha 

general deliver) He id been Pacotometreet previously with tt 

Woedstock organizatior ind later became associated with a 
isiness he organized at Green Bay He dispose of his interest 
rejoin the Woodstock staff 


Little Rock, Ark.—The management of the Little Rock Wood- 
stock Company has been taken over by J. P. Clarke, formerly 
issociated with the Wales Adding Machine Company Mr 
Clarke will push the business aggressively, bot is to sales am 

service 

Los Angeles, Calif.— Mr. Pettes, the Los Angeles representative 
of the Hammond Typewriter Company, is now in his new lo 
ation and announces that the increase in business has already 
been noticed 

Los Angeles, Calif.—The Los Angeles office of the Noiseless 
Typewriter Distributing Company, under the able management 


of Frank E. Smith has st closed a record year’s business 

Milwaukee, Wis.—Mr. Smith was one of the prize winners in 
the portable typewrite ntest conducted by the Chicago dis 
trict of the Remington Typewriter Company 

New York, N. Y¥Y.—W. B. Stewart, an assistant sales manage! 
of the Royal Typewrit (companys In¢ hi: taken charge of 
the dealer department 

New York, N. Y.— FE. Mattice has been transferred fron 
Portilan Ore to the exe tive offices of the Remington Type 
writer Company at 74 Broadway 


New York, N. Y. \lexander M. Fiske 66 Broadway is 
ributor f the typewriter an adding machin 

red nelanc Gordon Webb & Company) Ltd 

New York, N. Y.—Morning papers of January 23 published 


1 


notices f petition nkruptey against Harry F. Sin 

doing | is the Lit Typewriter Compal! 298 Broad 
Pittsburg, Kans. recent installation of sixteen Wood 
pewriter n the Pit re Business College I geht the 
that make n use t rty-Six W kb. Gaat W oodsti 

rict manag f Ka negotiated the last order This | give 


the Pittsburg school practically solid Woodstock eq ny tg 
lho Penna.—Edw. H. Jones, formerly with the a 4 


Smith & Bros Typewriter Company at Buffal N Y ! 
moved t ® Fultor ding, Pittsburgh 

Rochester, N. Y¥.—G. R. Trefzger, former! with the Under 
wood Typewriter Con t Akron, Ohio, has joined the local 
Raleigh, N. C.—The Car na Typewriter & Office Supy 
Compatr beer ra. a 2 pr dent J } 
Towler, \v president L. Layfield, secretary-treasuret 
Rockford, til.—E. W. Cor lius has been transferre from the 
sul ul ere of the L. ¢ Smith & Bros. Typewriter Con 
pany e Chicag 

Sacramento, Calif H. M. Waimsley took harge of the local 
fT I 1 hen net \ te! G mpa Ja il l H 
had operated former n the Stockton territory 


St. Joseph, Mo.-—lI! Hardman has beer ippointed distr 


is I VM I pew! er vitl ris 

di N ! He had distril 
here } sp 

St. Louis, Mo I } White has jo 1 +} | 17 

I ‘ I Boatmen's | , H 

d 1 w he | Typewrite ( ’ a) 
prev 

San Francisco, Calif The onventior f the winning 1 
wood t men will |} n Los Angeles February lf 


San Francisco, Calif ‘ t i 
bran f the Hamn i Typewriter Compar is 


date the t itior } e been very pron 

San Francisco, Calif A giant Underwood typewriter is 
set | n t Sa I mut pal a r Th 

us I the I ! I 

stars in the Wampu l which is to be hel horthy 

San Francisco, Calif I B. Hunter, former manager f tl 

ddle W t sales dist of the L. C. Smit & Bre Typew! 
( mpar \ d s manaker ( I r’acif 
His hea irters r l San Francis br } " 1 
Market T Mr Hur r has held his pr T p itic 
sin he t o he has ne I r h char 


} ) 
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Protectograph 


The Thoroughbred Model 
Writes Words or Figures 


The culminating achievement of 
twenty-five years’ experience in the man- 
ufacture of check protecting devices. 
Examine this imprint. 


EXACTLY 31 5 DOLtars 


When employed in combination with 
Registered PROTOD-Greenbac forgery- 
proof checks the user secures the Todd 
System of Complete Check Protection. 


Todd Protectograph Co., Inc. 


1899) 
1129 ) Univessity Ave., Rochester, N. Y. 
Send atior sbout our latest device, the 


e§ tar® Adding Machine 


© Wha Was te 
- Valuable Space? 
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tir ur customer buys a Robinson 
Nuway Waste Basket he gains flcor spece 
hich was formerly wasted. 

i arkable new office waste basket 
takes up only that unused space under the 
jesk—yet it’s off the floor, out of the way of 
knees and feet Can't tip over. All metal 

ruction. Durable and fireproof. Hangs 


an easily attached, adjustable, rubber 

: . tipped rod that won’t mar the desk. Just 

vuwa Yo. 1 ¢ 4S easy t ng or remove the basket as it 

in. long 10 in. w to place the ordinary waste basket on 

a - ng, . verywhere are adopting this 
; waste basket. 

Ju Waste Basket No. 1 hangs under 

Write for liberal the desk. For drop head typewriter desks 

discounts to Nuway N ? hangs on the side — off the 
dealers f t within easy reach 


Rohinson 


luway Waste Basket 


Manufactured by Robinson Mfg. Co., Westfield, Mass. 
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PAPER FASTENING 
MACHINES 
SPONGE RUBBER 
CHAIR CUSHIONS 
FLEXIBLE RUBBER 
DESK_PADS 
RUBBER INK-WELL 
STANDS 


IRVIN Paper Fasteners embody all the latest im 
provements, Five different sizes of ma- 
chines and staples afford a selection adapted for most 
any requirement 
IRVIN Chair Cushions, Desk Pads and Ink-Well 
Stands are durable new, decidedly at- 
tractive, useful, practical and reasonably priced Being 
molded in one solid piece they have no seams or joints 
to tear or rip out. 
New illustrated folder with full informa- 
tion will be sent anywhere upon request 
. 
A. H. Irvin Company, Curwensville, Pa., U.S. A. 
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the Chicag: 


Chicago, Ill.—A. R. Thiersch has resigned from 
staff of the Elliott-Fisher Company to join the Needham Print 
ing Service 

Chicago, !II|.—M. EF. Roberts, manager here for the Remingto! 
Typewriter Company, has rearranged the offices on the second 
floor of the Consumers building It became necessary t 
crease the space allotted to the accounting department De 
cause of additions to that staff. 

Chicago, !Il.—The Complete Calculating Company has incor 
porated to manufacture and deal in calculating, accounting 
bookkeeping, adding, subtracting and multiplying devices, cas! 
registers, dividing and automatic devices or apparatus; capita 
stock, $100,000; incorporators, Hyman E. Goldber and others 

Chicago, IIl._-A series of special demonstrations have beer 
made in Chicago the last month by The Dalton Adding Ma 
chine .Companys tepresentatives from the factory at Clr 
cinnati, Ohio, conducted these demonstrations They are H. © 
Grubbs, vice-president, and W. A. Archibald and A. F. Clafpill 


specialists in sales promotion. 


Chicago, Ill.—M. V. Maloney, of the Maloney-Gilmore Con 
pany, sees bright prospects ahead for the office machinery | 
ness in 1924 He gets in touch with the auditing and bookkee} 


business houses. They have absorbed 


ing departments of large 
billing and 


demands 














START THE NEW YEAR RIGHT 
STOCK 


MOHICAN 
PENCILS 














MCIL CO... MOMILAR SS N'2- 403 5 








The quality of materials and work- 
manship is such that will please both 
the dealer and his customers, result- 
ing in repeat business. 





Samples and prices gladly sent on request. 


Altractively packed in one-dozen boxes (five degrees) also 
handsome one-dozen easel display 


United States Pencil Co. 


Philadelphia U.S.A. 


—Manufacturers— 





their surplus equipment, business more 
bookkeeping operations, and the lid on equipment purchases is 
being lifted by many corporations 

Philadelphia, Penna.—The Burroughs Adding Machine Con 
pany has concentrated its executive and sales organizatior 
at 311 South Broad street Previously the sales offices were 
located in various parts of the commercial district 

Scranton, Penna.—E. T. Stapleton has been transferred fron 
the office at Scranton, Penna., to the local office of the Elli 
Fisher Company 

(Typewriters—Continued from VPage 193.) 

see what business is like on the coast, but he is very we 
satisfied with what he has seen 

San Francisco, Calif.—J. St. Clair McQuilkin, who was at 
one time manager of business paper advertising and superi: 


tendent of publications for the Remington Typewriter Companys 


has become editor of the Furniture Reporter of this city For 
twelve years past he has been advertising manager of the 
Northern Furniture Company, Sheboygan, Wis Prior to that 
he had been connected with the Inland Printer and the Inla 


Storekeeper, of Chicago 


San Francisco, Calif.—The Remington Typewriter Comp: 
has had a general shifting and promoting of branch manage! 
on the Pacific coast J. M. Post started the “shake up" wh 
he was promoted from manager of the Sacramento brancl 
manager of the Portland branch. H. M. Walmsley, forme 
manager of the Stockton branch, was “‘stepped up” to fill the 
position left vacant by Mr. Post. Mr. Washburn, sales forc: 
manager of the San Francisco branch of the Remington Type 
writer Company, is now manager of the Stockton branc} KE. Ss 
Bottemley, who was in the employ of The Noiseless Type 
writer Company for five years, is now with the Remingt 
Typewriter Company, and will take over an important sales 
district in San Francisco 

San Francisco, Calif.—The Noiseless Typewriter Distributing 


Company, which handles the Noiseless typewriter in the West 


ern states, announces S. L. Hooper, president and genera 
manager, has just closed the best year in its history The past 
year has seen many Noiseless installations among the big 
concerns of the West, who are coming more and mor: 
appreciate the value of the quiet office The San Francis: 
sales force of the Noiseless Typewriter Distributing Compar 
has just extended a welcome to J. R. Barrel, who former! 
was with the L. C. Smith & Bros. Typewriter Company at Salt 
Lake City Mr. Barrell has proven his ability in other fields 
and the boys are all pulling for him to make a big success 
with the Noiseless He succeeds F. S Bottomley, resigned 
V. E. Luce, who has been with the mechanical department of 
the Remington Typewriter Company for many years, has 
recently joined the Noiseless organization in San Francisco 

Scranton, Penna.—The assets of the Victor Typewriter Com- 
pany have passed into the hands of the International Corre- 
spondence Schools 

Seattle, Wash.—H. L. Stewart, manager of the Seattle office 


Distributing Company reports 
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of the Noiseless Typewriter 
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**MAKES ITS OWN STAPLES’’ 


_ EVEREADY 


PAPER FASTENERS 


EACH ROLL A SLIGHT 
OF STEEL ——o PRESSURE ON 
TAPE CONTAINS THE HANDLE— 


5,000 STAPLES THAT’S ALL! 


ECONOMY! TROUBLEPROOF! 





Improved Mode! D—Weight Two Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity A 
2 to 40 Sheets Mechanical 
Wonder 


Mode F—Weight Nine Pounds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 














THE “Derfect”’ LINE 


Altho we have developed a line 
ness record keeping equipment 


1K h we bel ce unexce¢ lhe d, we never! 


sight of its purpose and the rea 
ns for the principles and systems in 
olved: immediate’ availability 
ecessary information. While it 1s 


equipment that we sell, the user pays 
or results and our effort is for the 
irest and quickest way to get them 

Dealers in loose leaf often encounter 
new requirements with which fulfill 
ment we are glad to assist. It will be 
i pleasure to take up your probl m or 


send you our catalog. 


CHICAGO BINDER & FILE CO. 
500-508 W. 31st St. Chicago, IIl. 
LOOSE LEAF DEVICES HIGH GRADE PRINTING 


LEDGERS, BINDERS, INDEXES, SHEETS, 
BUSINESS SYSTEMS 






Sample Impression of ECONOMO 
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The 
ECONOMO 
TIME STAMP 


\ durable, low-priced, hand-set time stamp for use 
in offices, factories, warehouses, or any place where 
a record of hour and date is valuable in keeping up 
efficiency and orderly routine. The printing surface 
is mounted on a 3/16-inch cushion which, with the 
flexible cord in the handle, insures uniform, clear im- 
pressions no matter how rapidly the stamp is han- 
dled. The hour hand is adjusted by means of 2 
knob and indicator at the side of the nickeled case— 
there is no delicate mechanism to get out of order— 
CONTINUOUS, RELIABLE SERVICE. 

For sale by stamp manufacturers and stationers, 
Write for descriptive matter to 


LOUIS MELIND CO. 


MANUFACTURERS 
362 W. Chicago Avenue Chicago, IIl. 


‘ 
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RELIABLE— 





BUILT FOR 
BUSINESS 


AND— 


O.C.S.OLSEN CO. 


2527 MOFFAT ST. CHICAGO, ILL. 
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THe CASE SEAL 


As Convenient as a Watch 











Aigner’s Special 
Index Tabs 


There's an Aigner Index Tab 
for every indexing need—for 
card records, guides, folders, 
price lists, catalogs, books, as 
well as for special require- 
ments. 


Just find out what your cus- 
tomers need and then put it 


iA up tous. Let them know the 
FOR NOTARIES, JUDGES, CORPORATIONS, great relief Aigner’s match- 


LODGE SECRETARIES, COLLECTORS, ETC. less time-saving Index Tabe 


\ really dependable and efficient embossing will bring. Service like this means 
seal of the size and weight of a 14-size watch more friends, more sales, more 
profits—all without a large invest- 
ment in stock. 




















so much lighter, smaller and more convenient 
than anything heretofore produced, that you are 


assured of a strong demand among all classes Get It From Aigner 
OF st al eects Our Service Department is maintained for 
your benefit—to co-operate with you in 
STAT i INERS—You can supply the CASK SEAL with solving the indexing problems which your 
mbossing dies to order on short r It is an at customers put up to you. May we offer 
tractive tem of ready sale and ge rd P profit Write for some suggestions ? 
descriptive matter and our proposit on 


CASE SEAL CO. GJ. AIGNER &CO, Maufartues 











Ml 

. ld Stampers for Stationers s and Bookbinders| _ ji 

145 N. Clark Street Chicago, III. DL_set cd om coal Lease-kcel Susteme oc Uy) 
Titles and Labels for Law Work 

3 ___ Aigner's Patent Cut Index Strips Je 2806 













































ENDURING STABILITY 





—a Western Sales Stimulator BARRET T 


Bindery Company 


Western Desk Dealers testify to 
the fact that their greatest sales 
argument is the supernormal per 
formance of the desks themselves 
-the way they wear and wear. 
This enduring stability is a great 
sales message. No more convin¢ 
ing proof of the stability of this 
argument need be offered than the STER 

individual successes of the many WE N 
Western Dealers. 


We will gladly send our catalog D-E-S-K- 
WESTERN FURNITURE CO. _ 


Blair Avenue and Palm Street . lapted to eins 
i equal adaptec oO single heet 
ST. LOUIS plete books, and in any case 
have a cover never thicker thar 
operation is easy, in adding t 
binder, making it very desirable 





Use this binder for catalogs 1 
maps, charts and blue prints, payro on inven 
sheets invoices re eceipts, time tickets, newspapé 
earbon copies, note book covers photographs pam 
phlets and notes of various sizes Write us for prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 








No, 1760 PTW 
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Chicago, Ili.—H. ©. Wells, formerly of Omaha, Nebr., has 
joined the Chicago sales staff of the Sundstrand Adding Ma- 


chine Company 

Chicago, IIl.—J. W. Noel, of the Sundstrand Adding Machine 
Company, has gone to St. Petersburg, Fia., where he will spend 
several months 

Chicago, !l!.—George S. Bollensen, export manager of the 
Felt & Tarrant Manufacturing Company, returned in January 
from a six-months’ tour of Europe 

Chicago, Itll.—W Cc Lothrop, who was with the Chi 
branch of the L. C. Smith & Bros. Typewriter Company for 


«ib 
teen years, has resigned to join the Adding & Calculating Ma 
chine Exchange, 111 West Monroe street 

Detroit, Mich.—The local offices of the Elliott-Fisher Con 
pany, in charge of M. S. Roosevelt, have been moved from 848 
David Whitney building to 410 Hofman building 

Greensboro, N. C.—H. S. Battie, district manager for the 
Marchant Calculating Machine Company, has moved his head- 
quarters from 203 Wainman street to Rooms 419-20 Jeffersor 


Std. building 

Little Rock, Ark.—L. C. Clarke, who had been with the Wales 
Adding Machine Compal! has taken over the management f 
the Little Rock-Woodstock Company 

New York, N. Y.—George F. Kendall has been assigned 
sales territory in this « | H. M. Pettie, New York manager 
of the Marchant Calk ting Machine Company Mr Kendall 


was recently with the Monroe Cak 


ulating Machine Compan) 
prior to that connectlk ‘ Vas associated vith the Elliott 
Fisher Company 

Orange, N. J.—J. DD. West, assistant sales managet 
Monroe Calculating Machine Company, made n extended 


of branches in the central West during Januar 


Orange, N. J.—A S. Thomas, assistant foreign sales mar 
ager « Monroe Calculating Machine Company returned 
late last year from a trip which included Mexico and Cuba 

Philadelphia, Penna. At the annual election of the Purchas 
ing Age Associatior f Philadelphia, Wn L. Madaira, of the 
Lanston Monotype Mac ne Company, was elected to the board 
of directors 

Philadelphia, Penna.— Tr. Harris, who has been assistant 

the sales manager of the Lanston Monotype Machine Con 
pal has rt gned He is now vice-president of the Monotype 
Composition Compan) San Francisco, Calif 


Providence, R. 1.—-George ID. Colvin, district manager for the 


Sundstran Adding Machine Company, has leased the second 
floor at Empire and Chapel streets 


Washington, D. C.—R. H. Sonneborn, of the local office 
The Daltor Adding Machine Company, won the presidency 
the compat! s 100 Point Club at the annual convention 


Typewriters—‘(Continued from Page 194.) 
prospect for 1924 as bright, and he backs up his state 
ments ! starting ff January with several important 
installation 

South Bend, Ind.—Mr. Steele won fourth prize in the portable 
typewriter mpetition held by the Chicago district of the 
Remington Typewriter Company 

Wilkes-Barre, Penna ‘ M. Bishop has been appointed dis 


trict manager for Easter? Pennsvivania by the W oodstock 


Typewriter Company He has located temporarily at 1012 Coa 
Exchange: Mr. Bishop vw promoted from distributor at Buf 
falo, N. Y to his present t 


Ideal School Supply Co. Makes “Rexo” Cutter. 
The Ideal School Supply Company, 3700 Wentwort!l 
manufacturing the “Rexo” car« 


cutter. This device is used for trimming photo mounts and 


avenue, Chicago, III., 1s 


similar work, and was made formerly by Burke & James 


Chicago The Ideal School Supply Company has acquired 
the good will and all rights in the device The ‘“Rexo” 
cutter 1s manutactured 1 e sizes. It makes a shear cut, 


and the cutter board is graduated in half inches to facilitate 


squaring the mount or print accurate ly 


Lena the Stenog says The guy that gets a snicker ou 
me is the guy that drives a 1924 single line eight and tries 
to do business with ar 892 one-lunger iesk Farnham’s Red 


Book (Farnham Printing & Stationery Cornpany) 
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bps letterheads and busi- 
ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 

We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 

Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 











SATELLITE 
Its SERVICE Sells 


Some typewriter 
stands attract at- 
tention because of 
their appearance, 
others because they 
are continually re- 
quiring the handy 
man’s attention, 
and still others 
bulk so large 
that they are in 
the way and peo- 
ple stumble over 
them. In  con- 
trast, SATEL- 
LITE attracts at- 
tention by reason 
of its uniformly 
excellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
ers, adjustable 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter. 

Dealers find 
SATELLITE a 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de 
tails. 


Adjustable Table Company 


Grand Rapids, Michigan 
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DESK TRAYS 


ADJUSTABLE CONVENIENT NEAT 


Keep correspondence off the desk, yet within hands’ 
reach—classified and safe from disorder or loss. 
Made up with two, three or four trays, which adjust 
to any position, separately detachable. Solid oak or 
mahogany finish. Letter and cap sizes. 


The trays your trade will demaxd. Order stock at once. 


MADE BY MFRS. OF BURNS TELJEPHONE BRACKETS 


American Gleciiic (ympany 


STATE AND 64th STREETS 
CHICAGO, U.S. A. 








j 








=) 
PROOF or 
CONFIDENCE? 


The more specialized the 

service, the more difficult 

is it to prove the quality. 

To attain a certain result 

with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 
initselfcomplicated,are involved. 
Serving your customers well 

requires the investment of time 

and trouble on your part and the 

assurance that your source of supply | 

is trustworthy and co-operative. 

Union Ribbons and Carbons are de- | 

pendable. While we don’t make frantic 

claims for their wearing quality, we do | 

believe they compare well with any other | 

brand, in extent and quality of service. | 

| 

' 


WE SOLICIT YOUR INQUIRY 





Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA B, 








February, 





Baltimore, Md.—Alan Van Ness has joined Ditto Systems 


here as a service man 


1924 


from the local Ditto Systems office to a sales position at Harris 


burg, Penna., operating under the 
Worthington led the entire sales organization of Ditto, In« 
individual machine sales during 1923 

Chicago, IlI.—H. I’. Elliott, president of The Elliott Add 
ing Machine Company, 
Chicago, tll.—The Alderson Distribution Company has 
dertaken sales in Cook county of the “Pull-Thru” 
ind sealer, manufactured by The Randolph-Bates & B 
Company, Cincinnati, Ohio 

Chicago, IIl.—T. A 
January with Rodney 


Kendall, of Los Angeles, Calif., visite 


Ludlow, manager here for The E 


orOW! 


Baltimore office Henry 


ress 


visited the Chicago office in January 


un 


moistenet 


Hhieott 


Addressing Machine Company This was Mr. Kendall's first 
trip to Chicago in eleven years. 

Chicago, Itil.—Ed. Thompson, formerly with a department 
store at Etawah, Tenn., and more recently at Dayton, © ha 
affiliated himself with the A. B. Dick Companys He has beer 
assigned to duty at the general office here 

Chicago, IIl.—C. K. Woodbridge, president of the Dictaphone: 
Corporation, was a Chicago visitor in January The country 
Wide sales organization of this company enjoyed the larges 
volume of sales in 1923 since the banner vear, 1920 

Chicago, tll.—The Hooven Chicago Company, Ine., 531 Soutt 
Dearborn street, has incorporated to deal in automati« VI 
writers and supplies; capital stock, 250 shares non par value 
incorporators—Lewis CC. Mills, A. G. MacPherson, Noble \ 
Brigham and James B. MacPherson 

Chicago, Hil. The Postage Meter Company formerly the 
Marquette building, has moved to 1408 Lytton building O. J 
Dribus, the manager, states that the change was made t 
secure larger and better offices, to facilitate improved service 
to users The new Model B machine which was shown tl 
first time at the Chicago business show is now in active 
production, and ready for delivers 

Chicago, lil.—J. A. Joy, president of Ditto, Ine left in Jat 
uary to spend several weeks in Florida He had but returned 
from a California sojourn, when Chicago's zero weather com 
menced to function So Mr. Joy sought the climatic comforts 


of Florida F. P. MeCarthy, 
for Ditto, Inc., left in January on a swing through the West 


consulting and industrial engi 


Pacific states studying new applications 
Cincinnati, Ohio. 


The Rapid Addressing Machine Comp 


nee! 


has opened new offices in the Dixie Terminal building ‘ Ie 
Brown is in charge 

Dayton, Ohio.—What is said to be the largest pr é 
conducted excursion party ever organized by ar \met! 
corporation was the result of the last sales contest f 
National Cash Register Companys Six hundred of the 
jualified for the January trip to Bermuda. 

Denver, Colo.—Charles S. Thornton, formerly stationed at S 
Louis, has been transferred here as resident sales agent tt 
Mimeograph He makes headquarters with the W H. WK 
Stationery Companys 

Harrisburg, Penna.—J. F. Lucas has been transferred 
manager of the Ditto Systems office here to a positior 
New York City sales staff, under W. J. Myers 

Indianapolis, Ind.—An office has been opened here I 
Rapid Addressing Machine Company, in charge of Al. Guys 

Memphis, Tenn.—George T tettig. formerly a salesman a 
Cincinnati, has been appointed manager of the Memphis Ditt 
Systems office 

New York, N. Y.—W. E. Donat has rejoined the local Litt 
Systems office after an absence from the organization 

New York, N. Y.—R. DePace, formerly a salesman in ‘ 
New York branch of the Rapid Addressing Machine Company) 
has been appointed office manager 

New York, N. Y.—A. F. Waltzinger, secretary of the Hush 
A-Phone Company, left in January on an extended trip 
the principal centers of the United States 

New York, N. Y.—The Engravograph Corporation has moved 
from 30 Church street to 90 West street The new locatior 
affords increased space and convenience 

New York, N. Y.—E. D. Gibbs, director of advertising for 
The National Cash Register Company, is a member of the 


program committee for the 1924 convention of the Associated 


Advertising Clubs of the World, to be held at London 
year 


(Continued on Page 202.) 


this 


William Rogers has been transferred 
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TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 


Cuts down Postal costs. 
Used where a variance of 1/64 oz. means 
a saving of thousands. 
Pronounced by experts as the 
commercial model ever produced 


best 


Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. Co. 


2714 W. 21st St. CHICAGO, ILL. 
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A much wanted office appliance now ready 
for the trade— cushion feet for typewriters 
made in the same careful way as all Davol 
Rubber Products. Reduces noise—takes jar 
off machine. Retail at 75c for a set of four. 


< Oz 7 : £ 
ay £ 


Other Davol Stationers’ 
Supplies 


Rubber Bands 


No. 875 for Under 
wood sty'e Of mar 
chine — screw fitting 


No, 876 plug fitting for 
Remington, L.C. Smith 
and Smith-Premier 


Extra strong and lively —popular sizes in 
handy boxes 


Telephone Ear Cushion— Makes ‘phoning a pleasure 


Marsh Finger Pads 
To help wherever business is picking up — eliminates 
mistakes and losses 
Order all genuine Davol Stationers’ Supplies dire-t from us 


DAVOL RUBBER COMPANY 
Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 














You get best service from the specialist 
—we specialize in Desk Pads. 


Ninety styles, stiff, flexible or semi-flexible backs, three 
sizes: 19% x24%, 12%x19% and 24\%x38%. Also, Glass 
Desk Pads, Work Distributors, Boardclips, Adjustable Desk 
Pad Corners, Special Binders, etc. 


Card Index Cabinets, black 
cloth covered throughout, \” 
lock-cornered wood frames, with 
ELSANE Patented two-rod fol- 
low blocks; for 3x5, 4x6 and 6x8 
cards in 1, 2, 3, 4 and 6 drawers. 


Also letter and legal cabinets 
in 3, 6 and 12 drawers, 





SAINBERG & COMPANY, Inc. 


65-67 West Houston Street New York, N. Y. 
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cCOMPo 


Non-Clogging 
Paper Stapling Machine 






never fouls in the clinches! 


Takes Any 
No. 1 Staple. 


4 = Jn Device 
E WESTPORT . 
Pierces heavy Am —* PM orevents 


cardboard. 


Guaranteed by us 
for one year. stented Jan. 9. 1923. Other 
patents pending 
The COMPO Cushion 


Fits the handle of any 
standard stapling machine. 
Saves hands and nerves. 


—_ — 





REPRESENTATIVES 
Eastern: Zwick & Fleichhauer, 211 Centre St., New York, N. Y 
Southern: Edw V. Bogart, 4th Natl. Bank Building, Atlanta, Ga 
Western: Ernest Wallace 444 Market St., San Francisco, Cal. 
Midwest: V. I. Martin, 22 Quincy Street, Chicago 


THE COMPO CORPORATION 


Westport, Connecticut, U.S. A. 





APPLIANCES Fe 














Specify 


“Lincoln Concave 





A Superior Typewriter Key 


LINCOLN RUBBER KEY CO. 


27 Thames Street 
NEW YORK 
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Look at the People! 


Passing your window every workday morning are throngs 
of people-——technicians, professional men, students, edu- 
cators, business men-—your potential customers Many 
of them will express an influencing opinion in the selec- 
tion of an office desk; many others wil! be actual pur 
chasers It is to meet the majority preference of this 
group that 


ORPIN DESKS 


are built Quality and dignity in appearance, thoro 
seasoning of lumber and accurate cutting, heavier frame 
work and wider joints making constant, smooth action 
and great durability Over forty numbers in three 
grades enable you to select a stock that will meet the 
demands of your trade 

Our packing methods and shipping facilities have 
been developed with the purpose of insuring condition 
of finish and speeding delivery; to dealers located near 
the seaboard we can offer a substantial saving in freight 
thru the use of water routes It will be a pleasure to 
send you complete information 


ORPIN DESK CO. 


CHARLESTOWN, MASS. 


121 Medtord Street 





FLAT TOP DESK 
No, 760-S. 60x34” 


Se a a 





has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 
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PENS AND PENCILS 








Boston, N. Y Guy Hart, New England representative of 
Josepl ( ible Company, attended a Sales conference at 
headquart i few w ks ago 

Boston, Mass.—James Phillips, who has been doing special 
worl N York ¢ for The Parker Pen Company, has been 
ippe iger of the Northeastern division, making head 
quarters é 

cme N. ¥.—C« I A. Havers, of the L. E. Waterman 
Comp dressed the Men’s Club of All Souls’ Church or 
the DAS f Pen.’ 

Chicago, Ill.—The Realite Pencil Company has withdrawn its 
incorporatior harter 

Chicago, Iil.—Ed. Spaeth, formerly with Eberhard Faber, is 
now ge of the Chicago territory for the Wallace Pencil 
Compal 

Chicago, Ill Jor Hildreth, of the Esterbro Steel Pen 
Manufacturing Com] nherited $50,000 from an old friend 
at St Lou 

Chicago, Ilil..-H. B. Van Dorn, Jr., of the Joseph Dixon Cru- 
cible Cor was Chicago January 9 While here he vis- 
ted the ention of the National School Supply Association 

Chicago, til.—Cha I Mueller, head of the pencil depart- 
ment Joseph Dixon Crucible Company, spent two weeks 
in the Ea ur n January He attended a sales conference 
at New y ind visited the plant at Jersey City, N. J 

Grand Haven, Mich.—The Kleano Pen Company has been con 
solidated t Michael George Company \ $75,000 or- 
ra i templated, and local capital is being enlisted 

Jersey City, N. J.—The Pencil Exchange has changed its 
nan t General P | Companys No change was made 
nt 1 I e pr iuct 

Kansas City, Mo ldon Korst has been appointed district 
manage I Park Pen Company, in charge of the West 

New York, N. Y.—Samuel E. Baxter, who has been with the 
Mi Pen Compal eight years, has joined the Cushman & 
Denis ( pany H vill travel the middle West 


rk, N. Y. J R U 


rmiston, representative in the 


f J. S. Staedtler, Inc., left in January on a two 

mor I ! ntr His route includes the principal 

ties fr York to San Francisco, going Seattle and 

Va ns through Cleveland Buffalo and 
Re este! 

San Francisco, Calif Angy B. Thomas, manager here for 
Eberhat EF ind Tl McElroy, his assistant, were East 
in Jan ending the annual sales conference 

San Francisco, Calif.—-Fred Young, Western representative 
of The A in Crayon Company, was one of the delegates 
from tl tion to attend the convention of the National 
School S Association at Chicago the week of January 


Seattle, Wash.—.J. H. Me 


ndanhall has moved his fountain pen 


and car op to the new Bigelow building, 322 Pike street 

Toronto, Ontario, Canada.—Eberhard Faber, New York, N. Y¥ 
has oper neh a King street, West, in charge of Louis 
M. Brow! 

Yonkers, N. Y.—The lictator Fountain Pen Company has 
he ret ankrupt by the county court Much of the 
stock sta I business was disposed of hers The 
comp the Bush terminal building at Brook- 
ly 

Hahn Washabie Clothes Brush. 
[he ewriter trade thinks of Arthur W. Hahn, 195-201 


Latayette street, New 


manutacturer o! 


York, N. Y., as a 


typew ‘ushes only. A sample of a clothes and hat 
rush ome from Mr. Hahn. The bristles are set in 
viste ire, and mounted on a substantial wooden handle 
\ sere eye in the handle is a convenient feature, which 
assure t the brush will always be in place. This brush 
S que that the bristles may be washed without in 
jury mselves, or their setting 
Paper Exposition at New York. 

[he Second Annual Paper Exposition will be held at 
Grand Central Palace, New York, N. Y., the week of April 
7. Mucl will devoted to educational exhibits, 


y ( ~ 


pace 
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Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store, 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


specialties 

Warren Transfer Cases 
Card Index Storage Cases 
Pigeon Hole Boxes 


Card Index Trays 
Stationery Cabinets 
Document Storage Cases 


Railroad Filing Boxes Transfer Cases 

(cloth or paper covered) (Invoice, letter and Cap 
Malling Tubes Sizes) 
Carbon Paper Boxes Clipboards 
Check the list and let us replenish your stock of these 
goods We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 

















THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 
Used like a pencil; just a stroke and the letter or Sowes is erased- 
For quick, clean, invisible erasing it is incomparable. 


RUSH-FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


__ 


Sells at Sight to typists, steno- 
saber bookkeepers and 


tsmen 
Made in 14K Gold finish. At 
your dealers or mailed direct 
tpaid insured for & in 
Money Order or 
Liberal terms to 
















Rush Eraser 


Company 
9200S A &K 
Building 
SYRACUSE, 
yen 
and Dutch East Indies: 


I & 
OLIKMAN & 


Amsterdam 
and Sourabaia, Java 
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4 WEBCO PRODUCT 






TRADE MA MARK 


Original! and Best 
lype Clearing Fuld 


Cleans your type ‘No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 





WHEN TRADE @ MARK 


DIRT OISAPPEARS 
MANUFACTURED BY 
The FS. Webster Company Inc. 
BOSTON 
MAKERS OF 
MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 











SS 

Chicago, I!i..—Joseph A. White, manager here for the F. & 
Webster Company, left in January to spend several months 
Mr. White finds it difficult to withstar 
the Chicago winters, so plans remaining in I 
until May 

Philadeiphia, Penna.—The Shallcross Company 14 
ollingdale, Delaware 





Ocean Springs, Miss 


Ferry Road, has bought a site at ¢ 
where a new plant will be erected. When completed, the 
delphia t 
additionai machinery put into service 

Philadeiphia, Penna.—The Wahl Company has opened 
business at Twenty-ninth street and Girard avenue 


equipment will be installed in the new building 


ing the product of the Queen Ribbon & Carbon Compan Ne 
York. N. Y¥ The business had been located at 308 Waln 
street A complete line of office supplies and commercial! st: 
tionery is carried Mr. Wahl had been an outside salesn 
for the Wm. H. Hoskins Companys Later he joined Lambert & 
Braceland, remaining with that organization until he ted 
in the world war Upon his return from service Mr \\ 


opened the store at 308 Walnut street 

Pittsburgh, Penna.—J. M. McCarthy has resigned fr 
service of the F. S. Webster Company, and is now located 
$829 Park building He was with the company fifteen yea 
and has an extensive acquaintance with dealers throug 
Pennsylvania, Delaware and Maryland 

San Francisco, Calif.—W. G. Houston, Pacific coast manage 
of Mittag & Volger, Inc., is visiting the company’s factory an 
headquarters at Park Ridge, New Jersey 

San Francisco, Calif._-F. F. A. Hammergren, vice-pres 
and manager of the H. & M. C. Company, declares that 12 
was the best yvear in the history of the company, ar 
promises to be just as prosperous 

San Francisco, Calif.—The Stone Typewriter & Ribbon Mar 


facturing Company has moved from 516 Market stree 























HOW TO REPAIR 
UNDER WOODS 


A new edition of our 
complete illustrated 
treatise on the mechan- 


ism of the Underwood. 


With this Book before 
him any one mechani- 
cally inclined can learn 
to repair Underwoods. 


Price $2.00 





79 Queen St. 
LONDON, E. C. 


BOSTON, 
Mass., U.S.A. 


LE DOUUELAEDODEDOGRREEHLED HORDE EbeEELRHNONEEY 


Market street Before the transfer had been completed 
broke out at the former address, which damaged sucl 
stock as had not been moved. 
H aes 
: (Other Machines—Continued from Page 198.) 
Olympia, Wash.—The Todd Protectograph Compar 
withdrawn its corporate charter in the state of Washingt 
Philadelphia, Penna.—The local branch of the Rapid A 
dressing Machine Company has move to the Jefferson | 
ing on Chestnut street 
St. Louis, Mo.—kE. F. Sauer, a brother f J. A. Sauer 
ager of the St Louis Ditto Systems office has j 
organization as service managet 
San Francisco, Calif.—The C. H. Jenkins Company 4B 
street San Francises has taken the Northern Calif 
agency of the Safe-Guard check writer 
i San Francisco, Calif.—The American Tabulating 
: Company has just enjoyed one of the most successful 
it has ever experienced, announces Clark W. Stoddard 
ager Mr. Stoddard is planning an extensive sales Campaig 


for 1924 and in preparation for it has added Mr. warre: 
Mr. Mueldner to the sales force 

San Francisco, Calif.—The Standard Office Machine 
pany, representative of the Speed-O-Feeder Company 
just received the new model of the Speed-O-Feeder, and is 
planning to make the machine one of the features t 
exhibit in April business show The Speed-O-Feeder 
well known time-saving device which feeds all kinds 
tiple forms to any standard typewriter automaticall r} 
main feature of the new model is the clamp, which 
tach it to any typewriter desk, making it unnecess 
have a special stand for the machine 

Reducing the Saccharinity of Sweet Charity. 

Some months ago The Nation’s Business printed an ite: 
about the saturation point in automobile sales. It prompt 
a letter to the editor by Morris Sanford, Cedar Rapids 
Iowa, which was reprinted in the January number of 1 
Nation’s Business. 

“Not long ago there came to my attention the case of 
woman, an applicant for charity, who told the investigato: 
that ‘she could support her husband and family if only 
the organization would help her to keep up the payments 
on the car.” The incident is a sober fact.” 
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“BUMP” 





No. 00 


THE NEW $2.50 FASTENER 


Designed to meet the demand of a popu- 
lar-priced paper fastener. Will sell to 
the user at $2.50. This will allow a fair 
margin of profit on its sale. Made in the 
convenient plier type, fully nickel plated 
and polished. Attractive quantity prices 
quoted on application. 


The Bump Paper Fastener Co. 


La Crosse, Wis., U. S.A. 


Seymour Conover Co., 350 Broadway, N. Y. City 


Eastern Representative 











The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 


or nickel - plated 
finish. No. 1280 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 
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How to Save Money 
Every Time You Write 
Write with the fine quality ink made 
by simply dissolving in water INK- 
LETS—the perfect-ink tablets. 
They will cut your ink bills 50% 


to 60%, and yet give you as excel- 
lent ink as you ever used. 


Colors: Blue-Black, Red, Green, Violet 


The little box shown above contains enough 
INKLETS for a full quart of ink. 


Sold at stationers. Samples free. 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 


The > ~~ Ink 
Perfect ji S Tablet 


MODERN PAPER CLIPS 


No. 1 Large 


Modern Gem 





Paper Clip 


Full Count 
100 to Box, 10 Boxes to Carton 


No. 2 Small 


Brass 


No. 3 Small 


Steel Nickel Plated 


We Guarantee Our Clips to be Finely Finished 
lo ] 1¢ Perfe tly | lat at d to Contain no Burrs 





We Can Ship Promptly and Our Prices Are Low 


THE HOGE MANUFACTURING CO., Inc. 
215 Fulton St., New York 
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STAM P PAD 


The ONLY Stamp Pad where 
Stamp does not 
come in contact with a spongy, 





the Rubber 


sineary surface. 


The “SOLO” surplus ink 


always on the bottom of the pad, 
capillary 


fed to the surface by 
attraction, and vou 
absolutely perfect 
your rubber 
days in the year. 


from 


And they cost no more. 





Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 


Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 


Over 50,000 in daily use. 
DEALERS AND OFFICE SPECTALTY SALESMEN: 


We have an interesting proposition to make you 
if we are not already represented in your district. 
Write for details, stating territory covered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 





will get 
impressions 


stamp 365 
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Peerless Carbon & Ribbon Mfg.Co., Inc. 


113 W. Broadway, New York, N. Y. 
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A Sound Bank Specialty 


BANDLESS CURRENCY MAILING BOX 


A PERFECT MAILER of strong, heavy, 
durable manilla paper of exceptional 
strength. Ends and sides do not break 
in bending over currency. 

The outside wrapper is genuine rope 
manilla as near cloth as paper can be 
made. It folds over each lap at the 
ends to make a perfect, tight seal and 
attaches to the back of the box Can 
not tear or pull away without destroy- 
ing the entire box. Each size contracts 
one half inch squeezing tightly over the 
currency and bringing the end flaps over 
and sealing tightly to the back of the 
box, making a perfect fit and tight seal 
Dependable bank stationers should have 
sample of this new line. No obligations 
to learn all about it now. 


Smead Manufacturing Co. (Dept. C) Hastings, Minn. 
High Grade Bank Filing and Mailing Containers 


1924. 
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‘‘my boss uses it!”’ 


Gluey paste has no equal as an 

4 os. Tubes economical, high grade office 

. *CC ( Cal, yi 7TACt ( ce? 

packed 12 in sn 

special counter ‘Paste. Just as its use domi- 

display carton. nates the school field so the 

commercial world is demand 

Also ali Tin ing this exceptional paste 

n Glass, Tin : 

os Gre . Feature it. It costs you less 
and Stone ' : 

“pao Sells for less. Gives unques 


tioned satisfactio1 


Sold and recommended by leading Jobbers 
every where. Write for sample and 
prices, mentioning your Jobber’s name. 


THE COMMERCIAL PASTE COMPANY 


Columbus 


Dept. 113 Ohio 
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[ HOUSE ORGANS | 


Paragraphic reviews of current issues from 
the house organ field, classified for conventent 
reference. 





Manufacturer. 
Results (Monroe Calculating Machine Company) stressed the 
importance of test and inspection in the factory in an article 


by E. F. Britten on “‘Monroe Standards of Quality 

The Edgewater Bug (Edgewater Paper Company) stated that 
a printing press had been installed at the mill for printing 
gummed tape on rolls and similar jobs, labels, fruit wrappers 
etc 

One of the most Christmasy’’ house organs received was 
Telephone Facts (Kellogg Switchboard & Supply Company) 
The cover, in colors, depicted a domestic scene on Christmas 
with a message of greeting from the publisher to his readers 

L. J. Comer contributed ‘“Faith’’ to The Ram (Rapid Ad 
dressing Machine Company) He is connected with the Cleve- 
land office. This article counseled faith in the product and the 
organization behind it Full confidence in one’s proposition 
leads to success in any field 

Qualified Notes (Central Paper Company) emphasizes the 
point that more adding machine paper is being sold every 
year. The manufacturers are steadily increasing the number 
of listing machines sold, and the stationer can get the business 
in paper if he goes after it 

“What I Saw While I Waited” in the Faultless Bulletin (Sta 
tioners Loose Leaf Company) narrated the observations by a 
salesman while waiting in the business man's private office for 
the arrival of his prospect He was enabled to analyze his man 
and to approach him from a favorable angk 

The Stencil (A. B. Dick Company) included an apostrophe t 
imagination One pungent sentence was: “‘The gods must ever 
pity the man who lacks imagination—he misses half the fun of 
living.’’ Success looks kindly on the men who refuse to be 
bound by precedents and strike out for themselves 

One of the many valued features of The Coach (published co- 
operatively by the C. Howard Hunt Pen Company, the Boorum & 
Pease Company, Eberhard Faber and the Sanford Manufactur- 
ing Company) was “A Stationers’ Calendar for January and 
February.’ Seasonable displays, week by week, were suggested 
for those two months 

“The Total Cost of a Letter’ in Strathmore Town News 
(Strathmore Paper Company) showing how the cost of steno- 
graphic service, overhead, printing and postage are fixed Pa- 


per is the variable element Experience shows that a letter- 
head printed on high grade paper is from fifty to 200 per cent 
more successful than the job on cheap stock 

“A Little Sermon to Salesmen”’ in Graphite (Joseph Dixon 


Crucible Company) reprints an address by an executive in the 
grocery field before the Boston Stationers’ Association. This 
man had a hard time getting a stationer’s salesman to let him 
have what he wanted In fact, the customer had to sell the 


salesman on his needs for loose leaf, sheets, binders, pen and 
ink, et 

“Does It Ever Pay to Lose Your Temper was a query in 
the Protectograph Bulletin by H. A. Thomas He recited how 
a particularly hard-boiled customer's attitude prompted an out- 
burst of temper which found expression in brutal frankness 
He was called back by the prospect, who acknowledged that he 
had been taught a lessor The two got chummy, and ultimately 


an order was signed 
Tr importance of the business library was shown in ‘“Sal- 


1 
vaging Information, which appeared in The Office Economist 
(Art Metal Construction Company). The literature of industry 
is not all contained in library books The trained business 
librarian indexes and cross indexes catalogues, reports of tech- 
nical papers, the daily press and all other sources of facts and 


data which bear on the business for which she reads and 


classifies 


Typing Tips (Miller-Bryant-Pierce Company) printed an 
amusing narrative concerning Mark Twain's experience as a 
typist He had so many inquiries about his experience with the 
machine that he gave up its use Mark didn't like to write 
letters, and the curiosity of his friends overloaded his corre 
spondence work In the same issue of Typing Tips appeared 
*‘Men of the Miller Institution,”’ picturing and describing briefl 
the three executive heads of the business 

“The Salesman Pays the Wages,”’ says an article in Business 
Magazine (Burroughs Adding Machine Company) The articlk 
narrates a situation the cotton goods line, where salesmen 
spend most of their energy in selling goods of various grades 
and patterns already made up and in stock. This is a form of 


simplification in industry which proves that specialties produced 
in a standardized industry cannot be so profitable as standard 
runs Thus, when he selis standard goods, the salesman pays 
the wages at the mill 


Dealer. 
Variations (Stromberg Allen & Company) suggested that 
sales costs can be cut by backing up the salesman with printed 


messages and follow-ups 
Samoss Good Impressions (Samuel H. Moss) suggested as a 


gift for a boy or girl a rubber stamp showing the name and 
address It can be used for marking books and other personal 
possessio1 and stamping his lesson sheets 

internal. 

The Strathmorean (Strathmore Paper Company) suggested 
high aims for New Year's resolutions The concluding para 
graph said ‘I'm aiming at the sun What's your target?’ 

Diamond Dust (Hall Lithographing Company) reports that 
steve Smith, the company’s window dresser, won a $50.00 prize 
in a window dressing ntest held by The Wahl Company 

The Y and E” News Yawman and Erbe Manufacturing 
Company) reported that sixteen new members had joined the 
Veterans’ Club of that organization in 1923 Included were H 
P. Rockwell, export manager, and Frederick G. Erbe, secretar 
of the company Twenty years’ service with the organizatior 
entitles employes to membership in the Veterans’ Club 


Continued on Page 209.) 












You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 



















Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 


New York RKepre- 
sentative: 


JOSEPH WALLACE, 
353 Canal St. 


The Bentson Manufacturing Co. 


AURORA ILLINOIS 


The Worlds Standard 
gan SINCE 1894 
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of Universal Sale / 






Non-clog staple guide 
Simple Take-down 
construction. Uses 
either Hotchkiss 
N°lorNe2 Staples 


THE COMPLETE HOTCHKISS 
LINE OF MACHINES<~ 
Hotchkiss “UNIT” 
a Nel 




















- Spiral Coil 
uw N®e2 
. nNe°3 
° Neg 
Hotchkiss Tag Tacker 
® Shade Roll Tacker 
STAPLES 





N°l Regular N°! Special. N°2.N°3.N°4. Tacking and Shade 
Roll Machine Staples and Spiral Coil Staples 


HOTCHKISS 


PAPER FASTENING MACHINES 


THE HOTCHKISS SALES CO NORWALK, CONN, 
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The Trumbull Table Co. 


OFFICE 


REVOLVING BOOKCASES 


HOME OFFICE: WARREN, O. 
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No. 808 Upholstered Seat and Back—-Oak or Mahogany 


PROFITS FROM THE 
OFFICE FURNITURE 
DEPARTMENT 


Just as the profit you now enjoy is partly the result of past per- 
formance, so your present service to your trade will be reflected 
years to come. in the degree of your prosperity. GUNLOCKE 
CHAIRS will satisfy and please your customers, at the same time 
paying a good profit. There is a design for every requirement 
and & construction throughout the line, that provides long ser- 
vice. Let us send you particulars. 


W. H. Gunlocke Chair Co., Wayland, N. Y. 
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CATALOGUES 
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Paragraphic reviews of current issues from 
the catalogue and allied fields, classifed for 
convenient reference. 


Manufacturer. 
Ritchie-Cartan & Turner Company, Fort Worth, Texas, issued 
a large catalogue of rubber stamps, badges, et« 
The Jasper Novelty Works, Jasper, Ind., has distributed 


the school jobbing trade a new Catalogue of teachers’ desks 


A folder in two colors from the Domore Chair Company, Elk 
hart, Ind., depicts two models of the Domore chair—the tablet 
arm chair and the swivel chair 

The ‘“Pull-Thru'’ moistener and envelope sealer is depicted 
in a folder from The Randolph-Bates & Brown Company, 101 
Carew building, Cincinnati, Ohio 

The Educational Exhibition Company, 26 Custom House stre 


Providence, R. L., has issued a new catalogue, showing the lines 


of graph material produced by the company 


From the A. H. Irvin Company. Curwensville, Penna., comes 
a folder in colors, which depicts the Irvin staplers, sponge rub 
ber chair cushions, flexible rubber desk pads and rubber inkwe 
stands 

A catalogue devoted exclusively to badges for policemen and 


Chamb 





firemen is issued by the Everson-Ross Company, 88 


street, New York, N More than 200 badges are illustrated 
in the book 

A folder from FP. Derby & Company, Inc., Gardner Mass 
shows various models of the company’s “Posture’’ chairs 
Anatomical diagrams show how this chair assures ease, comfort 
and correct working position 

The R. H. Smith Manufacturing Company. Springfield, Mass 
has distributed Catalogue No. 44 to the trade This shows 
equipment for manufacturers of rubber stamps and other mark 


ing devices, supplies and stock goods 

A folder from the Roberts Numbering Machine Company 
694-710 Jamaica avenue, Brooklyn, 7 features the com 
pany’s offer of six numbering or dating machines from the lines 
illustrated which may be purchased at the half-dozen rate 

Branches of the Hammond Typewriter Corporation are dis 
tributing a handsome folder in colors which tells the story of 
the “Multiplex” in condensed form The various type faces ir 
English and in foreign languages are illustrated by specimens 


A number of new languages appear on the shuttle list, whic! 
now embrace over fifty different languages 

An attractive folder from the A. B. Dick Company describes 
the Mimeograph process succinctly. under the heading, “Show 
ing How Easy It Is to Mimeoscope The preparation of 
stencils on the Mimeoscope, supplemented when necessary | 
the typewriter, produces effective form letters, publicity and 
advertising matter The folder is printed on India tint paper 
in black and blue ink 

From the Wrenn Paper Company, Middletown, Ohio, comes 
a loose leaf sample book of blottings, displaying more thar 
fifty different qualities, colors and finishes The book is bound 
in an artistic cover done in gold and blind stamping. The con 
pany seems to have transferred most of the rainbow to blotting 
papers, as there is an extensive range of hues and shades 
shown in the sample book 

From the Collier-Keyworth Company, Gardner, Mass., comes 


office chairs 
The catalogu 


irons for 


stools 


a recent catalogue of “C-K"’ all steel 
typewriter chairs, and factory and office 
has an embossed cover in gold and blind stamping. The various 
types of “‘C-K"’ irons are illustrated and described fully \ 
table of export information shows the weight of each number 


in the line, the number of irons to the case, and gross and net 
weight of the case 
Manufacturers’ Direct Mail Matter. 
An envelope enclosure from The Parker Pen Company fea 


tures the “D. Q.”’ pen for students It shows signatures of sev 
eral famed college athletes 

A broadside from the Oxford Filing Supply Company shows 
graphically how to achieve sensible economy in the 1924 files 
Four of the Oxford filing specialties were shown, and their uss 
described 

A folder 
Company, 
trated story 
an urgent mailing 

From The Weis 
comes a bulletin in 


from the Addressograp! 
Ill., tells an illus 
saved the day or 


with reply card attached 
400 South Peoria street, Chicago, 
of how an Addressograph outfit 


Mich 
Weis 


Monroe, 
the new 


Manufacturing Company, 
two colors des riptive of 


visible index. This is made up for the standard record cards 
of various sizes, contained in oak or fiber cabinets 
From The Globe-Wernicke Company, Cincinnati, Ohio, comes 


“Safeguard Method” of filing and 


a mailing descriptive of the 


finding papers. Colored plates make a graphic presentation of 
the method and the filing devices and supplies which make it 
possible 

A mail piece from the National Blank Book Company shows 


how the dealer can “collect”? on the company’s 1924 advertising 


This folder tells the dealer which items are featured in the 
monthly advertising, so he can display the goods at the same 
time the advertising is appearing. This is the ideal hook-u; 
between national advertising and the dealer's windows 

From The Trumbull Table Company, Warren, Ohio, comes a 
folder in two colors descriptive of the ‘“‘Danner’’ sectional book 


These are made in single and double heights, the latter 
Another 


cases. 


having adjustable shelves, to fit the case to the books. 


folder shows the “Danner” revolving bookcase, for libraries 
law offices and elsewhere, where the books are required for 
reference frequently 
Dealer. 
Unique is the holiday greeting sent by the Kessler, Mayo & 
Nobles Company, Grand Rapids, Mich. The approach of Santa 


Claus with his reindeer is pictured The portraits of mem 
bers of the company appear on figures representing Santa Claus 
and the riders of his various reindeer 

From The Blade Printing & Paper Company, Toledo, Ohio 
comes “The Blade took for Buyers a monthly guide f 
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“NEVER LOSE” 
DUPLEX ERASER 


with the brush and pat- 
ented hook to fit the 
frame of any typewriter 
and the 


“OWL”? PEN and 
PENCIL CLASP 


nicely engraved, blunted 
end to safeguard the 
pocket and patented 
spring clip, are two new 
live specialties recently 
added to the 
Indispensable 


ARGUS LINES 


Every Argus product is an ex- 
pression of excellent work- 
manship and utility. 













We make a complete line of 


PAPER FASTENERS 
PEN AND PENCIL CLIPS 
ENVELOPE MOISTENERS & 

TYPEWRITER ERASERS 


Write your jobber for samples 
and discounts or order direct. 


_ ARGUS MFG. CO. 


1134 N. Kilbourn Ave. 
CHICAGO, ILL. 








uM OF ACTUAL 6IZE 












Thumb 


Index Tabs 


Paper 
Clips 


Glass Screw Knobs ) Pencil Sharpeners 


Map 
Tacks 




















Graffco 


Products |_s*= 

















! i irable, and economical. All 
made by us our own modern plant. Expert work, 
finest materials Full value for your customers. Gen- 
of repeat orders. Write 


erous profits 


for details 


Graff-Underwood Co. 


18 Beacon St., Somerville, Boston, 42, Maas. 























HUNTS PENS 





ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUALUSE CARD CLIPS 
PEN HOLDERS 

















If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 


of making your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make 
up his special metals accurately and 
economically. 


Write us. We are here to serve 


The Tenacity 
Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 














New York Branch, 77 Beekman Street |} 
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Carbon Papers and 
Inked Ribbons 


for every requirement 


Our ‘‘Reel-O-Ribbon”’ service 
means added profits for the dealer. 
Ribbon in reels of 144 yards (equal to 
one dozen standard length ribbons). 
Orders can be filled immediately from 
stock with the simple spooling machine 
and eyelet tool we furnish. We also 
can supply you with the spools, hooks 
and eyelets. Descriptive and _ illus- 
trated literature is yours for the 
asking. Live representatives wanted. 


> Phillips Ribbon & 
Carbon Co, Ine. 


61 Halstead St. 
Rochester, N. Y. 


AEP Neer 
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Perforates cardboard, leather 
and paper up to 3, Thru 
untempered metal up 
to 20 gauge. 





Handles 
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Interchange- 
able Punches 


and Dies as Illustrated 


Great Demand— 
Nationally Advertised 






Write 
for 
Prices 
and 


Catalog 
THE MACHINE APPLIANCE CORPORATION 
Si JA TRE! OOKL N. 






































NATIONAL ¢ —— 
ADVERTISING Letters. Legal Documents 
ADAPTABILITY B : | ars 
AND a ef 
AJAX 
DURABILITY EYELET 
MAKES ;t | FASTENER 
Punches hole, inserts 
EASY TO and clinches eyelet in one 
operation. 
SELL!— Order from 
MACHINE APPL 
CREATES eee 
RE-ORDERS L_ 351-353 Jay St. Brooklyn.NY 
FOR 





AJAX EYELETS 

















Old Hampshire 


TYPEWRITER 
PAPERS 


Many lines comprise many duplicates. 
There are none in the Old Hampshire 
Line. 


A few moments’ study of our sample 
book will convince you of this. 


How many numbers have you the 
turnover of which doesn’t warrant the 
investment. 


Old Hampshire Typewriter papers 
comprise high and medium grades, 
weights from seven to twenty-eight 
pound substance, glazed, unglazed and 
medium finishes. 


A request for sample book and prices 
places you under no obligation. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


South Badlep Falls, Mass. 



































TARDINDEX“°FILING SUPPLIES | | 
Oo 


CIF ILE X|o 
DEALER DISTRIBUTION EXCLUSIVELY 


The Mark of Service and Satisfaction 



































Through improved methods of 
manufacturing, WE ARE NOW 
SELLING HALF CUT FOLD- 
ERS, (plain or printed tab) Al 
THE SAME PRICE AS 
STRAIGHT-CUT FOLDERS 
Our various grades and weights will 
meet your every requirement 

Have you sent for your sample set of 
folders and cards? 

Do you know about our special offer 
on No. | ruled 3x5 cards? Send to- 
day for samples of X311. 


THE DUNLEAVY CO. 


34-38 Binford St. Boston, Mass 


J. Frank Dunleavy, President and Gen’! Manager 
Lester E. Thacher, Vice-Pres. and Sales Mer. 
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buyers ffice supplies, blank books, stationery and printing 
Advance pages from a new catalogue are assembled in folder 
he H. Niedecken Company, Milwaukee, Wis These 


permit customers an early view of a line new to the Niedecken 
stocks, and enhance the pulling power of those pages when the 
customer sees then n the completed catalogue some weeks 
later 

Th Farnham Printing & Stationery Company, 417-421 Hen- 
nepin avenue, Minneapolis, Minn., has just issued Catalogue 
No. 12 covering supplies for business and bank offices This 
book is 914x11% inches and contains 180 pages exclusive of 
cover and index. The latter is comprehensive and makes finding 
easy This catalogue covers the commercial stationery field 


thoroughly and is beautifully printed and illustrated 

The Office Equipment Company, 417 Locust street Des 
Moines, lowa, publishes a catalogue termed “Office Efficiency.’ 
This was executed by the Mimeoscope, Mimeograph and the 
Corona typewriter, with cover and end sheets on brown stock 
and body n blue Mimeograph stock. This booklet describes 
the service of the Mimeograph and Mimeoscope, tells about the 
supplies, explains the Corona typewriter and lists standard 
makes of rebuilt typewriters For clarity and definite informa- 
tion regarding office specialties this is a splendid example 
Credit must be given, also, for the excellent demonstration of 
publicity via the Mimeograph process 


Price Revisions. 

The Sherman Envelope Company has distributed a new price 
list on kraft envelopes 

The Machine Appliance Company, 351 Joy street, Brooklyn 
N. Y., has published price revisions, effective February 1 

A. W. Faber, Inc., Newark, N. J., has issued a new list covet 
ing pencils, pencil leads, penholders, rulers, rubber bands and 
erasers 


The Edgewater Paper Company, Menasha, Wis., has a new 
list on gummed tape, plain or printed, colored paper tapes, stay 
tape, kraft veneer tape, and perforated gummed labels in rolls 


Announcement is made of special prices on a lot of Victor 
adding machines by the Manufacturers Typewriter Clearing 
House, wholesale department, 193 North Dearborn street, Chi 
cago, Ill 

The American Manufacturing Concern, Falconer, N. Y., has 


notified the trade of substantial reductions in the prices of 
rulers, t stimulate buying during the normal dull season in 
tha ne 


Accessory Advertising Matter. 
A revision of prices effective January 15 was published by 


4. H. Irvin Company Inc., Curwensvill Penna It covers 
Irvin stapling machine staples, and the rubber line whicl 
comprises chair cust ns flexible desk pads and rubber ink 
well stands 

The Automatic Per | Sharpener Company, Chicago, Ill has 
prepared a number f attractive cut-outs in colors, each show 
ing ar ndividual per sharpener These cut-outs are small 
im size permitting stationers to use them liberally in window 
trin t gaps 


House Organs—Continued from Page 205.) 


Ar ! ial followur n a sales contest was printed in The 
N. ( R. Sales Recor The National Cash Register Company) 
Just bef the big 19 ntest closed, winners in which were 
to receiv 1 trip t Bermuda, it announced that the passenger 
list osed in eleven « There followed a list of names and 
address¢ not of the } sengers already Dooked, but those who 
should reservatior and did not The final sentence was 
“Get Al ! S ( Bye from the Deck.’ 


House Organ Philosophy 
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Hunt Pen Compar nd the Sanford Manufacturing Company) 




















Reliance 


Not every man who sells office desks can, 
of his own personal knowledge, recom- 
mend one as best for a specific require- 
ment The dealer who knows about 
TELL CITY principles and methods and 
has the representative line at hand, can 
make his recommendations with confi- 
dence that the service given will satisfy. 
We shall be pleased to explain our prop- 
osition; let us send you the new No. 37 


catalog 


TELL CITY DESK Co. 


TELL CITY, INDIANA 






































Underwood 
Revolving Duplicator 


HE business man of today not only 

wants quantity but quality of work, 

aiith both of which are assured by the use of 
A _ the Underwood Revolving Duplicator. 


y ‘en All documents emanating from your 
\} office whether typewritten or prepared 
an with the stylus, such as Department 
i i} : Instructions, Sales Suggestions, Circu- 
i lar Letters, Bulletins, Maps, Diagrams, 
Illustrations, and other pan can 
reproduced in facsimile form in your 
office by your office boy at the least pos- 
sible cost at the rate of 1500 an hour 
by the use of the 


Underwood Revolving Duplicator 
SPEED and ACCURACY 


have become synonomous terms with the name 

Underwood and they apply with equal force to 

the Underwood Revolving Duplicator. 

UNDERWOOD TYPEWRITERCO., Inc. 
Underwood Building, New York City 


Ask for a demonstration 
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Quick! 


Safe! a 
Economical ! (AZ 
Indexing J 

With [BECO 
Index Tabs 


With Ubeco Index Tabs you can 
index quickly any type of card rec- 
ord, ledger, price list, shelf, or any 
thing else that needs to be indexed 
quickly, safely, and at low cost. 
Ubecos are strips of transparent in- 
dex tabbing. Labels are placed in 
the tabs to index the record. The 
tabs are then cut to fit the label— 
and gummed to the article to be in- 
dexed. 

Ubeco Index Tabs are big profit- 
makers for the stationer. Sold in 
eight colors and three widths. There 
is a size and color to suit every 
need. Send today for our dealer's 
proposition outlining our entire 
plan of dealer cooperation No ob- 
ligation. 






Vie 





United Business Equipment Company 


111-113 Albany St. Dept. 9 Boston, Mass. 
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ac icator 


Le Heroic 
: hands 
ass and 


paper 


50% 


Per Bottle 


LEAvesNO STAN TRY IT 


Removes Ink, Iodine, Fruit,and other Stains. 


FASTER-SURER-BETTER 


ORDER NOW 


GOOD PROFITS — ADDED SALES 


$30.00 PER GROSS $17.00 FOR } GROSS 
12.00 FOR | GROSS 6.50 FOR } GROSS 


PACKED IN SELF-SELLING 
DISPLAY CARTONS 







INK-OUT MFG. CO., Inc. 


MONTCLAIR, NEW JERSEY 


Summaries of November Exports in “Specialties.” 

Cc ommerce Re sports] Following are comparative figures on ex- 
vorts of “‘Specialties,’’ which include the items listed here, in 
November, 1923: 

Office appliances (including adding and calculating machines, 
cash registers and typewriters)—October, 1923, $1,789,644; No 
vember, 1923, $2,039,291; November, 1922, $1,521,291; per cent 
change, November, 1923, from November, 1923. +34.1; per cent 
change, November, 1923, from October, 1923, +13.9 

Office supplies, except paper stationery—October, 1923, $527,- 
856; November, 1923, $541,442; November, 1922, $496,326; per 
cent change, November, 1923, from Nove »mber, 1922, +9.1; per 
cent change, November, 1923, from October, 1923, +2.6 

Furniture of wood—October, 1923, $346,060; November, 1923 
225,556; November, 1922, $261,747; per cent change, November 
1923, from November, 1922, +24.4; per cent change, November 
1923, from October, 1923, 6.3. 

Meta! furniture—October, 1923, $418,857; November, 1923, $360,- 
085; November, 1922, $210,749; per cent change, November, 1923 
from November, 1922, +15.9; per cent change, November, 1923 
from October, 1923, —14.0. 

Office Appliances Exports itemized. 

Following are the detailed statements of exports listed above 
under “Office Appliances:” 

Adding and calculating machines—October, 1923, 1,559 ma- 
chines @ $345,952; November, 1922, 1.234 machines @ $225,178 
November, 1923, 2,073 machines @ $401,499 

Addressing and duplicating machines—COctober, 1923, 264 ma 
chines @ $31,842; November, 1922, 96 machines @ $17,733: No- 
vember, 1923, 385 machines @ $53,043 





Cash registers—October, 1923, 1,437 machines @ $277,865; N« 
vember, 1922, 1,339 mz r; ‘hine S @ $284,834; November, 1923, 1,401 
machines @ $239,722 ‘ash register parts—October, 1923, 29,81 


pounds @ $21,602; biome mber, 1922, 58,803 pounds @ $39,s8 
November, 1923, 26,977 pounds @ 

Typew riters October, 1923, 18,327 machines @ $1,049 O47; Ne 
vember, 1922, 14,963 machines @ $930,422; November 1923 
23,633 machines @ $1,266,866. Typewriter parts—October, 1923 
584 pounds @ $63,096; November 1922, 14.505 pounds 1 
291; November, 1923, 127,547 pounds @ $54,366 











Recent Custom Rulings. 


In recent weeks the United States Board of Customs Ap- 
praisers has given decisions in cases of direct interest to im- 
porters in this field Other rulings which might be cited in 
future cases applying to stationery imports are cited here, as 
the precedent may prove helpful 

Basic Material Did Not Govern. 

The collector was sustained in assessing at sixty per cent on 
certain artificial fruit in which soap is the basic material 
These comprised apples, pears, oranges, etce., which the col- 
lector classified as artificial fruit, under Paragraph 1419, Tariff 
Act af 1922 The importer contended for duty at fifteen per 
cent under the provision of Paragraph 82 for toilet soap 

Tariff on Modeling Clay Reduced. 

F. Weber & Company, Inc., Philadelphia, Penna was sus 
tained in a contention on the rate covering modeling clay. The 
collector assessed it at thirty per cent under Paragraph 214 
Tariff Act of 1922. The board held it assessable at twenty per 
cent under Paragraph 1459 as a non-enumerated manufactured 
article. 

Importer to Have Benefit of the Doubt. 

An important principle in customs law was established when 
the Board of United States General Appraisers held that in the 
construction of statutes of doubtful meaning, the importer is 
entitled to the benefit of the doubt The dee ision bore on the 
classification, under the 1$22 Tariff Act, of ornamental and 
elaborate steel shoe buckles entered through the port of Boston 
by the American Express Company. The board decided that 
these buckles valued at more than fifty cents per hundred, are 
dutiable under paragraph 346 of the 1922 law, at fifteen cents 
per hundred, plus twenty per cent, rather than under the pro- 
vision for articles valued above twenty cents per dozen pieces 
designed to be worn on apparel or carried on or about or at- 
tached to the person, such as and including buckles and like 
articles, composed of metal, in paragraph 1428 at eighty pe 
cent ad valorem. It is probable, in view of the principle of the 
law established and the great difference in ony between that 
assessed and that held to be proper, that the Government will 
seek a review of the case before the United States Court of 
Customs Appeals 

Galalith Classification Changed. 

The board held—sustaining the protest of Leslie Mott, In 
New York—That motifs composed of galalith were erroneously 
classified under Paragraph 1430, Tariff Act of 1922. with duty 
at ninety per cent Duty was re-imposed at forty cents a 
pound and twenty-five per cent under Paragraph 33 

Metal Shells for Pins Reduced. 

M. E jernhardt protested the duty on imported parts 
metal shells or boxes designed to hold pins, ete The collector 
assessed them at thirty per cent ad valorem under Paragrapl 
1428 of the Tariff Act of 1922 The board held that they should 
have been assessed at forty per cent ad valorem under Para- 
graph 399 

Assessment Increased on Grease-proof Envelopes. 

The Columbia Powder Puff Company protested the assessment 
against cellophane bags or envelopes, used as containers for 
powder puffs. Claim was made that duty should have been at 
the rate of twenty-five per cent under Paragraph 34 of the 191: 
Act. The board sustained the collector, who ruled tha 
they were taxable at thirty-five per cent under Paragraph 324 
Tariff Act of 1913, by similitude, as grease-proof bags 

Machine Parts Not Assessable Under Material. 

The Commercial Fiber Company of America, In wi As |S 
tained in a decision by the board covering china thread holde 
and glass bobbins used in the manufacture of artificial silk 
yarn They were assessed at the rate for china and blow: 
glass in the Tariff Act of 1922 The board ruled that they 
should have been assessed as parts of textile machinery, with 
duty at thirty-five per cent under Paragraph 372 of the 1922 
Act. 


t 


Mah-Jongg Sets Classified as Bone Manufactures. 
The W. A. Hammond Company, San Francisco, Calif al 
vealed from the ruling of the collector on sets of Mah-Jongg 
he collector held that the importer should pay fifty per cent 
under Paragraph 341 of the Tariff Act of 1913 as dominoes 
The board classified them as manufactures of which bone is 
the component material of chief value fixing the duty at 
twenty per cent, under Paragraph 368, Act of 1913. The wooder 
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The 
Standard 


Stamp 
Affixer 


The Standard Stamp Affixer. 
Known asthe simplest, 
lightest and speediest on 
the market. Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co. 


Revere Boulevard EVERETT, MASS. 





“SUMATRA” 


(RUBBER) 


DESK PADS 
CHAIR CUSHIONS 
INK WELL BASES 


ARE 


LIVE NUMBERS 


LET US SEND ILLUSTRATED FOLDERS 





FACTORY REPRESENTATIVES 
CHOICE TERRITORY OPEN 


NEW ENGLAND 
MIDDLE ATLANTIC 
CENTRAL and SOUTHERN 


ASK FOR OUR PROPOSITION AND GIVE 
FULL DETAILS FIRST LETTER 














THE SUMATRA RUBBER CO. 
SALEM, OHIO 











ANNOUNCING 
DEALERS’ CATALOG NO. 48 


EFFECTIVE JANUARY 2, 1924 


SHOWING OUR COMPLETE LINE OF 
LOOSE LEAF ITEMS INCLUDING 


RING BINDERS 
PRICE BOOKS 
MEMO BOOKS 


COPY ON REQUEST 


THE WORKMAN MANUFACTURING COMPANY 
Capital asd Surplus Over $350,000.00 
FACTORY and GENERAL OFFICES 
1200 W. Momroe St. .... - CHICAGO 


i 








STULL 


picomeTix 


The SIMPLEX INCOME 
SYSTEM is endorsed by 
leading bankers, manu- 
facturers, wholesalers 
and retailers. 


ERE you have a system which en- 
H ables the merchant, retailer, pro- 
fessional or any individual to keep 
an accurate record of his business trans- 





actions. Simplified in a manner to enable 
him to make proper Income Tax re- 
turns without any outside help. 


Q Copyrighted in 1917 by Ritter & Horney, 
the SIMPLEX INCOME TAX SYS- 
TEM has stood the test of time and is 
today the most practical and simple sys- 


tem for determining Income Tax pay- 
ments. 

@ Endorsed by leading bankers and busi- 
ness houses of National repute, it will 
prove a profitable seller. 

QLet us give you full particulars. The 
best season is right now for the SIM- 


PLEX INCOME SYSTEM. 
Write to-day for full particulars—Retail Price $5.00 
SIMPLEX PUBLISHING CO. 


Austin Bldg. 
CHICAGO, ILL. 


“The Simplex Solves The Tax Problem’’ 


PTT 











212 OFFICE APPLIANCES February, 1924. 





BACK RESTS MAINTAIN 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 











THE SHAPE TOGETHER 
WITH THE ANGLE AT 
WHICH IT 1S PLACED 
PREVENTS FORWARD 
Comfort svippinc oF THE 
QUENT DISTORTION OP 
tyle THE spine 


Durability 


and 
Finish 
DERBY 
CHAIRS 


If you were at 
the Stationers’ 
Convention at 
Des Moines, you 
saw them and 
tried them — you 
know the result. 


VERTICAL 
ADJUSTMENT 


305 TW, 


If not, let us explain more fully by sending you our 


catalogue and literature—or, better still, samples for 
your floor. They are an achievement, resulting from 
years of research and work to combine correct sitting 


posture principles with practical methods of mechanics. 


P. DERBY & CO., Inc. 
Chair Makers for 79 Years 
GARDNER, MASS. 


SALESROOMS: 217 W. 35th Street, New York 
90 Cana Street, Boston Klingman Bldg., Grand Rapids 



























NEW ENLARGED FACTORY 





Demand—Forced us to double our 
Production Facilities 


We sell only to the DEALER. 


Silk-Y-Fiber Ribbons and 
Silk-Y-Kote Carbons are made of 
the finest imported materials. 


Cooper Carbon Coated Paper Co. 


Manufacturers 


28th St. and Trumbull Ave. Chicago, II. 


Use a Card That 
Speaks Well 
of You! 


Cards can express character; use a 
clean, finely engraved, dignified 
locking Wiggins Card and get a 
favorable first impression. 


Comes in convenient book form, 
detaches with a smooth, clean edge. 
Engraved by our master engravers 
or delivered blank to your printer 
should you prefer type printed. 
Business cards are important. 
Send for specimen tab and details 


John B. Wiggins 
Company 
Established 1857 
1104 S. Wabash Ave. 
705 PeeplesGas Bldg 


CHICAGO 


























National Desks 


No. 5537-S 





for Efficient Work 


The office furniture salesman frequently 
has opportunity to sell extensive desk in- 
stallations in offices where efforts are being made 
to cut out lost motion and speed up business detail. 


The National 5537-S Desk is ideal for the 
purpose; ample capacity is provided for the tools 
and material needed but there are no catch-alls to 
encourage delay or loss of papers. Standard 
National construction throughout. Let us send 
you full particulars. 


National Desk Co. . 


HERKIMER, NEW YORK 
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boxes containing the pieces were also the subject of contentior 

The board held that the assessment of th games and 
boxes as entireties was correct The twenty per cent rate was 
effective according to the board. The omedte r claimed duty 
on the boxes at fifteen per cent as manufactures of wood 


Marking Provisions of 1922 Act Upheld. 


The marking provision of the Act of 1922 
igin of imports be marked on them, was upheld 


count! of or 
the board 


Lorbache La 


Stahel Compan 
n per ent additional duty for non-compliance with the 


quiring that the 


Protests were filed by Hensel, Bruckman & 


wis & Conger, Menzel & Company and the E. P 


¥ They took issue with the collector in assess- 








ng | 
ma g requirement. These imports were received subsequent 
to the date when the law became effective, although the ship 
r t d been made prior to that date 

Judg Ha for the board, held that the assessment of addi 
tior du was not in conflict with that provision of the Fifth 
An t of the Constitution, which declares that a citizen 
sha deprive f life, liberty or property without due 
pre S iw 

Add dut J Hay further finds, is not a penalty, but 
a regula n witl ‘ the importer is required to comply 
with the alternative when he fails to do so, of re-exporting his 
merchand 


Clocks Must Show Country of Origin. 


Cloc} ind parts thereof must be marked or branded in com 
pliance with Paragrap! 368. Tariff Act of 1922, before being 
permitted « y into the United States When not so marked 
they cant be delivered to importers. This ruling was against 
tl Hi ma 
rt in ers 
marked sect 


ann-Chicago Store Company Minneapolis, Minn 


contended that, where articles are not properly 


on 304 (A) of the 1922 law, permits an importer 


to pay additional duty of ten per cent and take delivery of his 


merchar é The board decided that Paragraph 368, providing 
duties or ocks and parts thereof and conditions of their im 
porta a spec | provision, and the subjects thereof are 
nm led by general provision in Section 304 (A) 


— 


onent “Material of Chief Value Governs. 
Ma f 


T ( turing ‘ ‘ompany protested the duty on 
lante made f papel amboo and other wood, the “other 
wood |} g tl omponent material of chief value The assess 
ment W f \ per cent under Paragraph 497, Tariff Act 
f 1922 The board ruled against the importer’s claim that the 
isses az dut uld have been 33% per cent under 
Parag 410 of the 1922 Act, as manufactures of wood 

Duty Abated on Shipment Lost Overboard. 

rl ird abated tl duty on a bale of wool thread wasté 
consigned R & Fielding, Inc., Bostor Mass., which fell 
overlbe por ind was lost The petition was filed under 
Se rariff Act of 1922 


Big Pen Clips Pay More. 
id the Treasury Department on clips at 


tached portation of bamboo fountain pens The clips 
were 1 at twenty-five cents a gross under Paragrapl 
1,451 Tariff Act The department held that they should 
have SSESS¢ fort per cent ad valorem under Paragrap!) 

99 I ff Act The decision was based partially on the 
fa I ve irger than ordinarily used for four 
ta ze of the bamboo barre 

Foreign Mails and Parcel Post. 
\l f report ide to the Dem irtmer of C 
‘ overing mail to other countries 
Esthonia. 

All pa ages mailed into Esthonia by parcel post which con- 
tain d manufactures thereof, must be packed in 
staur r err ises, and labeled conspicuously “Celluloid 
This ust be n black on white paper Shipments of 
cell shall be confiscated by the customs 
aut! 

Ecuador. 
( el post packag: ported int this 
of 0.20 sucre ‘ ' tituting ry 
nd postal fees 
United States. 
ft has ruled that registered 
£ not be accepted if enclosed i 
low envelopes having an open pans 
ransparent panel must form an integra 
pa I parallel to its longest dimensior 
\\ ch the opening is cut in the face w 
‘ but no indemnit. Ww 1 be . a far 
Customs Regulations 
Bulgaria. 
x rti s I t 
y the tery \ 
( ire impos 
he gens 
Canada 
\ nent of excise, Ottaw 
‘ passing throne thy ‘ i? idi 
rigir mark I if T ‘ T ‘ nta ner? as 
we in manutact ‘ wit a nT T ! 
I nsumption ane pment t Britis! 
I ippens that the tor ire SUDT 
the United Stats ! ich case t 
gend, ‘““Mads I'nited State 
ntained wre = t hie ct a 
Denmark. 
t iriff v¢ 
Germany. 

\ ted State ul ‘oy ened 
W provides 
: brought by tr ng 

mples have r ' 
hey six months 

T?} the unconatt T T 

i 


ts 


Gautemala. 
mer »1 
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REPUBLIC TRANSFER CASES 





Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 


Label-holders and Handles 
bronze plated on steel 


Stack perfectly 
Nicely finished 





Three Sizes; Letter—Cap—Bill 
Write for Prices 


The Republic Box Co. 
1693-1711 Merwin St. CLEVELAND, OHIO 


NOTE —We sell to the trade only 





























coerceare 





eveets ttaere 


MANUFACTURE 
SEALS 
STENCILS 
ee ee BADGES 
RUBBER®@ STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


.« BRASS SIGNS 


ETC 






_ acta Cuecas 
[ 1 OR s AL! 
Me un er 
10s Xx _ ansoes ST 
Came 6 a Cee 2 scus wan etas reset Cote ee 


MEYER & WENTHE 


STORE;108 N.DEARBORN ST. 
FACTORY:24 to 30 So, Jefferson St. - CHICAGO 5 
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VERY FURNAS product 
is intended for a par- 
ticular, needed _ service; 
that’s what makes the 
FURNAS LINE live and 
profitable. Your furniture 
department makes most 
profit when complete and 
when the file equipment, 
desk and chair lines are sup- 
plemented by FURNAS, it 
is complete. Matching the 
popular styles in the heavier 
pieces, FURNAS enables 
you to provide an attractive 
arrangement for every in- 
stallation. 
Write us of your needs or 
ask for our catalog. 


FURNAS 
OFFICE FURNITURE CO. 


Stationery Cabinets 
Costumers Umbrella Stand 
Telephone and Typewriter Tables 
Wardrobes Waste Baskets 


INDIANAPOLIS INDIANA 


~ 

















PERFECTION No. 70 PERFECTION No. 50 
Largest Complete 
i 
Desk Calendar L ne of 
House Stationers 
Glassware, 


in the 


World Hardware and 


Specialties 





PREMIER DESKAID 


“The House of Service” 


2 DEFIANCE ® 


| 3 Sales Corporation 
72 SPRING STREET NEW YORK 























books, writing paper of all classes and visiting cards, now pay 
duty of 100 per cent in gold—the former rate was fifty per cent 
in gold. 

Mexico. 

Exporters are urged to see that their clearance papers cover- 
ing exports to Mexico be in absolute compliance with Article 44 
of the General Customs Ordinance of Mexico 

Norway. 

Norwegian import duties are now collected on the basis of 
the gold valuation of the crown, excepting ad valorem rates 
This involves a considerable increase in rates, owing to the 
exchange status of the crown. Heretofore these imports were 
paid in the currency of the country 

Poland. 

A number of imports have been placed on the luxury list, t 
which the higher duty co-efficient applies. Included in the new 
classification are paper (white or colored) in booklets, reels, 
rolls and sheets; invoices, forms, schedules, price lists, pros- 
ectuses, trade advertisements, advertising pamphlets and 
conmie. 

Uruguay. 

Import duties have been increased on a number of items, 
which include colored pencils for heavy paper; the former rate 
was 1.00 peso per gross—the new rate is 1.40 peso per gross 


On the Outside Looking In. 
Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest. 

Addressograph Company.—Advertising and Selling for Jan 
uary reproduced the advertisement printed by this company in 
which one of the illustrations was upside down The copy 
read: “Why Turn Your Office Around and Get Everything 
Upside Down Just to Write Names and Addresses?’ The 
comment of Advertising and Selling on this ad was: ‘At- 
tention-getting because of its oddity and logical because of 
the selling idea of it.” 

Barret-Craven Company.—E. J. Heimer, secretary of the Bar- 
rett-Craven Company, contributed a helpful article on “Elim- 
inating Waste in Direct Mail Circulation’’ to The Mailbag for 
January 

The Carter’s Ink Company.—Printers’ Ink for December 27, 
1923, printed an article, ‘“‘When the Cartoonist Is Valuable as 
Illustrator of the Campaign.’’ A Carter’s ad was reproduced, 
with this comment: ‘‘When the Product Doesn't Require Pon- 
derous and Scientific Reason-why Copy, Use Humor.” The 
advertisement shown bore the heading, ‘Ink Indifference.” 
caricature of an ink salesman talking to a bookkeeper illus- 
trated this advertisement. 

Computing-Tabulating-Recordin Company.—System Maga- 
zine for January printed “How 4 Manage My Desk Hours,” 
written by Thomas J. Watson, president of the company The 
article Was illustrated with a portrait of Mr. Watson at his 
desk, and another engraving showed a bird's-eye view of the 
same desk, depicting its arrangement. 

B. Dick Company.—The Printing Art for January com- 
mented on an advertisement familiar to our readers. The copy 
shows the similarity between the electron and the Mimeograph 
in matters of speed. The critic disagrees with the copy on 
scientific grounds, but allowed that the Mimeograph advertise- 
ment does give a basis for comparison. 

The Ingersoll-Redipoint Company.—Advertising and Selling 
for January printed “Breaking Into a Crowded Market,” by 
William H. Ingersoll, president of The Ingersoll Redipoint Com- 
pany. The article analyzed the company’s campaign which 
put the Redipoint on the market. 

The Parker Pen Company.—‘‘How American Advertisers 
Change Their Copy’ appeared in Printers’ Ink for December 27, 
1923. It discussed the policies of The Parker Pen Company in 
establishing its Canadian plant and adapting the copy to 
the idiosyncrasies of the Canadian market The article in- 
dicates that the advertising appeal used in Canada must be a 
modification of that used in the United States, as there are 
various shades of meaning and power in our own vocabulary 
which must be changed to be effective across the line 

The Wahl Company.—E. J. Little, a branch manager for Th 
Wahl Company, contributed to Printers’ Ink Monthly for Jan 
uary an articles, “Eleventh-hour Selling.’ In it he made th 
point that the time to exert all possible pressure in selling is 
when people are in a buying mood. While The Wahl Company's 
products sell well throughout the year, the holiday season is 
the flood-tide of its annual business Therefore the greatest 
effort for business is made at that time 

Magazine Articles of General Interest. 

Advertising of the Alexander Hamilton Institute, New York, 
N. Y., appearing in current business magazines, features T. F 
Peirce, president of the Pacific Desk Company. as a rep 
resentative business man who has found the work of the in- 
stitute helpful 

E. St. Elmo Lewis contributed to Advertising Fortnightly for 
January 2 an article on “The Power of the Idea in Advertis 
ing.”” He cited the dynamic ideas behind various successful in- 
dustries. The experience of the Burroughs Adding Machine was 
mentioned as a conspicuous instance of featuring function 
rather than mechanism in advertising Originally Burroughs 
devices were advertised as machines. When the service they 
rendered was played up, the advertising became more pro- 
ductive. 

“How Do You Write?’ queries James H. Collins in Printers’ 
Ink Monthly for January He is a free lance writer who con- 
tributes to many publications. His experience in writing copy. 
as well as those of other authors, is narrated in the articlk 
Mr. Collins has long been a user of the typewriter The old 
fashioned writer with a goosequill could not write from 5,000 
to 10,000 words a day A modern writer makes that clip, even 
with two fingers This may not be his finished manuscript 
which goes to the editor. but contains his ideas in readable 
form, which can be revised before rewriting A good write: 
when he warms up to his subject, can outthink pencil or pen 
The typewriter keeps close to his thoughts The article cites 
an inquiry made by a story magazine editor, to determine how 
his contributors worked Half of them write their manuscripts 
on the typewriter. One in six uses a pen; one in six a pencil 
one in thirteen dictates to a stenographer; but one of a hundred@ 
uses a dictating machine. Mr. Collins has graduated to the dic- 
tating machine, as he finds his market requires greater pro- 
duction than he can turn out alone at the typewriter 
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A TIP TOP LINE 









- 
Good 


Crescent Pins 


don’t cost a bit more, but they’re worth much more 
—busy people appreciate the time-saving feature of 
a box of pins, every one of which has a keen pierc- 
ing point and a big, “comfortable” head 








Crescent pins are made from the best spring brass 
wire by experienced workmen. They are put up in 
quarter, half, one and five-pound boxes, and are 
guaranteed to be of superior quality. There are 


nine sizes. We'll give you prompt service—write 6 I “ 
for prices. © 


C R E S C E N 7 do not require a selling talk. Merely place them 


beside other fasteners and your customers will 
BRASS & PIN CO. invariably choose “Tip-Tops.” 
DETROIT, MICHIGAN Ask your jobber—if he can’t serve you, then ask us. 
Western Representative: A, L. Jones Write for Samples and Prices 
5S New Montgomery St , San Francisco 


Phil F. Webster The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
Lee Texas r Canadian Agents: Brown Bros., Ltd., Toronto 
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IDEAL TUBULAR STANDS 


i 












‘“*KEEPING TABS ON THINGS” 
WITH 





OFKUIEE 
INDEX TABS 


THE ORIGINAL “PYRALIN” 
INDEX TAB Made in Six-inch Strips 


Cut tabs to any size—use any 
color insert—attach for any 
projection. 


Your stock for 1924 should always be 
complete. Order Now. 


(NEW IMPROVED TAB) 
PATENTED 


UNIVERSAL INDEX TAB CO. 
435 Central Bldg. Seattle, Wash. 







































Write for 
Circular 


IDEAL No. 3 
TYPEWRITER 
STAND 











Table top measures 17 by 183 inches, height 26 inches. 
Drop leaf 12 by 18} inches, hinged on a level with 
table top. Furnished with one or two drop leaves. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
William R. Manierre, Prop. 
1445-1455 W. AUSTIN AVE., CHICAGO 
PSR a aa 
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FELDMANN’S DAILY Simplex Lever Lock Binder 
MEMO REMINDER Easily Operated—Closes Automatically with touch of ts 


Holds 3x5 cards for TRY > : - pieas 
yeur éaily routine DURABLE — guaranteed for 5 years. 









calls. Notes easily | Made to fit any size of sheet and diam- 
—_ " pe _. o—- eter of post, with solid or sectional 
stock 50c, 75c and post. All standard sizes carried in 


$1.00 each. Mail stock, order shipped same day re- 
us trial order. Lib- : . , ° : 
eral trade discount ceived. Sample binder for 








8'4xl1l sheet mailed for $1.25 


ies U. S. and Canada. = <a 
t zs 
_ 2D 


y= We manufacture other loose 
leaf devices for up-to-date require- 


ments, with liberal trade discounts. pang 

duplicate 

FELDMANN’S SYSTEM MFG. CO. a3 
2306-2308 Armitage Ave. CHICAGO, ILL. _ 


PATENTED 











BAKELITE ¢ 


Either in Stylo or Fountain Pens Also Manufacturers for the Trade 
PARAMOUNT PEN CO., Inc. 
63 Irving Street Jersey City, N. J. 








A Quick Selling Line for Every Stationer 


This new line of wood 
desk accessories fits in 
nicely with every sta- 
tioner’s goods and af- 
fords a means of quickly 
earned profits. 


Folder and price list sent 
upon request. 


CLARK-MANN COMPANY 


1015 E. 11th Street Indianapolis, Ind. 


The PRESTO “4% CLOSING INKSTAND | 
“The Top Closes Itself” 
No Complicated Parts 


Moderate In Price 











Write for particulars 
Manufactured by 


_ BACHRACH 


2275 Third Avenue 


No. 3. Retails $3.00 a ee We No. 2 Retails $1.25 























February, 1924 OFFICE APPLIANCES 217 


WELDON ROBERTS 


RUBBER ERASERS 


That Dealer Is Safe Who Carries A Reasonable 
Variety Of Styles In 


World’s Quality Standard 
Rubber Erasers 


Featuring “399 Tri-ply” 


Weldon Roberts Rubber Co., Newark, N. J., U. S. A. : 













7; GUALITY) “Changeable” Desk Name Plates 
bl | PRODUCTS | STYLE No.6. RETAILS AT cee Bays 79 





—S Sa 


: oA. ¢. DAVENPORT © o| 


) 


START TODAY 
With the D & T Line of 


CHANGEABLE NAME PLATES 

GUMMED PAPER LETTERS 

‘IN AND OUT’’ REGISTERS 

CHANGEABLE BULLETIN BOARDS 

BUILDING DIRECTORIES 
“ANYTHING IN CHANGEABLE SIGNS” Size 2'4 x 10'6 in., oak or mahogany finish, bevel plate glass, felt bottom, 


Changeable Name Card, lettered in gold on black. 


Te é 


Sr —— 


~— 





Write now for Catalogue and Discounts 


DAVENPORT-TAYLOR MFG. CO., 416 ORLEANS ST., CHICAGO 


Steel Card Cabinets 











The newest and lowest priced line of satisfactory steel card cabinets. 
Terrell's card cabinets are of strong and sturdy construction, rigidly 
re-inforced. They are exceptionally attractive 
in appearance, with bronze hardware and 





finished in mahogany or olive green 
Card Cabinets of Steel That Sell at Less Than the Price of Wood 


Send for illustrated circular and discounts to the trade 


RELL’S EQUIPMENT COMPANY 


GRAND RAPIDS MICHIGAN 


ROUGH TYPEWRITERS 


ALL STANDARD MAKES 
Get our Special Dealership Proposition on REGAL REBUILT ROYALS 

















Shipments made from 76 Cities Warehouses in New York and Chicago 
REGAL TYPEWRITER COMPANY, Inc. 
359 Broadway, New York City, U.S. A. 12-14 S. Jefferson Street, Chicago, III. 


MARCUS HARWITZ, General Manager Cable Address: “‘REGALTYPE”’, N. Y. 











wae pln OY PANE SH nl A al S pewae wen seal 
5 = On ea ree en ’ 
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RIV AL— THE MASTER CRAFTSMAN FOUNTAIN PEN 










We specialize on imprint fountain pens for the jobbing, retail and mail order trade. Prompt service in 
repairs. All work is done in our own shops. We make all modern designs in Lever Self-Filling, Screw Cap, 
Nen Leakable and Slip Cap Fountain Pens; also Stylos—Fuily Guaranteed. The export trade is skillfully 
handled. A host of business friends abroad testifies to our close study of their requirements. Our latest 
novsity—pen No. 110 (shown below) worn with sautoir ribbon or watch chain, has proved to be a big 


s access. 

Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases uscrs. 

D. W. BEAUMEL & CO., Inc. 
Established 1884 OFFICE AND FACTORY: 
17-27 Vandewater Street New York 


Pacific Coast Representatives 
A! Anderson 
72-78 New Montgomery St., San Francisco, Calif. 
PPP PP Pad ee 














[suPERGRADE = TYPEWRITERS 


Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We 


la. know each machine that is shipped from this establishment is care 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow 
ag ing confidence and faith in every typewriter upon which is placed 
WHOLESALE our guarantee. 
AND EXPORT Write for newest price list in which you will find the latest and 


rade Mark salable numbers. 


UTECO UNITED TYPEWRITER EXCHANGE CO. 


Cable Address ““UNITYPEXCO” Boston 


Select Rou g hs 137 High Street, BOSTON, MASS. y 











THE STEEL EN- 


a en 
FOR BOND Se a BANK NOTE 
STOCK CERTIFI we LS ENGRAVERS 


CATES AND ALL , oe rm 
PAPERS OF VALUE oh New YORK 











MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
} this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note books, stenographers’ note books, eyeletted covers, metre reader 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form 

Loose leaf sheets need not be held in expensive binders Heavy manila, or other materia 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 


i 


books, 


loose 
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“Pelouze” 


line of Parcel Post Scales. 


SEND FOR POSTAL SCALE CATALOG 


Postal Scales 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 


Tior 
MADE IN SEVERAL STYLES 
National 4 Ibs. Commattial. . «i cicceckdextee 6 Ibs. 
gc a Seb wals ..2% Ibs. OE Be cicech i vcctciknn ee 4 Ibs. 
Columb/an 2 Ibs. Mail and tthe . 5. «nites hie coe 12 Ibs. 
BP. Fao nies 1 Ib. Standard Beam ............. 2 Ibs. 
Crescent ....... a - Standard Beam .............. 4 Ibs. 





Pelouze Manufacturing Co., Chicago 


National For sale by leading stationers everywhere 











So You Mae Now heen. It? |, All Rubber - 








Wwe ‘ 1andiest ittle 
ndexed star ps , } have ever used 
isn’t 

The MEDEARIS patented INDEX that 


is made in the mount ir rubber stamp 


is made on, saves time abor and extra 
stamping because t says—‘“I am the 
stamp.” Ask yt ber stamp maker 


he knows 





Inexpensive 
Convenient 
Exact 








Universally 
Used Index 


_— INDEXED STAMP 


Distributors: 
J. F. W. Dorman Co., Baltimore 
R. H. Smith Mfg. Co., Springfield 
R. A. Stewart & Co., New York 


Medearis Moulding Co., Winston-Salem, N.C., U.S.A. 











wiht 
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manag) )000 1)" Hout (010041 0A AR 





of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive : | 
Development #202 Sc5 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very simiiar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way /t will in- 
crease your capacity for work and your earning power. 


Subscription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 











STANDARD 
TIME STAMP 


For 
Accurate Records 
For 
Continuous Service 


Constant use of the STAND- 
ARD Time Stamp gives ac- 
curate record of ae . 
mail, sequence and di 

orders, shop costs an = aig 
etc. It is built strong of extra 
heavy metal and gives con- 
stant service without need for 
repair. Made in two mod- 
els: that_ illustrated has 
oblong printing surface 
14x1%4 inches. Model 
No. 5 makes circu- 
lar print |} inches 
diameter. 



















STATIONERS, by reason of the iow price, easily sell the 
STANDARD in quantities, providing one for every desk 
in an office. Write for detailed description and prices. 


MANUFACTURED BY 


Consolidated Stamp Mfg. Co. 


87 Maiden Lane New York, N. Y. 




















Leon Isaacs & Co. 


Turner & Harrison 
STANDARD STEEL PENS 





SILVER-PLATED PENS 


Manufacturers of 


GLUCINUM PENS HIGHEST GRADE SILVER-ALLOY PENS 
SPECIAL 
IMPRINT PENS 


FOR THE TRADE 


—— 


Turner & Harrison 





Russia MOHETA PENS 





GOLD-PLATED PENS 








FALCON PEN WORKS 


C ata ‘logue and Samples 
to t ade on request 


WE ARE ASKING FOR 
YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 


1211-1213-1215 Spring Garden Street 














Philadelphia, Pa. 
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BRASS 
LIBERTY 
SILVER 
TACKS 


Solidhed “Eyelet Pliers 


ACOMBINATION PUNCH 
AND EYELET SET a 


Solidbed “Eyelets 


SOLIDHED TACK Co. 
37 Murray St..N. Y 














Original Thin 
COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 
RED—BLUE—GREEN— 
YELLOW and BROWN 


These leads are 





proving very 

. popular and 

now FT ABER should be 

“NE WARK ON ‘ stocked by ev- 

BLUE : : == ery stationer 

CHECKING! 7 y Finest quality 
— made 


A. W. FABER, Inc. Newark, N. J. 




















EUREKA Eye Shade 


receives enthusiastic recommendation from expert mechanics 
and draughtsmen who, because of their fine, close work, 
need particular eye protection. The Eureka, fashioned from 
green celluloid, bound on both edges, properly ventilated 
and adjustable is another popular style of the complete 
“CESCO” line. 


Ask for Catalog 


CHICAGO EYE SHIELD CO. 


2300 Warren Ave., SAN FRANCISCO OFFICE 
CHICAGO, 1h. 268 Market St. 











TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
firm name and character of the 
Sent 


Thompson 
One Piece 
Bed Plate 










P. M.., 
transaction—such as Received, 
Out, Started, Finished, etc. 
MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 
Write for Folder No. § 


THE THOMPSON TIME STAMP CO., 
10844 Fulton St. 





MODEL B MODEL A 


Inc. 


New York, N. Y. 











WASHBURNE’S 


NEW IMPROVED 


O. K. 
PAPER FASTENER 


A two-in-one Fastener which may 
be used for temporary or perma- 
nent work. The temporary Fast- 
ener may be converted into a 
permanent Fastener by turning 
the paper piercing point over the plate, within the broken 
embossing, designed for that purpose. 

This is the only paper fastener of this sort having a double use. 


Write for Samples with Prices 


THE O. K. MANUFACTURING COMPANY 


OSWEGO, NEW YORK 








DEALERS WANTED 


To Handle Our Thoroughly Rebuilt 
Typewriters and Adding Machines 


Make the most money by handling Man- 
type rebuilt typewriters. BUY FOR LESS 


and make more profit. 


ManufacturersT ypewriter Clearing House, Inc. 


CHICAGO, ILL. 
M. GARBELL, Pres. 


193 North Dearborn Street 
Cable Address ‘‘Mantype’”’ 











the Checking Pencil you have 
been looking for 


A 2-in-| mechanical pencil using black or colored leads. Made 
of imitation ivory, a highly polished material which is light and 
durable. Very easily operated, leads can be propelled, repelled 
and expelled. 


Half Size 


Here’s 


These leads are of a very small diameter and extremely strong. 
which eliminates constant breaking and sharpening. Leads can 
be furnished in the following colors: Red, Blue, Green, Black, 
Yellow and Indelible. 


SCHAEFER NOVELTY CO. 


8415-17 SUPERIOR AVENUE CLEVELAND, OHIO 
















BOEHNER IMPROVED 
CARD HOLDER 


‘The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @& 
full case of cards. 


When a card ts with- 
@rawn the others are 
not only held in place 
but are kept on the 
bottoin of the holder. 


Furnished in twenty-eight different sizes; 
™m rocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 


ae ne ene | Bosman C~ 
woee meee © 


LEATHER wOVEL TES 


bound in imported 












ee 
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who are interested in regular profit and turnover, we offer 
DEALERS, STEEL GRIP, the Master one-piece Clip 








Made of finest clock Spring steel heavily nickel plated, wearproof, 
attractive prices quoted on application, samples free. 


Manufactured by 1, I, WAN VALKENBURG CO.. Holyoke, Mass., U.S. A. 











New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE glassware 





fl “comes across” and it is prof- 
itable. Expert workmanship, 

superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 


ticles. NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 


NEW MARTINSVILLE, W. VA. 

















Millions of People See: This 
Advertising Monthly in 
the Leading Magazines 


Moore Push-Pins 


To hang up 
our dealer to show them 
Aas 


Everywhere Of pocket 
Moore Push-Pin Co. 
Philedelphia 












Wayne Junction 





STAPLE, STANDARD ARTICLES 
QUICK SALES WHEREVER DISPLAYED 
Send for Price List 


MOORE PUSH-PIN CO. 
Wayne Junction, Philadelphia, Pa. 












No. 174 
‘*‘DESKFLEX”’ 


“ALADDIN” 
LAMPS 


12--FOR FEBRUARY 
SHIPMENT 


$25.20 Per Dozen 


Send Your Order to 


Aladdin Manufacturing Co. 


MUNCIE, IND. 



















The Graduating Classes of the High Schools 
and Colleges of your city purchase Engraved 
Announcements and Calling Cards just as 


particularly as does the Bride-to-be. These 
orders are justly yours and should be placed 
through your company. Write us for Samples 
and Prices and our Proposition to Associates. 


ECKER & COMPANY, Inc. 
Engravers, Plate Printers, Steel Die Embossers. 
Wholesale to Jewelers and Stationers. 


Aantuneune 414 N. Twelfth Blvd., Saint Louis, Mo. 








THE NEW 


Ammon 
TYPEWRITER ee 
fy Sisscoanie Woe BN 


The standard model suits every customer, 
as types and languages are interchangeable. 
Write for Attractive Dealer Terms. 
HAMMOND Y PEWRITER CORPORATION 
New York, N. Y. 


607 East 69th Str 


REYNOLDSSEALER 
The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 
































Pay for your Sealer 
ONLY ONCE 
when you buy it. 
The REYNOLDS 
requires no sup- 
plies or replace- 
ents. Willlasta 
business lifetime. 
Office oases 
jealers i the 
Reynolds makes 
them friends. 


REYNOLDS ENVELOPE SEALER CO. 


ques!!! NO. MARKET ST., CHICAGO gees 
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HERE IT IS! 


STANDARD BRAND 


A duplicator ink that contains glycerine, 
dries quickly and is not affected by cli- 
matic conditions. For use on Mimeograph, 
Neostyle and Rotospeed Machines. 


Samples and Prices On Request. 





- 





“NOT A SPLIT PEN” 


Coit’s Ball BearingLetteringPens 


DEALERS — Send for our 
Counter Display Board of 12 
pens on 30 days trial at our 
expense. ua 


MakeYourOwn 
Show Cards 


Save Time and Money | 
Sizes 1/16”, 1/8”, to 1” inclusive 
Manufactured by 
The Bridgeport Pen Co. 
* 


Bridgeport, Conn., U. S. A. 


| NICKEL PLATED DEALERS WANTED 
C©)aunes a yt 


PPL OLLLLLOLe 


Manufactured By 


PEERLESS INK CORPORATION 
437 Pearl Street New York 


POPP POOEOOCOODOROCOL OCOD OOOO 


PREP LPL LLCLLe 


























WILL NOT RUST that is to 
FOR 
Different Wear Out 
LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. MASTER SPEED KEYS 
EXCELLENT ARTICLE TO HAVE IN OFFICES co be” Toeh Det ante bay busines One emake mere bey 
FOR BINDING DAILY REPORTS aS oe anes these SUPER-KEYS Send for samples and 
PACKED 100 IN A BOX. PRICE PER 100 { if'—$3-50 SPEED KEY MFG. CO., Inc. 
The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 39 Columbus Place Brooklyn, N. Y. 

















em emeanaggamggmee SIGN PRINTING OUTFITS 

cH, STATIONERS AND OFFIGE-OUTFITTERS eee eats 
POABRLV wits 20 fr pies and samples showin ot nilta 
<> \ Cot SIGN ) 






Users invariably prefer them so. 


“APep by TREIBER-CAHILL MFG., CO. ano SHOW CARD PRINTER /Eaam 


— —< / 
818 Park Street Syracuse, N. Y. gEhe ENG Chi bisd ne annibaaKhis 7 
Ore oe) 





Volume 
Production 
Volume 
Sales 
Maximum 


Dealer 
Profit 











For printing signs, show cards, price tickets, etc. 


OO hentalewnrmenhnoteeat HANS H. HELLESOE 2isttior"uiiteis 








TRINER 
POST OFFICE SCALES 


used in the Shipping Room in- 
sure correct postage and weight, 
efficient handling of parcel post 
and express, and better de- 
liveries—for life. 

Triner All-steel Scales in use 
in 52,000 U. S. Post Offices 
for computing postage and re- 
weighing of mails. ; 


Write for Booklet No. 18 


Triner Sales Co. 


53 W. Jackson Blvd. 
CHICAGO, ILL. 








Your easiest profits are 
those you make through 
keen, judicious buying. 
TYPEWRITERS bought from us 
ROUGH or YOUNG Process Re-MAN- 


ufactured WILL give you large 
profits and Quick Sales. 


WRITE FOR PRICE LIST NO. 970. 


YOUNG TYPEWRITER COMPANY 


654 W. Randolph Street Chicago, Ill. 
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Instant” Desk 





dex tabs 


Idea Books 


Portrait, Photo, Postcard, 
Autograph, Disc Record 





Write for prices and special discounts 


Quick Sellers—Big Money Makers 
ont Handy Files 


; i 
OR z ? e 
papers in order but instantly 


accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 


Their pocket pages keep 


with pasteless pocket pages for 
news clippings, striking advts 
etc The storehouse for val 
uable ideas, instantly accessible 


Albums for Every Purpose 


Scrap Books — Memory Books 


W. C. Horn, Bro, & Co. isvs 200 5th Ave., New York 





RIVER MIST 
BOND 


“Sparkling with Quality” 


A General Purpose Bond in which Quality greatly out- 
weighs Price. Its formation and finish sentiate high 
grade printing. Put up for Typewriter Paper, ream sealed 
or boxed, a most profitable item. All Colors and White 
supplied in standard sizes and basis weights. Write us for 
samples and quotations. 


PAPER CITIES SUPPLY CO. 


MENASHA, WISCONSIN 























MILLERS Ri pfpRAND 





MILLER BRO'S 
rT Bow POINTED 





MILLER BROS. 


MANUFACTURERS 


Meriden, Conn. 305 Broadway, N. Y. 











“Phone” Without Being Svertnars | 


The wonderful sanitary 


Whispering Mouthpiece 


enables you to talk freely with- 
out being overheard—hold se- 
cret conversation—every ad- 
vantage of a booth telephone. : 
A scientific marvel and positive oe 
comfort in telephoning. Sold Counter Display 


our attractive counter display. 








Model 8 
Bristow 
Radial 
Distributor 





A correspondence distributor with a capacity for the aver- 
age office Eight compartments take care of most needs; 
the number can be reduced and the capacity increased, by 
removing partitions. This is a popular size for business not 
| requiring the larger models. 

| DEALERS—This device is in general use among business 
offices throughout the U. S., and accepted as the best. Made 
| regularly in four sizes. You should have it in your estore 
Write for particulars. 


STANLEY R. BRISTOW 
171 WASHINGTON ST. NE 
ee 


WARK, N. J. 














on 30-day, money-back guarantee. This 
little specialty literally sells itself, from 


565 W. Washington St., Chicago 























brush that 
thorough ly 

cleans all parts 

f TYPEWRIT 
ERS, OFFICE AP- 
PLIANCES AND DE- 
+ VICES, Typecleaning end 
made of stiff China Bristles, 
General cleaning end made of 
soft substantial Camel Hair 
An attractive colored display 
ard with each order Big profit to 
dealers Write for interesting prices 


ARTHUR W. HAHN Dept.A 
Years of Brush Manufacturing Experience. 
195-201 Lafayette Street, New York 





The Third Hand Circular Mailer 


gives broadest utility of any single 
appliance ever offered for letter work 
—A COMBINED FOLDING DEVICE, 
INSERT-ASSEMBLER, EN- 








VELOPE-STUFFER, ENVE- 
LOPE-SEALER STAMP- 
AFFIXER that gives organ 
ized results and double to 
quadruple speed for hand 
work in the several opera- 
tions Extreme simplicity 
Price $10, travel paid. Writs 


for informatior 


THIRD HAND DEVICE CO. 


PRINCETON, INDIANA 


















A substitute never takes the 





: place of the original— H 
& Ask the guy with a wooden leg Hy 
= The Bankers Clasp and V. 2 
5 Jack Clasp and letter opener 
~ (PATENTE D) are the original | 
& one-piece quality steel clasp. 3 
c Make your purchase from » 
= . 
a your own Stationer—Order di- = 
~ rect from us if you cannot do = 
3} otherwise. “ 
- ° 
: : 
) 


Bankers Clasp Company 


No. 1 Shaw Place St. Louis, Mo. 


























OFFICE 


= i 
ALINE OF BANK SUPPLIES SOLD THRU er 
THE STATIONER EXCLUSIVELY 


COIN WRAPPERS. Tubular-Window Auto- 
matic—Old Style with tapered or gummed 


ed 
BILL § STELAPS of colored or printed stock. 
COIN mAGS. Eight sizes—Bag Seals and Seal 


Presse: 
COIN STOR. AGE TRAYS 
coins. 



















For holding wrapped 

EL-STRONG Bank Supplies are of distinct- 
ive quality and in strong demand all over the 
U. S&S. They are NOT gold direct—the dealer 
profits on every order. Write for catalog and 
dealer’s proposition. 


The C. L. Downey Co. 


941-943 Clark Street, 


Typewriter Ribbons and Carbon Paper 


®) 
For the Typewriter, Adding Machines 


Time Clocks. Put up for the trade. 
Official and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON M*?‘gcturers, Bush Terminal 


Exclusive Territory Rights Not Entertained 








J 








(JAENECKE: ‘AULT CO. 


\ 


, == 


if WHL PAY you To 
BUY DIRECT FROM Us. 


PRINTING THOGRAPHIC INKS 
NEWARK. WNW. JU 








WRITE TODAY 


for our 
Unusually Attractive 
Proposition 
FOR DEALERS 


SMITH TYPEWRITER SALES CO. 
296-360 E. Grand Ave. 
Chicago, Illinois 








APPL 
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EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 








Small Space But Big Value 
Special January Bargains in Index Cards—Pads— 
Folders—Guides, Typewriter Papers—Second Sheets 

A Useful Gift to Those Who Write Us 


HANO-WEINKRANTZ CO., INC. 


133 Mulberry St. New York, N. Y. 


MORTON’S ODORLESS 
TYPEWRITER OIL &@ 


IN USE EVERYWHERE 

The world’s best lubricant for Typewriters, Adding 
Machines and all delicate machinery. 
—— a 

rilet for | Sa yor prtess 
MORTON MFG. CO. Louisville, Ky.,US.A. 


Expert orders oe careful attention 
WINDOW sates _ 9 


DOUBLE YOUR Woon 


pape ann SELL MORE GOODS |! 
Gectric Cost - about 3 cents a day - Capacity over 150 lbs 
Five Year Iron Clad Guarantee -- = Special Price by Mail . 


eal ELECTRIC WINDOW SALESMAN CO. 


GOLD PEN S--All Shapes and Styles 


Imprint 
Work a 
Specialty 
All makes Gold, Fountain, Stylographic Pens. 





















46 COPMHILL 
GosTor 











Pencil Cases pecteotiy 
repaired and returned day received. Satisfaction guaran 


GAYDOUL GOLD PEN CO., Inc, 64-68 Fulton St, New York 








St. John’s Tables 


Exceptional for style, strength and finish 
at prices that command attention. 


ST. JOHNS TABLE COMPANY 


Cadillac, Mich. 








Smokers stands 


DOOKRALT 
and ash trays 


Made of solid mahogany or walnut and furnished with good 
quality glass inserts Stand has heavy iron base; ash tray 
has thick layer of felt on bottom to prevent scratching desk 


Write for catalog of this high grade specialty line 


H. & H. WOOD NOVELTY COMPANY 
1554 Third Avenue New York City 











} Trademarks S 


and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal, 
conscientious service, Write for terms. Book free. 


Specialty—Typewriting and Adding Machines. Address 


| E.G. SIGGERS 9 “WR..2; Rain 


















ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices’ giving detailed specifications, 
GEORGE IRISH PAPER CO., Manufacturers 

BUFFALO, N.Y ° 


SPeEH TI Moistener 


2€6.U 5 PaT OFR 
The “New-way” for stamps} 
labels, envelopes, fingers. 
Guaranteed fast eeller. 
Liberal dealer discounts. 




















RIVET-O MFG. CO. 


Dept. P. ORANGE, MASS, 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Fil 
Systems an and Check k Fit ies 
Indestructible 
None Genuine un- 
less stamped U. S. 
Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 


GUIDES 


Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equipment enabhs us 
to give prompt, satisfactory service on special card work. An in igation * 
will: reveal the profit possibilities this line offers you Wede not sell to 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 
THE MUN-KEE STAMP PAD ) , 4 ND Y 
A Revolution in Stamp Pad Construction Zi 
A Reversible, Replaceable Inking Surface. ae _— >) 
A Reservoir to Save Re-Inking. I 
5 A Pucumattic Resilient Base to Make It Silent. GEM ¢ = CLIPS 
An Indestructible Cover to Prevent Evaporation. ~~ —— 
Features 5. Re-Inked from the Bottom with Special Inking Can. WITH AN IMPROVED FRICTION SURFACE 


MUN-KEE PRODUCTS CORPORATION NOESTING PIN TICKET CO.. INC. 
; 


267 Mount Pleasant Ave. Newark, N. J. MOUNT VERNON NEW YORK 





CERTIFIED—GUARANTEED 


RUBBER BANDS 


RUBBER Pare in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Woes 

More Bands in a Pound — Less Cost — Mere Darable 

SULWE 1 to 10,000 Pounds—All Standard Sizes 
SF puRy VULCO RUBBER FABRICS CO. 


Dept. 0, 63 E, 8th Street NEW YORK CITY 





















SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 














Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to 4 strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to protect the wearer’s 
eyes from glaring artificial or natural lights or brilliant 
refiections. Durable, hygienic, adjustable, lightweight. 
Where it touches the forehead, the celluloid is curled, 
presenting & smooth, round surface—no binding to 
t dirty, no metal parts to break out. Lies flat on 
esk. Your inquiry will receive prompt attention. 


The Featherwe:gat Eyeshade Co., Merchantville, N. J. 
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READY FOR DELIVERY 


The Original Tim Calculating Machine H. H. COLLINS 
ada and Cuba, ant’ tis principal Oties Eureka Ink Eradicator 




















of the U ; 
ORIGINAL Beware of Imitations BEST 
THE TIM CALCULATING MACHINE CO. MANUFACTURED EXCLUSIVELY BY 
Sole Agents North America Cc . ° 
Pe ollins Ink Eradicator Co. 
Ge 1 Offices, 332 S. Michi Ave., 
EE 401 13th St., Hoboken, N. J. 46 
i 
| Gold Pens for Fountain Pens| | WRITE US FOR PRICES 
Repairs on Gold Pens and Fountain | | 92,satonts “tictkwinsin, dapltalng machines malonate | 
Pens Attended to Promptly. clocks. cafes and steel lockers, new and second-hand office furniture, and 
? EXPORT TRADE SOLICITED ’ Ww care the Tang st dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs v' 1 
Acme Gold Pen Co 17-27 Vandewater St. New York ing cheap but.the price. Write Today and Save Money. 
”? J ° it 
Manefacturers of Fine Geld Pens Established 1884 Chicago Sale 4 Merchandise Co. a aCAaOr  tLinoes i 





















>», DEALERS & SALESMEN 


Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise and 


EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes. 


increases speed of operator. We 
make “Stayon” rubber platen 
twirlers, typewriter felt and 
pneumatic typewriter speed keys 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago The Heyer Duplicator Company manu- 
factures Hektographs, Gelatine Dupli- 


cators, Film Duplicators, and sup- 


ECTO RS plies. We also furnish the trade 
with stencil paper and ink for the 
Mimeograph and Neostyle dupli- 
cators at lowest prices. 
Write for literature. Domestic and 
LL MA foreign inquiries given prompt attention. 


Saas MACHINES LOWEST PRICES The Heyer Duplicator Co. 


__-§PECIAL DISCOUNTS TO DEALERS————— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 18 S. Wells St., CHICAGO, ILL. 
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Ravenswood Quality Is Standard 


The man who buys office equipment from you probably 
isn’t interested in whether your stock is the product of 
'ts originator, or the second or seventeenth to engage in 
its manufacture. “Why is it best value?” is what he 
wants to know. 

If you sell Ravenswood and Rosco pads, you have an 
important point to make in that these brands were first 
on the market, their high quality did much to popularize 
the use of the type, that the quality has always kept up to 
its first standard, and that while the “follow-the-leader” 
boys sometimes offer a small reduction in price, the best 
buy is that which assures good value. 


Glass desk pads afford a convenience almost universally 
adopted by the modern business public. The assurance 
that Ravenswood and Rosco pads can be depended on 
for standard quality—in thickness and polish of plate, in 
strength and durability of frame and in that accuracy of 
fitting which makes them real time-savers—is a convinc- 
ing point in selling this class of equipment. 


Ravenswood provides the stationer an attractive margin. 
We'll be glad to send you descriptive matter and our 
price-list. 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 


1800 Newport Avenue Chicago, II. 

















Just Off The Press! 


THE NEW AMES CATALOG 


A complete and exhaustive reference guide and aid for the typewriter rebuilding, 
repairing and reconditioning industry. All machines and their parts, including 
the newest models of the Underwood, Corona, Noiseless and Oliver are carefully 
illustrated and described in the first section of this new catalog. The second 
part is given over entirely to price lists and other pertinent matter—and in- 
terchangeable. 


This is an extremely valuable publication because of its educational value. Fur- 
thermore, it is issued by an unbiased house where neutrality is the first funda- 
mental of the efficient AMES SERVICE. 


SENT FRE TO TYPEWRITER DEALERS 
WHO ARE ON OUR BOOKS— 
Place your initial order now! Due to great expense entailed in the compilation 


the nominal sum of $2.00 will necessarily be charged to dealers who are not 
regular customers. 


AMES SUPPLY COMPANY 











Chicago, IIl. New York, N. Y. San Francisco, Calif. 
a 564 W. Randolph St. 50 Lispenard St. 507 Mission St. 
Parts Service stations equipped with our patented grinding machines 
1627 Champa St., 135 Victoria St 0 O'Reilly St. 611 Fannin Street 
Tools | Denver, Colorado Toronto, Canada Havana, Cuba Houston, Texas 
1 A de Capuchinas 32 5 Great New Street 205 George S$ t 


. | 
| é ee 
Supplies ] Mexico, D. F. Mexico London, E. ¢ 4. England Sydney Australia 
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GUNN JINO DESKS 


TRADE MARK REGISTERED 


With Inlaid LinoTops ;Fhtented and All Styles-All Finishes 


Excel in Service, Beauty and Real Desk Comfort. Our con- 

struction insures an Air Tight and Moisture Proof joint, where 

Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 

making it impervious to stains. 

LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“It isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 














Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 


COMPANY 
GRAND RAPIDS, MICH. 
New York Salesrooms: 11 East 36th St 


L Aneele 3/2 We Tenth S 


PRESTON FURNITURE CO., Ltd 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 








Mr. Filing Cabinet Dealer:- 
A Lead for Bigger Steel Filing Cabinet Business 


600 LINE 


= 
& 
a) 
| ome 
ae 
cS 





The more rigid your comparison of construction, elasticity and adaptability of 
Steel Filing Equipment the more pronounced will the sales possibilities of this 
new line appeal to you, and the more you compare, the better the prices on the 
600 Line will look to you. Let us tell you about it. Ask and you shall receive. 


And remember, It’s a better file, if made by 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
Eastern Representative: A. H. DENNY, INC., 52 Park Place, New York City 
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and YOU should 


SOMETHING NEW 38 sting tr 





Typists have long de- 
manded a LONG-WEAR- 
ING, SHARP-WRITING, 
PERFECT-EDGED type- 
writer ribbon at a reason- 
able price 

\fter many experiments, 
we hav been successful in 
combining all these quali- 
ties in one ribbon and 
offer to the trade CAMEO 
308-36, THE PERFECT 
TYPEWRITER RIBBON. 

(T PRODUCES SHARP, 
CLEAN WORK AND 
GIVES EXCELLENT 





This ragged edge, flat fibred 
ribbon (magnified many times) 
is the product of “strong arm" 
factory methods. Its fibres have 








great strength to  with- 
stand the hammer of the 
typewriter keys, while the 
fineness of the fabric in- 
sures a sharpness of write 
impossible to obtain from 
heavier fabric ribbons. 


IT IS FULL INKED 
AND THE EDGES ARE 
PERFECT. WHY? Be- 
cause it is made under the 
special Storms process, 
which insures an abund- 
ance of ink throughout 


the ribbon without weak- 
ening the fibres of 
cloth and an edge which 





the 


This mooth edge full fibr 
STORMS ribbon comes to th 
user with all the native strength 


f phe raw materials, positivel 


untform inking, and free from 









ber ratte and ite ie’ © WEAR. WHY? Because fg ‘loth and an edge which  suform intint and re 
the fabric employed is a ‘ ; p hy aioe aad sup plie 
special grade of Sea ribbon for both pica an 
Island cotton used exclusively in this ribbon. The fab- elite type. 
ric is much finer than ordinarily used, yet it is very The price is very low as compared with 
closely woven. This closeness of weave results in the results obtained. INCREASED SALES 
C —SATISFIED CUSTOMERS 


MAKE UP SAMPLE ORDER 


COMPANY 
- - Brooklyn, N.Y. 


SEND FOR PRICES AND 


KS 
H. M. STORMS “a 


Ree * WAL 
561 Grand Avenue ORs eTERN 


TRACE MARK 
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“Mi B 99 To us “M. B.” stands for “MON BUREAU” 
e De To you“M. B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 


M. B. has been the pioneer of sound business meth- 
ods in this country for many years past and it is 
now the most widely read business publication. 
Every progressive firm is a subscriber of “M. B.” 
This is the reason why it is the very best medium 
for advertising office furniture and appliances. 


Not only is M. B. the most largely read publication 
of its kind, but because of the strong affection and 
great confidence of its readers it is sure to bring you 
handsome and profitable returns. 


The advertising department of M. B. will 
your ads for you or translate your copy into French 


jus‘ as vou prefer. Ask for a sample copy of M. B. 
and advertising rates today to 


write 





THE ADVERTISING 
MANAGER 


MON BUREAU 52, rue des Saints-Peres, Paris, 7°, France 


MVOUVUVNETAN AU LL 
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“ALL THINGS HUMAN CHANGR”’== 


FLEXIBLE LINK POST but your customers don’t want 
FOR I! G . 
— to change ledgers every time 
they add fifty or seventy-five 
ROTRUDING new accounts. 


SN ea seh FAULTLESS FLEXIPOST 
anon LOOSE LEAF BINDERS 


FLEXIB NK POST . is . 
22 Reon wine are devices of unlimited capacity, 


because you may extend the posts 
indefinitely by adding sections at 
the top. And the powerful screw 
mechanism compresses the sheets 
firmly by drawing the flexible posts 
into the case. 


THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


Build for the Future—Feature Distinctive Devices of Merit made by 


STATIONERS LOOSE LEAF COMPANY 
New York Milwaukee Chicago 























‘Folding To Do? Here’s the Answer! 


All style neces iy Handles any 

letter folds. _/ = kind of stock 
Double letterhead up to size 

and Outlook en- >, 12 x 18 inches. 
velope folds. 

Broadsides, 


Price Lists, 





One, two or three 


folds at one time. 


Booklets folded 
+, 6, 8 or 16 pages 


Pamphlets, 


Booklets at one operation. 


BAUM pury FOLDER 


The Baum is st simple and com- YE AR The Baum is sturdy and dependable. 


pact f aa made = fewer operating Every part carefully made of selected ma- 


parte and occupies less than 1 square yard U AR. terial. Gears turned and cut. Solid steel 


of floor spac« Set up controlled by 5 rolls machined to 1-1000 of an inch. Guar- 
Takes but 3 minutes to set any ANTEE anteed for 5 years and will last a business 
fold. Folds register automatically to a lifetime 
hair line. The Baum is speedy. 18,000 folds per 
The Baum is 100% accurate. There is no spoil hour Accurate stacking saves extra handling. 
age, no waste. Handles a wide range of commercial The Baum needs no expert operator. The average of- 
ding within 12 x 18 inch size sheet, a size whicl fice boy can learn in 15 minutes how torunit. The price 
the big majority of folding jobs is so moderate that it pays for itself within a short time. 





Send for the Baum Folder Catalog and full information. We will be glad to arrange for actual demonstration on your own werk in your own place. 


| RUSSELL ERNEST BAUM, 37 SO. PENN SQUARE, PHILADELPHIA 
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DUAL ECONOMY AND EFFICIENCY POST UNDER ONE COVER 








THE “TCO” 


DUOPOS T exvevore 


IS THE LAST WORD IN DOUBLE COMPARTMENT ENVELOPES 
FEATURING 


SIM PLICITY—ECONOM Y—EFFICIENCY—DISTINCTION 


Made up and carried in stock in 60-Ib. No. 1 Kraft Paper, equipped with 
either the Original TENSION Two-Button or the Improved Double 
Clasp Attachment in the following sizes :— 


54%x8% 6%x 9% 7 xl0% 8x10 8%xll% 914x12% = 11%xl14% 
6 x9 6'%x10 7%x10% 8&xll 9 xi12 10 x13 12 x15% 


Uniform size 4x7 first-class compartment with seal flap. This com- 
partment is a unit. There is no possibility of being mistaken for part 
of a lower class wrapper, and set aside without being opened. Pro- 
vided with window or plain surface for addressing, as desired. 


SPECIAL SIZES READILY MADE TO ORDER. 
WRITE FOR LIST PRICES AND DEALERS DISCOUNT 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 

















OFFIC! APPLIANCES 

















TOTAL & SUB-TOTAL 


NON-ADO 


Standard Specifications 


Capacity, 99,999.99—Non-Print—Non-Add 
—Total and Sub-Total and Repeat Keys. 
Visibility PLUS—Six lines readable at the 
Printing Point. Automatic Ribbon Reverse. 
Short Easy Handle Pull. Weight 123 lbs. 
Size 7x11 Inches—a Parcels Post Package. 








Portable Adding Machine Co. 


208 So. La Salle St. CHICAGO, ILL. 
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NATIONAL 
BUSINESS SHOW 


( 


Q1st 













































| THE DOORWAY TO BETTER 
BUSINESS METHODS 








- + a . e 
Americas Efficiency Exposition 
There will be three National Business Shows in 1924 
SAN FRANCISCO CHICAGO NEW YORK 
At the Civic Auditorium At the Coliseum At the 69th Regiment Armory 


Week of April 7th Week of September 15th Week of October 20th 


The better class of business people—executives, department 
heads and employees— regard with confidence the firms repre- 


sented and the goods displayed at the National Business Show 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President ; . 
50 Church Street New York 
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Chicago Screw Binding Posts 


ee quantities of these posts are sold annually and by stocking the De Luxe 


posts you can secure your share of this profitable business. 


De Luxe posts are accurately made and are nickel plated and polished so as to 
present a finished appearance. Our modern equipment permits us to give this 
refinement without additional charge to the dealer. 


It is not necessary to carry a large stock but all sizes should be included to 
enable you to care for all requirements. The posts are boxed 100 to a box and can 
be carried on your regular stock shelves. 


LIST PRICES 

















Full length male shanks in 14, * and !-inch sizes. All other sizes, }4-inch male shanks 
only. Nickeled and polished steel. *,-inch diameter slotted heads. *-inch diameter 
posts. Packed.—100 to a box. We do not break boxes. 

Price Price 

— ‘Under | 10 | 100t0 | S00to a ay ‘Unter | ito | 100t0 | S00e> 

= Head 99 500 1000 - Head 99 500 | 1000 
Each Per100 Per 1000 Each Per100 Per 1000 
3701 ly $0 04 $2.60 $23.10 3709 134 $0 08 | $5.55 $49 .05 
3702 ® 04 3.05 27.40 3710 2 08 7.20 64 80 
3703 is 0 340) 3025 | 371 | 2% i8| 945 85.20 
3704 5% 05 3 85 34 60 3712 2'4 20 | 10.00 90.00 
3705 34 06 4 20 37 45 3713 234 21 10.70 95 60 
3706 | 06 4.50 40 35 3714 3 2 11.10 | 100.00 
3707 11, 07 4 80 43 20 3715 314 22 | 12.25 | 110.00 
3708 1% 07 5.20 46 10 3716 4 26 14.00. 125.00 

















FOR QUANTITIES OF 1000 OR MORE WRITE FOR PRICES 


WILSON-JONES LOOSE LEAF Co. 


CHICAGO GENERAL OFFICES AND FACTORY SAN FRANCISCO 
NEW YORK FRANKLIN BOULEVARD PHILADELPHIA 
CHICAGO 
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The Burroughs Adding Ma 
chine adds, subtracts, multi 
plies and divides. 
in many styles and sizes. There 
is a model which will fit your 
business and provide profit 
information. 
range from $125 up. 


making 
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The Burroughs 
Bookkeeping Machine pro- 
vides the fastest method for 
posting Accounts Receivable, 
Payable, Stock and General 
Ledgers, and for making Cus- 
tomers’ Statements. Many 
styles to fit every business. 


It is built 


Prices 


APPLIANCES 


‘The Burroughs 


bs 





The Burroughs Calculator is 
built to handle all kinds of 
rapid calculating that require 


only a quick, accurate answer plete bill in one operation, in 
Many styles and sizes, includ cluding all typing, 
ing fractional and hour and automatic extensions 


minute machines. Prices totals 


$200 up 


February 


Billing Machine is the 
machine which writes a 


Made in many 
for every business 


There is a Burroughs Machine to Handle 
Every Figure Job in Every Business 


Burro 


In every business there are many figures 
to handle, extensions to make and prove, 
ledgers to post, statements to write and 
bills to itemize. For each of these figure 
jobs Burroughs builds a type of machine 
best suited to handle the work with sim- 
plicity and speedy accuracy. 


For forty years the Burroughs organiza- 
tion has been studying the needs of busi- 
ness and developing mechanical figuring 
equipment that enables business men to 
handle all their figure problems effic- 
iently and economically. 


Back of every Burroughs machine is a 


Burroughs Adding 


Main 
Detroit, Michigan 
1 Rue des Italiens, Paris 


nation-wide organization of Burroughs 
representatives, thoroughly trained and 
competent to analyze the figure problems 
of any business; to recommend the equip- 
ment best suited to handle the work sat- 
isfactorily and at the same time furnish 
the information that earns bigger profits. 


The services of this great organization 
are at the command of every business 
man. The local Burroughs representa- 
tive will be glad to help you analyze your 
figure problems. There is no obligation 
and this service costs you nothing. 
Send for the Burroughs man today. 


Machines Company 


Offices: 
Windsor, Ontario 
76 Cannon St., London, England 


Other Leading Cities 


Factories: 


Detroit Windsor 








Adding” Bookkeeping’ 


? | 


Machines Machines 








Better 
Figures 


make 


Bigger 


Profits 


Nottingham, England 
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The Burroughs Moon-Hopkins 


only 
or 


adding 
and 
stvles 
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_ The Burroughs 
Billing Machine 









































represents the latest achievement in type- 
writer construction, gives the greatest 
measure of satisfactory service, and a 
quality of work that is unsurpassed. - 


Woodstock Typewriter Company 
Chicago, U.S. A. 

















BRANCHES — 
Chicago Cleveland Minneapolis 
New York Cincinnati Kansas City 
Boston Detroit Seattle 
Philadelphia San Franciscc Indianapolis 
Pittsburgh Davenport 


DISTRIBUTORS EVERYWHERE 
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With the dawn of every business day 
more than 27,000,000 


UNDERWOOD 


typewriters go into action~ 
Speeding the Worlds Business 


UNDERWOOD TYPEWRITER CO.INC., UNDERWOOD B'LDG. NY. Branches in all Principal Cities. 


»' 











